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Abstract

This study aims to examine the antecedents of customer
loyalty of the online purchasers. The information was gathered from
332 online purchasers and investicated by structural equation
modeling analysis. The research findings indicate that ethical sales
behavior has a positive effect straightforwardly to trust in a seller's
ability and integrity. With reference to the exploration results, the
findings may suggest online entrepreneurs for developing a code of
business conduct and ethics to assemble sustainable relationships with

their clients.

Keywords: Ethical sales behavior, Trust in seller, Customer loyalty,

Online business, Facebook
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Halus 46 nitseu lunsldeudedsnurulnsdidiofio Fairfield (2015)
Leesa-Nguansuk (2015) gataseuladlutssmalnediulndusgnasimiiilu
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nauiiAeadesiuauduurednud: nisinauladevesgnéasdsudvina
Tnedeyaiiléiuanaundnmadniedu q vazerfumnneiszilena
ﬁﬂzLmq{]u%mmmﬂLﬁwauwmwﬁﬂ (Facebook page) gil,ﬁau 9 VO3
WINLeIBNE Chu (2011) Bmtsmulnedulngdeniiazldtemdudoa
fliile (Social Media) lun1stedudunnninfiaglivemediniifiomen (£
Marketplace) vidomaiulaiuazuaundiadu Taglull 2017 yadnmstowsuu
Tedeadifonnnin 269,000 Suum lvngiinstoneduduudunsiiama
aflyarn 57,210 dnumuazmaduladvisueUndinduiyadiles 17,575 &y
UM Thailand Zocial Awards (2018)

wawlesjn (Facebook page) Ao AnasTAgULULMTsvaamatn Ty
figauszasdlite 1) Usuennsilfinueguesuithnuazesdnsdng 4 2) 1ilodae
JansuarAnniunisiidiusiuvesAnnuniegnavulydinedn uaz
3) ilelvimeuauasiunisinedudesulay inaslndnnauddlunis
uansdudn mesandud lewanaudlugiuilag ReviewPro (2011) Tl
amauiiinariliaiursoinlddruiyiyaaa (Personal account)
vouladn 5ﬂﬁy’nﬁ’iy%qﬂﬂasuaqLW%ﬁﬂﬁuﬁqﬁﬁﬁmﬁwuautﬁauqaqmﬁ 5,000
A lursfimamsdnduannsadffionuldlisifnsaudnde Mich &
Baggio (2015) Lwastnﬂﬂ‘Luﬂixmﬂiwaﬁ@uim%uasmmm%wduﬁu JERTR
fistduaugFamunn anwnsalFgRamumaiuimdudiunislunis
nsrarev N suazdoyasis o Tasmsudsiulifieoulddnde uimngsia
selmiflazidunlunaineeulay InefisiswiugAnnules o1aazdedly
nslavanfielinaviodudvesnuuiisindedeou duneudusnisde
duduneuiieniigalumsaisanuinidefiouns uiisinvesjauuude
densoulal

Sneasesssuvesunsuusususeulalulspmelnedu fue
S1ufusosanssimauiivelitaau dsiinsensrmnduglaussniain
seiFesAduiuasuimsriustuundsddidnnsedndusessylatl Ty
fusznougsiedmneduduasuimsseulatiiufesszy Damedayasag
wazsImvesdudiismingliannsasuldlasine elwfuilanaansa
Wiuifisurieduinisnounisdinaulate asssnatudl 20 fuieu 2560
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UszAAAMEnIINAITNAIaIIAI8IIANAUAILATUTNNS adud 44
Department of Commerce (2017) wagguneduiuazuiniseoulainiu
mamadinurssedigniesdouseanisvieililusia Taganizansly
swazdonshumengasdemmudn (Inbox) visussedenitasideanis
ventufiniuoulunisasauiisiloguasde Feommpanaeusens wanil
vlvgdeRnaulaiulanarlinslaludagueaudriumarsdnuas
Fownseeulaidu q

NNMINUIITIUNTIUNUI Usemnelnedinisvigsiawasingg
TinednifuremensinainunnimatsqUssiaianlvgagiiunis
vhgsnssushumaiuled Fsfsianisfnuiizesaiesssuvetiune (Ethical
sales behavior) AMMTaYBIgNANTiTseLuY (Trust in seller) fidiwasio
AuAnAvesgndn (Customer loyalty) Tutunvesnisvisuduuusaiy
AT un T sesesssuiidveuns (Roman & Ruiz, 2005;
Hansen & Riggle, 2009; Tuan, 2015) uazAALTavesgnETidHefuns i
suvasnnuidelunnuannsavesuneg (Chaveewan et. al, 2017; Gefen
et al. 2003; Nattikan & Supit, 2018) wazaadeluauTodndvesiue
(Chaveewan et. al.,2017; Lu et al., 2010; Nattikan & Supit, 2018;
Prasittichai & Tummatina, 2018) dewalunauindennuinsvesgnen lu
Uiumawameaulaidlaeldinednidudemdlumshssnssunsdens &
ArauAnAsngsatugluuRaRufidalonalsiidortugunel doanstu
WUUWBEYNHN (Face to face communication) wA€ad1Av8IN15WNgIAT
maetniu vlidedunniiaauasdouaglalindalusagune il
PuANANINSAUAEANLTEARE Yahia et al. (2018)

fatu ATeatuiingusrasdifiefinuiladefidmasiannudng
vesgninlneietesssuvesiueduiuusiunazanuidevesgnaiifise
dursiududsdeiiu Ineldnisimsigiaunisiaseadne (Structural
Equation Modeling: SEM) 8nssfuauadedunuliifudotausuuznig
nuilvuAtnIdeuazma Rl RuAgUsnevgsiaildinladnidude iy
n9sINTINNSARUANINTIHLUNTAAAB Y
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2. ngufuazaideiinendas
2.1 LLmﬁﬂLLazwqwﬁLf“iﬂ'aﬁ'Uﬂ'mﬁnﬁmmgnﬁ"l (Customer loyalty)
anustnivesgnéntuiinislidfenilinanuats Uncles (2002)

lgl¥ddeunnufndvesgninliinduinuadiifuilandadaseuiem

UTNIT $7UA UTsLANU9duAInsonanIsum1ee Adenunuinabulgy

CEREIY gninlianuindfuiusdyanfigniuansmiuidiusiuiio

atvayuesdnaiu 1 laslawiziuvesnianduanlduiniavienistedn

Bose & Rao (2011) Bnvisludnuntsmann anudndvesgnéndeduluan

]
'

flugruresnisnanaauduitusszninagné fuuisy wasdunagnsd
Uitmanmnsathanlfifioaienelduas nweuduiusszernivesgndi
16 Alrubaiee (2012) TagagulsinanudnfvesgnAmvuneiisvinuniuag
ngAnssuvesgninfiuandlmiiuisnnuidlafissddudmdudueildviin
Fovevialdvinislutagtiundifiosseier wiaedfueseduilly
Forauofiunnsnsviofingi

mmﬁﬂﬁaaLﬂuqzyLLaﬁwﬁzysuaaﬁ@’mLLazﬁﬂizﬂaUﬁamiLﬁaﬁ%
Isummlditisumentsutedy insggnénennagnduintonielduinisld
Tuaunam Oliver (1999) Bnvtsdstiluganuduiusszazeniseninagnan
wazUITn lasgneraidseiias@nwidudvieuinislmi q fezdunis
deanazanuneisiusenisaiieanuduiaefuaudilndu
Reichheld (1996) anusiniivesgnénifieadestunsnduanienielfusnis
luswanuaznIsuansedefvesdufvsouinsgausoudng 1wy asaundy,
diew, gAfidosuazifiousaneu udiu Kandampully Juwaheer & Hu,
(2011) udanuvimelutagduae gsfasegdudenisnisiunisshu
gnfrdagiuuazienvuzaiiufnfveagniifiauiey Al-Maamari &
Abdulrab (2017)

Turuisevesenuinivesgni iefiezussganudisaluaing
Anufnddegndn vatadeemunindetevesisnuardatomeiunnuie
vasgnindruiinudidny n1sairennufnivesgnidsiinnusndud
szdeadnlanginssuvesgniuazanansaiayneinsainisdnaulavesgnin
Tuauian liifissudnisndusntenionisuondevosgnd wisaluFousd
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Y o

Utdusziaueafianasansiaund gnandsaslsiivasululdaudmie
Uinmsaruitniu 4 fduanuinivesgnéndaunmuaddnsonagrsnig
nanandsasidusingruresnisiauauldiuisunianisurstuegis
§4Bu Schiffman & Kanuk (1994)

2.2 9385351909491 (Ethical Sales Behavior)

Wessaumsgsiagnlimisnliinduiiugiuresdasssunay
auAfiddndegsia Tnsaesssulunisvisduasdecdsznaudtonn
osAUszNoU 1) mudedad 2) amnuiuiinveu 3) AugAsssn 4) Ay
Unideiie 5) nsiA1swANSAUYAAA uAY 6.) N13FNWY Taysir & Pazarcik
(2003) Tney Roman uaz Munuera (2004) laflewasesssuvesiuiedndunis
nsvhilgAsssuuazdonsaininnumeannsoaiunnudiiusssoseniy
anfneldmnudenazanufiinelovesgni dldeuvesnginssuisl
?ﬁEJﬁiﬁiJLLa3‘1/\1i]aﬂiimﬁ‘m@fﬁﬂﬁﬁmﬁu‘ﬂx’ﬁuaéﬁUﬂ?mﬁdﬁﬁﬂmiﬂizﬁﬁﬁu
gniiomielsigniios Aviolid gRsssuvielsiibusssy anpmesvesgndni
Iadufduiusiuguie Chen uay Mao (2009) A1nA1lenuvesindvIng
Fradiu aguliinadesssuvesiuefonginssufidonsauargfsssuiigue
wanssiagndn Tnevihliignénléisusfenrmnidle anughsssu mamindedie
WaEAMUTURAYOUVRIE LA UTEN

miﬂiz‘wqa"dﬁﬁ'ﬁﬁgﬂﬁaﬂmuﬁugmﬁuaq@mﬁiiuﬁaulﬂu?ﬁﬁgﬂ
gousuludiny wazlugramnssunismuasnisusniswuiy Wsusssuiidiu
\Aertesiunsufifcveduovderluinsiazuaniniugisssuuas
mnussslasiegnniileainseudiiuslussozeniuasyilignAninniy
\@ola Roman & Ruiz (2005) 91nnnsAnwauddediieides B3usssuves
Fursdudavenldlag 1) nshiyafianioyaiiuaiiuaiafendy
swaziBenveandusinazUselovivesdud oadaszlevilvuninasg
1 2) mslimneugnédsanuiuasietoyaiiguiesiintu 3) Lild
3%‘mw§aﬂaqwﬂumiﬂmﬁu@ﬂﬁwLﬁaﬂ’qﬁ’uﬁ%mqmqLLasmqé'aﬁLﬁ%aauﬁw
4.) M3snwimudunsedeyavesgnen (Bellizzi & Hite, 1989; Hansen &
Riggle, 2009; Roman & Ruiz, 2005)
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lumanduiu mnguievinasesssalunisvieenadmansenuse
anulindlavesgniniifne usinuasfaudliduiu Roman uay Ruiz
(2005) wandlsiiudsnanssnumsauisnslafionelavesgnén sonmsune
wazrinlsianas msgaudognanliifuuisnguss uasdmanuuuindeuinly
\Bsau legnnlsmsuianisninaiesssuvesiune liifisaudnansenud
Anfuduslnedudviibu lusuifessianugsia (Business to Business:
B2B) ldnadndiindneiu Tnsnsvinatessmmeueduitliuiengdn
Wamulilinaladneng Hansen & Rigele (2009)

2.3 anuidevasgnéniidnedune

anudeiinisliddennliinduamuilinds amsduiie mnuidn

o

NIDANUAIANIIINAMULTEITIYUATANUU TN DV IAFURUS Cater &

U
t3

Zabkar (2008) lusuueagsiia Beatty el al. (1996) lélvdfismauide
maaaﬂﬁwvﬁiﬂLfluﬂumﬁawﬁlaﬁﬁ%w%‘asTL%u?maﬁﬁ@iawﬁmmmw%
winnuglivinsuazauniavssquadsslovildlusseyen fanguiiag
mmumssﬂa TEPLRC e Laaﬂumiuﬂaamwuﬁivmwmaﬂuwuw
wanaNi mmLsua‘l,uwmalulmuaaL'wENLLﬂmimﬁiﬂssumammLmuu
anudesosalnsnsiiufduiusindetus q sswinediouastune Tne
vngeiianutndeio mnudednd lilowdes uaziivaua Jeagsils
\Anenandeludfuny Roman & Ruiz (2005) :neuiiuvesindds asu
16 mundevesgnéniifiveduie Wusimuadseseiumnulindavesgnin
filrounsduduiolduinis Tnstusgfunisiufduiusindeiugn
izwiwﬁauazéma Taowginssuiinlinslavesduis szadreninde
TifugnAnld uwarasnauselovisoguelusserend
mslrienuddaiemuidessmingnéuazduneliiunisesuiein
Jussduszneviiddglunsiauiwasn1sdnwanuduiusmenisued
Uszaumudn3a (Swan, Bowers uaz Richardson, 2011) A9 AAINY8S
Anudeesgnéniiiieduis mnefls analindavesdeiiituguenies
Trnmsidfienusidanasdedndflazyiganssuesamslunsan Widauay
{us33u Mayer et al. (1995) Tums3deil {iselsuvsmuidelufuesenidu
2 ashUsznavde Anudslurmansavesdane (Ability) wazanudelu
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mm%aé’méﬂuaq@ﬂuw (Integrity) TaglanUsn1u91uiTeves Prasittichai &
Tummatina (2018) wag Lu et al. (2010) lindfisesAusenauvesainy
\elugfune (Trust in Seller)

osdUsznauusn adeluauannsnuesiuiy (Abilty) gnnan
Tidunnuanansavesiuevderlviuinisfiazdudunislugsnssuding q au
du3aganmuiignAnaiands Lu et al (2010) Tagauannsavesiune
Usznausevinuzuagemnudevaensaeuauswionnufisinsuesgnin
wazvlvignénannsndelunisliuimavesneld Gefen et al. (2003) B
Auasavesiuedudungyuadidalunisiinuvesdnuesulaiuu
Tndvailife 1wy nmsudstoyavorniialavumiiiedn (Facebook) Lite
dywdlignAnaniidusiuiunisines (Post) th 9 Oliverra et al. (2017)
osdUsENaUTiaes Xu et al. (2016) nanvitmnudslunrudednduaadiuie
(Integrity) #io ANuFodng Te3ussan aasamarlimmilindavesfueid
sefioviedFuuins dagdiiugansausing 4 egadusssuuagliauansn
Toethuleuefidameuasnsdlunsan

2.4 MINAENNAFIUIUTY

2.0.1 mmduiudseninadosssuveduisdinaisninudely
ANLAUITOVDIEY

31N lUUTUNT0933AMRgSAY (Business to Business: B2B)
FarasmATonuinsesssuesiIuNuIIBdIB VS HATIUINABAINAINNT
V095U 18dUANLAEATIROUTEN (Hansen & Riggle, 2009; Tuan, 2015)
wWuieafufunanisideves Roman (2003) Aldidelugsianisusnisma
19U wuhesesTTIemiin IusIMITUAB S WA INFETIA LT
Turnuansavesiine uonaini sessaiidauisrdestunsufifcaves
Fnevefliuinsfiazuansanugfsssuuazanuaislanegnindimanionss
sionnadslumuanusavestiuy Roman & Ruiz (2005) f3duanunsnang
aRglae
auuAgIuT 1: 93usTTuvRNRNBdsmaTnIdeluA AN IYRIENY

2.4.2 andniudsenineadosssuveguisdinaisninudely
mdedndvastiung
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mAdelutsznalne WinsAnnidestsesssuvesivieidamai
anudiiusvesgninlugsivgunsaliniesiionisunme a3esaesfuiedia
manndernudiuvesgnéndumidsluedednduesiuiegunsainig
nsuE Rattana & Prin (2015) :nenAfeiiiumeduiauiussinnamy
2193 (Durable Goods) uagdismiireudnsgandunudn fPesasudlailfifn
fadluvisnwszanuaunsanssverienundofiovesniney
118 uignddslunudedndusaniinauuisuas usdmannnin Kennedy
et al. (2001) MnNUATeARedosinam fifoaunsofsaigldsd
auuAgui 2: s3usTanvesunedsnatannudelunnidednduesie

2.4.3 ANUANTUEIE N385 TUVR IV IEdIHATIAUANAveY
anA

TunuITemugsianistiuinsmienstiy kan15338ved Roman
(2003) auansliiiunuduiusseninwiesssuvesuivdmatnudng
ve3gnin IWuieItufuauAdesugsiaguasalinieaiionisnisunndly
UszinAlng Rattana & Prin (2015) WUI1A385551VRIFULEHANIIUINGD
ANudTuSYesgnAiugune Uaranansoddvnadeauduiusszevend
FENINENAALUTEN N913TeTugsRasaeus Kennedy et al. (2001) 4
srylinnuduiusieninniusssuvesfugludauinannsadunaioniny
AnAvedgnAn INNANITITEAUANLFIRUSTENINRT5TTUVRIUBAHA
famnusndvesgndn fideldkeanmgiuldsd
auuAgudl 3: 93usTsvefuedsHafennuinAvesgnin

2.4.4 anmdusiusszrinsanuislusuaninsavesiuidssads
AUANFIYDIGNAN

Tudszmalng finsAnudadeduanudeluamuaiunsaes
wiinueiidnasoanufnivesgné ieduausaiilumnouaues
nsdulseiuuazmitelaldgnAnislugsiariugsia (Business to Business:
B2B) uazgsnaftuusTnA (Business to Customer: B2C) Wy vaemaianinsn
maawﬁmmmsdamawmmﬂsiammﬁﬂﬁﬁuaqqﬂﬁﬂLLazﬁﬂﬁLﬁmmsﬁaﬁuﬁw
atheseiilos (Chaveewan et. al, 2017; Nattikan & Supit, 2018) 1NUIY
fiReadossondn Fitvannsoaisauufglissd
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aunAgudl 4: mnudelumnuaninsavesnedssaivnusnivesgndn
2.4.4 aAnwdiiudszrinsmnuidelumnudednduesuedanats
AUANFYDIGNAN
Hagtu anudelufueldfumnuaulalunsdnuigssesulay
Tng Prasittichai & Tummatina (2018) léfnwAnudelunudedndues
Fuiemsladoaneuionuitanudelunnudedndvosiueiidnina
meunsennudtladosdraiilosedfitedddsenndosiuimisei
Al indlavesBosteduisuwivle Taobao uasuandlifiuineniy
deluanudedndvesfueddvsnamemssonnuddadeduiesulaves
ané Luetal (2010) 1nAdetAsadesfendns §idearuisa
Seanfguseluil
aunfigudl 5: eudelummidednduesiueduatiinnuindvesgndn

3. sz1dguIsNT9IE

3.1 Usz¥nIuasngunl98is

uiteildudunisinulagduiunsidedalinu e
AATERANUAIRUS @A sEnIeRIwUIAeuen (Exogenous variable)
wagduusnelu (Endogenous variable) lnglanisiasizvaunisiaseasng
(Structural Equation Modeling: SEM) %4 Hair et al. (2010) LLu%ﬁﬂﬁmju
fogelunuddenlsiuinndt 10-20 wihwesduudikUsdunn (Observed
variable) TunuAfetuildtmuaiudsdunalionun 16 duvs fafy
yanguiifianzaumsiiinnndi 160 fegns §ielddadmnedentu
fegnaaunsiual 332 Fegredaduliiaeiusraunisaidedodudn
ooulavruresmaladnnalitisszezinat 6 eudiiiuun (Facebook
Page) Tunsnsuuuuaounuasil {lideyaszgndansosiedomauiii
“lursszezina 6 Woufiiun qairsdedudoaulal dravielsl” lng
fitoyaiiiuszaunmsaifoduooulalutinssesiom 6 Weudliuinaz
gnimualidungutimnelunisiivioya 9uidetuiléiznisdu
fag1awuulafi (Quota Sampling) 31n9iin1As1e 9 Tudszimelne lne
wtsngushegnseanity 4 nguh q fu lusngurmamuesuasSante
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A9 9 lulanianans (80 Aee13) n1ald (80 Ared19) A1ALmile (80
A8e19) waznangiuesnideanile (80 f19819) LarTIuTIndeayadIn
wuvAsunweeulatiuenduiovsaudosularmaquumstn wm
gfina W ngute-reAudieveunny Wemmeduiliuiunumasma
nyiusonideunie nquToeviedud s1gngfin Lilewnded ey
Fuwnuvesnals Wusiu

3.2 insesilafillunmssiusaudeya

wuvasUAEI U IsTINYRI Az AT e v IgNAse
anuinfvesiiedudeaulal Inaedesfieyaignitmundaudasngin
wuuasunmFeniesTIIvaaninuvIeislugsianisiukasnssuIATg
(Alrubaiee, 2012; Roman, 2003) Tefn i intiaduanuidevesgniiidse
winawmnegmimunnanuuuaeuanlumuyes Lu et al (2010) filddsan
fiuszaunsnitedudooulatiniuroms Taobao wardedaud¥ana
AnAreagnAlATALINIINWITENIAIUTIAINITRULALNITTUIANT
(Alrubaiee, 2012; Roman, 2003) Tassiddsil 1Huuvasunueoulad (-
Questionnaire) lun1aifiusausaudioyatis 332 fegrs Tnsmsldgosman
%Uﬂim‘ﬂiﬂﬁuf\ﬂﬂLLUU?{BUmQJ"ZN‘LJiuﬂ@UWJEJ 2 drufle daunandoyadaud
fugiu wazduiimestosaumaimuafifefusSesssmesuy mmde
Tumwannsavesifune anudelunudednduesiung uazanufnfves
and IaeltanasinuuudiAsn 5 sedu (5-point Likert Scales) Ao laiiiugae
061999 (1) liviiude (2) 1 9 (3) wWiude (4) uaziiufeegnada (5)

3.3 nsmsdvdeuAMUTeliulaznasauAUTiBIns LT s
vaun3asile

{Advldmsmouanuiisniaienliaonadosiuinguszasd
voadtelaglvifidervgiugsisuingdugnreaeuanuilonds
o ydsnildifuteyarouiiuldads (n = 60) muilFuandumsndi 1
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Table 1 Reliability and Construct Validity Test

Latent variables/ Factor Cronbach’s AVE CR
Observed variables Loading (A) 1))
F3u533UvREU (ESB) 821 654 883
ESB1 728
ESB2 792
ESB3 857
ESB4 852
quL‘?faiummﬂﬂmimmﬁmw (TSA) 883 741 919
TSAL 846
TSA2 .887
TSA3 .855
TSA4 855
asdslumwmudednsvesine (TS) 866 789 918
TSIl 881
TSI2 .902
TSI3 883
muinfivegnd (CL) 903 721 928
CL1 824
CL2 .806
CL3 893
CL4 .858
CL5 862

F33u1Al438n1sAAnudeiulnentsnaasuasauuln weatin
(Cronbach’s @) 1ae Nunnally (1978) wuzthAduUsTAVEATEULIA LR
Witz audupasardannndt 0.70 wasAiauisaseusulalunis
As1edeUAULTefuveAIoiiofaAdAs eRumTnilady (Factor
loading) Hallaimsilendinda 0.70 Hair et al. (2010) nvedaldduiinay
wUsUTuadeitaninlé (Average Variance Extracted: AVE) wavssiiaanui
\Heveterusznau (Composite Reliability: CR) iieTaanunindotiovessa
wdsurla Taeivumnasiingsl AVE dosdidndaus 0.50 FulU uazen CR o
flAndaust 0.70 FulU Fornell and Larcker (1981) maiilguanslumsnsd 1
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4. NaN13IY

4.1 YayAdIUYAAAYIINGUAIDENS

FoyaduyaravesineuLIUaR U IMNAT LY 332 Au Tag
WUl groukuuasunudumendgunnnitnayie lnefiduauiiu 175
AU (52.7%) wag 157 AU (47.3%) sudau luiuveseny dndlvegjiiony
sewing 25-30 U fdwnuiavan 140 ey (42.2%) sesasnfetasengiini
25 ¢, 35-44 Yuagunnin 45 U windu 120 (36.1%), 47 (14.2%) way 25
Au (7.5%) gy dunsldnatlunsinsededudmuin Tnedlng)
nguiegagldmeglutag 16-30 wiiidedistuauiomn 141 au (42.5%)
sesaunAoltinandosndn 15 unf, e 31-60 unil, wagannnin 1 dalas
Winfiu 103 (31%), 62 (18.7%) war 26 A (7.8%) auaiu uazlusuves
srularaifounuidiulngdnevsuuasuanuisieliedludisiosnin
9,000 UM §1UIY 138 AU (41.6%) seasunAelisisneliluras 9,001-
15,000 U1, 15,001-35,000 wagannndi 35,000 U iy 104 (31.3%),
55 (16.6%) Waw 35 AU (10.5%) Amady (13737 2)

Table 2 Descriptive Information of Respondents (n=332)

Demographic profile Frequency Percent
LWe

igld 157 47.3
YN 175 52.7

o

Table 2 Descriptive Information of Respondents (n=332)

Demographic profile Frequency Percent
szezIMAnAadedud

198N 15 Ul 103 31
16-30 U9 141 42.5
31-60 w9l 62 18.7
1NN 1 s 26 78
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Table 2 Descriptive Information of Respondents (n=332) (Continued)

1eld (Aotfaw) 138 41.6
£188A731 9,000 UM 104 313
9,001-15,000 U " 55 16.6
15,001-35,000 U 35 10.5

11AN31 35,000 U

MR ad AN TuveIladufuasysIsUTeeEuIe(ESB)
anudeluanuanunsavesuie (TSA) anudeluniwdedndvasiune
(TS waganuinAvesgndn (CL) Muandluassit 3 wui luduves
930595v035ue naufegaiiufeiunslindnuautRvesdudi
Aunarudusianniige Tnsfidnadewindu 3.66 Tuladuanuidely
anuanunsavesueduieeulal wulinguiegruusieiunisiivinee
Tunsaseeundedeliitugninliunniign Tnedidedewindy 3.64 lu
Hadearnudelumnuiednduesfuisdudesulay wuingudegradiu
meduaulindalddaglasuudnisuinisnnguigedaniuauiin
fign Tnedanadewindu 3.88 waglusuvesnnufnfvesgnd nuiinga
fograiusisiunsuuziifusdudesuladlunisuinunian lned
Andeiniy 3.83
Table 3 Mean and Standard Deviation of Observed Variables

Factors Mean  S.D.

95grIIUYeI 7Y (EBS)

- Ejﬂnaa}%ﬂﬂﬁﬂxlﬁﬁagaLﬁsnﬁuﬁuﬁw%’au%mﬁasjmﬁﬂﬂ 355 855

- freduilidmouniiiguensutoyaitu 3.63 811

- EjﬂumﬁuﬁﬂLLusﬁﬁuﬁm%ﬁﬂﬁiﬁmmmmﬁummﬁaamwaﬂ 3.65 811
o

- émnaﬁuﬁwlaiaamé“wmmauﬁﬁmm‘ﬁuﬁ’]ﬁnﬁun'jﬂmmlﬂuﬂ’%ﬂ 3.66 831
mmrz‘%“lmvmﬂmﬁmfa%fwwﬁwﬁ (TSA)

- sjﬁammmﬁaiwéﬂnaﬁﬁﬂmmmﬂmﬁfsmﬂzymamimﬂﬁué’ﬁw‘%a 355 782
UsMetaiiesme
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Table 3 Mean and Standard Deviation of Observed Variables (Continued)

- froanunsaeindueiinuilussanBonvesdudmie  3.48 813
VIMseenaileane
vl o v P a
- fRoanunsaionnduefininsgnilunisvieuagnisuinig 3.61 817
PAEaNe (WU MsdduARTIRaI)
- %%aawmsm%aiwﬁ‘maiﬁﬂwx‘iumiﬁwmmﬂﬁaﬁaiﬁﬁu 3.604 767
anAld (1w NIyeABNY Inbox, slwaddenrEedmandeya
VURIUNA)
p1uTeluniudedndvesyigaus) (TS)
- freddnindusaninsaidetiold 3.74 851
- fretinnuiiulaludifuedudi 3.81 896
vl P P Yo a Y A&  a o
- froanunsalindaldinegldduaudmSouinisandue 3.88 936
2E1LUNBY
AIUANAYEIgNAT (CL)
P o o X a v A gy a o v
- freiilenanvznduindeduivielduinisiugueves 3.62 873
paulaudnluouian
X & v oo v s @ v A ° o N
- Mmygeduiiugusesulmianilududendiduusng 19 3.63 902
navINTeduALATUSNSIUBUIAR
- frozuusihieuvienuaindevieoldusnisiudie 3.72 887
fureaulay
- Kroasuugthduedudeoulalumauin 3.83 949
- iflemadulUlif@edilaivzdedumiudueegne 3.67 891
falilag

4.2 HanN15ATIZHAMUATUTILATIEE19 (Construct validity)

n93deiUszneufefusimuns L 4 Fuusisseneudae
1 fuusnnguen (Exogenous variable) laun 938535009EU18 Uag 3 i1
wisanelu (Endogenous variable) lein Aaudelumnuaunsavesiuie
arudelunnudedndvesiuonazenuinivesfde wineufieriiasie
aunislassadne ileduduaiiuasnadesvesluinanazdeya §ide
FalevinsimstgiesAusenaulBedudy (Confirmatory Factor Analysis)
Anderson and Gerbing (1988)
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A3T 4 wansdannsanveslumalasiEsmdInUsuuddling
iieliaenadosiudoyaifasedny munasivuzinues Hu uag Bentler
(1999) Inewan1snageuauaannsetiuioyasUsydndsaadian p-value
19en31 0.05, A1 RMSEA taanin 0.07, A1 CFl 11nna1 0.9, A1 GFI 11nnan
0.9 uazAn RMR fagnin 0.07 :nnsiaseimnuasaddasadiadosdu
NUIA1 RMSEA SiAnnnnia 0.07 SedndudeeinnsuSuusslumanewiily
TpTgimanuduiusBenvg luaunisiasaiisly

Table 4 Goodness of Fit Test (n=332)
Factors beta S.E. C.R.
I5esTINYasyIe (ESB)

ESB1 .608 - -
ESB2 .689 .107 10.056
ESB3 820 113 11.297
ESB4 833 117 11.398
Aanuidoluna s uIsavesure (TSA)
TSAL 791 - -
TSA2 .854 065 17.225
TSA3 802 067 15912
TSA4 789 063 15571
aaundiolunawdodndvasure (Ts)
TSIt 825 - -
TSI2 .845 .060 18.090
TSI3 814 063 17.146

AminGvasgnal (CL)

CL1 787 - -

CL2 752 067 14.809
CL3 .869 .063 17.850
CL4 .846 .068 17.223
CL5 .829 .064 16.775
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Table 4 Goodness of Fit Test (n=332) (Continued)

Absolute Model Fit Indices (dyfianunauniiunuuduysal)

Model Xz d.f. XZ/ p-value GFI CFI RMSEA  RMR
df.

Initial 290391 98  2.963 .000 .905  .949 .077 .029

Adjusted  171.783 71 2419 .000 934 970 .065 .029

Remarks: RMSEA=root mean square error of approximation; CFl=comparative fit index;
GFl=goodness-of-fit index; RMR=root mean squared residual

nsnageuLiisuanunaunduveslunauiuugslduanadni
wingauiudvilaunaunduiuuduysal lnedian RMSEA daenda 0.07
9nn1sUFuusslueanudn STy 2 Fgndnsenainnimmageu
mnunaundu Ao “fureaidlafiedlideyaiistuauiviouinisenad
Ta (ESB1)” uae “nstedudfuiueosuladanduiideondiduusn 4 flay
n&unndeduduazuinislusuian (CL2)” ¥irliAn RMSEA anasann 077
mde 065 91nM1511 4 Tuinasianuaenndesiudadfiuuziil (Hu &
Bentler, 1999) Faa1u1saunluiaausudgeluimszimiauduiusias
awaluaunislassaiesialy

4.3 M3AATeiaunislasaine (SEM)

N153AT18ENN151AT9E379 (SEM) vaslua Taenudl auudgiu
7l 1 93usssuvesiueidvinaronnudeluniuaninsavesiuigegied

aad [

pdAyneadfafiszau 001 lnedardudszansiduniaianu 0.771(B:

<

=e

a =

= .771; p = .000) @uNFAgIUT 2 BVENAYLIITETTUVRW U TdNasraAIM

o
& v '

WeluaudedndussduivedsiidodAgyneadafnszau 001 laufian

U

Fuusevidunmainiu 0.726 (B, = 726; p = .000) aundgiuil 3 foya

dedsednvliatuayudvinavesaesssuvesiuiendedisnanudnfves
anA laeflardudszdnsiduniasiaiu 0.060 (Bs = .060; p = .379)
auufgIun 4 enuwelupnuannsavesuiglidmatisnnnuinivesgna

Inedlsziudeddynieadngenda .05 wazlladuussansiduniaiafy
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0.124 (Ba = .124; p = .202) wazauufigiudl 5 Aulslunnudodndues
HuigdanatianuinivesgnaegsiidudAgnsaiinnsedu .001 lngdian
duuszavidumainiu 0.750 (Bs = .750; p = .000) (AW 1)

F P
AMNTOUDIGNAT
Customer Trust

RREHG R W‘Iﬂﬂ]ﬂdfjﬂﬂﬂ
Ability

LRI DR anuindvaagnd

Customer Loyalty

Ethical Sales Behavior

audedaduaatg
Integrity

Chi-square=171.783, d.f.=71. Chi-square/d.f.=2.419. p=.000
GFI=.934. CFI=.970. RMSEA=.065. RMR.029

Remarks: *p-value < 0.05, **p-value < 0.001
Figure 1 Research Framework (N59ULUIAANITIVY)

A5 5 agﬂaqﬂammagwuﬂwuﬁﬁﬂiuﬂ%ﬂﬁ TYTITUVBILUY
denafannudelumuansavesduie Tneddrduuseadiviniu 0.903 (t
- 10.158) vousuauufigiuil 1 Bnvissusssuasfuedsdmationnuiie
Turnudodnduasiune Tnefienduuszavsiviaiu 0.967 (t = 9.917) seuu
aunfgiudl 2 93us53uvesfuelidinaieninudnfivesgndn Uiias
auuRg i 3 5nﬁy’am’mL%MMWMJWiaﬁuaqrﬁmahjdwaﬁammﬁﬂaﬁuaa
anén Uasaunigiuil ¢ uazeudslumnudedndvesdunedmationany
fnfvesgnén TnefimdussavBviniu 0.720 (t = 7.438) seuiumumigiuil 5
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Table 5 Hypotheses Summary

AuNRgIvWITY Estimate  S.E. t-value NAENG
H1: 93esssuvesdne 903 089 10.158 gouiu
danadendiuidoly p-value=.000

ATUANINTOVDIEU Y

H2: 938535118958 967 097 9.917 yousy
danadsnnudelunng p-value=.000
Fodmdvosiue

H3: 958555003 077 .087 880 Ufjuas
danafismanudnivng p-value=.379
anén

He: marutdely 136 106 1.275 Ujuets
AUAINIT0VOI VY p-value=.202
danafismrnudnivng
anAn

H5: Aadelua 720 097 7.438 YUY
Fadndvesivrednalie p-value=.000
ANuAnFvesgnd

Remarks: Estimate = Unstandardized coefficient

Hadeftammnsamfuaansonenssinnusnivosgnéléfesas
815 (R? = 0.815) sun il 1 lnefidadefididvinaninse (Direct Effect:
DE) siomnusinfvesgnAnndigade anudelunnudedndvesiunodeds
vEnamsmsasindu 0.720 sesasnfedladesuanuideluauaiuisn
voagudadsdninanansaviniu 0.136 Svdwasiu (Total Effect: TE)
V9ANUANFYEIgNAT ABNSnalagsiuviniu 700 IagA1uIuaINAT
SvBnan1anI1w0993u553NVREwIY Falaurindy 0.060 sIuAUBNENA
mageufiAiniu 0.640) ansnsaaguldfmnsed 6
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Table 6 Summary of Direct, Indirect, and Total Effects

Independent Dependent Variables

Variables Auiely Arudeluniu ANuANAvaIgNAn
mwannsYes  dedndvesuny ()
Hu1e (TSA) (Tsh)
DE IE TE DE IE TE DE IE TE

Wessmvesfuiy moo- I T6 0 - 7260 060 60 700

(ESB)

Aoty - - - - - - 136 - 136

ﬁ']'l%lﬁ'lil'liﬂﬂ]aﬂﬁ\l‘:'ll']ﬂ

(TSA)

anuideluninudednd - R - - - - 720 - 720

vasjue (TSN

Remarks: DE = 8n8wan1amsq, IE = dnSnannesay, TE = dnswasy

5. afiUTENaN15Id8

ATeinu aunfigiudl 1 Besssuvesfiedmatannudoly
ANLATIvRIUga 1 didud Ay iR S3usTIuveULdIBnEnase
mudslumnudedndvesiusetsifivddymeaiadediauaonndes
U8 v09 Hansen & Riggle (2009), Roman (2003) wag Tuan (2015)
Taswiineumsuioiunusetuiiunuvlunisdearsiugnélagnss
ansauugduAvIauINITHegnAn vnnsuuzihududunudodnd
wazazdlaud gnireziinanulidelaludagaie wagluauidonisedn
soulavves Hajli (2012) Flidiuinaiesilomenisesulaannsaadns
anssidedeliugndnls Tnennsindusuduieenion vionisuandli
wiun1suuzihnaunuugurtesulal srAanuAniuvesanuy
yuvuesulavazidudnmilstiadofioryinligndninanulindalusue

NNNAMTIToNUT auufgiudl 2 Busssuvesiueduesula
dsfidvinadonundelunnuannsavesiuieduiogisdidoddymaada
donmdnaiunan1s3duves Rattana & Prin (2015), Tuan (2015) wawiduly
pamguiivas Roman & Ruiz (2005) Wiliilentinnunierusdudesylay
fanuaidauazliduuzihgninieiuauiedamsdunsamud dawals
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Ananuiulasiennuannsauasvinugludagunedud gniansnsasiulale
Tfvedudtesulatiinundeslunisnevaussdegndl aauslu
swaztdunvedud AMuuzihidulseloviuazunnsglunmsuinisia
\iegane

WiIAAY8Y Drake et al. (1998) fivasin “n1sUsengiegieaiela
gndesuaraglumunsiiundete” winamsidendainu auigiud 3
F3usTInvesunelidwmalaenssiennudnivesgndegrelidedrAynig
atd uiluaideved Tuan (2015) WUINBVENANI99DUUDITLETTUYY
funeiidssaionnuinfvosgnélasiinnudevesiioidumuusdunans
winan 153 9uilaudinan1s39ues Roman (2003) Fudundnddalunis
afueufianeladegniuazaiiannuinivesgniiifideuitm Tnsiane
Tugshauinmsigliuinisannsadearsuasvieduduazuinislagmsdliiun
dde wilunsidedunisdedudesuladluadsi ndunuiaiesssuves
funeudesulatondldlduandiidesdndsaudilafiagnduindedudi
v3en1suansie

Bt auufigiudl 4 enuidslumuanunsovesiuiedsnaiisnan
Fndvesgnin Tnedefunumssunnudelurmannsavesuelidsma
Imamaﬁqmmﬁ’ﬂﬁmaqQﬂﬁ’ﬂ@&iﬂﬁﬂfﬂéﬁmmaaaaﬁu galaudany
NaMFIBas Lu et al. (2010) lsiAudegrsangniniunléuinisanidu
133U FaseaziBenvesduiuazuinisvesandunmsiududndusios
WA wanssavesiue elinmug mnudlauaznsuugiiiiegndi
idognaleisuifemnuanansalusifunond szdmasonisnduailduinig
Tusuanuaznisuende dahsfunisdentsduesulavififuiedudng
ruddudesszysuazdeavesdumegistaau iliaanisiujduius
fugnéniitiesndn fauneddliannsauansnuansnsaiadunnudiayay
Benalugniilasuy usegrslsfnu uuidinues Tuan (2015) ilefiaziia
arunidedelitunsnsdudiesulatdu vitnenaasfeadudnyan
vosfrglnensitananuansavesueadnuanuslufAuduas du
ANUFURAYEUADNTTATNANNENTUSTENINgNANBNGIY
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v
= ' a

uATeinuin aundgiud 5 anudeluanudednduedune
dewadsmnuinivesgndn dedumumeiuanuidelumnudedndvesune
danafaninudnfvesgnanegrsiidedidyniadadusiaenndesiu
Wan1533uea Prasittichal & Tummatina (2018) fiwuinauideluguied
Sw%wamqmnsiammf??ﬂﬁaa&iflwiat,ﬁaaasmﬁﬁaﬁwﬁzg wazdiaonndes
fusidelugsianisivigesulatuuresma Taobao Jsuandliiiiuia
arandelusioduefisnswanisnssdemnudilatodudooulatvesgndn

Lu et al. (2010)

6. TaLauBUUENINgE])

1. foiauonuzidangud suideiiunisdesensdainuiiu
93us5suveunidinaronuinfvesgndn osangidelimuniy
sunssuiiieatesnuin nsfnwidlngidludugsiauinms nmaiiu
WAZNIITUIATTILNUAILABAATDITY 1ABITETITUVRIUIBAINATIAIY
fndvesgninlaedanudelusuidvviedveiduduusiunans usly
Uiunmsvedudesulatluussimalneiuineenly mszguedilng
Tulldlfdusunumesuisn viefidveduremuies Tudmguiduiaos
wiunsAnturesderifinetuny Tnslummafoilldvesmuiidmguilu
Uiuniuansnsdanansadusunnuanisiteldimguiainaudiugsna
U313 msliunaznssumsanansathsnldluuunvesnisiuneeeulai
fanuddglutagiuld deiausuuzainuanisideluadsd anunsnvens
nsidefugshslulstianiindendeiuld eidunistudunaniside uas
Lﬂuaﬁuauuﬁjﬁwizmwaauiaﬁﬁ*‘umBﬁatﬁmﬁuiu{]aﬁ;ﬁu

2. BnvidluanAdet luwadefoideanmmuasnnudndseusvls
finsysaunnisanuimguideaniunisaidslieduisfisnisuimsdans
ninensyaravesesAnsliaenndesunguinenmsnaaiiuannaiun
daninuindsunisgsnalaeanizgsnveeulauniangdn lnganiy
Anuduiusiunnasfumuuiunnsiiufduiusseninadnaueouas
anén lnegsieeulataziiunisjduiusvnienisdsdeniuuinniinis
doanssedma
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7. datauauuzn1sUfun

L. ﬂamuauu%umaﬂﬁﬁﬁ wuhusenisedueduiesulalsiy
wmawimLLamwqmmsmwimmmaqmmwﬁswL‘waaiwaaﬂmwLLa“ﬂmﬂﬂm
fdeteaudiu annsnairsganssunsvslfifiaudssozdunindu ud
mnuisnssntsiiaraiansitmuanaliiussumanisutsduegied sfu
msilignAninauindseuievialunguaddiey uazmssnvimdya
gt munlseviedusuazide iovliAnaudoladeydmaligio
sindulateldietuluouiandndie (Schiffman & Kanuk, 1994; Prasittichai
& Tummatina, 2018)

2. fueidednduestiuneduosulal famnuduiuglumsuin
somuinfvesgnd wansliiudivinduisdudauisasnwanuduiug
Tuszozeniugndnld Tnenislianudidnyfunisidisuaialindalify
AnAn LU N3EMALYeIY N1sddUAINTIIIAT n1suuzinFuAlag
tiauevistefuazdoids egrslsinm luduvesinwenisnisuefdsd
anusuiuduiy idludeweanasgulunisvisuasnisudnisiifiiisswe
muazauLdeImyvesine Tseazdonlufidud onouauss
anufswelaluszereuazdenndosiunudosnisvesgndiliiunniign
(Chaveewan et. al., 2017; Nattikan & Supit, 2018)

3. anudnfvesgninesulal inaInnsaisnindefioves
e Feiordudsdrdydenisinuianuduiusluszezendugnin
forauouuranuamsideifonisadeanulindaligiuBesuniime
“lJ@ﬂLW‘Uﬁ’ﬂiil’u (Facebook page) ImﬂQﬁu1aamﬁaa%fwmmﬁmﬂaiéfriauﬁ
aefinsdoansiugnd Tans 1) wansduduaseasiBeniidniay 2) ms
fasrauazuanisalifiusgredaauuuntiung 3) mstuaaznou
fromgnAmnadsiignduaninudaiiuiiludesnesnsui (comment)
warludesnisiansal (Review) uay 4.) n1svinilen (content) vuina
wisdnogaashuaue Welilivondwiunisnagnlamaiigetu fagyiligi

U
v A

WuBeuvumaianidedelduintudndie uagdrAyRanisasnening

o
YU a Y =

fulaliignén vilvigndnfnaiulingdalidnaglasudufmseusnisain
LR NIRIGIN
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8. fosriauasdaiausuuzitonisiselusuian

Bnsiigitelilunaivdeyauuuaouniutu [nnslustunlned
Huteamaigdnlagaiaunsaiivuang, 91guainIAveEnauLUUAIL
wallianunsaiuatiesseliveanguiiegdld sidelueuianenany
1#38nsiiudeyalaen1siBuuumdamiin (Face to face) Litefiasitiunguil
fisddenntuislunanisifodulsssnsmaniveseldraidounytn
dnulvgineunuuasunuiisieldeglugiatdosnit 9,000 um 1w 138
AL (41.6%) Fsnauitiidsdosnmirdenanidufiaulavesdunsiudi

aAteillfjatiufnniadedusminnursitnadeanuie
wagAnuAnAvesgnAdsiadussnanieduiefudiuyanavesigue
ey Tuewnandsnnuiinisnuniadeneuenitieatestumamedn
Tadeaunsdanisndnamladn dademuidunuazsian wasladenu
nsuansauAniuviesuaunsnagnlatuazinareanulindase
Fnevzels mAdelusunenisonavsdesdnuniadeduiiiuba

Snhagsiaiilaldvosmenismeriiuedniiatududmauunn
wagfldnwaziiuananaoonlunudiaud sauaznisliuingg 1wy me
wisdniiusznoussiaiduiruommansuansiineuuunuiivesiu duoaay
vlgdeinaulindaldunniwametniivegunsaindosdiegy
Falailduansiidauas loguassuiidaou uasduidsdsageionifniule
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