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Abstract

The purposes of this research were to: 1) study perceptions of
information credibility, information quality, influencers, forms of Instagram
Commerce content, impulsive buying behavior, and electronic word-of-mouth
(eWOM); 2) review the relationship between perceptions of information
credibility, information quality, influencers, forms of Instagram Commerce
content influencing impulsive buying behavior and eWOM; and 3) study factors
that can together predict impulsive buying and electronic word-of-mouth.

The findings revealed that information credibility is both a factor
influencing impulsive  buying behavior and electronic word-of-mouth
communications and a predictor of consumer behavior. Consumers believe that
information about stores/brands is reliable, trustworthy, and not overstated.

In terms of consumer behavior, it was discovered that consumers have
impulsive buying and electronic word-of-mouth behavior on Instagram
Commerce. According to the study, Instagram shopping has the greatest impact

on impulsive buying and electronic word of mouth.
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1. VANATISUALIUANG

yihunaaunanesudedanusing 9 wuin (Facebook) Sanaduunanmesy
gy %’Ummﬁammﬁqmiumi@m%’u%’aagaﬂmmi (Wearesocial, 2022) s D uanunsy
(Instagram) LW uumanilefuilésuadomnniiganusanmadiddavandudiuas
U313 Andaduliufesar 14.8 veslidumesidniialan (Wearesodial, 2022) gl
15 199U uanunsy (Instagram) Walanunnan 2,000 d1uau (Rodriguez, 2021)
dwiulszmelnedeonlduduaniunsy (Instagram) $1u2u 18.5 d1upy Aol
Susiuit 17 vedlan (Kemp, 2022)

Instagram Business (U aneindigldaudiitadsnslavanvuduaniunsy
(Instagram) $1u2u 1.48 udusie esnnduunanesudifldauinmuinissie
719 9 Frwairufauiusiuglduasuusun waedldnuinanuaulaluiusuiuagdun
lowilswandud Saeliiuusudidonsorugldan venemadids wasfiunglsan
nsveeaulall dwaliduaniinsy (Instagram) WAILIAINLOUNSLATULYS NTNIAY
Faledusyaun1sainisen (Arlia, 2021)

et ‘wqﬁﬂssumse??aﬁuﬁwmﬂwm}uéﬁLé‘ﬂmaﬁﬂﬁLLazmiﬁamstUmﬂﬁi'enhﬂ
yadidnnsotindluvesi{uilaa wuin dadeildwmaronisiodudivesusinauas
158 eansuuuUndeUndidnnsednd ldun duamnidedevesteyarnans
(Information Credibility) (Van-Tien Dao et al. 2014; Flanagin et al. 2014; Aladwani &
Dwivedi, 2018; Shamim and Islam, 2022; Yusuf and Busalim, 2018) A1UAMATNYBS
%a%a‘dnﬁ’li (Informational Quiality) (Ladhari, 2007; Ramjathan, 2020; Sokolova &
Kefi, 2020; Chen et al. 2021; Hashmi et al. 2019; Ha and Im, 2012) furBVEwanIs
AUuAA (Influencer Credibility) (Rebelo, 2017; Alotaibi et al. 2019; Saima & Khan,
2021; AlFarraj et al. 2021; Akytiz, 2013; Yangkluna et al. 2022) wazUszianiil 8nn
(Content) (Nguyen, 2020; Said et al. 2020; Astuti et al. 2020; Albogami et al. 2015;
Al-Gasawneh and Al-Adamat, 2020; Ramzan and Syed, 2018)

nuiteluefauasiagiunudn dnmsAnululssdudedenuiunistedudn
wuriuiiulauasmsdeasuuuindeunndidnnsetindilogs1uanmnn 1wy Sokolova
and Kefi (2020) ldvhnsfnwnAsadunisidainleve s snsnasuanunuuay
uu Tugyuuazuoundiatuduamunsy (Instagram) 3As@nwA safuUfduiug
sewinadsan (PS)) AifSuansadatusediiavisnansanuAnludenoulad uagAnwints
Yuffsmnuindede Adwasiansd o uduuuiuiisula Herzallah et al. (2021)
la@nudadusmuaninwindenluweundiaduduaniunsy (Instagram) 1w Mssuiay
Sl uazmsiuiamuivselond Hdmasonisdoduduuuviviiula
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way Gulfraz et al. (2022) l@vins@ nwAefugUnuusazianeiuining1ves
Usvaunsainisdedudnoeulatvesiuilnafidsuasonisteduduuusiudiviulesu
ANUANAYBIRNAIR BUNaRNBT UB ADILES YT UBE1T Fams (Jingdong) kag Loyl
(Taobao) uazmsmuAuaUsTidmaieauasinAnFLaynsteuduuusiufivile
dunsfnwniBosmsdeasuuuindeundidnnselind Rouibah et al. (2021) l¢@nwn
Aeadumssudnaan mssuienumanmau asilingda msfudmnudes wagenu
flswelafidsnason1sdoamsuvuiindeuindidnnsedndlueundiaduduaniunsy
(Instagram) waz O’Reilly et al. (2016) Anw1tadefidsnansznusonisdeaisuuy
Undeundidnnsednd fsluduenuindofoveunasiiun waraundtonives
udsTsnvesmsdeansuuuindelndidnmsedindidmasioyarauaznsldndndosi
Tagaznuin msdnwdnlngysiuluinwssdooeulatiduvdn vaziinmsdnwm
Aenduguuumeluseundinduduamunss (nstagram) Seilag$1in usidlesmnunli
nsiiulaveaeUNALATUBUARLATY (Instagram) laBlawizduan1knsusa (Instagram
Reels) fnaiulafiugstunassdainungmaduuuuesulvl (New Forms) Usgneu
flugannsiuduius (Engagement) Adsdunin¥evay 10 Kausd 2020 - 2022 AIUA
Aumsus SungLoulwesiadouaia (Vitual Influencen) #ldd@msunisluslundudn
(Mmanmiuasnoy, 2565) IfnguaALIaiueIsTU 3 (Generation 2) Adeyanuin Tul
2023 aznanenndugldauvdnuandunssiuind ouddalunisiua suudaamsud
NIAANALULBUNALATUBUAAILNTH (INstagram) dswalin1svinnseannluloundLatu
duamLLnIu (Instagram) firmnhaulannd sty (Thegrowthmaster, 2565)

wonNTEwu myieluefnnarUagiudslinumsfinuguiuusing 9 ves
WOUNALATUBUANLATY (Instagram) LU DUERILNTLTA (Instagram Reels) BuamuATy
oUT4 (Instagramn Shopping) BuaRIWATUAASS (Instagram Stories) wazdUAAILNSY
Twaisl (Instagram Post) Tadetladefidenanonisdoauduuuiuiiiilauasnsaoans
wuuthnsendidnnsednd §ideTahdesinefenanunihns@nuifielinsui
sUsuuBuamunsureudiy uariladelafidmansenudenstoauduuuiuiivilauay
msdeansuuuindelndidnnseindvesuilaa il ethwanis@nwiandseyndld
Tumsimuanagnsnsdeanstiaenadesiunginssuvesiuilna Grelidwesiudn
FuUsznouns tnmsnann wagiindeansmssana thldlduwumslumstmunnagné
uar sk sAeansiuiauslnaldegelivszavsnmely
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2. InquszasA

2.1 Wiefnwimssudmnmindetiovesieya aanmvesdeya fildvEnanis
ArwAn YagUsvasdiidom TusUwuUBUaUNTUABII S YRS 9 uazNgAnTIUNITe
Auduuuiuiiviule medeanswuuiindetndidnvisedind

2.2 ilefnunarudiiusseninmsiuimnnindedevesteya annmves
Yoya fadvEnamsamin uarngUszasdiion vessUuuuduanunsuneudsed
dmaronstoAuiuuuiuiiidauazmsfomsuuuindeundidnmselind

23 iednmiladeiianansosusunennsainmsdoduduuuiuiiviulawaenis

FoasuuuiindaUndiannsatind

3. NINUNIUITTUNTTY

NnmsAnudselusiamuin Jedesunnindeiievesteya annm
vostoya fiisvinammnndn wayTnqusvasdidom dullidefidsmadomstodudn
wuuiuiiviulavesuilnauaznsd eansuuuindeuindidnnselndludeseulat
wnfigalusoundiatuduamunsy (nstagram) daiu §Adedsthiuusdang ity
M3ANYITUTULUUAN 9 vosuaUnainduBuanIunsy (Instagram) lakA Buaniunsusa
(Instagram Reels) duan1knsu¥aUU 9 (Instagram Shopping) BUARILATUAN DS
(Instagram Stories) wagduanunsulnad (Instagram Post) kagu111gdn15NUNIY
sunsafiethlugmsaiaunigiunmside ol
3.1 Anuneievesdoya (Informational Credibility)

ananidedaliunanmdoyarnansiifiuansiu Uszneusnevansiia Tne
mMsUsziiumuLdefieflesduseneuiiduiusiu Ao fuvesdon wu Tassain
Lazliion uazdeildimeunstonny (Metzger, 2007) lag Castillo et al. (2011) 58y
annidededermslindavesynnalayaranidasazgnuensmunnuievesynna
fifieteyafiogluivled uazemnindoievosteyaiidvinangrmnndeaudalaly
m3nsgiunada Tasmnindefiognimualidusmnindefiovesteya wazdnilng
Juegfuanuindedioniuldusrarudomigyuesunasdoyaviodenmu (Hov-land,
Janis, & Kelley,1953; Rieh & Danielson, 2007 91404lu Flanagin et al. 2020)

msfnuanadiiussensmnnindelievesteyatumsieansuuutindeun
Sidnmsedind Yusuf and Busalim (2018) wuin deduslaaldsuddsmanindedeves
foyaszdsmaliiAanisiidiniau funisdearsuuutindetndidnnseting vadl
MsAnwAdLTuS sErInsaa B e ovest oyatunisdeansuuuUindeUn
idnnseindluiiagtudaisaumsfinuiisitn mafnuniFshuun@aues Cheung
and Thadani (2012) snUsggndltlunmsfmunannigiuniside Taemnuuidedeves
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[

Uoya fodusdundouiiddnyfidedunensinaulasounen (Peripheral Routes)
Lﬁaﬂmmﬂuﬂ’ﬁ%’uimaamyﬁ'u%’ammmam’mmmamamawamm FaA0nAR 097U
Reichelt et al. (2014) Woguilnnsuiindeyaiimnuindede sulafiasiidrusauly
M580an5Y)NFULUY %30 Awad and Ragowsky (2008) finuimnsnindedevestaya
Julladevantumsdndulavesiuslaedsniungnsiauauuigiulunside ol

H1: Safedunissuimmnindetiovesdeyadiamudiudiumsteduduuy
yuivulauazmsdeamsuuundetindidnnseting
3.2 anmvastaya (Information Quality)

AunesTayaaInsadenwUstlevivasteya ANugnsies wazAwaLyS]
Guaaﬁuam (Batini & Scannapieco, 2016 9@1gku Simanjuntak et aL 2022) aﬂmiﬂﬂiumuma
Iin 348 Ao dAusn e oud Anaviunm anaiu AR 23980 mwaauuam
oA Anawsiugr mnuAeados mwanysal Ussdniaim anunsedu wasliffians
sUMUU A Audalau s1uaziaun n1stiaueuazde (OBrien & Marakas, 2013)
Prastiwi and Iswari (2019) wuin Teyafifinunimardssaogneunsonisteduduuy
fuiviule wardwmariomsdes woauilan Chen et al (2021) wuin Aaunmvestoya
danansENUA oLTINTEAUNTE oA uA wuuuiisiule uasduilnadl iulawaniid
Aanmgsluyuuesveseaisddos anudielunsieudila mnugndes A
auysnl uarsUuuvavamaliinnstoRuduuuiuiivilasnniu (Chen et al. 2016)

Ladhari (2007) WU Arunmvestoyalidvnasomiusdlalumsdeasuuy
Unndaun fansnssuazneden uandiidiuindiuslnasuiindoyainnningsay
wustiiulaflsugBuannniniuledfifauamdoyas nafeduvedumedidnls
Wagesmdluiliduilaelunsmunuresuisudoyaieivauduayudnssinunis
FunavdensdumaruAndfivresiiilaemedu fsweliuilneannsouansa
Aniuiefuaumuazdnsldodsdasy ﬁmfhmajmsﬁwmamagmmﬁﬁaﬁaﬁ

H: adedun1siuinaunmeesdeyadmuduius fun1sd e uduuy
viuivilanaznsdeansuuunseundidnvseting
3.3 fiBnswan1eAuAn (Influencer)

FiBvsnamemuAnieuiaioundsslofiiuszavdnmdmsunislavan
Tnefiqaiurennuanansatunsitiuinlawaynsidnfeuslag Welsusumsdoans
wuudadsluefn §iisvisnameanuAngnusrindudfianarduilan udlutiog il
visnamanuAnnaredugSusesifimnuuidefie (Janssen et al. 2022) Saima &
Khan (2021) wuin gdvnavnemuAniinansznulaeassiensdeansuuuiinsotin
Sidnmsetind su AlFargj et al. (2021) nuin legnAnsuifsmanindedeve s
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SvswamsarwAnludediny wereliAnusadlalumsiduhutudenmitiavenns
dwmalignitoaudilldsunisinaueangidviwamennufn

uenNifiiavEwanImNAng sderasiomsdeasuuuindedidnmseting
sheuiu Zhou et al. (2021) namingiiavswamsauAsludedsn (SMI) Tugmueil
dulddudeldsudefunusudsng 9 ieadrauauynsnain lngldnagns 6
Usznaifleasnamsdeansuuuiindeuinddnmseding loua mslduuzai anmain
viadlvia mslimng msussdiuyszaunseiffuslan nslianuduiis waznsidenles
psAuAUATaAHERANT Akylz (2013) wuin Wedfuslandimmseulmseriiavisna
VePURR ArdmasiemsAnnsasasuuuInaaUInddnnsedind wu $3wine o ves
fuslnamdosaulamd Tehungmsssansmgiudal

H3: HadefumssuiidvewanennuAndauduius fumsdeduduuy
vhuiivilanazmsdesnsuuuhnaeundidnmseting
3.4 Yaquszasdiifonn (Content)

Ussamiflonidensnana (Content Marketing Matrix) upSostionaunm
Hevmanismanndieliiinnisnainadisssnmdomiifidiusautug Suansunn
ﬁqm (Chaffey, 2022) Tnsutsussianvaadlonily 4 Vs Ao evdssiama
Ve (Entertain) Wi 1nud nsutedu wiedale (Hysenbelliu, 2021) fewlseLan
adraussumala (nspire) WU LHomNs3 AU MUUNGY Mavi Seeding vidansld
A1ineenaAn (KOL) Lﬁamﬂ%mﬂﬁmmi (Educate) wu ulnns N AISHOAIUT
nsdmvhssaiuaniunisal Wudu wasdemussnltiutinla (Convince) 1y
omussamandnuasresdud (Product Feature) nsifinw (Case Studies) e
A157931A7 (YA inAneSRe, 2564)

Chen et al. (2021) wu31 msuauanmaIgvesduawazuInIslunadn
powdi$odmanantsd eduduuuiiuiiviulavesiuiloa Wufeadu sad et al. (2020)
wuin nsmanad il omndswadentsinduled odudves uslnauasriliguilaed
AnuFAnAfududuarus nmsiiauevmsszuueaulay AeliiAnnssuy msudsiiu s
Tt warmsdadula sudwalifuslnatedudlusuuiinntu Tnedemussam
sunm lewesasd ussuiin uaznisndnis BagliiAnnnsdearsuuuiinsdean
Sidnseiind esnflnuaudneliiAinnsanduaziegaanualaléd (Albogami et
al. 2015) §1u Ramzan and Syed (2018) wuin Wemitldlunsranmeeuladliutinle
T uslnrdwietdoyauuuindeundiannseling

a v v 6

Ha: UadearuinguseasAiilamluduaniunsy (Instagram) IAudunus

s

funisteauAuuuiuiiulawaznsaealsuuuUInseUndlannseiingd
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3.5 wgAnssunsedudwuusiuiiviula (mpulsive Buying)

msteauduuuiuiridadunstonuliingusvasriiagtedudn i
Funstenansasiiofienevaussrudons Tnenmsteauduuuriuivalafiniy
dnguilnaUssautuemnudeinisteuarlifinslasnies uasnistodudiesan
Audidedidmuaeldsumaudafioulidedudn Beatty and Ferrell, 1998) Mt
Taileaskua 9T %QLﬁmamLmﬂixéjuuazﬂﬁ@f@ﬁu%ﬁuﬁ (Piron, 1991) WungAnys
nMsdendutou Tnsmnusingwesnsiaduloasd AYINNTAITUIVBYAWATUINNTS
1n9nsase81950UABY LART uaInTaseidanswavanadsens T dudiniouen
(External Stimuli) A 88 3 mnsnseatnvd edad i nanseaiaiivue aadnnely
(Internal Stimul) @ eaaun1sel wazuazd a5e7iR oot oaund ns sl (Bayley and
Nancarrow, 1998) Stem (1962, 814fidlu Wells et al. 2011) ¥ svyUssinvesnistodudn
wuuTiuiTulafiumnsnetu Toun laifinsansunuaamtn (Pure) nsseantd (Reminder)
migﬂ“?}lﬂﬂ (Suggestion) waAMIIeAU (Plan) (Wells et al. 2011)

3.6 nMsAessuuutndaundidnnseding (eWom)

maieturesdumedidaaglifuilnamuny uwiludeyaifeafuauduas
USmsrumsAumasAaiuves{uslnanedu waxt el uslnauansmuAeiy
Aeatududuaruinisldededasy (Nieto et al 2014) 15l n3d pensuuutngieunn
’8LﬁﬂmaﬁﬂéLﬁ@fﬁAﬂﬁWﬁﬂﬁ]’]ﬂﬁ;EU%Iﬂﬂiﬁz’fﬁuﬁmé’a dunisuwanid suaudauiu
Aenfududlagianie (Litvin et al. 2008) #1u Blanke and Chiesa (2007) taU83IN13
deansuuuiindelndidnnsedndannsaudseenls 3 Usziam Ae doyailifunans
foyadeuan usrdoyadeau usslnndnuarld 4 Usensio suiemsdeasiflug Ty
annsaiddlsine Ussdiunaldine wasynauanansadeanslél (Doh & Hwang, 2009)

158 earswuulinselndidnnsedind fesduseneuiidifey $auau 9
psAvUsznou Idun 1) WumsuusiiuewAaiussmineduslaaierfuussaunisal
2) I;:iﬁwmqmmﬁ@Li‘]ur;:JLLﬂq{waam 3) mslineuintuiudumesidaluunanesy
soulauisznnang 9 4) vhouluesediedumnesile 5) dvfeyaludaudivauuin
6) lifidodrisnunauazaniuil 7) ansasyydanuld 8) meRasanmndede
Tugffuans 9) Fredinszuiunsdndulavesiuilnag (Kaijasilta, 2013)

v @

PNMINMUMIUITIUNTINI W IGnIeuNARLALaUNAFIUNTITe Al
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4. NTAULUIAANITIVY

Instagram Reels

- nihdetiavastoya

- AuAYDTaYa
.

- Hﬂﬂ%ﬁﬁ‘\lﬁ%’]ﬂﬂjﬁuaﬂ

- Ynguszandiliom

Instagram Stories

- ersnhfeiievostoye
- aannypsdeya

- ifiEvEnanenuAn

- TgUszasddlom

Instagram Shopping
- A ieiovesdeya
- ganwwaeleya

- {fiEvEnanAuAn

Instagram Post (n1w/35t0)

- Aavwueiovesdoys
- gaumwwasdaya
- fildvwayneaudn

9 o I
- Tnguszaealam

P

wadnssuguilaa
- woRnssuMIBeRuA U UTLTTR

- msfeanawuuthnealinddnnsedng e-wom

5. 52108U0 Y

mMsAnwIFes JULUUBLanUNTuResiiYdwasongAnssuguilaa Wums
FTod s Alfsadouismadowuunsidoddnauedd s vdeyadie
wuvuaauny Wiuvdeyanglfnuseundinduduaniunsy (nstagram) S1uau 400 Au 14
ansveINsAIATMLATUIAYEINg U188 1uuUlins U uUsEnsTiuiuey
AvnenesiuFesas 95 uavAeumaedeuliiudesas 5 lngldansues Cochran
(1953) wazliisnsidennqueinegrswuulildanuninanluiienisdendiogrsuuunny
GEe)

dwsuinteddioflilumsifoduuuuasununssnaulusesonu 3 daw deil
il 1 fanuieafudeyadnuameusznng S 5 9o Wumawiifvanedadon
(Multiple Choices Question) d@aufl 2 fannAsaiutladeiidswadenginssuguilan
Usenaudgdin sy 45 o lneunasiinvesnnsindadeiidwan owgAnssu
fslon 6l msnindefievestoyatmans Wawnan Wai Lai and Liu (2020) Amnm
V24U BYAY1IENT WAIL1AIN Ramjathan, (2020) Uag Wai Lai and Liu (2020) {ildnSwna
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NAMUA A WAILIIN Alotaibi et al. (2019) LLam”quixam‘Lﬁam WAUIAN
Hysenbelliu (2021) uazduit 3 Ao eafungdnssuuilaa UszneusieAiany
$mu 11 Te Ussneudionsdeduduuuiuiisule Wawein Rook & Fisher (1995)
uaznsdoansuuuUndeundidnmsedind Wanan aigddl nsslums (2562) Tagen
Amudesiuresmmnindefievesdoya fldindy 0.7 Aranud esfuvesnuninues
Paya AR 0.70 ﬂ'ﬂmmL%aﬁusuaﬂﬁﬁém%wawwmmﬁﬂ JANVIAU 0.79 uaza)
mwmuauusuanmﬂsmﬂLuam fAiniu 0.71

mﬂuummimwauammmuaaumuaaulauLLawuwauawimmmwaaU
Ag N sawazalunsassiakazindeyaluuszananar ulsunsudnsagunia
AeuRiames NM53AT 1z anssan (Descriptive Analysis) 19 Aadfd ssulunns
UTI8UBYavRINANAIRE N FrunuansAIANd (Frequency) A1¥eeay (Percentage)
Aiade (Mean) uagAdudsauunasgi (D) iWelflumsesuiedoyamaeuszans
uazNsAATIEilEsensu (nferential Analysis) MeTiasesiiiiovaaouauuRg Uil
71 5 9 FmTeinTuduTUS veuUs aszuarsauUsaulagld A 1en R avduus
WUULBSEY (Pearson’s Product Moment Correlation Coefficient) Wagn153tAs18%Ng
amnee (Regression Analysis) (s 1nn&, 2539)

6. NANTIVY

namsidelunssdvhnisdnunainnduiiedeildueundindud uaniunsa
(Instagram) T3 edud S1uau 400 au dlng) Jumandgs Andudesas 720
sosadumamauazmavadon tnefivase1gsening 26 - 30 U Aaludesas 57.7
finsfnwgeantuszauliyaes Anduievay 834 fiseldind erawiou 20,001 -
30,000 U Anduiesas 57.5 Tnedwlngusenovendnwinauensuy Anduseeay
61.2

HansItAssiiden1siuianuindeievesteya Auawvastaya
HHBNSNaIANUAR LLaxms%'U%%'mnUizmﬁ‘Lﬁamsiastluuuﬁuamunsmﬂamﬁ%%

NANTIIANINULN BUanILNINYRUTS (Instagram Shopping) LUusULLUUVI
aqwamamwaaummwuwﬂmLLa gnsdeansuvuIndelndidnusednduniian
fidads 4.216 uay mUiimmu’mmiimmmmLﬁnaaamuﬁ%wmmammwa
aumLLuumuwmIﬂLLasmiaaammumﬂmmﬂaLaﬂmauﬂaﬂugmwuauamLmi:u
Aoufismanniian Tnsnrnindeiievesdoyaluduanunsada (instagram Reels) 3
ALady 4.230 mmu’wLﬁ'ﬁ'aﬁmaﬁayjaiuﬁuamLmimama? (Instagram Stories) &
Aade 4.219 mmu"]L%aﬁasuaﬁauualuﬁuamLmsmaﬂ'ﬂa (Instagram Shopping) &
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AadeY 4.219 uazAnuleievesteyaluduaniunsulnas (Instagram Post) &
ALadY 4.224 (F99131991 1)

A13197 1 LanerRfskazAllguuniInIgIuYeIn1TiuIANLeiovesteya
ANNYBIRYa HIBVSNAaNIANUAN LavingUsrasAilonsasunuuBuanIunTy
ABLIITY

Usziu Mean SD.  52AUNITIUS
duanunsuIa (Instagram Reels) 4.210 0.205 mm?'iqﬂ
- fhuenaniidiedevesdona 4230 0293 1niign
- IUAMANYBITYA 4210  0.284 1nitgn
- URIBNENANIIAIUAR 4.216 0.293 1niign
- frutanusvasdidlom 4.190 0.205 1N
dUAMILNINEADS (Instagram Stories) 4.207 0.209 mﬂ‘ﬁ’sjﬂ
- fhuenaniiiedevesdona 4219 0296 1niign
- IUAMANYBITYA 4.215 0.285 1nitgn
- URIBNENANIIAIUAR 4.218 0.291 1niign
- frutanusvasdiidom 4183 0235 1N
duannsuyaUls (Instagram Shopping) 4.216 0.235 mm’?‘iqm
- frumnuiidetiovesdeya 4219 0289 1niign
- LA NVBITYA 4.220 0278 1niign
- UKV NAN1ANUAR 4.211 0.311 1niign
duamunsulnan (Instagram Post) 4.208 0.213 mm’?‘iqm
- frumnuiidetiovesdeya 4.224  0.286 1niign
- AIUAMANYBITYA 4.216  0.290 1niign
- ATUKHBNSNAN1ANUAR 4.225 0.288 1Nl
- frutanusvasdidlom 4.179 0.246 1N

AT 4210 0185  wnilgn

HaN13IATIZINgANTTUFUILNA
MylATein1sdeduauuuiuiiiula nuin JuilaalirnuAadiusieniste

a i

v oA v (Y (=3 v Y Y a & o £4 a LY
duAwuuiuniule Tussduniusmeinniian ned uslnawmededualuleundiaduy

a

BuamunIy (Instagram) wuulieaAna dAade 4.442 (w5199 2)
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A15199 2 LanaARAsLaATELUNIIATIINYDINSTOAUAKUUTIUTTIULY

Usziau Mean  S.D. SLAUAUWIY
1. 8T FUA UL UNALATUBUERLNTY L. .
R 4.442 0709  WAUGIBUINTIAN
(Instagram) wuuligsdn
2. wedpdua lukaUndiaduduaniknsy L. .
Y o, 4207 0715  WAuMIENNTIAn
(Instagram) Tag/lailaaunuasntn
3. ePeduA lULEUNSLATUIUERILATY L.
L. . 3.980  0.442 WIUAELIN
(Instagram) NOULKAIRAUIUARAN BT
NINTIY 4210 0347 AudaguIndige

mMyinzimsdoaswuuindeundiannselindlunmsan wud fuslae
fienuAniudenisdearswuuiindelindidnnsetind luszauiuiieunign lae
Huslnadnazdsietoyatnarsluieundinduduaniunsy (Instagram) Wenudeya

Ya1siunaula fAeay 4.527 (R9Rn5199 3)

m13199 3 uansAwdsuazAnlonuuNasgWIsINEsasuuu el ndidnnsetind

Useiau Mean  S.D. szAUAMUAALALY
1. vihugdnazdesiadayarniansiuneundin
FuUBUAMILNTY (Instagram) Lﬁ'awuﬁaaﬂa 4.527 0.682 Lﬁuﬁwmmﬁqm
Fnasfinaula
2. vudnagdaadeyarmasiukoundin
Fuduan NIy (Instagram) Tudsaulu 4202  0.526 WiLA83n
AseuUAYAfloU vioyARadY
3. YINUITNALWARIAINARLIAUYDIVINUTY . .

o e - 3987  0.410 LAUAE3NA

woUnALATUDUAAILATY (Instagram)

AT 4.239 0339  Wiudreunilgn
NSNAFDUANNAFIY

a]mmimaauamagmmmmﬁw Lauawﬁﬂﬂﬁﬁﬂlﬁ}’](ﬁﬂmzﬂLLU‘U@UﬂM’]LLﬂﬁ@J

e v ¥
AUy leanall
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N1INAFBUANNAFIUAUBUEAIUNTHTA (Instagram Reels)

wamsAnwwUIn Mmefuimmindeiovesdeya annmuestoya filavswa
ysruAn warngUsvasdiden dauduiusdenisteduduuuiuiivilouasns
deansuuuindeundidnselind fisedutiddameada 0.01 (Wans1edi 4)

M50 4 waneAFIUsERVBANAUNUS SYINeN13TUTaUARUNTHSA (Instagram Reels)
funsyeduAuuTLiviulawaznsasaswuuUndaUINB@nNIang

AUAALTAUAD N15YDRUATUY
DUANILNTUIA yufinula
(Instagram _ LAY ) 3ZAY
r Slg. 3 o r Slg' o/ v
Reels) AMUFUNUS AUFUNNUS
ANUAINY
R ERBYRN 0.272** | 0.000 1 0.295** | 0.000 #1
Uoya
ANUANINUDY s ;
o 0.282** | 0.000 #1 0.305** | 0.000 ll
Uoya
ANUNLDNTNA ; ;
A 0.324** | 0.000 $1 0.281** | 0.000 §1
N19ANUAS
MuTngUseasn ; ;
& ) 0.351** | 0.000 ol 0.357** | 0.000 2l
o
**Sjg < 0.01

NINATBUANNAFIUAUBUGNUNTUGADT (Instagram Stories)

HANSANINUI1 MITUANUULeTiveloya AMNMYeIlayn HilBvEana
nMeAUAn waringusvasAillon dmnuduiusaenisyeduauuuriunviulauazns
- ! a s a ¢ 4 v v o o W aa (% -
daansiuuUnaalnBlnyIaungd NszAvueaIngnIeEns 0.01 (AM15199 5)
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M3 5 wanerdulsEAnSandunus seninamssused uanunsuanes (Instagram
Stories) AUNSTeAUAUUITUATIUlALaE NS RANSHUUUINABUINB @ Nnsaling

AUAALTAUAD n15YaRUAIBUUNUANULA eWOM
DUANILNTUENDS . .
STAU STAU
(Instagram r Sig. v o g r Sig. v o s
_ ANMUAUNUS AUSUNUS
Stories)
ANUANUULTDDD ; ;
o 0.373** | 0.000 $1 0.334** | 0.000 2l
VBENG
ATUAMNINUD ; ;
o 0.283** | 0.000 Ol 0.334** | 0.000 2l
Uoya
AUNLDNSNANIS , ;
Y 0.348** | 0.000 #1 0.285** | 0.000 ll
ANUAR
MUIRQUTTEIA , ;
¥ ) 0.268** | 0.000 #1 0.238** | 0.000 ll
o
**Sjg. < 0.01

nAgaUaNNAgIUAUBuanIunINYaUYs (Instagram Shopping)
HANISANYINUTY NSTUTANUUNT RN 0VDITBYA AMNINUDITDUA WaTHY
drdwansauAn danuduiusnensteduauuuiuividlausznsdeansiuuiinge

a

Undiannsednd Aseauteddameada 0.01 (Hans1ad 6)

M13199 6 wanaAduUsEANSandunus EnInanITuIauanuN YUl (Instagram
Shopping) flunsteaumuuuLviulauazsdeasuuuUnelndidnnsednd

ANuAAiUe | n1sPeRuAuURunula eWOM
AUFNLNTY

YaUte _ STAU _ STAU

r Sig. w v 4 r Sig. v o e

(Instagram AMUFUNUS ANUFUNUS
Shopping)
ANUAINY
UNTIe0eu89 | 0.293** | 0.000 AN 0.370** | 0.000 N
Toya
ATUANIN s ;

- 0.262** | 0.000 1 0.294** | 0.000 M1
RNRHG
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ANUAAIUAD | A1sPRRUAUURUTnUle eWOM
AUENNTY
¥aUU9 _ STAU _ STAU
r Sig. o o 4 r Sig. v o
(Instagram AMMUAUNUD AMUAUNUD
Shopping)
AUEIANTNG ; :
- 0.334** | 0.000 1 0.287** | 0.000 el
N19ANUAS
**Sjo. < 0.01

n1sMAFaUANNAFINAUBUAAIUNTUINER (Instagram Post)
HANSANYINUTY N13FUIANNLNTRTRYOTOYE AMNINYBITBYS KIS

NMIANUAR wazinguszasAllenniianuduiusdensgedumuuuriuiiviulauaznis

= ' a a ¢ [V Y-S ) aa [ Ql'
doansuuulnaaUInalannIaung Nseavud1AynIe@ns 0.01 (A9n157199 7)

M990 7 wanAnduuseansanduiiusseninanisiuideduanunsulnes (instagram

Post) AuNIstaduAmuUTTuTulatasNsdsatsiuuUnsaUnddnnsetind

AUAALIIY ANSYaRUARUUNUNNULA eWOM
fD
AUARILASTY . .
. STAU STAU
Twan r Sig. v o . r Sig. v o .
AMUAUNUS AMUAUNUS
(Instagram
Post)
ANUANY
Unyedeves | 0.344** | 0.000 #1 0.359** | 0.000 #1
Uoya
ANUALUNIN ; ;
o 0.245** | 0.000 ol 0.322** 1 0.000 2l
Y8048
AULLBNENA , ;
v 0.374** | 0.000 $1 0.354** | 0.000 $1
PN9ANUAR
AU
oguszasA | 0.302* | 0.000 #in 0.406** | 0.000 | Uunang
Waun
**Sjg. < 0.01
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H5: msfuimnnindedevestoya aunmuesteya fildvEnanismiudn
LLazi’quizmﬁLﬁjﬁum YDIJULUUBUAR N TUABUITY Sufunennsain st oaua U
viuiiiilauagnsdeansuuuuindetnddnmsedng vhnmsiasesidaeismsinse
maaawmmmusﬁu’uﬁﬂm (Stepwise Regression) (Hair et al. 1998 919814lu Souiden &
Diagne, 2009) uazvhmsnaaeuamdiiudiulaedian VIF ogjsening 1.935 - 2,390 &
fanldifu 5 wansndndslddanudunus duns sldinadm nsdandunus duies
SEIINALUTBasEINNNI @B (Multicollinearity) War@1d150u11YINANTILATILNNNT
onneeLilanensalldnanIsnaaeUaALLRT LN annsasaufunensain1sedudn
wuuiufiiulauasnsdeansuuuiindeuindidnnseiing ldegedideddynieadai
¥R 0.01 uae 0.05 lnganusaduuedugldfosar 27.1 Inefuusifiusyavsam
sesuneldunniian fe Fusnanideiievesteya ssunnldierar 22.9 sesaun Ae
Frunmuamvasteua esuneldSeray 3.5 unsduinguszasdiidom esuneldSesas
0.7 AUAFU (Fam1571971 8)

M19199 8 M3 aanstITeNeINTAINITTUI AL NN BV BYA AMAINYBITRYA
war IngusrasdilemuesguuuuBuaniunsuraudl s iune nsainginssuguslae

R ZuUseans
fauuswennsal R? annDY t Sig. | VIF
Change
B Beta
fumLdeie
o 0.229 0.229 0.400 | 0.281 | 4.704** | 0.000 | 1.935
UoIUBYa
ANUANTNUD
o 0.264 0.035 0.271 | 0.174 | 2.656** | 0.008 | 2.336
Uoya
PUInaUsTEIR
Lﬁ’eﬂfi’]q 0.271 0.007 0.216 | 0.133 2.003* 0.046 | 2.390

A1AST 0.490 SEy = 0.315

7. nsanUsna

'
v a

HansAnwInud anuweiievesteyaluladeddyndwanengingsy

Auslna wazduladenensalnmsifianginssuvesiuilaaliegng
Jaduaunannvesdeya HiBvSwanemuAn waringUszasAilon ¢

o

<

Juila

o w

=1
HdedAgy

d
85097

MU

daasiongAnssuuilaa Feanunsmihdeyanilannadmadanssauueiuneladadl
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NaN1SANYINUTY Asnind efovesteyadmadewginsy wandutiade
wensaimsiAnmaAnssuvesfuslandlefisnsanmaunuudiass Elaboration Likelihood
Model (ELM) (Cacioppo & Petty, 1986; Cheung and Thadani 2012) Wu31 n15LAA
‘anﬂiimmi%}’aﬁuﬁ’lLLUUVTuﬁﬁJuGLG]LLa8mi?{aa’liLLUUUWﬂﬁ1‘aU’m§Lﬁﬂ%iﬁ]ﬁﬂﬁ“uaﬂ
Fuilnatuinanniseuanansafinnsanans (Ability) Fadudunimdn (Central
Routes) muglufuusegsla (Motivation) @ aidiutdumnsses (Peripheral Routes) iile
Austaafiansandeya laun nssuitnunmueteya Anuauysalvestoys AN
gndfesvastioya NuAUTUAAN q thiaueuszneufuidunisses Ae nsgngslase
amaeAufuazuIng Sunulinnu Suuneduvey mstansmuAaiY azdma
TiuslomAniaueiludauin autungnindawginss fefuiudn/wsuden 9
gsadliaud Ay fudunwmanuazidunesesniug full aenadesiyu Metzger
(2007) finuin Mevssiiueuindedeflosdusznouiduiudiu Ae fanvestonu
uaztoru wu lassadauasion uavdoilfimeunsdony

Jadudununmuesdoya fuslnawiuindeyadia1svessud/wusun
W1laledne Mukhtar (81989b Utami & Usman, 2021) n@1331 Sﬁauuaszinmiﬁﬁ%aua
Tuswiesulay Wun deyaiiRerdosiundniasiuazuing desdiuseloviunguilng
ensuaussaudesnsteyavisideyaszdendutiogiiu fimuaenndes uazdla
I#ie Fsrdwmaronsinaulatevasuslna

Jadednudidnsnaniennuda Juilaauiuitdidninaneaudnves
FIUAV/UUTUAR 9) mmmjmmmluaumuaummi Brown and Hayes (2008) ey
Tiduyeraiaufiidvinademsdadulavesgndn Tnsyneuasnsaidudiizvswama
m’mﬁGfl,u?i'aél’mmlé’ﬁgﬂul,t,dﬁummiﬁ%aLﬁENLLavﬁﬁﬁ@m%waﬁiaﬂﬂmmuaaﬂaﬁ A
Jiang (2018) wuri1 NllEJV]ﬁWﬁ‘Vl’NﬂTlllﬂ@WNQ’J’]@JH’]L%@QE}?{W zdawaliguslnadion
wAn S s Auuginiug nadad wileusuussnmdnuaives T nsnanisaudn
T¥aeansmuanlafisinGniasi mamwa@mmmﬂwmmaLLf"flﬁzﬁ]iww

Hadeduiguivasdidon fuslaadiuiniauszasdidovmjatiuluiniglif
mnutufiadundn Wonoliiianuidnvieensualifauin Sad et al (2020)
yhmsAnwmuin masaaidaievndmaienisiadulatodudivesiuslnauag il
Fuslanfimsdnifuauiuasuimsiiaueynassuuesulay AelmAansiug ns
wisthu maltitim uasmsindula sudsaliuslnatedudlusnuiinniy

Tuvssifunginssuvesiuilnadlefuilaldsudedsauesulataznslin
aadnmdausenisldon Wesedadeng 4 Wy dainieuenuazannwindey
yo351ufn Inemsteduduuuiuiiviilamsdeseuladfenisteduduuulallsnaum
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a a

aantilaglesudvinanntadovaretsens Wy usagdlanisersual wsegdladindy
Usglomd N3 edudrudedanu (Sodal Shopping) Wukw (Ozen & Engizek, 2014)
fungAnssumsdeansuuutndelinddnnsednd esmnueundinduduanunsy
(Instagram) LudedsnueaulatifiannsndsiedeyatnaslusRnnuneduldiies
nadyanuainIsws wavtayavsgndsluduAnnadawhlvgldnunasdfanuauise
doasurunisdsernuniglunaestomuiileuanidsuanudniu yaqe
aoun Fedenndediu ssdusznevvesMsdomsuuuhndelndidnnsetind S1uau
9 addszneu Tiun 1) umsuuslunuAaiuszminauilaaisafussaunisal
2) fihmsauAadududstudon 3) melimeuiRnduinudumesidaluunanledy
saulatUseianang 9 4) vhauueietnedumesidn 5) deloyaludsaudiuauiin
6) lifidodinsunauaraniuil 7) aunsaszydams 8) msfiasanemimindedely
{3uans 9) Tefiunszuaumsindulavesiuilag (Kaijasilta, 2013)
dnfusUuuuduanmunsuroudifeiidmwanomsdoduduuuiuiivilauay
nsdeansuuulinaaundidnnseiind wuin BuanunsuweuTs (nstagram Shopping)
. ugUuuvitdsnadonistoduduuuiuivulauagnisdearsuuutindauin
Sidnmsedind esnniduguuuuiithauedeyaritunmareduduazudnsiigusina
aunsadontoaud iV duzuiuudmiutevedudluseundirtuduanuns
(Instagram) Loakanzf U3 1nAaIN150S UBNA UAMATUTNISLAAINANE Y 5IUDS
TeazBeann o Wy 1 Audnvardud aue 8 Wiy wasanunsadsedeyaludy
iWouns e Aanuaudu 9 lé @aenndosiy Hidayat et al. (2022) Alsfarmiiudn
BuamunsuteuT (Instagram Shopping) tWusUuuulsguslnranusaidond edudn
Ifawnn dumssuruannimuayifledsglinstodudmosuilnaiianuagain
59057 wazdedu vawanszernailumsdedudiesulatvesuilan daeliitudn
annsouiingUnmdudnitemnelirugRamalnense

8. Taiauauuideufufuasdaiauauuzdmiunisideasssialy
8.1 datauaunuznaly
8.1.1 IUA/UUTUAR N 9 TAUDITNN1TAA0 AITIRANEIA YA UAIIY

o
¥

U@ efevesdoyalusUiuuduamunsunaudlisen nyuuuy Ineyadulideyaianiy

1 4‘ A 1'% 4 = I a a d‘ VY A a g ¥ o 1
Wngete 133dlald waslinnuminzawlidiiuae wieliguslaainnissusuaziilug
WoFNTTUNSTRFUAUAENTHaTLa
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Y vaa

8.12 $1uf/uusudeng 4 desideyaiidnanmm Srufunsldgiisvinanis
Aslumsioms wastmuanagniiiomussaning sty denseduenuaule
UBNATRIET

8.1.3 Wleswnduamunsureula (Instagram Shopping) U ugULUUUaRMNTY
roudlSuTidmanonisteauduuuTuiiTilawazmsdessuuuindetnddnmseiing
Sud/uususions 9 desirmnudfiumsimseainuasdevnedudrnuduamunsy
5aUT4 (Instagram Shopping) 1 u Tneiiaueduduazusnsdunimd e
enanual Il wagRageruaulavesuiing dmsulnnisnainalsimunnagns
RWIZdMTUNITIINITIAIAN LB UaRLNINYaUT (Instagram Shopping) Lﬁaﬂszéju

WoEnsUEUILAA

8.2 daiauauuzdmsumsiieluaunnn

8.2.1 \danl¥n153 LA (Quantitative Research) $3ufiuNMsITeLa
USunal (Qualitative Research) 14U n1sduA1wallT9dn (In-dept Interview) %3915
aunuIngy (Focus group)

82.2 ennguiegsiflilumAfeifienumanzanniu wu nduawenstu
(Generation 2), lakuelsdu 1e (Generation Y) vifengufialauiila (Millennials)

8.2.3 ihiwusildlunsfinuluinsinuniudeesulatussnndy o wielw
nsuimginssuvestiislnadmsuthunldlunsimunnagnsnsdeansliimnzaniu
doooulatiusiazusziam
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