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Abstract
This article aims to 1) examine customer engagement, differentiated by demographic

characteristics of customers in the real estate business sector, and 2) study the marketing mix
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from a customer's perspective (4Cs) and its influence on customer engagement in the real estate
business, focusing on a case study of Asset Wise Co., Ltd. (Public). This research adopts a
quantitative approach, with a sample group consisting of customers who have purchased houses
or condominiums from Asset Wise Co., Ltd. (Public) during January 2022 to December 2022,
totaling 400 respondents. Data were collected through online questionnaires and analyzed using
descriptive statistics and inferential statistics, including comparison of differences between more
than two variables using one-way ANOVA and multiple regression analysis to test research
hypotheses. The research results were found as follows;

1. According to the first objective, it was found that different demographic groups, whether
in terms of gender, age, education, occupation, and income, do not differ in their level of
customer engagement.

2. According to the second objective, it was found that all aspects of the marketing mix
from a customer's perspective (4Cs) positively affect customer engagement, with a predictive
equation written as Y = 0.496 + 0.239 (Consumer Wants and Needs) + 0.216 (Consumer’s Cost to
Satisfy) + 0.205 (Convenience to Buy) + 0.204 (Communication).

Therefore, real estate businesses can utilize the findings to improve the marketing mix

from a customer's perspective (4Cs), which can help increase customer engagement.

Keywords: Marketing Mix; Customer Perspective; Customer Engagement
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nagnsn1s¥iinIsnan uagmsmedudtiusazaeulaveamisuin Tannsadfandugndtangud
Fotiuuazaoulaiiongords uaznguiinamuldinndslu uazdsannsotmansAnyinounslisy
09AnTdU waggiaulaliFeusiely
I UszaeAn1Ide
1. iednwinisiidiusinvesgndn Suunmudnuuzlssrnsmans vesgnanlungugsio
pdansuning: nsdlfinw US¥ weawnlid 91iin ()
2. \lefnwdnuszaumansaaisluyunesgndi finsnasdonisddusinveagndi lungs
gfvedamnsunsng: nsdlfinw UsEm weamlid 91in W)

ATINUNIUITIUNTTU

miﬁﬂmﬂ’]iﬁd?uﬁmmmqmﬁﬁ (Customer Engagement :Cognition, Affection, Conation) Ju
wmeitddgylunsdnuuazyszandldlussdnsgsiafidosnsaisanuduiusfifuazdsduiugni
nsvhanudlawaztlUusuussununagnsnsnatnLasnagnsgInalivinzauiuanAuiagngy 019
Paeliesdnaiaiosnmuazdudiilunaiald Taefin1sAnwvinezmsidelumdetssfinruanusoly
nsafutnnsalungussiafifosnsudsundanuandatuilmilunisudstutuognaiuassdlugai
Wasuuasesnniiesgsia Tnstdfamesandusumisdumsisdiniy ussioduusylomido
nuATelunsd

Shwarmalssnnsmansigedunaeindnlunsudsdunamdmnewasnduiedesiddyly
nsinadRvesUszmnaiieduanaindvineg uenanddsdinsfnuinginssy vesyusiAniuan
ussnsEAUIINAEUeNTITinarenuENYNENIUTEINST (Ke & Yu, 2023) FsmsAnwisuussensmans
anusaldlunisnuruwaznsindulanisgsfanasnisnainlieg19iused@nsnauin (Rasams fua
aunst, 2550) uvisdiedenisianinndniaudsdu ngfinssy vesuyud iinduainusinszduain
aeusnindadu iumnudeiiyaraiifinudnuazmalsrrnsmansiuansistuoiaszingingsy
uazkiIltimedsnuuazAsusiafiuandnstudieiu (Hui, et al, 2023) Faduuszannsenansiduiondid
unumdAglunTeTgikaz e ngAnssuLazw i aLLazATYERavesUsEInsiusuIAn
Fafiusglovdlunisafraununsvaun i usngutazdanudsdudmivlssvnuuaggueu Tunn
Uszinavilan (A515500 1@33md, 2538; Schiffman & Kanuk, 1994)

wnAafAgfesfUdmUsEaIINITIaIn 4Cs Faanansaasulen dnnsmaasinudenldda
Uszaunenisnanduiigaglunisnevaussauiianelavesgna (aigydl winnzuseuna uas A,
2567) uazidonlfiiuedasiionamanaaiiazanuisadifangutimaeldfs sty Fsdmuszaums
msmaeludagtugnitanilelvineulandsemiudesns uazaonadosivauduiouinisigueliueu
Tieghansagn Usenauluaie 4 au e 1. dumufedn1svesyuslaa (Consumer Wants and Needs)
2. #rudunuvesuilna (Consumers Cost to Satisfy) 3. Auauazaanlunistovesuslaa
(Convenience to Buy) 4. #1un198 0815 (Communication) (Jobber & Fahy, 2022) Wadl uuadad
Aeadesfudulsraumenisnain 4Cs fifoliulivsslomiunsimunduusvesnisnuluadsd
Mnfindnimuadieiuannsoiandeudunseuuundalunuidey fad
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ASDULUIAANISIANY
Nudell 1 HunsiTedaUsnaideiunnseulufnnsidenuwAn/meeives (Jobber &
Fahy, 2022) Usgnausme wulfanneidestivdinuszaunienisnata 4C's lasiisneazidensail

Anwazn1UsErInsA1dns (Demographic)
- WA (Sex)

- 91¢ (Age)

- 5¥AUN1SANEN (Education)

- 91TW (Occupation)

= 1 14
v 1 9gnA" mer
_ 57818 (Income) FUAIUTIUVBIGNAT (Custome

Engagement)
- AUAR AAENLR (Cognition)
- ANUFAN (Affection)

dounaunienisaainluyunagndn - WgAngaal (Conation)

(Marketing mix from the customer’s
point of view 4Cs)

- ANUABINTVRIFUTIAA (Consumer Wants
and Needs)

- AUNUYBIEUTLAA (Consumer’s Cost to
Satisfy)

- mmazmﬂiumi%a%aﬂu‘ﬂm
(Convenience to Buy)

- NM5&@8a15 (Communication)

AN 1 NTBULUIAAUNNTIVEY

= ada v
WCLUYUIBIY
av & Ay a A =2 o Ja Y & w -

NuTedidunuiTedauiina Ysevinslumsfnwiassdasgnarfiinededuniensulnves
USEN ko anhid 9100 (Un1aw) TugIafauunsIay 2565 — SuUNAY 2565  I1UIUN9AY 5,893 AU
audeyauszrnsilaanuienueanlid e (Wniww) (2023), MsAndenngumedislun1sidenss
o . . P ° Y ' Y  aa QII Y A o
Hlduuuasuniy (Questionnaire) LiteyNIUIUNGUMIBE1ETTVDY Yamane(1973) WiseiiunduLesiu
Sovay 95 uazAuAIAAGouSaaz 0.05 nsruanguimegnideiuteyafe 374.63 AU WiNISANY
luasailTedenisdisiadiuiunaun 400 Ay iieauuiuglunsliaseideys wissenlylunis
gkt

a A A < v a v S X a . . v

iwsesenldlunisiiuiusiudeyalun1sideatell fie wuvaeuaiu (Questionnaire) lngynay
WUUABUNNINTaNUBYANIEAULY (Self-Administered Questionnaire) lngdayaluwuuapun iy
3 dau aelldui 1 Yaduduyeea umauuuuidannou (Check list) daufl 2 AMaukUUNIATIEIY
UszidluAn (Rating Scale) (Likert,1961) Wgafiudiulszaunsnainluyuuesgna (4Cs) i 3 Any
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LUUINASIEILUTETTUAY (Rating Scale) (Likert,1961) iAgafunsiidiusinveagndn Feusznoudae
ﬂmé’ﬂwmzﬁ'ﬁﬁm A9 AUAUARA A31ULE11Y (Cognition), siuesualAIusan (Affection), ANy
N5AN3IU (Conation)

FnsmanawLaNagMAWIATa D

FAeldvinismeaeunuiisanss (Validity) Tnsnisthuuvaesuniuauesies1a1sdiusne
Ineninusuazordunasfilavesernseivinunimiuinienandidiuiu 3 viw ldd 10C = 1 uagns
yaaumudedeld (Reliability) iadesiiade (nsfldrusiumesgnd, dawuszaunisnaialuyuues
anén(acs) Tunnde irunausivinun Sidn Cronbach's Alpha gl 0.961 - 0.978 annsvageudladei
amsumsnneitunausioly daweariiuinndt 0.70 feun 2 Jadelunnde annsveaeusn
dsyavdvesiadodrsdiuriliAanseuamideianmindetio

msiusausutoya

dhuvuaounufiadstuain Goosle Form delulvignAnIugeemng Line Connect Fadu Line
Group dw¥ugnéiivaaudaittu Tneidengndnfiaedlugag unsiem 2565 — Surian 2565 Tasanis
Tunazneulavesisn ueaamlad S1in Gmvw) wasthuuuseuillisunduAulussanaoumugnies
wazAuALYsaiveAarTafinL Mntusidumsdenduneunmsinneidoya

Fnsanzideya uazadanlilunmsimszideya

dmsunisfnwindsil 1uns3deiBeUsina (Quantitative Research) ilotuuuasunuiifu
swswdeyaisouiesudinnussnanauazinngideya e uiumeaia iulusunsunouiames
difagu wdhwansdummaadailduniiemed etnauonamside nenidetaldadluns
Ansgideya ionaaouauuisu feluil

1. afifLganssun (Descriptive Statistics) Lﬂumiﬁ’]mmaﬁaﬁjugmﬁl’ﬂﬂ Ao Aade (Mean)
mﬁamﬁmwummgm (Standard Deviation) A1A3138 (Frequency) uag A13auaz (Percentage) ng
Junseueifeafutlidedmyanavesnguiedisiivinigids Sulsznoude e 01y sefuns@inw
013w 1elel tieldeBuneiiefugindwengusiogns dszimsiauedoyalasnsuanuasnud

2. adllseusu (Inferential Statistics) f3deldaiinldeayuu Av One-Way ANOVA Lag
Multiple Regression Analysis Lﬁaﬁmﬂsﬂumsmaauamgﬁgmmuﬁ%’a

NAN13398

N3ANINTSHEINTINVEINAT (Customer Engagement) IUNANNENYEUTEYINTANENST VDS
anflungugsiaedamiuming: nsdfnw viEw ueaemhd $1in (vw) meudl 4 uanswanside
Fosieluil

auyfgiuil 1 matidudimvesgnAdamnumiuuanieiusuunasdnuurUszvnsmans

N153ATIENNTHAIUTINVDQNANLAMUAILLANANAUTUNALS YT UTEIINTANENS LAY
19adf F-test (One-Way ANOVA) Tunsvadeuaumfigiuiseiuanudieiufosas 95 asUfasauuigiu
y&n (HO) uazweusUaLAgILTes(H1) Areiilann Sig. Slrtieeninszdutiuddny 0.05 Tnearfmuels

HO UNUANNAFIUNAN

H1 WnuauuRgIuses

[

wisoaniluanufgiugeslunsfnuadl
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auufgiuil 1 maddusanvesgnAndanumnuuanAatu s
HO: FpounuuasuaNfiTimaiuanssiusinsiidiusulsiunndety
H1: fRounuugeuaNTiimaRLanmsiusinsTidauswunnnaiiy
M519fl 1 amsiaeimatunstidnudnyegndn

WAAIAULUTUTIY  WATINYDINIAIEDY df Mean square F .
ig.
FEMINNGY 0.896 2 0.448 0.901 0.407
melungu 197.450 397 0.497
37U 198.346 399

31NA15197 L HaNA@BUNATUNIIN1STEIUTINY0IgNAR8TTN1TILATIELUY One Way
ANOVA @A Sig. infiu 0.407 @eu1nninseautediAny 0.05 failu F9a1u1s0a3unanisvaasy
anuAguladnsiidusinvesgnaliiinnuanuuanaeiudwunaaLwe

auuRgiud 2 maldusanvesgnAndanumnuuandaiu Loy
HO: fnounuuasuaNfitlongiiuansnafuiinisidrusuiliunnsnadiu
H1: frounuuasuaNfitlongiiuansnafuiinisidrusmunnsineiu
M54 2 NanTimesiengiunsildiusanuegnin

WAAIANULUTUTIUY  HaTILURIAAIEDY o Mean Square .
ig.
SYWIaNgu 0.559 3 0.186  0.373 0.773
melungu 197.787 396 0.499
T 198.346 399

1NA15199 2 HANAADUBIYAUNNINTHAIUTINVBIgNAIAI835NTILATILIUUY One Way
ANOVA I&i1 Sig. 1 0.773 Faunnndrseduiivddey 0.05 fafy Seanunsoasunanisnaaey
auuAgulaInsiidusiuvegnAmliidanuaANLLANA1iuI L UNATL

auuAgIudl 1.3 msfidiusinvesgnindinnunnuuansisiusuunnusefunsAng

HO: fraunuvasunLiinsAnuAiuansstuiinsiidausanlaiunnsaty

H1: gRounuugeUANTiTinsAnwAuAnssrufinnsTidausmuanaaiy

M19197 3 HANITIAILVINTANYINUNMTTAINTINVDINA
(RN PRH

NATINYDINIAIED df Mean Square F SSig.
wUsUTIU 4 s
FENINNGY 1.032 2 0.516 1.039 0.355
melungy 197.313 397 0.497

U 198.346 399
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1NATA 3 HANAADUTEAUNISANYITUNITNITHAIUTINTBIPNAINIETTNITIATIEVUUY One
Way ANOVA ld@1 Sig. 111U 0.355 Feunninseautivddsy 0.05 Aty 3eanu150aUnanIsvagey
auuAgIulaIN1sTaNT NN A ITANUANLLANANTUTUNANTEAUNSANK

auuAgIui 4 msfidusimvesgnindanumnuuandatusuunamen
HO: feunuuaeua Lo Iniunndsiuiinisildiusulsiunnsaiy
H1: grounuvasunuToTnuanmafuinsiidausasunnsieiu
M5197 4 namFizsiendniumsiidiusiuvesgnin

LASIANULUTUSIU  HATINYDINIAIEDY df Mean Square F Sig.
JEMINNGY 0.520 3 0.173 0.347 0.792
aelungy 197.826 396 0.500

ERHY 198.346 399

d‘ = L a0 1 ¥ ¥ aa a (3
NNANTND 4 HanaFaue¥niun13n15Td1uIINVeNAINIETTNTAATIEYULUY One Way
ANOVA lgifin Sig. 1vinfiu 0.792 FaunninseaudediAny 0.05 Ay Fsauisaasvasunanisnagay
auuRgulaNidsinvesgnAliiinnuauuaneeiuI UL N

auufgiuil 5 mstiduimvesgnadinuauuandaiusunnuele
HO: founuuasuaufifisieldiuanafuiinisidrusniliunandnaiu
H1: frounuuasuaufisisieldunnssiuiinsiidiusiuunnsaty
M5197 5 wamFmesineldtunsildusnuegnin

WWASAIA

w5y NATIUVDINAIAD df  Mean Square  F Sig.
FEMINNGY 1.570 4 0393  0.788 0.533
aelunay 196.775 395 0.498

53 198.346 399

1NM597 5 manageuTliiunsnsidiusinvesgnAfeItnsiiasEiuuy One Way
ANOVA 11 Sig. windu 0533 Faunnniseduiivddey 0.05 fafy Feannsoasunanisnagey
auuRgulaINdusnvegnabifinnuauwansisiudiiunanusiele

n13AnwrdIuUsEANNIINITRaIaluyuNeIgnan (4Cs) I8nSnanon1sidiusiuvegnan
(Customer Engagement) lungugsiaadamnzunsng: nsdlfinw) us¥n weaiamhid i (Wmvw) wang
uanIdesatelud

aunfgudl 2 daulszaunianiamaialuyuueagndn (4Cs) e 4 d1u duaudesnisves
E;JIJU%Iﬂﬂ (Consumer Wants and Needs) G’T’mﬁunu%aﬂ;:JJU%Iﬂﬂ(Consumer’s Cost to Satisfy) A1UAL
avmnlun1steveaiiuilam (Convenience to Buy) fun1sdeans (Communication) fivEnanaLdaun
Aan13iaIUTINVRIgNAT (Customer Engagement)
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HO: dhuusasmamsnaaluspesgndn (4Cs) a 4 fulsifidvEnanaideuansdens Sldausu
%aﬂqﬂﬁﬂ (Customer Engagement)

H1: Teulszanmamsnanalusuuesgndn (4Cs) egnatios 1 suiidvEnanaiBsuInsdonisd]
d1u311v83gnA1 (Customer Engagement)

A13199 6 ANTLAAIANATANAGRY F [ienAaauANIRZIUN 2

Model Sum of Squares df Mean Square F Sie.

1 Regression 137.387 4 34.347 224.233 .000°
Residual 60.504 395 0.153
eIy 197.891 399

a a

1NATNDN 6 WUT1 AT Sig iU 0.000 Ay Feuasanufgiunan Feasuladn darudseauns

N139a1AluyaLeIgNAT (4Cs) a8t 1 AuNTdnsnanaldsuInaensid1usInvesgna3einng
P3IIERUABLUAINNT1N 8

o ! v i Yy  aa a ! =~
A19IN 7 G]’]i’]\‘iGlﬁ')"i]ﬁ@‘Uﬂ’Ju‘UigﬂlWlqﬂﬂ?ﬁ@ﬁ?ﬂiﬂlqlﬂll@ﬂ@ﬂﬂ? (4Cs) PRALATUNUNALIIUINADATU
dauéamaqqﬂﬁﬁ (Customer Engagement)

fulidasy B Std. Error Beta t Sig
AUAILABINTTVBIEUTLAR 0.239 0.033 0.284 7269 0
AUAUNUVDIEUILAA 0.216 0.034 0.249 6.409 0
fuanuazmanlunsioves

v o 0.205 0.033 0.228 6.156 0
Huslan

funnsiean 0.204 0.032 0.244 6.34 0
AAT] 0.496 0.103 4823 0

91nA15199 7 Yasufian Sig. i 0.000 eiiAntfesndn 0.05 Faagulidn dauvszanmis
N139a1AluLuNBIgNAT (ACsMNeUilHANIHAITIUINFBNTTHdIUTINVEINAT (Customer Engagement)
wazaun1sanneeanazly

Y= 0.496 + 0.239 (Consumer Wants and Needs) + 0.216 (Consumer’s Cost to Satisfy) +
0.205 (Convenience to Buy) + 0.204 (Communication)

o ¥ e AzuuunsTdIusImvesgnA Consumer Wants and Needs /e fauussusuai
RBaN15903§U3LAA Consumer’s Cost to Satisfy A fauUsAUAUYUYBIEUIIAA Convenience to Buy
Fofuusiumuazainlunistovesiuilng uaz Communication fie fudsiunsdeans



[ o A

NIATUIANTIUNTIANITANIMALNTIAE TN 6 adul 3 wewnaw - Tquigw 2567 | 549

aAUsIHaNTIVY

NaN13398 Wt nsfdausauesgndnliuandnudnunsUszeinsaans nanisAnwil
Fiiiudsanuddguosnisidilagndludffniedu legludndudosdifaiosundnvoue
Usgrnsmanivinduiiaasgniarsun wu anufiavelavesgnét aunmaesdudmiouins uway
UsvauntsaivesgnAntuuusud (udy Suvarianmnsodidvinatenisiidiusiuvesgndild nsfinu
ma'n'iy{'faﬁmmaﬁt,ﬂuiumi’mLquﬂaqwﬁ‘u,azmsmmmﬁﬁﬂszﬁw%mw (Lemon & Verhoef, 2016;
Homburg, Jozi¢ & Kuehnl, 2017; Kumar & Pansari, 2016)

91nmsAnwlag Lemon wag Verhoef (2016) Ioiszyindszaunisaivesgnénfunusudidunis
Tutladeiifidnsnaddnyronisdidiusinvesgndn msairsuszaumsaliifaztiediuanuiionelouay
AUANAVBIGNAT wenand Homburg, Jozi¢ kag Kuehnl (2017) §latiuinauninvesdud1vie
Usnsidudsddniidamanonissuiuazaiudiianelavesgndn Tuvaiedl Kumar uay Pansari (2016) 16
%IﬁLﬁuﬁﬂﬂaﬂuﬁwﬁ’zysuaammﬁqwai%mqﬂﬁwLLasmsa%mmmé’uﬂ’uéﬁé”q§mﬁuﬂa%’8ﬁwﬁmﬁlumuﬁu
N5ildIUsINYRIGNAT

nsfnwimeifuidulssaumansnanaainyuLesgnd (4Cs) Tvswaauandenisiiday
Smvesgniidetuuasaeulalugravinssuedmiuming dumnudesnisvesiuilan fuyuluns
Tauitanela pvazaanlunisde waznisdearsiedulesvdfaiivieasuadrennuduiusuay
nszAuNsidTINvegnd1 v lanarusuldaiudssaunianiseainegieiiusednsainag
ﬁwlﬂq’msa%’wmmﬁawalaLLazmmﬁﬂﬁﬁuaaqﬂﬁﬂ (Sangwatananon & Star Gel, 2021; Kotler &
Armstrong, 2018; Chaffey & Ellis-Chadwick, 2019)

NMsAnwilag Kotler & Armstrong (2018) wudnisyiaAalanufen1svesEuslaALae
nsmRUAUBIaIINzANTAINa T ANAN S AnTanAuazfianela wenanil Chaffey & Ellis-Chadwick
(2019) si’ﬁzm'1ﬂ1ﬂﬁf-nmﬁ’ﬂﬁ’zyﬁ"ummaxmﬂiumisﬁaLLazmiﬁamsﬁﬁﬂizﬁw%mwwmmﬁu
UszAnsnmlunisadisnnuduiusisefuiugndi nan1sidewmani aonadestunisdunures
Sangwatananon & Star Gel (2021) Aigliuinnslddulsyaunisnisnan 4Cs Wuadesfloddalu
nsnaedumsiduiuwezeuinivesgnAlugnamnssuodmiuming wiousdsdaaiuliosdng
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