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Abstract

The commercial activity as an electric marketplace was an indication of the growing digital
economy in the country. Its number presented an increase in buying or selling products online by leaps
and bounds. An important factor was the brand. Regarding the website, it was the highest efficient tool
to form a relationship between brand and consumer. This research had the objectives to investigate the
personal factor and develop a causal relationship to the electric marketplace brand equity. A population
and a sample were buyers in Thailand electronic marketplace 682 cases. The research tool was an online
questionnaire. Data analysis with basic statistics and examining consistency of the hypothetical model
and empirical data were performed. The findings showed that the hypothetical model was consistent with
empirical data. As a result, X2 of 98.475, P-value of 0.125, X2/df of 1.515, GFI of 0.982, AGFI of 0.963,
and RMR of 0.009 met the criteria for model consistency. Considering the brand equity’s effect size (R2)
of 0.83, it showed that the market mix and website service quality could co-explain the variance as 83.10
percent. Building brand equity of the electronic marketplace website, the factors, website service quality,

and online marketing mix, should be applied together for improving the efficiency of online marketing.

Keywords : Electronic Marketplace, Website Service Quality, Online Marketing Mix, Brand Equity,
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wiawndeneafiAuaR (Attitude strength) aannisiufaesduslnanisenmauizeaivlafmnaianans

-« - Cd X dy oo a P I P
adnnselind upnAiinaunaInN LT AN sTenlaes e nd 1A I Rantanineawus iun s &uAn
103U la6 uariinisnauanessiansAuAn (Kotler& Keller, 2006; Page, 2000) 4aANUI8IALAIAINALAN
ANN1T0A59 FnEn LLmﬁmmié’mn@gmLﬁqmu 4 ARIBINIAUAT MNANIANEIUD9 Aaker (1991), Yoo et al.

(2000), Atilgan, Aksoy az Akinci (2005), Chen waz Tseng (2010), Amini et al'l (2012), HaniAl-Dmour et al.

2
a o a

(2013) fdsil (1) NMsmszntinglums @uAn (Brand Awareness) (2) ANANATWATIAWAN (Brand Loyalty)

v a

(3) neuFFunmunInaesd@udn (Perceived Quality) (4) nsigLslnAaNsn@enlevesfsznausig o

%

7898UAN (Brand Association)
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UIRFNLN IR

51A1BLuAT ONnes uazalsa TeRAsA IR (2561) 1AMN1539a509 NaNTENLIBINIAAIAKY

q

aa o '

AedANuaTAATIARaANIANIR9AINRUA LA ANNENALLEE L1 BN 9a a1 s Tiu Tnennside A3l

q
' '

TrgulsrasAiadnenansenuaaenisnaIniudedianLazha

o

AFBAMANIBINTIAUATULAT AN NAULD

'
a o !

JldLanisananisiu Wauinse e An lun153ae tnan1stiuue AN e UANIAI 18R INRUAT LATIWIAR

NeaAuNsaiNANyNWiLgNAY ysannsiuuwAanaiun1sdeaisnisnaini u@ediay sznay

aa o o yR

fladuiunisnaar udedianuazhana N1sfuitnausn Muaneaiiesndudi nsdeansuuuinse
inuwesete@umefiin uazauyniuAensduA wsesdenldluiulde Ae LULARLNNTIRMUN
RINNNINUNIUITTUNITN UATNIIAIIRaaLANTEN InENmadeUAIdNlss@nsdannAsauLiALLLAR AN

Ienszanaseunnquinetadaiugnidszauntsnilunisldivleiaedianaesananisiu A1uu 231 A

1 o ' o o

Tne 149 54uAeENUULATANNANITIAEAINULLABLAINAIUIL 231 40 IFTNIATAFELAYINATIVBIFITTR

]

fauNIIM MNsAsIARELANNRT UM AN Ts ey At AuuLdunnen Ndsestieigaundau (Partial

o

Least Square: PLS) fineiltlsunandniiagy SmartPLs wawilsinudn fladadunisiuiisanndaaiuiladan

ANNANATYNINNGAFaesALlsTnaLaesifadafiunisaantnuRedaNLazRATaLaz TTAdtAUNN IAAIARY

° o a

ARAIANUALAATAAHATNLINABNIFLFTNRINAUAN uaznWANEDIIBIRINABA DN AN ATYN AT
X o v a2 v o a . = . A A - @ LA
wananinnsiuinanmausdedeanaiaunsenisdeansuuuiinselinuuieseinaaumefiln atnell

HpdATYn9ala wazn waneniresnduAdedinaidiuansaanisdeansuuuilinselnuwaiadng

% 1 a o o aa

BumNaiiln LazANENRUABRIIAUAT BERTEA AN AT
a o Y k% aqu o Y ua o 1 o a al' o 1 a v ¥ o k% =
AneEaedesul I EERREMsIudn nastiuwIAnnEaRuAAIRIAUANN 1S A Tusead

Tadefusing o) fail 1.5 unsmaineudedsnnuaiaa nsfuiiansduAn M nAnsnitesns&ud

nsdeansuuu el nuueTatneBumesitn uarANyNRUHoATIAWAY

v '
v o a o Al I

o dgl 2 a o g a v A = a %
patiu Tusniadeil A1 ﬂzﬁﬁ;ﬂummmmuﬂi ATUANTENATIAUAN m@@mmmmﬂummum

U

P4 '

1
= v 1 v a a

Hsumsteniy Snetnassnuiivivanzan Smnanfiduaniuduiiangll auAsewmdudezistusesie
fuaTnARuAE iR AR TAnudAniia wazaunsnansnsAud IS Gafnandszaunsaiigustnad
souruAuA e WAL limaanandd dnsetind Tnefansandausnurna@uin 4 5w ldun
1) nMengeniinFlumsn@udn (Brand Awareness) 2) ANNSNA lWATEWAT (Brand Loyalty) 3) ns5uanu
AUNINBIRUAN (Perceived Quality) 4) miﬁ@ﬁ‘lﬁmmmmL%fau‘llmfmﬁﬂaxﬂ@wm ° 284&UAN (Brand
Association)
2.4 gNNAFIUNNSINE

H,(+): doutlszannianismana (6P's) A8nBnanieasaidiauansianmuaAns&ua

H,(+): AnunnnasliEnisdules Janswaniensadisuansannainsduan

H,(+): AnunnnasiEnisidules Jansnaniensadsuansadauilszaunienisnaia (6P's)

H,(+): anunnnaslinEnisiiulas HavswaniedeniduansannAinsnduditinudeulszan

NINNITHANA (BP’S)
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3. NFAULUIAANIAE
Ao = o Ao

[AMNNITNUNIUITIUNTTHNLASITUI f;lﬁLﬂﬂ’l%@ﬂ&r@ﬂiﬁﬁwu’]m‘@Uﬂ’]i 81A1N Kotler Wag Keller

(2000), Montgomery waz Smith (2009), Parasuraman et al. (2005), Aaker (1991) laimail

sunwdsznay 1

NSAULUIARIAE

Efficiency
Systemn Availability|
Fulfillment .
Quality of
Web Service
Responsiveness
Ha(+)

Compensation
Brand Awareness

Contact
Brand Equity Brand Loyalty
Hs(+)

Product Perceived Quality

Ha(+)
Brand Association

Hy(+)

Online
Marketing Mix
Promotion

Personalization

Privacy

aa o = s o

4. 98N19ALUUNITIAE

n1394e1A3tuN1s3481 91 SN0 (Quantitative Research) lugiluuinnisddensiednma (Survey

v o dl = =3 2 | v 1@ o

Research Method) Tnaldunusaunineeulatiiiluazesiialunisifiusmusndeyalu 4 deenns liun 1ulas
wAsatnedenn (Social Network), Wulaslulasudan (Micro Blog), Wulmsudisilugde (Media Sharing), ¥iuvin
(Portal Site)

dszanshldlunisAnmnaiell Ae nqudaeviedldisnsmaianansdiannsaling (E-marketplace)
Tutlszinelng Mnsguiaeenganinusin1sAIUIaed Hair et al. (2014) tagldauaunguanatnalszunn
20 wihaasanuusaulsiifludeyaidealseand elunadeildfmudadalsedngd a1uau 16 fauds uay ngu
Fatingarnnisauanlivingy 320 freting Tnalddeyanguinstinsiaaunduninistemisasulatiianun
682 fa0ENg Wiy 43 Winressaulsdalszany iniaiivdeyauuuiatzas (Purposive Sampling)

Tnaarsnannguaneteildiuinisnatanawdidnnseting (E-marketplace) winiiu
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4 A A 2o @ Y o X . R P
memﬂ%ﬂummwLL@:ma‘mmmmmag@‘lumm AR LUUARUNN (Questionnaire) BakLIN

aaniilu 4 dou Toun doun 1 udeyailadadiuyararesdpatiuuuasunia douin 2 tadasudoutlszas

«

nsnaneaulail (6P's) dauht 3 fadusnupmnInnisliuEnsraaiuls uazdaui 4 AruAIRIIAWAN
Inedaui 2, 3, 4 Hanwauziil 11msdautszunnidn (Likert Scale) 5 32611 TINNWANIWRLILATEHD 11

N334t nEeuiealiunisnaaaununInATasialag 1435019 Item-Objective Congruency Index (I0C)

o

AINETEITTYIUIU 5 Y1 wanaaauliiARINNgn 0.8 yndadulasdanivuaisalsen 10C lites

n41 0.5 2l Warhuuuaeunnf ldunnmageuaum@anals (Reliability) Tnel433 Cronbach ‘s Alpha

a

BRI FRININNGN 0.8 Aulil wudiuuugaun NiAIANTEena lf Ine s NN 0.985 T9HANUNTAD e

T luseAUBNN (George & Mallery, 2003) dausnaidaulsiAunnda 0.8 ynsauls

'
k7 o

= cY % a Y aa a U 1 d‘ Y
mwasitaya (1) dayarialUldnsdwasidaaatiadoesnu 1Hun anud uas Anfeaas
(2) MmanegeuanAgIunaalddmeilandinssidaauuuanasadalaneai1e (Structural Equation Modeling:

SEM) &MufunsadatmnNaenndesszndnaliing iaunmn Model Fit (Hair et al., 2014, pp. 665) AMNUANNELT
A9l A" P> 0.05, X7/df < 2.00, GFI > 0.90, AGFI > 0.90, CFI > 0.90, NFI > 0.90, RMSEA < 0.05 Tangisinating

1 £

Ml lunmmzindaiisiaslitianndn 200 At Asaziaswe wazlinaldiiailom Non-convergence

(Boomsma & Hoogland, 2001)

5. NAN159Q¢8

o

annNsezizluuuANANTuEIda R estiadadoulszaunienisnainaeulail (6P's)

Aun s liiEnsesiules AdansnasannA M AurdiuRaana9Bannsatindlulssnalng

(%
a o o A

HANTIRIHAAH
5.1 nan1siaaziteyaiall wodnduwweands Anduesas 70.4 e Anduiesas 29.6

anunlan AnfluFeaay 90.4 sasasnnansarniluiasas 8.4 Hangatiszndne 18-25 U Anilufasas 72.1

|

798981 26-33 1 AnwiluFeaans 13.5 uay 34-41 1 Anifludesas 8.9 Andnlsoyyimasiiuiaaas 50

sa98ann ByysisAnludaay 49.6 i inGeawsinAnmn Andluiaeny 52.1 sa9a9un wilnauLBdnantwy

¥

ndy/5udng Anilufesas 31.7 Usznauendndausia/idnaesgsia Andlufesas 10.7 uaz drenanna/

2>

FAa1UNA AnTluTataz 5.4 e lARatFAaLRauAINGT 10,000 U AaLTluiastay 40.6 9898917 10,000-

49

14,999 1 AsfluFatas 30.5 15,000-19,999 LU wmAsluiatas 12.7 waz 20,000 Awll Anfluanay 7.2

°De

5.2 m@ma‘ﬁfmmmLmL%q'mLwyuwnmﬁ@ﬁm'quﬂa‘mmm\amimmm@@u"l,@ﬂ (6P's) AnANTINNNT

-

s sre91T s ﬁﬁ%w‘%wam'@@mm’nmﬁuméwﬁummmﬂmq%Lﬁnm@ﬂﬂﬂuﬂmwwﬂm gﬂLmu‘Ewmﬁ'
W Twnilandatinnuaennd el la-auaas () winriu 98.475 P-value winfiu 0.125 uaz Anla-auaa/
29ANBATY (X/df) WL 1.515 ANF s A LA NANN AL (GFI) Wi 0.982 AGaTi Ao snaNnauiF UL
WA9 (AGFI) Winiu 0.963 BazANFTHNA9489189871 1A (RMR) Wiy 0.009 Faduldmauinneansanaany

ADARREY AILAAI AN 1 uazgnndszney 2 fall
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mstunluinaiBoanmuendodgdous:aumonsnann ta: Arumwnsliusmsniesulad 1 / WHASUNS quauio ua:nn:

AN919 1 WAANANED ALTUANANNNANN ALY I AATIRIA L ST sed N

AR LU ANEDR nan19Usziiiu
X?/df <2.00 1515 ARAARBIMNUANINEL
GFI >0.90 0.982 ADARRBIATUMANINTUA
AGF| >0.90 0.963 ADARRBIATUMANINTUA
CFI >0.90 0.997 ADAARBIATUMANINTUA
NFI >0.90 0.992 ADARRAIATUVANINTUA
RMR <0.05 0.009 ARAAADIATNMANINOUT
RMSEA <0.05 0.027 ARAAADIATNMANINOUT

angUnndlszney 2 WeiansnnAtavsnazesiouladeszdnd deganumtingessiouls e 16 s

a

wilsraasiaulauels 3 #7 o

A a v a

(1) A2ULszaNNI9A0 (BP’s) WLIFIMLIFTILse A NN NBNTNANINTNZARD AUAT AT 71 HAN (RY)

q

Winiu 0.82 37 AnluEasas 82.0 789A9HN AR TININIITARNALNEY, NIRUETNNNITNLMATNTU s TNE NS,

nssnedeyadiusinresgnAi was MIWILENITULLIRIZAY A1 (R?) winfu 0.80, 0.77 ,0.64 ,0.62 mNANGL

'
o

(2) Arunwaesnsiiisnsaeadules wudn daulsdelszdnfdavswanniige An NMaauessaUse
ANNFRINIT NAN (RP) windu 0.87 vize Andlubasa 87.0 saaasinAamnundan faiaedsviy, nsnesduessa
511303, Use@MBNW, NIRARAD LAT NIVNRINALNILNBINARINNEANANA NI AZIR WA HAWINTL (RY)

winiu 0.76, 0.72, 0.69, 0.67, 0.65 ANNAAL

rallda a all

(3) ATUAIRINAUAT WL FLn T AN N AR vEnaNNNgn Aa NeFLEAUA N TWTRIRLAT

A1 (R?) wirfiu 0.87 vise Anflufenar 87.0 sedasnme MaLE InpamnsndentenesALlsznausng | 1eaduin,

ANNANA LUATIRUAN LAz namszvting lumsnduen A1 (R?) winfu 0.82, 0.32, 0.28 ANNANGL

a 1

WHaRaNIUNANRYENA (RY) weasauLlsushA AR IE AN Fal AN 0.83 wanaindaulszan
MIRANA (6P's) uavAMWLESNs WiENsaeiules awnsndanetinamuulnlmuninsauldfenss 83.10
a 1 o

waY lHaRaNINavana (R) 1esdquilsvannisnaineanlal (6P's) HAwindy 0.826 WAASINATUN N RN

sl reiulas astnapNwlsmuniiatulslFFatay 82.60 AALAAIANTIN 2
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sunwisznau 2

NANISILASIEUBLLANADIANNISLTITASIAS Tnauansrduilss@nanisannasnlsuainsgruuas

(Standardized coefficients) waz AANENATRIAILUSITIUSTANS

69

@ Efficiency

16 .83

@ System Availabilityhg, 8
a7
@ Fulfilment 93

12 gg

65

82

0L
@

Marketing Mix

Quality of
Web Service

»\ €3

83

91 Brand Equity

.59

a3

Online

67

90 82

28

Brand Awareness
32

Brand Loyalty
93 57

©® G

Perceived Quality

Brand Association

AN99 2 HanTsLAIzianEnavesiladadeuilszannienisnaineaulald aruninnasliiEnisueaulbs

niansnasianuAmINdwA (DE = direct effect, IE = indirect effect, TE = Total effect)

FRIMIEAT ANENA AuLlsaLun
daulszan AMMWIBING  AMAIASIAUAD
msnanaaulal  Tiusnsaas
(6P’s) w3 lenst
AduilszannIgnanm DE 0.000 0.909*** 0.000
aaulai (6P's) IE 0.000 0.000 0.000
TE 0.000 0.909 0.000
ATUAIRTIRUAN DE 0.589*** 0.343** 0.000
IE 0.000 0.535*** 0.000
TE 0.589 0.878 0.000
ANFNAUBIALLLTUEN Avutlszannieniaeann (6P's) ADUANRITVRLAN
R’ 0.826 0.831

*** P <0.001
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A543 HANTILATIZHANNYEN (Factor loading) Aaullsidlsyanifuestiadadaniszaunianisnaineenlasd

A Mg IiENseiules MRavEnasanuAesAUAY

ZRIBIEEN
Place Price Promotion Product Privacy
szansd
AntimIngaus 0.894 0.906 0.879 0.959 0.863
R INIRGR] System
Personalization Efficiency Fulfillment Responsiveness
geanst Availability
AtmiinsALLs 0.799 0.834 0.874 0.930 0.849
ZEINIEEN Perceived Brand Brand Brand
Contact Compensation
geans Quality ~ Association  Loyalty =~ Awareness
Atmnguws 0.820 0.804 0.932 0.904 0.732 0.670
AN 4 AUNAFIUNTIREUATNANTNARALANNAFIY
ANNAFIU Andszans P-value  WANNSVIAADLI
LEUNNY ANNAFIU
H,: dautlszaumenananai@nsnanensadiauansie DE=0589"*  0.000  aeNfUaNNAZIY
ATWANRINRUAT
(Routlszaunianisnann = ATUANRINAUAN)
H,: Asun s iBnsiu sl Janswanwmsedisuanse  DE = 0.343** 0000  eENFUANNAFU
ATWANRINAUAT
(A wmslgisnadulas = ArAinandud)
H, A mns i duledievananmsadeuonsie DE=0.909"* 0000  senfuanumgu
dauilszaunanimana
(A wnslisnmadulesd = dautlszannieniamann)
H,: A iEnsdulaiiavswanwdendsansea  IE = 0.535 0000  eRNFUANNAFIU

AMANNINRUATNUAIULTTANNNNIINAA

(Anun s BN s sl = doullszannianmnans

- AuARMALAN)

*** P <0.001

AINFENTI 3 UWAAINAAINNITNAADLANNAFIUIAA

mma‘mmmmwﬁimﬁ 1 dauLlssdun19nisnanm (6P’s) Naw

o o a

a a

TNANNATUTILINARATUAIAT

AuAnataldadAtyneaianszau 0.001 TnaflArAnuduiusiduuanliarduds@naidunie (Path

' '
P

Coefficient) WinfiL 0.589 TmsALANNATIUNATLS AspanFuauNFgIu
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caa a a 1

HANMINARBLANNATIUN 2 A wnsliuanaiulasd Favswaniensadauansennirmnandusi

A o

atafldadAtynieananszau 0.001 TnaflArAnudniusiduuanliadulszanaidunie (Path Coefficient)

Wiy 0.343 TamseriuannAgunael fesenfuaunmgiy

49

'
a a aa a a

HANNINAARLANNAFIWA 3 Anunnng s 3L o Havinan1emnsadiauansedoutlszannia

49

|
o aada

A7MAA (BP’s) asinailsle dnAtun1eanangzsu 0.001 a1 Audniusiduunn A dudssdanaidunig

o

=

(Path Coefficient) t¥infiLl 0.909 TMALANNAF LA AsanFuaNNAgIw

HANNSNARRLANNATIUN 4 Ann w1 e adn s Havananiedenidauansienene

v 1 a

AuAdudauilazaunianianain (6P's) aenediadAynieananazau 0.001 TnafAranuduiusidunonld

ANdNLs2aNBL 1UNg (Path Coefficient) 1Ny 0.535 %wmﬁuamuﬁgmﬁﬁﬂ% ﬁqmm"uamﬁﬂm

a a Qv
6. anisrananisias
nsimn lunadanvnaasiadadeulszaunienisnana way AN wnisliiEnismseaulag
niEntnasanuAnduAn duiunaianansdidnnsetindludssinalne Inadoulunifesas 70.4 e

waanunnlan fasaz 90.4 angsyudng 18-25 1 Fasiar 72.1 szAunsdneAndEynynsasenay 50

a o

WhalnFewaindnmen Sasaz 52.1 H31al@@a8n1n497 10,000 U 58818 40.6 ANNANITIAHNTNLAUAT19FL

aziiinddeyaidlszanasandeivdfeyaiieannmigau uaznudsziauninaula fail

'
a X o

NNADANTZAU 0.001 TP NANANNENAUS T ULAN Tasaud aFatlszdndmnu

a v

A1A1 (Product) ag $1A1 (Price)

o

Haninagegn (R° = 0.82) viseAniludesar 82 funnirmsnduan Tnedfulsdelszdntan o) Aegninaly

U9
1 %

o é Y o 1% v @ a A a ¥ ©° 2
seAUluNag GHQSLMV’]Q’]N@’W’]Q_JSLMWYM AIMHNATAINALNE TIALTV TIATNLUNITAN mﬂmﬁummﬂmmmmmm

a8 v £

NNOANa NN deyaguAn n19919A&uAT HAnaneenn gy Aegaanuaula duseulunisgeidiladne

vy A

= o o I o A o v a v a v o al = dl a
Hszuuinanulasndy Flususesisedulsyiududi ausdrgadamaiinisulasunaunududi dales
visadauanduii Ailymdessdaaunsfnmagauniunineuld uaz Jusnnsdedudnnainuanalfiaanld
T9gaAAABIALINUIAB B9 Rowley (2004) ML nnsairnmdurieeulayd Wilsvauainudsasdusasd
- a = v a v o o X aa P &
NMINANKATUNALNENINNITAAIANUAINNAY TINN9AF AU IHRATW LN AT09m I AuAN TR LTL L
ARIANANNBLANTNIBTNE (E-marketplace) faviiutdaanisigusinanesiniiauiidaie Uaansies HawA7
PAINNAILATIAINNFABINIT TG0 Yoo kay Donthu (2001) SN AHANRUEIENINNNT

° a dl a é’ a o Y O Yy a dl al/ a o 3| QI 1 =X
ANUUNITNWATRATANINATURINUAZN1TTUY m‘lmm‘ﬂmLm@uﬂummmmmmwm uaziiludstsuanng

v
v

YAAAINAUANGIY ANTNIATHUNIMNNIsRAIARANANT LS LAY A K as i ATUAR N RUA LATNN9 LS
N19UsT U AAININAWAT UATITHITELB Yoo et al. (2001) WAT Srinivasan, Srini, Anderson kA Ponnavolu
(2002) WL91 99A1 (Price) HAMNANAUSEILANITUINIZALIIAAZNIFANANFUAT WazUITEUe
Tamimi, Rajan uaz Sebastianelli (2003) Az Yoo et al. (2001) WLFT ANNANAUSIZUTNINAIMATNTTLIT

Y a o & o o a X | a v = | a v aa
A luyunesisinaanaldeaniuiasindulaluniste W AUAIAMUNINATIAIGININRUATNN AN
11UNaN UAzaNUISEaas Davis (2000) uaz Aaker (1996) nusnsianasdudiludsdiniatulnananszny

immqmmmmL?'ﬁﬂuimmmmmauﬁﬁmﬂrﬁfﬂ@awﬁ’zﬁ'quﬂamwwma‘mmm LA 9114738 Yoo et al. (2001)

NsasMsUYBIa:NMSOHNNIS UNINENAagumansay
UR 14 Q0UA 2 W.9.- 0.9. 65

137



mstunluinaiBoanmuendodgdous:aumonsnann ta: Arumwnsliusmsniesulad 1 / WHASUNS quauio ua:nn:

'
a

WU ANANRUSIT LA Tz NN T NI AN ae ATtLaT A NN AR AT AUA LT WReA ATy NG ATBSIN T

Arun a3y sl

o

6.2 AunwzeInsliLENseaiulad Havinan1msadisuansenmAinsAudieteditiadAny

'
=K o

NNADFANILHL 0.001 Ineii A A NANRLE T ULIN Tafaul 3Bt svdnidFnuauaInaLAaANFaINIg

(Fulfillment) H8nawagegn (R° = 0.87) visaAniluiesar 87 funuAIna@us Ineisiaulsdelsedndau - 8

°  a v @

A a o 4} v % & a a Y a ] 2’/
ANEVENA TUIZALLNUNATN 6]]\151,‘1)1WNN@’]@ELIT]‘LILQUiEﬁG][ﬂfﬁﬁﬂ@%‘l@L@ﬂ%?ﬂuﬂﬁsLuﬂWi‘IMUﬁ‘ﬂﬂﬁ‘IuﬂQu‘llum@iﬂu

&

v K

o'/dqf A o ol 1 ¥ ° @ a’l N A A Y & I3
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