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Abstract

To achieve the sustainability, apart from the additional growth of the business enterprise in the
present day, it is necessary to apply the ability in making a profit, integrate with the use of resources,
and the expertise of managing the business to create economic and social values at the same time.
Creating shared value (CSV) is a concept that integrates social and economic values together. In other
words, simultaneously creating economic values while responding to social needs, improving profits,
improving environmental performance, and the society’s quality of life. The management of the process
in the activity of business needs the definition of the business model to guarantee that the business will
have a systematic approach. Business Model Canvas (BMC) is one of the tools that can help
entrepreneurs achieve their objectives by managing the activity process in three sections: organization,
supply chain, and society.

Therefore, the Business Model Canvas is about creating business opportunities and the possibility
of solving social problems with the organization’s assets, according to the quidelines of the creating
shared value. The corporation has the responsibility of managing every step during the process of the
activities. It indicates that it is necessary to operate the business normally, with responsibility, being
aware of the impact on society and the environment, and creating value for internal and external

stakeholders of the organization.

Keyword: Creating Shared Value; Business Model Canvas; Economic Value; Social Value
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awsnasNia V9 3 fn seaundadiog scaunannnlumaslaaoin uazssAuntsiRmMITUY
Huaer
nguit 2 What (Raw) Usznausas
4) qméﬁﬁuﬂu?ﬁlgn;ﬁ (Value Proposition: VP) iiiln1sszyananamdausnisens

1% 1

N Vv 1 ° o Vv ° 1 3 Vv N 1 & YV
ﬁ‘jﬂ@ﬂ‘i"lﬂﬂmﬂ’]ﬂqﬁ‘jugﬂﬂqﬂﬁ']dr‘j LL@QM’]L@W@MV’]’]H‘HNW@I‘MGLﬁu‘gﬂLL%ﬁﬂﬂ\‘iﬁ‘jﬂ@ %ﬁ@qﬂLL“Nﬁ

9 q
1 1

aziinFefiasemnnauanaanguesinlniuzeasmdanssy nsteUsslesn wionmauif
e fimfananaiannngeInduauazuanis deluesalszneuil awuwIAneIn17a39

o v 2% o = o Pe
AEHATTIN (CSV) 2\7’734’7‘527?\75’7\7?&7?%53@1/5\/2\7Wﬂm7/l
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nguit 3 Who (Rin#as) Uszneumds

5) m’mﬁ’uﬁ’uéﬁugngﬁ (Customer Relationships: CR) tnn19muluiEasnisasns
pamdiuatugna e nfiannulnasauaziantanaunasnissasgnanlanand azesuis
Uszandamnisuny nefilumesmngnantnay Taqiinssuudnludfszrmalunissmngacs
axAan MUNYARINT IHNITAI19ATNANRUEAUGNANL 153 F2ULN19U857 TR (Sales
Automation) 32 UURARIATH IWTH (Marketing Automation) k825U LUEN198m IuTR (Service
Automation) n1alemaTuladnisifurayauazdinszsireyaansgnanile musazriaaaul
gaferan lrrayafisniusandula sonfsramienisdaananisdsns (Social media) vintn
AHNTAFF19ENTY (Community) e DAANITARELAZIaniY iess1snssnTanngnaAess
AmasinfnAnegafa uaziindegaiaiduduiuuan Wenssnisdaduamiauanisiii ¢ vl
iz bifieuuazausavrsimndofuanonsgsia lasasenauil maunaAnaenisas
AOIMITIN (CSV) AmrsaasiIin lussiunAnsom uasssAunannimbmaslsann

6) ﬂ@éugﬂ;’lLJ’lﬂN’lﬂ (Customer Segments: CS) L‘i’jumiﬁﬁ‘wumﬂ@is\lqﬂV’T’]LJWNW
49453719 ilanazaeAnAtlag ngulm afieslpinnisdeasnenisnanlngnaesnnos
Afiazaouiniuszasnauintaandanguln nsdmuanquilmunsiidaanazyiningsia
asnsaiaue AAUAT AN (AR SIfuAINRBaINITaBInggnAtla thasAlsznauil s
UAAATBNNITRTNAAITIN (CSV) @rmrTnasn labissAunansiom

7) ﬁmmema%ﬁegngﬁ (Channels: CH) iunisuaasmdsniarsemneiigsian:
[aupAAT NgnANENTsRATLAZLENNS TnedenTedm9n1aaesns TeenenIsTasInng
uazrasnnazaeanat unzasiungugnandimang unisdmasaaazaanniinag
Ananalnaoya n19d9dn n3dagas sandeniaguandsnisane Tnadmnaasazaanads
malulagnisfoasade i i Aumesiin Todeafindsn uounfindn Aougliiunis
AoETUUUANUAN o AoReAxN (un milsAeRam Anaans uwsiy Tuds Tusgiuasx
MHNZANYENNQNGNAN WY AL n1aReasiugnanduiuddonnnszmnngafadtugnan
AIUANTTUINANTLINAUTNNTEUILNNTqANIEIBIRNT9MNg3TRe thasAlaznouil awunais
YINITAINADIAITIN (CSV) @msaasIInbussAunAndo uazssiumanninlumasloaoim

ﬂéuﬁ 4 Money (M@lan) Usznausig

8) Tnsesisnemuyu (Cost Structure: CS) iunnaimnudEasnistrmupdiindaslom
LazANANAT InEn1TAATIsE AU HIeILAaTAenTsNnegaia antafinasTamuyulule
Aansanlatag wazlalulmsnensiuamilng niaas1aiusingmiegsiasmisaannuy

Tannnuseiiacls etnfnnisdanisauyuindvsz@nsainuazdszanduagegn Tu
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23AUSENOUT AINUHIAAYBNNITATNANAITIN (CSV) AINITAaTNIA W 3 2L Ae SAl)
wanfoun sziundnn e laaoin uasssALnITmMTEIUIA

9) nszus12ln (Revenue Streams: RS) s ludesUuuuvderesmaiinig
Ansnalpinandagafa sandsnnaasnsanmirssgiarasgnammie alaastusan
winla tTagiinleanaezlauns uaiinisansanndls iwsugiavasgsiaazinanualansiala
WANYEIgINaNIaINesls s RuaviEenuanns %@Nm\iﬁqﬁﬁ@"fﬁﬁmﬁﬁﬁzL‘Euwlm?}mmq
Talatns uenenilgafadsralasesanunasin q anvdaly tuasausznouil mnuuaAne
MTFTNADAITIN (CSV) @rmTamsninluszaum@nsom uasseavm@nnimhmaslannmn

snfinanannaniulnanuesamisznay i 9 90 uuugUuiugsRa (BMC) Wi asnsa

NABALUNINNITNTWAATTIN (CSV) Tﬂ‘l’!ﬂ@\?ﬂﬂ‘%ﬂﬂ‘u

o

4 ' ¥
n5eH ﬁﬂ‘]ﬁl’lﬂﬂiZﬂ@Uaﬂ’lﬁﬁQ‘ﬂu’lﬂﬂ@’NLL@%?I%’WIEI’BN T‘Hﬂ’liﬂi’lﬂﬂ’l’lﬂﬂ\‘iﬂ u?ums@mmi
¥ ¥

§5ATUUIANANURAUIALBNATILNNTASAMANTIN (CSV) Tuusnriaguuugsia (BMO)

LA nunBeRng drin Lﬁuﬂﬁxqu‘jﬁwmmﬂmqLL@:"ammﬂ'm (SME) Uqznaunianig
Tnanns dpnmauamnagatiasiuniun TiduEnun aus Wamnyaainanugsantu Tdmdn
Gentna aiusnisniuan 18 9 iusmniuiiouf snansaamionan 20 g7 deag fudamdn
Fealna 19 @97 wazngam 1191 uansisnisifiulneesgsfafifinadnfunumduaaim
uazflaugsyneganatuasimil

LA NunSeRng 4 Tﬁ?ﬁﬂﬁﬁmﬁ@ﬂiiu(’fumiﬂ‘;ﬂa@mﬂlwéqu (CSV) Alnunmgsfialy
JuuuY Business Model Canvas (51/\15 (Rujirawat, 2023)

ﬂéuﬁ 1 HOW 1sznatinag

1) N385 19RHRRS (Key Partnerships: KP) N’ﬁyfl\i@mﬂ'ﬂ%fm (CSV) TuaziuresnAnsiom e
wannmlumaslauan wazszdunaimuazuufing Tasfl puduius SuAtug Aiege i
Taun wnsmsnanUgnnunlmasiiv g isnisamas gulasUniu naneit Taun nisradasinng
uazenazAugnnInEInensineniTne e il AgY 91nERTIN19EN-0DN YD

[

wineulssnuesnn sandennssansy e nAanInaeNIInY e def 1 unsHAn uazUans

vi1 Taun nassemEANRLESURTUgnANAITIna1aIIRL N ANNTUN g UAEAIANIA L
nu Rass B tueme

2) A9N3TNEN (Key Activities: KA) §379704A1998 (CSV) Tuszimpsnandoinssdunas
anTumaslagounn uazssdunsmusTIURIIA Aagn1ansIaraLRnaaNay niianssslinls

UL NABIHBIANAANTINA o (AUn (1) Inbound Logistics IAB/amAWYHUAYAS AT HANTWE
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] (7

Sudtuganfiagpuii 2) Operation Taennan@AnauAifgomnm frimsniatinsdnineedesn
nnandnlasin i lrazlemiaman Tnainannauni o unnawdnayuazye dundsly
y3wenasssA biinUalemigegn uazguan N mEdmasiingT (3) Outbound Tnemamau
LATEE AN AUS SR T LA AT DgUAIEEN WAZ (4) Marketing and Sales ABLIAHBIATINABINTS
YBIGNAT LALFTNAINTTHATWAMNAHA LS FUATUGNAT WAy (5) Customer Service finsly
waluladasmunaiedusamnisfeasrssunguiugnatd wsne

3) NEWENTNAN (Key Resource: KR) a1319A A9 (CSV) TaziiLmasnansdom seAunan
amlumaslaaoian uazssiuniaimmnszuuing lnensdanisingAuniunisnens e
WarnanenssmdugsmunedngaulasladnisiiaugamAsnisenaniiunte
afuamasiniuainiudeingAuiamandanin wenanfslalsulsnasuamainuile
aiaAnmuazasaandetuntsieazs s mEAnuesmine et weaifies finabnsns
AMANNg Easgaawie v asiulanszmindnquagun nLATNA AR ALAR AT TanE
Tassmaimmussmunieusnfiaaaienduiidsaubungsienulusnanasniseusnin
mmgﬁmmm

mw;uﬁ 2 What Llsznaumas

4) pouaniiaentgnAn (Value Proposition: VP) i519Aasntaan (CSV) Tuszdiun@nsioumn Taad
nammasdenldngAuTilasndy SnM9AILRMNIYNNTLLMNENAR MENIRTEIUAINAY)N
dunon TomalilaginnshoimuningAunaciinisdsnannunesnisresgnAR e muIsaw A
nuntrsenAsastUANADINISINgNAT

ﬂ’ééN‘f}I 3 Who Uaznauang

5) AN AHIIATLIgNAT (Customer Relationships: CR) 3197 A998 (CSV) Tuazduians
WARA N uazszduNIASTULRA TnansdpRansansandugnALALR DTS UHTULA
donn TaeTalasaniagniameuns wazvinwndudtuiuiides fnslmelbiladnsforeya
LAZAATIENTBY AYD9gNATINA LTSRN IR B UINA Af u I ARSI UAINA 9N 15189
HU3TnANINTigA S9nT9ramMIefignAIEIHITIUEAYAEAAWNATY 7 TaoeazaInKIY
Trdeafindana o

o

6) mg'mgﬂhymﬁmmﬁ (Customer Segments: CS) ﬂ%mméq%qu (csv) Tuszsunansiown Tng
m‘sﬁmumﬂ@éugﬂﬁ?ﬂﬂfmmﬂﬁ%’mwﬁfuﬂ’@fyﬂ’u Lmzﬂfoglmgﬂﬁ’ﬁuﬂmmm ANUNARS DT AT AN
PRINNANE mmamﬁqmu@ﬁuﬁﬂfﬁmqﬁummﬁmmwmﬂ@:ugﬂﬁ{&:

7) %ﬂwmm‘n%ﬂﬁmuﬂﬁﬁ (Channels: CH) ﬂ%qa@mﬁq%qm (csV) TusziupaenAniom uay

szunsaunszuning lngn1sdenyinaiinesuanannaseiuanuneniseengugna

wWsinne T simdestun 19 anan Lm:fﬁ’\aﬁmﬁmmmﬂﬁfﬂﬂ‘gq WIWY B0 1 &2 Sn1snisaasns
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paenabilad ansmunatunisdsdaingAu nabiianis usznnsiteasiugnan iesunsnany
ﬂ:mﬂefuﬁf;ﬂ%qﬂmu

ﬂ%’éﬂ‘i?ll 4 Money Usznaumag)

8) TAmaaran9mmy (Cost Structure: CS) A9 NAMATIIN USALIBINARTDIN TZAURARAN
Tumaslanouan uazszduntaiamazuuilon Tnanisaseilatnmngsie Webidanisdans
aunufilaransnmineasuauaumuane (Cost of Goods Sold) Manasmntasmneasgsiabiun

Azt ALARNATNATNT 2

sufinlsaanull 2561-2565
40,000,000.00
35,000,000.00
30,000,000.00
25,000,000.00 I
20,000,000.00 —
15,000,000.00

10,000,000.00

5'000'000. ) I I I I I
0.00 | — - | —

2561 2562 2563 2564 2565

2. L ' 2 =% o =
| ‘E’iilfﬂ‘i‘)&l | AU B ﬂ’i??f’?’iil?%ﬂ'i‘i’ﬂ’iilu@uu‘iﬂ’i‘i ] ﬂ'if‘iq%"lﬁ

it 2 surnlaenayu O we. 2561 - 2565 135N nunRedns $1iin

N ﬁ%mmwmﬂﬂmd@“ﬂm Department of Business Development (2023)

NN 2 1BENHNsAUANAENNsT A URNATAIAST uaznTsNEs Tnantsmaunx
VBanafionuazanlyanelunnsdsdefuaunazass lnsligsmmnedngiu uazyulsglingauas
HOUTARAUT T NI NA A TN NN BIUAZ S TINAS T AN AHLA AW HNNTAIT BRI UAZAIHISA
aauAnAtans tun1suansanasm Iy wazieRasnUsERNEANIINSRIINIIARWE e WY eY
P ¥ = av Al ' g = 4 PooA P =)
AUAANNAD (Inventory Tumover) 2BNUFENHAN 11.83 M1 Ganyuidawianindewdsuiiay
ALRRERARTMINTINEY 71 2.92 W1 9 nUszAnEamiunissidneees3ined lnnaiasniu
LA TATIRAN3ATTARII 5 Tn i UEENHMIATLANAWWNLY89RaNTs WaTATLANAN ANE

nneuams inlaegeilussansnan
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snsurinlaaayLeeunds 5 9 Ae T w.a. 2561-2565 518 lnuasEEniuaisanas us
AR AHAINTaAUANAY A uIng Badummuueii Maenasesiusaneslaosned
UsAnBnm smnsnmsdaaanmyiinenesialn inbigsmfianusmisn nisasnsinlang
Usznounisaviidlannd waziidnailagnaunacdinaifasiumniunselnazanas snviode
Aemontuseazdenvasanlsans mmuiusmypensiiunbiianas wazmmuasi Tneewig
AntrangnisuEniatua nanassuiy Seiniantrenssanressemiuaunanas uaz
nanaUWaInilan1adfiuennesielngan 3.74% Weuduauadsaamngas 2.51%
(Department of Business Development, 2023) wana Lﬁuﬁam’mmuﬂﬁﬂsfuﬂﬁﬁﬁqﬁqfﬁﬂﬂau’%ﬁwﬁq
Amanunilinnnang el mamnasiRendu

9) nazuaa18ln (Revenue Streams : RS) @3 NAMAATIIH IHTLALUIDIHARA DT UATIZALNTS
Wawazuuilion lnefinsauendndomdauiniadaaranssduanamisnieisanas
AasniusATimsnzanLaniuesan wazanssiunnnmEInrasgNeLasesiulaen1dam
ynennauaingauhmasiu Ussifunsnszuasslnuendsv arnsuiilamayeoumds 5 9 A
l w.e1. 2560-2564 U3EMAT8lnanas unsmTnAavdnsrinlagvsaasuaEnia labend wazi
Anfagndsaniurinlaazaayn sy uaauansydavOwners Equiy) vinnaanuey dayud
yapuindwnt Usznauilag udpanaamneniaiu ROE aavuash fien 5.01 Wieudugahann
Feafunnadsgasmnas 491 foafdszananmluniasniuelag uandefansonduwm
pudeugnd (WO fianiduuan TaefAundnemmdsunnnamiausude viniianis

ANTWARDIGS UATLEENH [A59aT19REWYM (Cost of Capital) AnaaumiAnszEzenIL3vnEnsqmiliEe

= /. '

Wauiuaawuasyievuludnaauiiues (Debt to Equity Ratio) vinlnantyaanwyunienisinees

Vv
o/

L3EVIRNeY éﬂVNWJ’]NN’]N’ﬁﬂTuﬂ’]‘jﬂﬁ’Nﬁ’]\fﬁLLﬂU%‘]éTW\Eﬂ ﬁﬂLL’Nﬂ\‘iT‘Hﬂ’]‘Wﬁ 3
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JUUARAIFTHEN1SENT 2561-2565
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N > > &> oI
N R & o N
O A L A &
A RO 23 L s
Q) @ B [+ &
o <& &
® —®—2561 =—®=2562 —®=2563 ~® 2564 ==@=2565
AN 3 JUUAAIgIHEN1TRN O WA 2561 - 2565 UREN NunTeiing 911in
inn W@Humﬁwmﬂﬂ@aﬂmm Department of Business Development (2023)
Unagu

v ! ! t4 L4 L < !
ﬂ"l‘jﬂﬁqﬂ@mﬂﬂ‘jflﬂi (CSV) AHLRININUBY TNLV’]@ B WEILMBT WRTNITA LASIHES NT’h’ﬂ’ﬁ

s aaanauAmAd [aAnTuuas (wgUaeen19u391a (Philanthropy) %138 n13AnRlsg

1 A 1
o

o 1 A 1 Ps o A 1 o A
FIANNMAINTTHAN o 2BIBIANTNIIN UALTUANNSURATBUREFIANENNTZUINNI9TINA
WRZLAATNNE1AY (CSR-after-process) AMANHMEYBY CSV 9zAa9in1IzA Y (Duality) 284
! . ¥ g ! i %3 ! ¥ [% a o QI a o o
AMATTIARTWIIADBIANTUATFIANATLA (UNTBNTY 91nnTdRnEIUTE nunfedng 9119

Lme\iTum'imw@mm: CcSV Gfumﬁmﬁmmuﬁ@gﬂLmuqﬁﬁ@: BMC §1HI90LAAN (AGATNT 4
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-HOW- -HOW- -WHAT- -WHO- -WHO-
Aangsunan (KA) AN AHNUETTY
ATNAUAITIN gnA1 (CR)
(CSV) ansafinaun | asnenmAngan
WUsHAT (KP) Tuszduaas anA" (VP) (Csv)
FTAUATTIN WARTTN ATNAUAITIN Tusvsuaes NGNGNAT
(CSV) szunAnnniy (CSV) NARSUT LA wmnng
Tuszsiuaas vaslgnoinn uaz | Tuszdumdndom | sziunisimen (CS)
WARSTOUN FLAUNITABNI sruuilian HTAUATTIN
szAUNARN NN sruuilion (CSV)
Ml TAIAN UAZ —HOW- gz
o . . . “WHO- L .
FLAUNTTINENKN NINYINTNRN (KR) . o NRFN TN
=S
_ y o BRIV WATTIITN
sruuilian HTNAUAITIN v
q
gnA7 (CH)
(CSV) v .
. FIIAUATTIN
Tusesuams
a o (CSV)
WARSTON .
. Tusvsnaes
szAUNARNTW N L .
D e WARSTUT UaY
M lEAIAN UAz o
L FLAUNITNRU
FLFUNITABUI _
_ sruuilian
sruuilion
-MONEY- -MONEY-
Tns9319AWYH (CS) sUuuun1smanela (RS)
§9719704A199M(CSV) TuseiuasnAndom §919794A139H(CSV) TuseiuasnAndom
FEAURARN WM EAIAT WaTTZAUN TR WATTTALNIRRMNTTULTR
AN I

AN 4 mmmmmmhmmmwm Creating Shared Value 4 Business Model Canvas

A ﬁwuﬂmm@m ARLURININGIN Osterwalder and Pigneur (2010)

NN98519AMUANTIH (CSV) Avmpernilefioiade 3 daznns Ae nnasswlontanisgsia
UszifuTeymnnedanniisnnasun Lmzﬂfﬁsﬁ%mm%mmfyLmzﬁuw%’wéﬁmﬁﬂiﬁﬂg Felunns
Faunn9gULLLgAe (BMC) 131 iiunszuannisresianssuniegsiia Safaoresiunis
W 3 @audie 09Ans naslegunan uazdsan Tuaaurnsnsan st Ae nanetmAnnadng
ysgafalugureseln nafdls auuimann msasenants nsaaatlraneioannay

grydaluaiumng 9 aauamdsan Ao n1snebifianadansniedennusaeenisimmun nns

sa1sAalnsdans 97 7 aiiudt 3 nengnan — Auew 2566 1222



Journal of Arts Management Vol. 7 No. 3 July - September 2023

unlaideasn N198nsEAUATAINERR N13NEIUALAUYEAMUIARDN N1TAAANNIAABHAT
nnaaswlaniandaacnaiussss udsantuanang o wazaauaasmaslegniu fa 11
ﬂ'fasfﬁyl,ﬁ@wﬁmmwﬁﬁﬂ?ﬁmﬁmmum@ﬁwﬁﬁg@maqiﬁ@mewéfamuﬁﬂﬁ:ﬁw%mwLmuﬁ(ﬂ
s AnBNaLinADA FIN9iRMIN 3 FanaunniosUUgIiel sannaasiudngusyaen
YBINITHINADIAIIIN IABE I TDAARDITUATHUNIN DI AUENE DL UD9 CSV A CSR-in-
process tauans mfindsnisaznougasfafinegnfisswiuRagay assnnsffedenansmy
pafIANLazAIAREN TarTanIaaTeRa iiunyfiaaladefidesesisnne Tuuaznnenen
BIANS

o n1aasenoingen Sufuuafnfiniagsianssmainauleianlniewsns
pnFURRRUREFIANNIUNNTYINgaiaTi lrU st lamian Rundntuazaaduamaanyes
Aans assnasatiundsan Tnafussgelaannnanauununiegsiadugadunaan (Thapat
Institute, 2014) UK £a1NNITANEED Creating shared value (CSV) : The sustainable business
model 284 Rachmawati et al. (2019) Wua1 CSV A qunungsiad iRasuniAgaaasdun e
NN undssaniegamiarsegianas Sadulaleminenadennuazuaavnnm
ANFANYRATNILATETATLALFIAN YAANILATHTAINHNTaN T (sTIANEY nandEn uaz
AUULNNITARIATIANT Y AouAedsanTanTentswmsiuinazTaseasnefiugin ns
Usulqsudnngaaniedann uazarndsiunsdenntumnsufon Tunssmisuasygiden Sefias
Tlann naaansnnanganlunsdniugsiaiasnsaasslnigasnaunisgafiaainnans
uazaagey WeorUsznaunislainisansunmlastrunmioguuunmnegsfa (Business Model
Canvas) fLaMHNI0EBAUNTNNITETNAMAIFTINCSY) Taynszdy Feazmetyiaznaunts
AHNFRINAN AR D UAZ AT ERnTa Tun s uasduTa Tuszezeng S lugaandsin

wanwiaannaiulsresianis e
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