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Abstract

The purpose of this study is to ascertain the impact of social commerce construct and
relationship quality on social commerce intention. The methodology used for this study is quantitative
approach. There were social commerce platform users who have purchased products/services via
Facebook, Instagram, Line, and Twitter as the research population. Electronic questionnaires were
collected from 573 respondents. The data were analyzed by descriptive statistics such as frequencies,
percentages, means, standard deviation, and structural equation model (SEM) by using LISREL software.

From the analysis of the causal relationship model of social commerce intention, it was found
that the model fits well with the empirical data determined from the chi-square value. With 0.05 significance
level, the main hypothesis was not rejected. Therefore, the developed theoretical hypothesis model is
consistent with the empirical data.

With the social commerce intention’s coefficient of multiple determination (R-Square) of the
structure equation, it shows that predictive variables or causal factors, social commerce structure and
correlation quality explains the variance of social commerce intention. According to influence values in the
form of a standardized score of predictive variables or causal factors of intention to use social commerce
services, they can be seen that 1) social commerce structures have an impact in the positive direction on
the intention to use social commerce services with 0.05 significance level 2) the relationship quality had the
highest overall positive influence on the intention to use social commerce services with 0.05 significance

level.
Keywords : Social Commerce Construct, Relationship Quality, Social Commerce Intention
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(Forum and Communities) (F]I’]L’ﬂalﬂ =4.03) HANTUATIEVANNINANNANAUT (Relationship Quality) W41
HReLLULARLDINAAMNINAITNANTUE (Relationship Quality) luynsussaunn Tneliuadtyn
(commitment) zg\ﬂ'?izgm (Auade =4.21) 39aenie druamalliangla (Trush (Aiede =4.18) lullssiunay
falaldLsnnswniladdns (Social Commerce intentions) W ém‘uLL‘uum@umuﬁmfs’mé?\ﬂ,@‘l,%u?mi
wanaeidsAn (Social Commerce intentions) luynfnuszALNIn Taefinsutiiluuazdearmmnedeny (Social
Sharing) @q‘ﬁ'@m (mmﬁlﬂ =4.25) 9998911AD mfsmf;lé\ﬂﬂ%ﬂﬂﬂwﬁiﬂl,ﬁm (Continuance Intention) (m'wa?ia
=4.15)

4.3 NANNFATIREDUAIINATIDIULLIAADIANNANTUTITIA R I09289 IAT AT 9N T dIAN

wazAnNINANNENRLSIUANAT A lF TN s dlmd AN wudn uuuAnaesiiavNaenAdesiudayaiT

dszanifos lunnein Ransanldainarlaguans ()2 = 10.42, df = 5, p = 0.064) TeArANTAzTluIINNdn

05 wanvdn UfiasansRgIunanidn uunsnsesaNNAgIumNng BRI IusenAdesiudeyaid

o

1ls2dne FoTiSRszAUAINNNANNAL (GFI= 0.995) azATidnssAuANNNaNNALALFLLE (AGFI=0.971)
fAdnlng 1 ArtlsnresindasaanevetanlugtaziuinnnsgIu (RMR=0.0103) AfTHsn1e9indases

\RALTBUALIABNINTF I (RMSEA=0.044) HAdnIndeued

o

1NAN94 2 aNasANNTEnesAl sy e Laasanls 3 Fa wudn AtnviineeAlsTnauaedsia

o o

wilsdanmlévia 7 sawlsTunuuanaesnisddsnndanaAduuanuazuansnaangudeeinalie 4 Anyneadian
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3281 0.01 AU wineslaznanansiaulslnssai e disddany (SCC) wu Fauntlsdanmlanngli
AYLUL BAZNN9397 (SCC1) ﬁmﬁmﬁﬂmﬁﬂazﬂ@u@qﬁzgmﬁ 0.852 $R4AINNAD NFNUATYNTL (SCC3) HAn
vinearilssnauyingy 0.818 uazAIuLL LazN1819Re (SCC2) fiFntnuinesdlszneuwiniy 0.779
Lﬁ@ﬂ@ﬁmmmi’iwﬁﬂmﬁﬂ?zﬂ@wmﬁqLLﬂi@mmwmmﬁuﬁuﬁ“(RQ) wuqn faudsdanale
Wusdtyoyn (RQ2) ﬁmﬁmﬁﬂmﬁﬂ?zn@uqaﬁ@mﬁ 0.834 wazsaudsdanalamanuldangda (RQ1) Hen
vhviinessilsznauiyingu 0.829 dwiuAntnuiinasdlssneugesdaulsanusslaldmnmmn g dny (SCI)
wudn saudsdanaldnisusieiuasdeanmmnadany (SCI2) fentnuinasfsznaud 0.797 wazsaudsdans

Teaaufalataasinemaiiad (SC) HAtivineasstsznaui 0.637

A5 2 NIIATIRADLANATTVBIULILAABIANNANTUTITAWRnTesedlnseaFan it dennuas

AMAINAINENAUEALANATLA TN s e demn

ANUTTNN NI HI RS
Fautlsiveg = faulsna — SE t
AZLLUUAL Standardized

Tumani3in

Matrix LX (Hudnesddsynevaeasdaudsdanmldnieuen)

SCC SCC1 1.000 0.852 <--> <-->
SCC2 0.946 0.779 0.045 21.097**
SCC3 1.050 0.818 0.049 21.472*

RQ RQ1 1.000 0.829 <> <-->
RQ2 0.982 0.834 0.045 21.928**

Matrix LY (HuinesAdsynavaeasiaudsdanmtaniel)
SCI SCI1 1.000 0.637 <--> <-->
SCI2 1.048 0.797 0.070 14.884**

Matrix GA (Gamma)
SCC -> SCl 0.422 0.464 0.144 2.938**
RQ -> SCI 0.479 0.515 0.147 3.260**

WNNEWR: ** p<.01, <> T1e91upn SE uaz tillesanidumanfieesiiedy

HARLATIZITAN9NY 3 IafiansanAtaEinasTunsdnsaudsdunaliusazsonuda saudsdaunals
HANANIEaE 521919 0.606 1 0.727 Tnasaudlsdainalinuda daulsdannlinisliazuuu uaznisiin

(SCC1) HANAMNTENEINgA uazsasasniAe Faullsdana lisaulsdane liwusdnynn (RQ2)
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sunmwisznay 1

WLLAABIANNANAUS IR MALBIAUMWANNENAUS TASIRSIIWATERIAN wazANNATLalY

USNIsWIITSRIAN

0.z7+ SCCI

.39 BCCZ |=~—0.78 SCIl  |™o0.s8
\D.QE 0.e4
s+l SCQ / < \

/ | \ SCI2

=+ .3¢

0.83

31+  RQI
.30+  RQ2 /

Chi-Square=10.42, df=5, P-value=0.0€426, RMSER=0.044

nanenue): **p<0.01

d‘ = A a o o dl 3| o
"ﬂ’]ﬂgﬂﬂ’]‘v\lﬂﬁ‘iﬁﬂﬂu 1 LN@‘W@W@MWm@mwm”l,ugﬂmuuummgﬂwnmmuﬂﬂmmmmmmﬂum
o = s a :’/ Y a a 6 o 1 o % a & o
LLﬂi‘V]’]u’]ﬂﬂﬁ‘@ﬁ@@ElL‘]Nﬁ’]L'MG!"]JQ\?WJ’]N[’*NSLWGL‘]]UTW]TW’]MﬁJEINQﬂEJ WU 1) Fiautlslaseairenniiaddsmn

(scc) Hanswazanluianisuanmasaulsaanufalaldiznisnimiaddsns (SCI) HauInansnawiniu 0.464

a o o ¥ a

1 o aa 0‘/ A Y a dld Cd o % Y a = :’/ v
aeaNTid1ATyNeadis duae Jldisnisnilassairandladdenniduarmein W ldisnsdaousslald

o o

U3nsnnelddend 2) FaulspuninAdNgusiug (RQ) LﬂuﬁqLLﬂiﬁﬁEw%wmunq@Muﬁﬂmqmﬂﬁi@ﬁamJi

'
o

AwslalgEN s die&san (SCI) Havndvanawindu 0.515 ateiitddnuneada duae fldisnid

oo

HanumnaruduiusiugliEnisdusmain W ldusnsiaonusslaldisniswi diddsas Tnad

1
A a 1

SNBALLBUAMINIIN 3 LaNANTUNANFNLsZANENNINeNNa] (RY) 389ann13iAnaaFarassiautlsnnelulaun
AwsslaldiEn1swndieidsan (SCI) (R = 0.915) wuda slautlsvinunaviaiiadedeanvinlassadniendasd
&P (SCC) UAaTAUNINANNANTUE (RQ) a5unamnnilstlmuaassudsmnusalaldiznisnitiatdsnn

(sCl) lenaFasay 91.5 AUFLNITLLAANNUNILNANITIATILHILIABNENATLUI NGNS HIeaviBemsiail

NsansMSUrYBIa:MSIANS UM3NeNdeumansniu
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P1519 3 HANTTILATIZHENTNATRIULLRIABIANNANAUTTIaLUs 0 IATIaF N tintdenniay
@mmwmmﬁuﬁuﬁ'ﬁummr?’]é\ﬂ@”l,%u?miwmimﬂrﬁmu
Fiusea SCl
Fiqulsanimp) TE IE DE

RQ 0.422* - 0.422**
(0.147) - (0.147)
0.515* - 0.515**

scc 0.479" - 0.479**
(0.144) - (0.144)
0.464* - 0.464**

ANADR: Chi-square = 10.42; df = 5; P = 0.06426; GFI = 0.995; AGFI =0.971; RMR =0.0103; RMSEA =0.044

Aautls SCC1 SCC2 SCC3 RQ1 RQ2 SCI1 SCI2
AL 0.727 0.607 0.669 0.688 0.695 0.606 0.636
aunslassa¥ianssiauils SCl
R SQUARE 0.915
wyisndandunug
seudnesnuls - See Ra
SCI 1.000
SCC 0.933 ** 1.000
RQ 0.937** 0.911 ** 1.000

NN TE = NasanBNENa (total effect); IE = BNaWaNEax (indirect effect); DE = BNBWANWAS (direct effect)

o

tyneadiAfisyAL .01; AaaluaadL Ae An standard error; faiaafiy Aia AvBNENATUgLIAZULUNNAIY

4

“ Holeidn

[ %
k7 o

tandayanise 3 wuddaruduiusseudnssaulslussaununn Asugideasinnimagey
A NN s Ulae 1A Tolerance way A Variance Inflation Factor (VIF) i8M39248L31N 19N A RIS
Tugnnissiauuuazldifia Multicollinearity Tauan1snagaunLdn A1 Tolerance aassiautlsnnaadanldlndeue

WAAN Variance Inflation Factor 2assiautlsnnsiafipiiaand 10 Asiuasagulddsaudsynsnlidfisedu

ANANAUETITULaz Y vivalaifia Multicollinearity (Vittinghoff et al., 2011)

5 anusena
ANNAFIUNSITET 1 : TunanudiusiFmnessdlanaisndsddienuazannina g
ﬁummé?ﬂfﬂ%u?mswniﬁw’ﬁqmuﬁmmmmmﬁmﬁu%y‘@L%qﬂim"nﬁﬁ

N19039980 U THAARANNANTUEITIA111R189789IATIA TN T TRIAN AL ATUNINA N ANAUE
fupuAsla s deddann wudn Tumadirnuaanadesiudayaidailszandasndliud 1 Anynaada
N1NN91 0.05 (Chi-square = 10.42, df = 5, p = 0.06 GFI= 0.995 AGFI=0.971 RMR=0.010 RMSEA=0.004)
34&@:4%@3434%’1@%@% TmﬂﬁqLLﬂiﬁﬁmw?@ﬁﬁaL%\ﬂmma‘ﬂmm%qmﬁmf”\imu (SCC) uazAmuNIN
ANANAUS (RQ) a3uNgAuLnsuTasiausads e ld B s d A A (scl) léneFasay 91.5

TIgaAAARANLN WIS Zaryab et al. (2019) Nag1liadn AnNIWANNANTUS (Relationship Quality) waz
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IP9aFI9raann T dann Nansnasaninusalaldiznisnidiasdann (Social Commerce Intentions)

9 Marsden (2009) #asunelddn anuaslaldisnisnidizddenn azvinlignAdumdasyanaaiudui

wazuihilutlszaunisainislduazAuuziih lidugnAauau Seinliigndasnsndndulatelfannau

Y o o " o K L 4 o o s X
uanantuAn lunisutsiiudayaazafpninidelauaziinnnusalalunisgedudiinig uanau
TedeAARBITUANEELNEU89 Bugshan WAz Attar (2020) 91 nsudstluuazdednimiedean (Social Sharing)

%@?Nmmﬁmﬂ@memmqm?ﬁmﬁhﬂ mmAanszuunsnaulalazsislataniunisLznITwA s

o a

fapnaznalfadn Aty uanannnisudstiuuasdasmmedanuuda AnuRslateatinesaiiias (Continuance

[ £
o o o

Intention) faidufaTdares Anusslaliiznnsmiaitddsan (Social Commerce intentions) A4# Hong ke
Tam (2006) ldasunald uaz Sirdeshmukh (2002) 1&nan291 AanuseladiaadnsaiiaaiunadnsndAny

Tuszezang M LNt dsanssaumaudnsa

v
' o

AUNAFIUNNSIEN 2 - IpgagFrannoinidspntaninasaninufala ldisnsniiasddaan luiAanieuan

12
ISP

fiautlslnraairannalnddenn a1usdn ldsaasaulsdunnls 3 fia dalAnvnuinesddssney
NNN91 0.700 Usenaudag 1) nsliAziug LazNI19399 2) NANLATTNT LAY 3) AMUULIN LATNNIEN9DY
(0.852, 0.818 ,4a 0.779 AMHNAIFL) TIRDAARBINLNNLAT88 Halli WAz Sims (2015) WazdN1AR8e849 Chen,

Xu, 48z Whinston (2011) ina1ad1 medalassairanndisddennilesAisznanisunn 3 asfilszneu Aa ngu

a a v

wazgNTL ALUETLazn198198e Inediszydn Wudeyaanunannasudianaaulal Naunsnilssiliudusn

a v

wazidnnseauladliatinsiranie uazinlignanaasilugndnluswaniufuazidnlaludayaineaiududi

WATLANIT (Hajli, 2014; Wasko & Faraj, 2005) InggnéinlafudszaunisnianngnAnanadu iesaingnAn

2 gy °

anillasnsndudananineiisassnigliass Asdanisauugin@ansineiizanisnig (Senecal &

Nantel, 2004) @lasaFrandizddeandadunisfearsnismainiiug wlugduuulminliseadesnldanadn

fingl uananiusaLLslAsaaF e lnddsman (SCC) NansnasnluiAnieuansefaulsaannsalaldiznig

'
P o  a =

WladAsAn (SCI) HauaBvEwawiiL 0.464 atleiitadAnynieatiansyiu 0.05 AsuaniuannRgIunsaly

o

TaganAaeany Kelly et al. (2010) mﬁnmquﬂuamuﬁﬂmmﬁﬁﬂﬁ 1 wanantugagenAdaIny Park et al.

o a ¥ A a 3

(2007) Anuan unannasunedapnineafuduAvTaLInn e nsriuwazIinANNETla lEUF TN s

Fann Tatlsenevlddag 3 aeMlsynan snsia Hajli (2015) Anana91 Taseadannaddennianuduiusasing

A o

ArludAryiuAusslaldusnswn it dama

& o

ANNAFIUNNGIAEN 3 : AN NENTUAENasaAuadlald LN s dlrddanluiiAnieuan

o

FoulsanininaNANiUS aunsndnldsaesulsdunals 2 o BedAiuinesdilszney

'
o a

1NN91 0.700 Usenavsng 1) sautlsdanaldiusdyoyn umﬁwﬁﬂmﬁﬂizﬂ@u@qﬁzgmﬁ 0.834 uavsauls
Fanalganulingla fentuinesdlszneuwiniy 0.829 Feaenadesiiiideaes Debei ot al, (2015)
uae Jiang et al. (2016) Hajli (2014) Arnott et al. (2007) AEnanadn AN INANNANALE Hiausdaina e
Ieun sawdswusdyoyn uazmaulsanuliongla fluasAlsznaudndny uﬂﬂmﬂﬁuﬁqLLﬂmmmwmwmﬁuﬁ

(RQ) lusiulsnianswasngegaluianisuansasoulsaausislaldizniswndiaddans (SCI) Hawin
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'
o o aaa o

ANINAWINAL 0.515 BeiaNTHAN AN 94D ANIZAL 0.05 A9 aNFUANN ﬁmﬁﬁqi A SesenAReanL Hajli (2014)

(7

Liang et al. (2011) Rauyruen waz Miller (2007) Wang WAy Hajli (2015) 95118197 AININANNANAUTHEND WA

1 az
el al 1

AamNNAdlaTaduAN TunsUTN it Asan Lummﬂmqmuwuﬁmmwmq G LL@vﬁﬁ‘ﬂ’]Elsluﬂ’Wi“]ﬁ‘ﬂ’]i‘

L]

v
o ar = ¥ ¥

W'WIILL‘]]EI@QﬂNLﬂuﬁx‘i'N’]ﬂﬂ_IVWl’]sLMLﬂmﬂ'ﬁ‘sﬁ@@EI’Nﬁl@Lu@\‘i LL@”Lﬂmﬂ’Wi‘sﬁ@@uﬂ’]"ﬂu MNganeaF19AnNdNUsNA §

al

o a

ATUNN WAZSNHATAN WA HANALS 1T %ﬁﬂﬁé’%mmmu%snfa?ﬁuﬁﬂumm’?maﬁwwﬁmﬁ”\W»m Bnvia Jiang

et al. (2016) feasunglidn pudniugszudinedaeduAuasfuedudnduniiclugninaninasengmnseu

I~ o A

Nyl Inel Hennig-Thurau et al. (2001) N&1997 AnNINANANAUEITuAINAds iR Nd ATy Tnaneduian

o

s

NANUBINTAAALTNANAUS (Relationship Marketing: RM) $a079dannaa9itulqeees Liang (2011) way

Zaryab et al. (2019) Nag1l9n ALINIWANNENALS (Relationship Quality) HananasioanueslaldiiEznig

witlad&sAn (Social Commerce Intentions) a8 WRTANATYNINETH W ‘mu Lin waz Li (2016) l§nanaqn

o

mwﬁuﬁuﬁr‘vmzﬁv\muLmeiﬂﬁzﬁ“muﬁ’ﬁmder:ﬁ@me;:imwmmmﬁﬂﬂm’mmzﬁﬁL‘%‘@ﬁumLLW@MW@%N

|G

NAEmTA9AN (Social Commerce Platform) 16 waz Palmatier et al. (1997) nanaqnudlu FAs AR LLET

o

AR Vl’]\iﬁﬁ‘ﬂ‘ﬂ/ﬁ/]’ﬂﬁﬁ?ﬂ@ﬂ?uﬁﬂﬂ'J’]ZHZV]Lﬁ‘“]

6. TALAUDLUL
6.1 AALAUDLULN LAATNINUIELBINTINS
1) AMnuan1sAnEfidnsaan1snsagau lunaaNdNTuSIFsa mnIesTaslasaing

WTAIANLATAININANANTUSTUANAY A lF TN s addean wudn Tumadinnuasnadesiy

o a

doyaietlsvandateliltdAnynealia wasnunaddsAavanaasdaulstassaianntisddsanuazfouls

@mmwmmzﬁ"mﬁuﬁ“ﬁﬁm'fariTqLLﬂimmﬁq%sﬁu?miwmﬁmﬁﬁqﬂm

2) AnuaItETu U Frzna Tt 1) Aandslasaarennaltddanndsznausaesiauls
AunalinisliAzuuu wazn19999 NANUATTNT LAZATLUET LATNIIENNEY 2) AautlInnininANANTuE
Usznaudamulsdunaldiusdynyn wazdaulsdunalinnulianga 3) faulsanusalaldiiznas e
Uszneudrasudsdunmldnsuishuasdeanmmiedens uasiulsfannlfanudclatossnasaiiios

6.2 AALAUALULN LAAININUIFELBILTUITAANIS

d ¥

1) Aendeaiuunaniefumdaddenn wu e luunannafuniciaddean 11289

o ¥ ' ' o

unaswefundaddsan ArsainsuarinmaunInANdNRusiugnAetesieiias Taelfianud Ay
1) Madnuiusdtynyn TnanisdeduAnvise liisnisniannin szezinan uazReulanuinlannasly s
szezanlfanadld uaz 2) a¥repulianglanfinunan Tnevinligtesantlaansiasanistaduinvizald
1in3 M ildnslauavidesiusenisaedudvizaldusnig ietiine ignAvsedldusnisiianisaalaldisnig
witiddean M lfiAansTaduA1vTan1IUTN1g Innsuiiuuazdaanmiedenn uaziianissclatiandig
.
AaLilag
k7

i/dl dl o |3 a o o 2% o o o % a o o/ :’/ ¥
2) QV]Lﬂﬁl']"]]'mm_lLLW@WW@?MWWD«ME@\?ﬂllﬂ".)ﬂﬂﬂ']ﬂﬁ\l@ﬂ 3t vlaseairewniladdenn viefnu

nsliAzLuu (Rating) 1AZN15339 (Review) AU (Recommendation) wazn1981983 (Referral) Lazngu
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Wz (Forum and Communities) Iagiantiaiaaanidena annassllnseun iea¥anuseduliiy

'
o a

gnin i liiRansulsiiudayauarnisgeduinatinsaiiaslungn

6.3 TaLAUBLULRINSUN5IA L UAUIAR

1) wanansdautlsnnuninaaudniusnAnsn lwnuldaiiuds assdnwsmAnnaaiusouls

1 ' v
A aaa

a 1 o Y a a & o = [~1 o ] ] o :l/ Y a a & o
) nREnsnasiepaNAslaliuIn e iizddsan viaiusoulsdeinllgeanusslalddnisnndisddeny
Wi nsaiuayunedsan (social support) RanBwaNI9AATA (digital influencers) UAZVIAUAR (attitude)
vusu
= A a A o H Y a A o Aa a | o , e

2) AVFANEHUNNLANIALAUANNAS R LfUEn1snn gt deanNansnasasanlsle Wy Aqutls
ANENL(Engagement) wisaAnaaininasaduiuazisnig iusu imsnzdeadadsulugsiaaiunsn
AuTnlfasinagaty

3) flaqiiuniteiaianynsetingd (E-Commerce) Huanuanazluuy wanainunwanwa il
&9AN (Social Commerce) £laiN131181611 e-Marketplace 4113 de luarARaIAsAnETadaniananase
AuAIlald e-Marketplace d1uansinaiunflmedaman (Social Commerce) aginalaivatinlignisnimunna
gnSIRIUNARHD TUTLAN N

[ [ % o

° a A o v X ~ o - v A cao P
ABRAMNAABINIUAIALU A ﬁm’lm’lm'ﬁ@’mgﬁﬁ@ﬁuﬂﬂu LLW@ﬂW@?NIﬂ?Q@Tq\iwqmcﬁﬂ@\iﬂNi@ LN

Facebook Instagram Line Twitter 1vin1iu

LANA1FAN9B

ANTINUARIUNEINIINNNBLAN NI UNE (BIANITNUNTY). (2563). PIENIUNANITAI797 WOANTTNE 1T
Bumesiinlutlssmalng 1 2563, Awile 1 flunan 2564, an hitps:/www.etda.or th/th/Useful-
Resource/publications/Thailand-Internet-User-Behavior2020.aspx
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