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ABSTRACT

In this research investigation, the researchers examine the factors influencing

smallholders’ adoption and usage of B2B agricultural products in Kamphaeng Phet province.
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The sample population of 400 smallholders was obtained using the technique of
convenience sampling. Data were analyzed using the technique of multiple regression to test the
influence of seven independent variables: performance expectancy; effort expectancy; social
influence; facilitating conditions; hedonic motivation, price value and habit on the intention to use
the B2B agricultural products trading applications.

Findings showed that the performance expectancy, effort expectancy; social influence,
and price value positively exhibited an influence at a statically significant level on the intention to
use the trading applications. The factors of the facilitating conditions; hedonic motivation; and
habit did not exhibit a relationship at a statistically significant level. Findings show the application
design to be user friendly, to have obvious benefits of use, and to have economic worthiness. The
promotion of the usage through social applications will lead to a higher rate of the adoption of

digital technology in the groups of smallholders.
Keywords: UTAUTZ2, Farmers, Technology Adoption, Usage Intention
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loT WaLNEATWLUEN (Larasati et al., 2024) au15nnsulunnLald@e (Wee & Lim, 2022) waziuina
(FinTech) A14N17R1IUANALNEAT (Sharma et al., 2025) Nua1Tuiaa UTAUT2 4191908501
woAnssuniseaniunalulagveunsasnslfedelitlszdninan ednglefinnu umantidaulug
o v v = 2 a | o A [ % |d9/ o = o
dnitiunisldmalulat lufrunisndnuinndiniminnans visanisdupge e luane B2B Ay
dudaednednARfesninisAnsiNaAy

Aay s NRdngUsrasAineAnundn tTadalaluluna UTAUT2 Hanswaseanins
falalunslfualnamdi/unanne ndaune AuAnens luans e B2B 1a9nenInsng lnsaniy
TuiBuvnuatnaedudalhunidanisegnldeenauninais nadgnianauidtaz g aLauLIMIS
Tunseenuuuielndirduuaznagninisdeansniuanzaniunguinemsns e

TngiszasAnisian
dl = [ dlda a ' v a o J A a o dg/ a o o

1. WefAnwaduniananasianisindulageniunislfuelnanduteananans g
NMNEATLUL B2B 2124LNHAINT

2. anaaaudninauesradaluluna UTAUT2 lhun Aonsmiandsfinulss@nsnn Ao
ANANIIFIBAMNNNENN BNENAN19ATAN RauluBaa uae us9aelalEiANINAALNAL AN
ANAFIUIIAN LazANIAsTUNNse AdNAclalduelnAlAduTo nHRUANHATILL B2B 189
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NHATLLL B2B 109in1nsnsing lnafiansauntadandn 7 Audaiusulsadss 1Hud Aoy
Arandalulsz@nsnw (Performance Expectancy) ANTNANANTIANTUAITN NN e N (Effort
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TnnusrasAnisissnasianisduniwnl Tnadszaruiugunginuinadnnuninuiieyaasely
sUuUUN1TANAHRILLUN LU (Face-to-Face Interviews) fnuwnemsng tae luuudauninady

2

a

AuRAIWI 400 11U fravuuuaeuninlfifuniseiuiednglizasfaessniideuasuaannay
wuugauaningadagla

5. maﬁLmﬁ”ﬁ%’@m?‘ﬁﬂmmum@mﬁqme{ﬁﬁﬁé%ﬂimﬂﬁﬁLﬁummmﬂfumwﬁﬂ A8 N9
qmﬂ”ummmwa?mm (Descriptive Statistics) LW@@?U@ﬂHM”VIQ1ﬂ°ﬂ@Qﬂ@NGI’J@H’N W14 LA 27
Anlads LL@muLummummﬁmmmumvﬁ%ﬂ P IT o TNTE SN (Reliability Analysis) e
NAROLAAINLT BITUTRILLLABLDNEE Cronbach’s Alpha KATN1ITLATIZADANDEINY AR
(Multiple Linear Regression) Fenpaeuaninatesaderia 7 antuing UTAUT2 Aapanuselald
uatnaadunNaNNRZIW 1-7 A 1Al Ade

mummwﬂmmumﬁmmmﬂﬂmmﬁmmmaﬂﬁﬁmmm@ﬂluuuw (IRB) Au1gLa
#1984 P2-0295/2568

NANIFINE

1. N@ﬂ’]ﬁfaLﬂﬁ"]tﬁ"gﬁ‘ﬂ%{@Lﬁy@dﬁu@’mﬂﬁ:mﬁ%ﬂﬂ’]\iLﬂi:ff?l’;‘ﬂ??’]?;lﬂ‘ﬂﬂlu‘:ﬁwﬁ/mﬁ’]LL‘W\?L‘W‘H?
MU 400 AU WU nguFnet wdulrailunATIeTeaT 60.2 LaTinANCINIaEAT 39.8 1998
finunniigaia 41-50 I $erar 33.3 sesasunFangueny 3140 I uag 51-60 1 audasu fu
nsfnen daulvnjauszsudsenAneneniibenas 54.5 uazilselfiadese iauseming 5,001
10,000 U Fasiaz 405 axfiaudnmnizaaenguinumnanafidsalfiunarsraullniesii il
insasnadaulunfesas 90.3 deliipaldualwaindusituniainemsunneu Aileedoutionfineld
U 1Y “Paksod” 1178 “MOCAgriMart” LL’&@\ﬂ,ﬁLﬁu'ﬁ’]ﬁ‘?&ﬁ‘]_lﬂﬁ?5‘].I§LL@$T1’]§‘1‘%Q’]MLLW@MW@§N%yﬂ°ﬂﬁﬂ
Fudninemslungunemsnsdear lussdusnun

2. mmﬁLmﬁzﬁmmﬂﬂwn@m?wdwﬁqLLﬂiﬁmzv%q 7 fivannlaiaa UTAUT2 Ausiouls
P Ae AnnsslalFuetnaiedy wudn ‘EmLmimmquﬁﬁmﬁﬂﬁagmmaﬁﬁizﬁuﬁmﬁﬁﬁm 001 (F =
71.562, Sig. < .001) wazNA1 R2=0.561R"2 = 0.561R2=0.561 LaAINFuL TR AssanuAANTD
aBLntAL s suTesAnL eI lE S atas 56.1 (Adjusted R2=0.553)
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A1519 1 LAneAFNLsZAnsunisamnastadANsalalung danunalna At uTan e Lans et
NINNITNBFATHUL B2B U09LNHATNT

Unstandardized

Coefficients Standardized

Aauis t Sig.
Bet Standard Coefficients Beta
Error

Constant 0.722 0.194 3.717  <.001
ANNAIANIS U se@nBnn 0.109 0.044 0.112 2468 0.014*
(Performance Expectancy)
mmmmw‘ﬁﬁ’mmmwmmu 0.226 0.044 0.264 5146 <.001***
(Effort Expectancy)
ansnan19dann (Social Influence) 0.130 0.042 0.123 3.116  0.002**
Heula@esiuae (Facilitating 0.014 0.047 0.012 0.301  0.763
Conditions)
W9 lalENANINAALNAY (Hedonic  0.089 0.047 0.110 1.894  0.059
Motivation)
ANANANAUIIA (Price Value) 0.279 0.048 0.267 5.755 <.001**
ANNLALITY (Habit) 0.068 0.046 0.081 1.483  0.139

R =0.749 R* = 0.561 Ajusted R* = 0.553 SE. = 0.742 F = 71.562 Sig. < .001
naELUR *p <0.05 *p<0.01 ** p<0.001

ANA9N 1 uansliiiunanisinssinnnasnignisasouls wuda § 4 JadeainTuna
UTAUT2 fidatasiamanuselalinetnaindudoansfusninsnsuiy 528 aeNTAATYNNeaDA
1aun AuAandsludsz@nsnin (Performance Expectancy- PE) eﬁ\mmmmﬂa‘vmmmmam B =
0.112, Sig. = .014 L@ eIt ua e uaUnALATuann Iy M ndeduelnaadutas
nsAnannnisangld SaunAuAIANTIENuA NNENNY (Effort Expectancy -EE) (B =
0.264, Sig. < .001) azfiouin AoxdelunslianuiinaesnsdnausienyinssuniseaniuuaLnain
Fu ludauresdninannsdenn (Social Influence -SI) (B = 0.123, Sig. = .002) LAANDIENENALR
ﬂfojwmaf@u%wﬁmmrﬁi@ma‘ﬁmﬁﬂﬂfﬁmﬂuimﬁ LazANANANAIUIIAT (Price Value -PV) (B =
0.267, Sig. < .001) nN18AINIIN1TUsIRUANNANATE NI seTamiua s A uaInnisldau
LelwAnduATaAana Ry H i

dgduazanlsana

mideiidagUsrasdiiteAnmnTadeiinavsnasennuslaliuednaindurseunanady
F0UNRUFUNHATULL B2B 104.N9A9NI1 8t 08 UdIMTAALNGINTS 198BIANNNTaLLUIAN
UTAUT2 (Unified Theory of Acceptance and Use of Technology 2) 184 Venkatesh et al. (2012)
NqNFAaL9UTENAUAINEATNIINUIN 400 AU %aiﬁ-’wmmnmmﬁmuummﬂ (Convenience
Sampling)

HANNTIATIZTDANRENIAM (Multiple Linear Regression Analysis) W31 tfadeifnuaans
AR UL ENEN N TaRuA1RANNAIANIIATRANNNENYN TAaANUBNENANNAIAN LAY
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ffadefinuaouANAFus A RBNENaTEILINat 19 T A ATuM9adia (p < 0.05) fannuiclald
weUnAinduTeIneAuAINEATLLL B2B 10usd Tadadewluidesune Tadafuieeqelaimanany
wwanwaY uaziladufnuannuasdulinudninasenalted Ay Tuisunaesnguinensnssetias
Tudaudanunanas

anisananisiag

AMNUANITANHIAINNTDLLUIAAIRLNLINAINANANTI U2 ANTA I NHANINAR DAY
felaliaanndesiunan1sAnuues Venkatesh et al. (2012) 95¥131ANAIAUSIARLIEENEAN
dudaniunananaeanganssunisaeniumaiulagluiduniislna Bnvis Anikiriza et al. (2022)
wudnfadaidenansenusanlinnsalalunis i uneuninemnsnsasldfunisausulunisldanu
A5 1IN 1NaN199AN1INN SN IALNIRNHATNT AN UATEAINAdanARasR UTads AN
AANIIA ULz AN TN NTRIA Al lE e UnALATuTa I8 A UANEATLLL B2B 284N HATNST el
TILFUNVRIANNAIANIIT LNERINTANANIIRULITE AN TN NERIN19 M ukaUnARduTidnaznn 1
dsz@nsnmlunisdeans Wnantiesas aniadsaunsadeslunismiidugnaniuanelieing
$9A159

[ = o dl % o =

ANHNANAWIIA T UANNE e uaNTadaNdan AR LNANITANEN289 Venkatesh et al.
(2012) wiwReniy aszydrmalulagnaisnsaldenuliiewasfliaunsoauiliing azinlig 4
Huseqelalunislieumalulagiulfnngedu Wwuaeaiuauaes Omar et al. (2022) NANEINg L
walwaLadis AgriFinance wazwuaineasnslinudrAyiulesloninlifunazaoudnalunig
A v 1 Ao 9 e I ' o o = A
GeugsrunTudetnitiidndny Mallazfiewdninemnslnaarsaniuuaznaaesldmaiulatluiiie
naainaniA lunsljusuazainnsn aulsliduien aaneuiddedinaitaenndesiuads
AMNANANTIA UL T ANTAINR9AR A la TE LN AL AT UL RUALNHATWLL B2B 284
NEMATNT NS 1FUNIBIANNAIANTIZBANUNENENNT 1N HRATNTANANIINIT I U RaLal nALATL
dln =l v v [~3 v dl 1o Y 1 a
e aunnBEaugliisonide nsldeunlududenuaslionaunull

ludauaasaninandipuiduiadenUusd1Anyn19ana udiAtaanuussaesanina (B) az

1 o OI 1 dl = o o dl (K~ Y @ 1 v = 1 o a v

agluszAuAInIlanauiudadeay uinuansliiiudiynnasaudnelinasanisandula’ld
wmalulatluszAuntls Ussifiutiaenadaeieuaes Sivakumar and Ismail (2024) NT91EHNTHTY
LAz AN NALATNNN TN ERINUN U NA A ABN1 78 AN T LRI ANTTNTAUNHATNT TINDNNULR
Septiani et al. (2020) ﬁ@%mmﬂuﬁmumwmm gﬂLLUUﬂW?%@@’]?LLUUﬂ’mﬁiﬂﬂ’m (Word-Of-
Mouth) flaauifludasniamanlunisnszanadeyamalulag g o aneuddedinaindennieaiy
fadadninanedannsamumalalivalnanduioansduAnensuuL B2B 109.n1nIngins
UsUNTeIANENENanI9dIanll esune lidulanguineasnsdaulng RansnanisauanLiu
wazyAAazaLinwansANARiuiTesaniUNNT M uIuanRLAdY Az lhinwmInsay o |
lanaNazinapaNsalaldanuelnaiadi

AnuduifadefinuanuAnAIAuIIAT udiansnasandnusalaliatiiednian asnafed
fiL9NUA8Y Dahmani and Youssef (2023) f9sz1yanTutlszmaniiaaimun §linuiniaisunaeu
¥ D v el o o = o = = o i o '
AnArszudnefiunuuazdsrlaninlffuneudndulaldmalulad nannsAnunaialiasaziaudn
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inumsnsetes Tedselfiednlussiuantelunans ARNA A LANNANATNGLATEETA
uazNanauunuaINNsdnuLeLndrdy uazaenadesiuladeaninantdinnseaauslald
weUNAIAduINLAUANEATLLL B2B Teunyaensing untesasaninanisdenuil esune 1
dnflanguinmsnsdaulug) §2aninanisanudsidiuazyanaseudisuanipanudniiuie
sanfumsinuresiednaiedu azinlfinemensiu AepausslaluueLnaudu

lumamsafiutin Tady Hevlndesiue 1999 AITIANNINRALNAY UAZAINLALITL THWL
@m%wmﬂﬁiwﬁﬁﬂ'ﬁ’]ﬁmﬁi@mwﬁlgﬂ@ﬁ ﬁﬁlmwLﬁmmn%@fo‘iqﬁmﬁm‘lﬁmmaé"mﬁyugm i nsdinda
BuMain ANnsaNaesginanl LL@:mmﬁumumqmﬂﬁﬂﬁﬁﬂﬂﬁ'qﬁq nailnenAdeeiLLTey
Abad et al. (2024) finudnnemnslulssmatndaimungslianunsn 1 matulafetnafudnanm
Lﬁmmnmmﬁ@ﬁ%ﬁuwﬂmzﬁmzuu I0UZH Aminah et al, (2024) a8UNEINAMNALTLLUNT 1
maluladifnduannisidnuseiies yninemsnsdeetludaeudiuzesnisduugssun anaas
FudldannsniesiulFetnenay

na1alneagy nansAneiazfenliiiuinnemsnsing ludminsunanesiiuua i
saniumatuladlniilaneuiulaland paruazaan parnduan uazlifunisainayuainypag
souding usfaidaaninfuacundanaatssuuaiayuLA sz AUANNABATAUmATUTAE

TaLAUBLUL

anuansisefinudnadaanuaaudaludssdninm anuaaviaduacunene
Bvawanadenn wazaNBLAduIAn Tananarenuilalivednandidenneduinems
wUL B2B Fatumianuiliftendesanunsatinadnan i i lunnseenuuuuasimunwadnauadu
sandarmuenlaLnadadsunsldinatulaglunanemsnssulfeteiidss@nanan

nATguaznAlenTuAsdiunseenuuLilsiduirerlandanufeanisvasnensng iy
SRR TR MsugnsieyamenaaauuLFualn wasiesdietsAuanduunanan
deiindszlenddalssaninwaugiumsimundausedsraugda i1 ladnauazmunziy
neRsnIgaang 1w lEnmuardyanenimuianiy uaziinleasuliu

Tudnudnananiedann neigannsodaudsn i nwmsnssiuwuy” vise “Eriguaw uf
weunsuazinanantszaunisainisluetndinduudifewnsaens iesieussqslauunngs
(peer learning) LL@mﬁumm@uﬁ?ﬂmzﬁwgmu muﬁmmwéuﬁqﬁqummmﬁﬁl‘uﬁuﬁwmi
iAneiluszazuan sivesarinlassnnsiingas (pilot project) ilaliiinemanssuinnianniauing
FLULALAILTNNIANNNT MU s eiveng
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