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Abstract

This research aims to study the online information-seeking behavior of women in Bangkok
before deciding to purchase counter-brand cosmetics; to examine online and offline factors
influencing the purchase decision of counter-brand cosmetics among women in Bangkok; and to
investigate the role of online information, in-store experience, and sales staff service in influencing
trust and satisfaction with counter-brand services. This is a quantitative research study using
online questionnaires administered to a sample of 400 women in Bangkok aged 15-60 years who
had purchased counter-brand cosmetics in the past six months. Descriptive statistics and
hypothesis testing were employed. The results showed that 90.75% of the sample engaged in
online information-seeking before purchasing products in-store (Online Factors, Offline Factors:
ROPO). Consumers placed high importance on online factors, with the most influential factor being.
The quality and reliability of information (X = 4.42) was the most influential factor in the final
purchase decision, followed by reviews and influencers (X = 4.38). These online factors
significantly reduced hesitation and encouraged the intention to try the product in person. Offline
factors were the most influential in the final purchase decision, with sensory experience, such as
trying the color on real skin and feeling the product texture, being the most signiﬂcont factor in the
research (X = 4.65), followed by the service and expertise of the sales staff (X = 4.31), which
had a greater influence on closing the sale than information gathered online alone.

Keywords: ROPO behavior; 4Ps marketing mix; satisfaction

NI

yaasugAanaataqimiuszuuiduindennismalulafonneanysol nodngan
pgu%TﬂﬂLﬁ@ﬂugTﬂﬂ@ﬂuT@uﬁy’wm foupn1adnauan uanig fautenietu Lilluﬂ’]‘isf%%mj@
(Big Data), Al, uaz Cloud itaifindazansnmgegalagnunusi Taadaudangulunisic
uazidonlaeiuuuBaamiasnaiulndn sawanangingannisdendoauaraananisuns
D‘;U%Iﬂmﬂf?]lilufﬁ ‘iﬁﬂfﬁﬁﬁwq@ﬂ‘i‘mﬂﬁ‘ﬂﬁﬂﬂ%ﬂLﬂ%’ﬂﬂﬂo"l@’mﬂﬂﬂé"lﬁiﬁ\i?uﬂ‘gﬂLVIWN‘VT’TLM?
AlasinnsiAsnudaslias1eduds anndnilineduan sy duinuieianiinauane
Fnmiseduandudiuiuusn wasuiunsonglanseulmiiefuaueys Wisuiouaed

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 | 100



Arts of Management Journal Vol. 10 No. 3 May - June 2026

LarDINEAI91nK 1939 (User-Generated Content) nauunann e liBaailifia 1w TkTok,
Instagram waz X (Twitter) asufinaanusiulauseiunilenennisdinanlate
noAnssnyUslnalug afaiadniswaswudasee e iissananinaveanalulad
a T ® { o < & ! 4 " ¥ v -
a9Eue Bumaaidin uarfedianaaulan Sesenalnnszuaunisfnanlegafuauazinis
*mN;_ju‘%Tﬂﬂﬁmw%umuMﬂ@ﬁu Tmmﬂwwwqﬁﬂﬁu ROPO (Online Factors, Offline Factors)
Fanunatls waiinsauiiyuilnanumireyaiuaiuazuin1snuEeeaulauneusndulede
AUANTTINTUINIT I BTEN 9eev [l wefinssndsnatasneulnduienisysminis

' 4 1 o v v
szaslanasulanuazesnlanlunszuaunisinaulednsnsyuslnagalnu (Verhoef et al.,

1
="

2015) it yualaadinlrsaamsaenlanlunisfnuirays Wisufiausan amEiaaanyg e
BN LL@zrﬁTummwﬁmﬁummjﬁ@w%wamamwﬁm (Influencer) Aauvinn1ainaule
Foanan

AMELRRFEMNTTNAGEIFID19 NAinTaN ROPO Hasmdndnyesnsds TnaiemnzTungs
AEEIFIDNANIABTULTUA e niTuRNAIAIAEIIeITUAINAN D! ATTH9TH LAZATT
doiurnsuilan wuslnasamnginAnunaoyanfnsumuinunannasenulanmng o
Facebook, Instagram, TikTok, YouTube waziulgadianaTues ﬁﬂulﬁumafﬂwm@mum
Foaunasiianmansuuauants lumnessswauan il mezéju‘%fﬂm”mmiﬁm&Tﬂwﬁmﬁmeﬁ
4539 NARRsR Naaasiladis aandiuduusieinnineenslrenes deranaaesduumAn
99 Kotler and Keller (2016) finan9a1 wuslnagalnutiaesddyfulszaunisoinennisde
(Customer Experience) LLN:?"ﬂymj@ﬁ?ﬁﬂﬁiﬂﬁﬁﬁ/@?uﬂﬂ‘jﬁﬁzﬂﬂuﬂﬂiﬁﬂﬁl&?@

1a1ngn30aiiE38nan ROPO (Online Factors, Offiine Factors) %@Lﬁquﬁﬂﬁuﬁpjﬁfﬂm%
yaansannlantunisianisuniAsfundndom wndeniiazimumnsluiommngs (Physical
Store) tiavinn19dadaads Tnsaniztunquuandom “A3asdonaninesuusus” G

AnAisnageuazinansanizea (High Involvement) wu3lnafaasinasuddgiunisla

v
o A

WNAHANAATUT NITNARBIATIAITURI93Y 99NENN15 (ASUATLLEEILAZUTeaUN1TOs

€

=

o L4
ANLAEIINNENIT1UYTE (Beauty Advisor) T FAVTY ATINTNHNATHAS ﬁmﬁu@ummww

P BO)

v

AssgAuardaniifaonunsanniumalulad uaziduunassanguinisaiauining
ffianieesinsasdiatunsuniusitdiuaunin aniamdelungammaniuasdatungs
nuslnafifinnsindedefanauazingfinsannisleaenenlanlussiugs aonalnngingan
ROPO funumandyaenisfnanladandnsdianaianiianesuusuaogaiausa nsfne
woRngassnanasfianuddypenisinanaien latadefiamananisdnanlsderesuilng
Tugardsia sandeanunsniireyalulalunisaenagnanienisnann n1amuIEeImnIg
MRBaNT uazNIEINlsTaUNsITinaUaLaIAHReInTtaRLA A natnsfisTAnEnm

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 | 101



Arts of Management Journal Vol. 10 No. 3 May - June 2026

v
~ o

Faths duseanlafiazAnungAngss ROPO (Online Factors, Offine Factors): #8904
Tungommamanns Tunisipauledairiasdiananninasuusun ietmswanladuaanula
Taiifvgalae wazladueenlailniiqsananisdnauladadiuganie Tasuafnnisnaiauoy
nanerDen19la08ae (Omnichannel) Sauiuntsdenlosamsasulanuazaonlamaiaosdi
Waganszaunisaifiazaanuazaaifiasunyuslne funumdidnypengfinssunisde
Tutlaqiin Sananisdnunazdulaleninaglaznaunisuaianaasdioniunisienagns

NIARIALULNAETBNN (3388a8 (Omnichannel) MflUszanBnwgegnlugataqiiu

v i a v
U TTAIANISITY

1. Lﬁ@ﬁmgnwqﬁﬂﬁﬁmmmmqwmﬂaj@ﬂ@ufﬂuﬂ@qgwiﬁaaiuﬂ‘gqmwumum ABUNIS
FAAN AT DL AZEIAID NLATHIADIULITHA

2. Weafnu1Tadan usaulan (Online Factors) kazTad8m14M191% (Offline Factors)
‘il 1 1 o v zill o P P P v A
wmmm@mﬁmﬁﬂ@%@memmqLmummLLmumm;_jmyffuﬂ‘gqmwwmm

! v < '3 o
3. L‘ﬁﬂﬁﬂi&l’]ﬂ‘l’]ﬂ’]‘ﬂﬂﬂ\‘]ﬂ@ﬁj@ﬂ’ﬂu\fﬂu U92AUNITUAHUITIN LAZNITUTNITYBINHNGIH

til 1 1 v = WV A L4 L4 L4
?J’]%WINQNNW@W]’]NT’JQ’]\?T’V (Trust) LLZ’Wﬂ']’?NWGW@T@THﬂ'T’iT@’iUU’iﬂ’ﬁ 1 LATHEAIBRTLUIUA

ISVNIUNIRITIRNTIHN

T‘um'ﬁﬁﬂquﬁﬂﬁu ROPO (Online Factors, Offline Factors) mepjmﬁfﬁuﬂ'guwwmmum
Tunnsdinauladaindnsdranamimeduusin gAnuiladnsiwafa nqufuasenaisnidds
fifiaaaes Al

u,m?]mmzwquf]Lﬁmﬁ'quf?mssm;u‘ﬁﬂﬂ

Kotler et al. (2021) TnAransnsaasnginssnyuilnaondunisfnudeng fngen
¥psyAAR NaN WieasAns Mvininnsiden de To LasisAun 13NN AKAREeLsTAUN1S0)
figunsaaauaresansiuuazauaesnIsaesualna el Tresiichod (2018) Tntn
AammEagYes wuslnaamsnefly yaaalafaisfiuansesnfenapasnisuilaaduan wis
vanaigniauaelunaspan unrmnauaefiduguslng uwigualnaunazauflulalsauan
viapudniamilauduiomnn Fui n1afnengfnsauguilaadeamulufinisiinauents
wqﬁﬂﬁﬁwLmzﬂ‘axmum‘sﬁmﬁﬂwm;gu%TmﬁLﬁm{mﬁ’umﬁ%ﬂLmzm{f%ﬁuﬁyﬁ NIBUINT
LmuLﬁmﬁ’quﬁﬂiiupgu%Tﬂﬂ@@uT@ﬂﬁLﬁuﬁﬂmméuQJU%TmuuT@ﬂ@um@%Lﬁmeﬂqu: il
HasannnszuanislrnalnladunesinlaneminnisdsuudastungAnssuguslna Tns

v o v P v
gg‘u‘.iTﬂmmm?ﬁmm‘m@uf@umﬁu

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 102



Arts of Management Journal Vol. 10 No. 3 May - June 2026

u,m‘ﬁﬂLm:wquﬁmsﬁﬂﬁﬁf@%@

Engel et al. (1995) a8u1ea21 ﬂ‘izuquﬂﬂ‘iﬁﬂﬁuef@%ﬂﬂ@ﬂZJTU%Iﬂﬂ Usznaunay 5
funan loun ﬂ’]‘i‘%"l_ligﬂ’iywl (Problem Recognition) ﬂ’]’i(ﬁiymﬂ’]"ﬂy@uuﬂ (Information Search) N4
U521 81n19@an (Evaluation of Alternatives) AsimAuTede (Purchase Decision) WA FANTIN
WRIN15%8 (Post-purchase Behavior) Tneifi Solomon (2020) a3unelann nissinanladafiansyo
unnsunilayndeuaTng (Consumer Problem-solving) Tasyualnaazidanidnisdnanianiy
STAUANHFUTENIBIRWAN 12 N3FARNTaBam uAFe (Habitual Decision Making) 138119
snaulasilsanuAnoe199uABY (Extended Problem Solving) Tuatuedl Sheth et al. (2021)
adue naiindnladarasuslnalugnAavalasuaninasnaoyananulan 1w $39sannly
939 ABUIINASTN Influencers FaNENNTTNINLTEAUNTIR LT BeaTiRe SenaneiuTade
ﬁ']ﬁzyﬁ?}wﬂ‘iw?mm:wﬁﬂﬁusﬁﬁﬁmm‘sﬁmﬁuﬁf@%ﬂ Chua and Chang (2024) a8UNeiFERINNNS
franladalul 2024 fntsnannausznang Jadasadnnanlaseade s w angwaein Al 4
Mg AuA NITARIAULLLRANIZYAAR (Personalized Marketing) LL@ﬁﬂ’]‘iT‘?}/?j/ﬂH”@Wi‘[ﬁﬂ‘ﬁN
wuslnaarnunannauoanlan vinlnnis daaulededunsruaunisfifindulngaduuas
ANITIZANNT Y

RESTC L T TTPOe

Praktyanont et al. (2025) s14A3481309 Jadefiganatifinnauseledaininsdinns
%ﬂWN@ﬂWT@ﬁLL@%@WN@ﬂufaﬁﬂm;gu’%iﬂﬂfummﬂ‘gqmwwmm Wua1 1) hyquﬁﬂiim
ADINTNEDLAEEIR 1919589198 W (A% AB31H Watson LAZHOIWATI B IAReIF1819T8I9I9

Pl v v Pl o [ v A v 1 o 1
2aUaN AD51HAIDaW AN Karmart 2) a7 adHa AAAAIINGI 938 LAZ a9 81019 aIVIN

(2 1
=}

aanlanmnaseaulsrannIsAMUAN ABAMuYaTiseR AaHEZAIN ALY N1TTALAIITM

AzDNAFIENH UazaTETTIHA DITRAHA AR aLAA DI AN NYae B A AD 99NN15339

mq@uwmﬂL@wm%hymm%mﬁfmw nafiEIuanaIns A uazlszadaaan NS EwNg
Pantaeng and Vongmahaseth (2022) adafifinanani1ssnanladniniasdnoaaines

PR o Pl v 1 o 1
LL‘LI‘J"H@IN"IH‘W’NLL@‘U‘W@Lﬂ"h’uﬂﬂur@u“ﬂﬂﬁau‘ETﬂﬂTHLﬂ@ﬂ‘NLW‘WN‘Vi’]uﬂ‘j WU Jaqaauleas

NIWNWNTTARTA Tumu‘mm ATHABIVNINNTTTATINUIY LALATUNITFIATNNTTARIARNNAAD

o o 1 o & s ¢ ! A o < ! o o o an
ﬂ’]‘j@]ﬂﬁﬂ?@%ﬂ LAENANDNLATULABT LU SUANTRI LB UNA Lﬂ‘ﬁuﬂﬂufﬂuﬂﬂﬂﬂ F1lgy NIATYN NG

A92AU 0.05 AIUAMHAAA T [N NAADN1TFA AN IaT AT EIRIDIATLADT UL TUARTHIN

o/ L | o/ o/ o o/
woUnAnduaaulan NaziusiadnAty 0.05

1
=

Prasopsuk and Pankham (2023) A48 3eamafifansnans A s s eLAZ 981919

A o

1 1 1 o ¥ 9, 1 o o A v
(ﬁ]’ﬂLﬁﬂﬁN’]uLL’ﬂﬂW@Lﬂ“h"l&?ﬁ@ﬂﬁ?ﬂﬂ‘ju‘ﬂﬂr‘ﬂﬁ W1 Tumewmwuﬁmel,wmwwuﬁu

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 105



Arts of Management Journal Vol. 10 No. 3 May - June 2026

Usznaunae 4 Am Taun 1) aunislaneudulodeadife 2) Aunissugaman 3) Anunts
AU AUNTOITA uay 4) Auannssladaesnaliias aannsasiurnyaiBesTan i
@m'fmﬁ Tﬂﬂﬁm‘mmmﬂﬂ'ﬁ CMIN/df = 1.89, ﬂl"l CMIN = 199.82, ﬂlﬁ df = 106, V"II"I GFl = 0.95,
A1 AGFI = 0.90, A1 SRMR = 0.02, A1 RMSEA = 0.05 uazAdwlszansn1aneInsni = 0.96

LAANIFILUS U INIARATNIT 8L AIHLUSLSIHIBIAITHAS A EDLAS AN EID N 1NAB LD

wnualnArfueeld nsaaay 96 Wi AUNTITETNUSEaEUNTToaLTTadiianEnanIn

=

figannnaufcledoiniasdiavesvnaiilasiiuuelndindure Ul Seylsznaunns

= = ° =] o AGTQIWAT a o (d'dst % Y oA
VYU LATENNITNATIATHIOINTITUIATITN N1 ‘VTQ‘L@ AANAYILAUNITUNR (WD 198 RUATNED

ANV AnANaslataase e

N9BULKIAANTITIVY
13927 1Iun193981 89U RATHTIMUANTELUNIRANITAT AN UNIRAM BT
MAagafungFnssy ROPO (Online Factors, Offline Factors): mmmﬁffuﬂ‘gqmwmmum

o ¥ ! o 4 4 Lz o X
N9RRANIaTaLATEIAIENLABLABS LT HA AL aa B m s

Aanlsanse LRI Rty

Uadumsuaramtoyasoulal (Research
Online Factors)
o AvEwavasdadieusaula

o AUMWYBITBYARTYIA

o NASEAIRHNIATERIBAUN (SEO/SEM): nszuaumseadulede

wiasdroraaninoduusud

Jadvdrudszaunnanisaarantr¥u (Offline (Purchase Offline Decision)

Marketing Mix - 4Ps/7Ps)

o STUHARNMN (Product
o AuTIAT (Price
Ly 1 v o .
o ATUTRIMIINTTIRTIMUNY (Place):

s ATUuAAINT (People)

AT 1 NTELLUIRANISISY

sssAalnsaants 99 10 aiiuft 3 wauanas - Hguew 2569 104



Arts of Management Journal Vol. 10 No. 3 May - June 2026

szidaudniag

UWﬂQWNﬁé/ﬂﬁﬂ’]‘iﬁﬂw’lwqﬁﬂi‘iN ROPO (Online Factors, Offline Factors): ﬂﬂﬂﬁj‘mﬁﬁu
AFINWHAIUAS tunrsdnanledainiasdranaatiimaduuaun un19398i3903n00
Tnetruuuravanduedesdeluninfusmusneoyas Guadesninnisddoaudduiage

9l

v v 1%
o A A

Uszansuaznanianae unaiqunieil de guslaafiiduwmemdgs g 15 - 60 4
1 p dI 1 £4 dI ° ' ' (’, v A Vv A
Tu199 6 WHEUTINIUNILALSEBLATDIAIBI991N “LATHIABTULTHA" THNINATINAUAT uaTH

P 2 1 o 1 Pl Pl P 2 P
UIrAUNITHNDUNITBBLATEIRIDWTLATHIABIULNA AN1TNIPBYRHINTBIYINEBUAUNDY
waziiinsanlunsusmanlszanafidnie gadedeimunuianguaasnslag AuamEen
g%9 Cochran (1977) A5£AUAINNIEDNN 95% UAZATANTHARIALARDUNIATIWINAMNL 5% Aeii
9INNMIATHInIRINIANgNFIne WKLE lnAlnd 1w 400 AulaeledBnisgunansiaes 1euuy
&zman (Convenience Sampling) e naayadaaumainnatauaziiudouns aaeymngalu

% k4 A ° 4 o 4 QIQ o v ~ < @
NPINEINAT TWN19FnaRlageIAFasdIDNATIARTULTHA §3Te iRaniueyalnenis

v ! kd L4
Z\ﬁ”lx‘lLLUUN@UQ’]N@@%T@%N’]HQLﬂ@WﬂﬁN (Google Form)

Y
o

2 a d'?y? a v yac/fy‘ty = dsﬁ & ¥ T Y &
isasdaflninnis3ae iide laluadasdalunisiiusiusanaayalun1sideasat
flasaniiunisidedarsunm uuuseuauduadasfieluniside uusesnidu 5 aeu fail
AT 1 LULFDUAMHARNTBNRADUUULABUANN (ALA WA B¢ 14599 6 IANTINTIN
NIULAEEBLATEIF1D199INLATRIABTULUNIA MM NETINAUAMT B (N UWAZNBUN1TED
‘ﬂl o 1 A v 1 1 P ~ I
WPEBNRIDNA NMUANIIINYEY AN NE R aunBwiRa (i
A1 2 wuuseun gt uTadEaIunIswEsYayaenulan (aun AuBninases
339UaY Influencer, ANUATMATNLATAIMNUEBTDIDI2DYA LATAINNISIUTYUIBUSIAN
pon e 1NADHLUUNIRTUIENNIMAN (Rating Scale) S¥6L 5 526
AU 3 wuuasuaNifiganudedua1unuisInLazn1sfndulede (aun Alw
U5TAUNITUUILEMANNT ATUNITUTN1T22INITNN LATATHANNAZAINLAZLSTENY 1N
ANDINLULNINTUTEN104AT (Rating Scale) 9¥6U 5 92AU
Lo . Yoo 4o y .
a9l 4 wwuaesuNAHARinTesyUE lnARsaiungfinssun1sde Wndianuuy
NIMTU9LHIMAN (Rating Scale) 98AU 5 AU
R U
AT 5 VDAAAUNTDUDLEUDLUY
WUURBUANEINT 2 — Ul 4 {IULUUEBUDINNIRTEINUSENIDIAT 5 98AU (Rating
Scale) fnnsAninminuuy Likert Scale (Likert, 1967) danseulaifissdnauiias Sinom

MALUHULLNEBNITIN 5 S2AY 395

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 105



Arts of Management Journal Vol. 10 No. 3 May - June 2026

. - w v o
T2AU 5 TPt N Wiumneag98s

o = s Y
AU 4 T PtIN i@
SYPI 3 PNIT Tuuslae

o = "= ¥
FEAU 2 Y PtIN Tuifismng

. - Ly v
TEAU 1 TPt N Tufiuanaas198

1%
o/

< v o~ v ° v ° o v & v A nl/ 1
ﬂ”litﬂﬂi’}ﬂi'}&l"ﬂ’ﬂﬂﬂ N’J@EIT@H"I?J@Q’]O’]N"VWL?I’]W@?N LLUUN@UQ’]NT@IEIT‘B’LL@WW’NLﬂﬁuﬁ

Y

v < & Ya o Yo a ° *
Auan19nsundumesiiin (Google Form) annwuuyAdn (mirasaresuuuasuaudauslu
' ¢ 4 < Y L Y, A v @ Y A 'y -
ﬁﬂﬁwqﬂﬂﬂu\tﬂu LW’ﬂLﬂ‘].l"ﬂﬂ?j@i‘@ilEQ@HT@@WLH%‘[’T"I?"VQLﬂUﬁﬂNﬂﬂm@LLWLﬂﬂuNﬂﬁqﬂN - HHIAN

2569

v
L4 v o ¢ ¥ A

A15AASITNABYA HITEYINT1TAATITNLayaT [nannuuuaeuatnaaeldsunss

PN o & P a o

ﬂ@NW’]L@IﬂﬁN’WLﬁ@‘EU HITERNCLBEAPINU
P 4 v v 1 B

1. QLﬂiﬁZWﬂﬂ&j@VI’J\fﬂﬂﬂﬂgm’ﬂu WUUFBUNIN USenauaas Lne ﬂqﬂq Gfu?j’N 6 Lﬁﬂuﬁwﬁu

N VULAEEBIATENR 19199 1N LATHIABTULNIA Tum\amﬁwﬁumﬁ%@ LATNBUNITED

A o 1 A v \E ¢ ! ~ \E 1 T Twn A
LAIBNETIE WA NBNNTINNVBH AN TIRYDIV WD DRI UNDUNIDIN LAHLTATAITHT (Frequency)

WAZATRYRS (Percentage)

Vv v

P 1 o v ¥ v & o ¥
2. An91znayaNeanUTaduATuN1TUA9N 8 aa e (AW Ta98AIunHITINLAS
nafndlade uazngAingannisde lnaaefs (Mean) uazaaudasiuuninggu (Standard
v 1 ! &
Deviation) uazuilanansmnnnglnatrgasnesaiadsiunamiunisulananumeng aauuuain

o/

2849 Best (1981) a7

AR 4.50-5.00  wH1ed9 AauAniuey luassAusnniign

AL 3.50-4.49  viHneils AamAnneguaziinnn

AL 2.50-3.49  wwneils AaAniuegiusziumunang

ALRAE 150-2.49  in1ei AamAnveyuazives

ALRAE 1.00-1.49  vn1edy AamAniuegiusziuuosiign
NRNT5398

HANITAATIEANGANFTHNITLAay aaaulanaasgrdsTunsamny nounis
dnRulafairsasdianaaiaeasuueun fi

Faquszasnit 1 nan15398 nuan e TUNNHNIUATIININ 400 AN WL
NRNADENIIMHALAEHDIARD I8N ANTADTULTANE THTTEZIAN 6 FauTiHLNT uazaa
Tngyfingfinssnaunieyaningemneenlauneudaanlade lneAndusosas 90.75 vie
dan 363 Au a0AifiRe9annas 9.25 w3a 37 A il [AAUINYDYRAMNT HANITANEA

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 | 106



Arts of Management Journal Vol. 10 No. 3 May - June 2026

fanataznaulniiue wgfAingsn ROPO (Online Factors, Offine Factors) Iananaifiungfingss

wanwesyus inanguiseiaen Inoyuslnalanlsdnesulaniunisfnuiseys wiauifiay

v v o ! ™ Yy v A ! L4 L4 4
NUAN meﬁm‘im’m34u"f@ﬂ@umumﬁu%ﬁumwwﬁLmummumum

A15199 1 W&ﬂ’]iﬁLﬂi’]ZWﬂﬂﬁj@ﬂ'}uqﬂﬂ@LL@z"ﬂ@ﬁj@ ARNTD

] ¥
NIFANNIBN AN (n=400) SDURE (%)

v ¥ ! o e
Uszaunisosdainaasdedn (346 e

\AeEe 400 100
Tuneie 0 0
m‘im{ﬂgmﬂﬂﬂﬁﬁ@w’%@ (ROPO)
fnananya 363 90.75
Tufinnsmnanya 37 9.25
99N 400 100

1 (%

ANENTNTA 1 HANITATY WU HTHATIMNEMTIATIIAN 400 AL BD9NQHFIBE
AEEaLATEIAIB19ANADTLLTUA THEa9 6 IRauinan waniflaianzAniengAngaunen
nnadimaulada wuan 90.75% (363 An) EntanieyanturamseaulainaulUfiiaiiees
Tuanuziian 9.25% (37 an) ulanrayaatemin famaiiduiulnessiaiawn wgingex
ROPO (Online Factors, Offine Factors) iiumgiinasunszuananansnguitinunefiosnounass

nan1sAlAszaduaunaulan (Online Factors) uaziladtamusmIam (Offine Factors)
AssnananainaulatdeLrEesdo1nAninaIuTa G

'S'mqﬂszméﬁlaﬁ 2 wuan wualnatAsnd Ay dutadeninanila (Online Factors)
uazada A9 (Offine Foctors) Twazdunin Tasianizanininuazauudafianes
{@Hﬂﬂﬂu\fﬂﬁ %‘f‘;qmﬂ;ﬁ%«m@%a A Influencer P ATITHAINANTN Taganiznasin

1% 1%

o/ i a a o/ a a o [ % !
NANBINNAN U NTTUITNTTYBINKRINTIRYTY URSUFTEINTATIHAN ﬁﬂﬂﬁ‘i’\lﬂﬂ’]ﬂi‘gﬁ@ﬂ"l‘j

snAnladadugamie

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 107



Arts of Management Journal Vol. 10 No. 3 May - June 2026

: P D ! . v P v
A19719% 2 wan1smaznleTe NIUUSZENITNNN9ARTA (4Ps) ‘ﬁ’NQN’Nﬁl’rﬂﬂ’ﬁL‘U’ﬁ?—_lu@"lﬂﬂTﬁMﬁ‘ﬂﬂH@ﬂﬂuT@uLﬁuﬂq‘i‘%@

4oy
MU

Tagauaznegfings X S.D. WURNA

AU (A (Online Factors)

1. ANBwaB93Ias Influencer 4.38 0.72 el
2. ANATNUATANNUIT BT 2892DYA 4.42 0.65 NN
3. naBauiiisusianeeulan 4.25 0.81 NN

ATHIIHI9IH (Offline Factors)

1. Usraunsoilsr@amMANAS (MAasIduAn) 4.65 0.52 HN
2. mﬁu%mﬂmzmwLﬁlmmmﬂmwﬁmm 4.31 0.50 NN
3. ANATAINUAYLSIHINTASN 4.31 0.74 HIN

59N 4.38 0.65 1N

AINANTNT 2 HANTTITE WUAN TmmqwgmuLLUUﬂ@umNGﬁﬁmwzﬁﬁﬁfyﬂgﬁm:ﬁumﬂ
(X = 438, SD. = 0.65) IAYAIMAINS1Y (Offline Factors) ﬁéqmr‘i}ﬁfQJNﬂfhhyfluﬂ@uT@ﬁ (Online
Factors) aznanimiiuangualnasonsaainddydulsraunisninisdaauniaseluamnan
Tneannziladaaulssaun19oil se @ AN A ENEa N3N ARBIRNAN %qa‘jﬁmaﬁlﬂqqﬁqm
(X = 4.65, SD. = 0.52) s89adHADAMAINUATANWIED T DD T nyanela (X = 4.42,
S.D. = 0.65) WAZBVNTNAIBIETILAL Influencer (X = 4.38, S.D. = 0.72) AINKIAV YUANg
Lﬂﬁﬂ‘uLﬁ%l‘].l’i’]ﬁ’?ﬂ@léf@ﬁflV’WI’]LQTZ%II%JG%W%Z\}@ LLG;gQﬂ@:TuﬁZﬁUNWﬂ (X = 4.25, S.D. = 0.81) uansin
Lﬁ’udﬁ;;u’%fﬂﬂafﬁymwzﬁwﬁiyﬁy’qmifﬁiyum{mj@w'mﬁmmamu%ﬁumﬁ‘smumiiﬁ@%a o 90
InenaudnanlagafuA

mmﬁﬁLquﬁuwmmm{mﬁmﬁf@ﬁ UsERUNITINHIGN WAZNNTUS N5
wineweny Asenanananninanels (Trust) wazanfanelatunislasuuanis o tasines
WLITHA G195

%’mqﬂﬁzmﬁ"z’l’@ﬁ 3 wu eyanaulaiifinnnidede sonddienylauasuas
Influencer ﬁz&quzﬁﬂﬁtﬁumm’;ﬂamwfijfm\i% (Trust) TﬁLLﬁﬁgﬁfﬂﬂﬁ@uﬁ@ﬁﬁ@%@ $lasennang
anANIaLasinANiulaTuns R nNARS 0 B0sRiea iy Ussaun19eiaInnNmAaed
AUAT NITRHATANART TS LAZNS (ASUATUHEEN9IANITNNIHIE B4 LATLADT ULITHA
Aaanmnssaannfionalalunislasuuinig wazasnananisdnaulagoduganie daiu
LLU‘juﬁ‘;Lﬂ%ﬂdﬁ’m’Nﬂ@‘jﬂﬁzﬁqﬂﬁﬁf‘%’ﬂ@ﬂﬂéﬂﬂ‘m@ﬂﬂLLUUM@’]?;I‘EITT’JGVIWGT%I‘jT’JEGiﬂ (Omnichannel)

aEenlgslssaunisomanlanuazean lanraanaaesiuestUs /B nw

MsEsAadn1sIanis 07 10 RUuf 3 wauman - Aguisn 2569 108



Arts of Management Journal Vol. 10 No. 3 May - June 2026
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