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Marketing Management Process
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Abstract

This article was written from the author’s work experience in
marketing and marketing communication since the author was 28 years
old and now he is 66 years old. During those days, the author has
had the opportunities in conducting marketing planning and marketing
communication plans for all products types: market leader products,
market challenger products, market follower products, products with
unlimited marketing budget, or even products with limited marketing
budget. Throughout these 40 years of the author’s career, the author
still has been keeping up with marketing and marketing communication
theories and principles by attending seminars and training workshops
at least once or twice a year. Therefore, the author synthesized his
knowledge gained from his actual work experience in the form of
actual knowledge creation shown in the article. The article is the
writing expressing his actual experience and memories from his reading
and listening. While writing this article, the author has not referred to any

of textbooks or articles, thus, this article does not cite any references.

Keywords: marketing, marketing management process, marketing

communication
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woadiuhAudiuuandesnduddulunguaudussamienty aufinemim
dosmsilagdioaud ddutlagiiuinnsraiauazindoansnisnanaazlfiedos
fledioansnisnain (Marketing Communication) nanggunuuUszanyszanuy
flunsdnaiunseain  ielinisdearsiuinUszAninmuaUsyansug
G Fannslinsdeansitenisgelavannvansguuuuiiledaiaunismanaly
ot mLiafmL‘Uumiaamsmimmmwaimmi (Integrated  Marketing
Communication-IMC) flaufiaefistumeuraimsdearsnsmaiatiu KA
yhamdlaieriuiuamwsseesnisuimsmanaadedou  Fduisdes
Budusrenmadilanumnevesnismanaiiinnisnainuaguseneuniss
vangBaiolutiagiiu Inslawzetnidaesasnisainanmen (Value Creation)
ilemeuaussmudssuazudlvamuesgnn uddduheanudilanna
Afusszrinsnsmanafunsadaaunisnainsegmsmansvaanisioansns
AAIALUUYIINTG

NSEUIUNITNITUINITNITARIN
Aseann  (Marketing) Wunszuiunsmederunazn1sinnis (Social
and managerial process) fonsiARNAUALATUSNTRANAETUL
Uilaanguidmune  @unstiegninguidmvangliaunsouidamuveman
wlldfnhguds Weiburuil esdusznevtesnssuumsnanfie
nsfunuitgndngudinunedeinisauaieglsandufiuazuinig
(Value Discovery) daffiinnusunisaanazsiesiingnnguidmneegis
&n%a (Customer insights) lainazifiumnudesnis audsisaun aumn
s Anuvzsengeu waskssgdlalunsdeduduieliuins
nsnaunuAuazuInslinseiuaudaenIsvesgnal
(Value Development) lagazAawdin1sAuaILazidy (Research and
Development—R&D) At tilevannaudwazuinslitigaisu
AuUsglovinaanuailulagndnnguitiming
nsdeusuAuAuazusnsiitiquatiuignd (Value Delivery) Tng
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o 3 Yomsweinsdseududuazuinsiinnualaulagndn
Tiurignén I 1) desmanisiieans (Channel of Communication) 2) das
M9NIN8AUAT (Channel of Distribution) WAZHBINIVDINITUTNNT
(Channel of Service)

NITUIUNITNITIANIININAIN  (Marketing management process)
MeEe NTEUILNITIUNITINUNLTENS (Strategic Planning) wazN15UINNg
WU (Executing the Strategic Plan) Tudumeumesmsmaunudegms
efpaduImslumsuusdunain (Market Segmentation) n1sidennguith
nue (Targeting) Wa¥AITINAIMAUIEUAT (Product Positioning) Tdiaa1u
uanFendumaug  Tudnwazilaulagndnguidmine  waznnsiivue
wumslunisliduussammamanmaiiolussainguizasdnanisnain

dmfudndszaumamsnanatiy uiteuudlsn dndnvivinaman
anvagldFeuindiuUsraunansnatntil 4 P’s Ae Product, Price, Place,
and Promotion Favanefisazanedudiogls fisawile nszaeduduuulv
FagdunsanuazmniignAnld uazaziinsduaiunisnainegieliinggda
Tandngudmanglifusuuasdeanisilisdodudwiouinisisninaue
uitlgtull manesdulsvaunsnaahilifies 4 P’s dindmdu o1eerlld
WHUMIAMATA . Wszdunmsnauuiiveruiiuly veeuazden ues
uussdiudfyfidmadonnudusamensnainluvaneyseidiu sothiluate
danutszaumananisfiinnnt 4 Ps elfmsmausununsnanadeni
auBemasunndiA il

Product  Audwideuimsfiasauslilavlagninguslannguii
vang VanuanTR ey ansylovilaznmen

Price mssasafiguilnanguitvnesendiesasaranila T
dfiuauduiusseinnueiignagldiunaiignédesine

Place n1anszaBAuAIarNIsUITALAsndliignAdaasenn
mieldie uaglifiymaudmanain fmne o anuiifuslaanguth
NUEAIAINUIRETFUAUY
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Promotion  nsduiaBunsnanLiiogslalvguilaanduidmaneie
dudn shenslinnuddyiunmsadnuiilanelinsdud (Brand
Equity Branding) Tnglviaudndgyfunslignsmaninisdeasnisnainuuy
43041n13 (Integrated Marketing Communications-IMC)

Packaging  mseeniuvusIusiiduduaiisnnanialidud

[

Wunslamuddutuaunss (Aesthetics) va9auAN 281AAINMINEUAIRLED

< ]
s

avagneluussadnmiuuulnunle feauesinmnusiaanIsiuaLy
(Aesthetics Needs) sndausdinfin Audiifussadasiasnugendauild
wWisulunsudatu

Public Relations msUszanduiusifieairunmdnuaiuazedods
dudn WunslivssduiusuulmifiFoninnisussuduiudiie

v '
a a

Msma1n  (Marketing PR)  @awansinaainnsuseandumusaisiuusnaiod
\Junmsusenduiudifieadrsnmdnuaidedediesdng (Colorate PR)

People nisauyaansyndieynszdulmununuazd Tigyaa
nseaailianuddyiunisaienuelignigatuaiiennufianelaly
gné dnlauwanuAnvesnaluymuesnsidud (Brand Ambassadors) fla
foadlanmAmanvemsI@ud (Core Value of Brand or Brand Essence)

Process MysszuULiBlyinszUuMsvigsnssuiline azan 1anda
wazfinpsgiunadunnitelignalssulszaunsaiivseiivla

Physical Evidence msdnussenmiauarassruieninuazainiuaniu
fszneumisliigniiinanusesiulanamdnnisvesnsasnansauduuy
peTIn  memshinnuddyiunsduiansidualvasunneneaug  (Brand
Sense) \loldifudomunmituszivla deldBusedlddudssilnmesziuy
deldnauasdeadunduvendula Welddudfa deslé3umueugu arwaus
wazfloldausaonmsazdesesos wonan P's flmie Adlunisneununis
panluadelvilifinnuazidenasuynifnananuds §a P’s @aluaq 8n

—~ «-2 nangiminmsanueauliauddy  fedudiulssaumenseainiiag
\!’ sostinsimungnsAansiiediu P’s waliu w1lilunismaununisnannly
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gAY P’s aiuldun

Power nsa1sunsivaagfuimsiiinannisaiandevislungudsan
f97 Tanguiidninis nauiinnisdles ngudnsns wasnquingsiaditidau
WRendestummdifansssia Sudummhlifuimsyalmiszdesaiianin
Snwaitedediuniues (Personal Branding) wa3InuannIsveINITdNaUe
#Les (Persona Principles) tileliduyanaiifiawsi indefie waziaum
amnaude felnduFewssnsidnlasuazfuiiidnuedlas (Know who and
who knows) ilutlagtiuddylsitesluningfitiyayieuaunsa (Know how)
lun1svigsnia

Partners ﬂﬂimaﬂmﬁuﬁﬁmimﬂqwﬁmﬁm% (Strategic Alliances) i
WisszAvBnmiazUszaviualunsigiia wrunadaslalannso

a

ganalsivnedns usgsivvesifeinIsduiuazusnisouunldsiuiy Jeaed

a

Uszdvgnnuazusslevidldasfivu dmunsiniseaindagiuisdeddviaig

o

drfryiumavniusiinsmegnseansurinigaiu

Permission N5¥eauANAgNAIAUNT (Celebrity Customers) fiTadis
witugiuggndn velininvesuiatly Social Media veruAvaudRly
lonansuuzthaud venmaneirlefivyaddudisiantdlu Social Media 19
Tunsdnduuun nsdetingsanis wasludingueiey ﬁu’dﬁLWﬂxﬂuﬂwﬁﬂﬁ
anuaulanuds sevsuduviafla (dols) Finanundasnisideunuunisldaud

Public Conversation Tagtu vesdud lilenafiazemuaudeniu
Tunn3a3199573uAN (Brand Messages) Bnsialy seilinsegnénitldliaudas
fnms@eutonmumeunsly Social Media Tuguiuusinag uazidlefinuFus A
fleudnaunuidng demnuiigndnaunundu deiduduuszaumsnain
afelmifluunndienmardfyninislavandssnduiusvesdves
asduAmedly Fedutihnsmannazfen LI nIeduLasiIue
fiemaeanisaununseningnmlidululuiianidle

Participation n1sfidiusanlu Social Media woaffuivns atmae
fuslaalutiagildinau internet sty Tasiany Social Media i
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winuvetesinsazdssiunumdilunaqeiugnaily  Social Media lag
lneguimssefugavesesansiiianuyndefieganiminnussduans
TouveUINITiY Blog, Twitter, Face book, Fan page w%aﬁyuﬁ'ﬁue] ah)
Igndudnusraumminsnanaditiadseudeiuliudnsadudn

Payment iflasanluiiagiiu dnainsindnaniunumluiinves
Auslaeduegnaunn Fethunisimuasuamdlunmstietuilannsyresns
TWaufeulnglunsteduddenisdreruiiduiioduduusyaunisnainiia
Aruddyesieds annsanszdumsiadulavesgniniiduald fedudoun
NUNIAAINLABINIYIUANWIMLINVRINTTINAI 18R URSIATAALUY
Usemneenide Wenszdunssndula

Purple Cow ﬁmﬁm%z@waﬂﬂdﬂﬁﬁuq “Prdune” Aeezlslugug
Mduduuszaumensnatn uiiesewdn g Smnedamsveylsiuvanlmi
\HuSewesmuAnainsassamihlifanssunsnainasgavaznnnm
AUslnA {leusins Remarkable Marketing (Msnaailannuaudosiute
savsn) Iifesuneiiwdonldminmseint fnlasiiuazieddnii
wan wdasiunuesdneds wiewtndeyainiddsiinlfedndls wileu
audiuAnssunsnarniiulantndfvzaulanazdundnousasdenves
dudlidusedld Prs Adfendlunisnanuniseann Salauudein nsld
duszaumamaadus Ps dudunsmusuaniuseswesdivesdud
Tdessaviierls  FnnwinesiinsyauNusnaRandnnsRataiiiiy
nstengnAnduguinans (Customer Centric) Sswaneauingussnaunises
vherls azfesdnfagnéndundn ufusdfpumnuneglish Cs vanedauiu
dunaunman femsliveuaiinisiin Cs lumsmusunmaiaty
Wumsawsuanyumesesiuilaa (Consumer’s Point of View) dstihag
ﬁw‘[,ﬁmauauaqmmé’aﬂmiﬁuaqs’iﬁiﬂﬂiﬁﬁﬂdw LLﬁmeWWﬁﬁInﬂlﬁﬁﬂd’] uay
?mammmwdﬂmuﬂnﬂlmﬂm ¥ C's il mﬂiamammmamiﬂgum
FavianeqoeAns a’mvlmm C’'s Mfudnulsvanvesnsnannsiil

Consumer Solutions fon1suevinduduarusnisiisinavediu

et

€5 oy
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ansauitymvesgnanldesndls dhnsnainazdesesduduazuinsiin
Wnauswifuilaangudmnedndunmsuilalymlignd

Cost to Consumers Wyufiisnazuesingdesnmsviedudiisem
wila  wiesaruesiiuiloafierldliEudviouinisveasiuasfends
ozl @okuwinla (Monetary Cost) @araivinla (Time Cost) fasltaau
wenewoensls (Enerey Cost) wariimnumiulmudlmilunisdnduladonte
Aufveasn (Psychic Cost) Wumthilvesinmsnandiozfoniiiausnne
yosduiliduiudaifuslanasdonds welinuesidsdiulfinduduiuis
Awndely

Convenience ANAZAIN UNLTITREATNTI9ENTEANEAURDENsls
\msazauiesignidesnsauazanuuylnuiagyinliiandalede
dudn liesduemuaganduaniuil funan wagfunsinge n1simun
naihmsisneauazanlvgnd  wagnstenaluladunldlunisii
gataTnanIBLaEsUINsTiazswaauazaanligna

Communication unuilazAninazdesduaiunsmainegnils azdos
Wasulminduslanngudmnedesnsdeyaesls wilivesmdlwilunism
foyaieaiuaud  Fufusazdesdomstumnadederusilaisasiu
Tunufinndesns  uazasdesdemsiumniviiiutesmdlaiazidfonn
wild wnerudndinanionduiiuesnsliynsaansmsdeasnismain
wuUYIeuINI3 (Integrated Marketing Communications) Iumiﬁaﬁ’lﬁﬁUQﬂﬁ’]
sensldnisgelavannvaneguuuy defornumateviansUssiiu diugemng
nanggeanaliaeandasivuinislunisuardeyavesuslaanguidl
Y

Content foanueylsiiiendosiuauduazuinisiinasazials
Fuslnanguidmngldusifetunsiduin  ieagldadsmnulameuliiy
AFIAUAT INSI2N15a519m51AUAN (Brand Building) wifiasefifonisianiEesiia
UseBnsnn vaduilonn &1 01sunl wazdesmdlunsdstorumaniuly
faguslnanguidnvang
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Connectivity Q’U%Imqﬂﬁﬁadmﬁmiﬁawiaﬁ'uﬁgumaamnm ot
vikluduuszanvesmsmanslutiagiuffenisessuuligniuaznaud
lefinmsdeusenasanalvisenndesiuinussailmivesiuslaaiiFeni
Always On Culture Jausssufiilniunmsidensionasnian ansomdeya
sslufuiififesns (Real Time Culture u3e 24/7 Culture)

Community  msa¥anguauuiuiuguviveansidudiuaniudey
AnuARLLAzUsTAUNNSaliy aunwiu neliiAn Public Conversation Uy
fufinineaiiidvinadensiadulavesuilnafifanunisaunuivesngs
aulugusuddneadinam  msrznduuriuiusuiunaies dugaseimans
Werfunsdudludneusiidunisduaiunazausuinuanuudunsaves
ATIAUAN (Brand Curation) Faidudulszaunmsnannitddalutiagii

Customer Relationship Management—CSR Wudwszauns
paadltifleainauazissmuindsomsiaunaudiusiugnd - dudu
nsmaafugnéndiensligiutoys  (Database)  uilugiuddnlums
MeurunIaaIaiugnAwsarsigludnvauzmiiouauidndudunisdius
(Personalized Marketing) LLaxmiﬁ_]LLaQﬂﬁWLwiasiwLﬁﬂﬁ]ﬁmﬂ (Customized
Marketing) ~ f8MINBUAUBIGNALARIILAUAMUABINT - AIMYTITOM
wazfondnsiturinlilugudeya

Customer Experience Management—CRM Wudwszauns
naaflsinnudfyfunisaiisssaunisaifiusesiulalsiungnifenis
2ONUUUNNTUINNT MINRILIANAMYRMINeINTIYYE wasn1slinnuddy
fuusseimavesiiuszneuns  ignénilundnsievihgsnssuiuesdns  danny
UseitulafuuszaunsaifldsudausEususinaud danfndetodud msld
dudn Taufeiuidudmunviengaoonluainnisaseuases

ainnsldis ¢ undudmvssaunanisaain ilikuamawesnisds
ieunsnaaasuly 91ndi1 Promotion Wagwdu Communication s
mneiansdaaiunsnaiaseserdensdeansitonisgslavannmansguuuy
FaudargUuuUIsazonin Brand Contact Point flazldnaunanuiuegis

CrEBa i?”.aio

y.-*.%
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nauNaY Lfﬁuﬁwé’ﬂuﬂ’ﬁgﬂﬁ]?ﬁqﬁuLLazﬁu‘luqﬂﬁ Promotion tJudiuuseay
manseaaililunisdaasuniseatn  aziiesionsdaadunisnaini
iyl il

1) nslawadn (Advertising)

2) nsUsgandusius [(Public Relation-PR)

3) Msvelagliniinaiuwie (Personal selling)

4) N3ENLEsUNI5VIY (Sales promotion)
Tugeseanfldifiuaiesiofiddnundn 2 odsie

5) NNINRNLUULIEATY (Direct Marketing)

6) M3vAuazNTETUAYUAINTIUTALAY (Event Organization and
Partnership)

wiziineiasdionndnnansiadedlofdslienaSenindunsdaasy
mimamﬁ’hamwaﬁaawmmmmLLU“uy'immi wszdmndunisdeansnis
AAIMKUUYIINITILAINAIAN Brand Contact Points 1nnnin 6
wiesiiefindindnedy  waglunmsnaunuesdeddindesiematiunuman
M3Y84ANIN “Y3auT (Integrated)” Tufie

%éfaﬂﬁmsﬁamslﬁamigﬂwmﬂwmagmw‘u (Variety)

£%

edpaauma@siunarfulunisdlaguilaa (Synergy)

1% =

wppwianuaenUsrauiueg1anaundu (Coherence)

azfeslinuAudaLdeiu (Harmony)

wAewlnNALEUAII (Consistency)
nslinsaemsannvaneguuuy  wimnlsifigauand@dandndisiudlions
wBenindunsdeasnismaniiuiaie  udAtifuszneunisuaztindeansnis
panAUNALTiAnIINsAsaINIIAIALUUYsINNsAeNsEsAeansiilents
@Jﬂwmﬂwmagﬂuwwhﬁu LildfansanauantAsugfazvilinnsdeas
MsRALULY AN SflensduaiunTa At umieufuMIUTALNATEY
29 Orchestra fagdasdiuneasiiuliausiyniuauiefdifentu uastulm

~\
aiaunale Fulmaziduniouty wailelafinnTussiaundouduvun QQJ
™
ug \ ('/@
G0 Y
M f8TelL



@QF@ITIINT W?@W%@‘@Wﬁj@ﬁﬁ/f

4 7 Uit 2 nangaeu - $urnu 2558 ISSN 1906 - 7062

T o

mﬂuﬁﬁﬂﬂ’]iﬁdﬂﬁﬂ?%’]ﬁﬁuﬁﬂﬁlﬁu’j’]ﬂ’]iéaﬁ’]iﬂ’]ﬁma’](ﬂLL'U‘U'U“iEu'l
msagdesiiingnsmaninisdoasdufindiy  fUfvRcnunisioansiusiie
awsonhaumelfgnsemaniieaty fidonifeatu fyednifieatu T6an
orualiieatu  delinsdeasiuduiodionty  Unensesnsduitens
ﬁﬂﬁﬁuﬁmi”u%ﬁdna’mﬁmﬁumﬁuﬁ’] (Brand Messages) AnANEUEL
‘mmiaamimﬂsuanﬂamaummuammﬂumjuu 38N Seamless
Communication ﬂ@luui@&lmuLGU‘UEL‘VILﬂYﬂmiﬁu@ﬂiumiﬁ‘UisﬂaﬂNUﬂﬂﬂ
Tunmsdaaiunmananelugaves IMC tumeulunismausunsdearsnisnain
wuuysanmsTifelud

%uﬁ' 1 NM3ANEILNUNITRAIA (Review of the marketing planning
process)  flouflagnaukunsduasunsaansdudosfinuununinain
LLasi’quixaﬂﬁmmLLmumimmﬂﬁwmﬁau WlemuaunumYesnsdeans
msmanafiagiliunuaunsmannussanu ingUszasdinngli

$uil 2 Medweiaaunsal (Situation analysis) s nsfiansan
felladunnelunaztladomeueniifianswaniesinnudiaysonsimuinagns
MMTALEATUNITNATIN WU ANANAITDIDIANT NNANBalUDINTIAUA Usug
Tumsiidueusiunsieans suussanm uasteulvdusfdudedrinvesnis
deansnmsnann

i 3 miﬁmum’g’mqﬂisanﬂ“l.um'iﬁamimﬁmmm (Specifying
communication objectives) vanefia Asfidesnisussaainmsiilsunsy
msdeansmsnaauuuysanms Ineviluinguszasdlunsdeansuszneu
fhy 1) eadliAnmsiinvioifnmusiAeatundnsis auauifviona
Uselowaiongg vosndndnegt 2) ieadeanwdnuel viruadfia 3) iiloads
arufinelalidud a) diegdlaliAnanudilate fnqusvasduasnisdoas
azfunumslunswaunnsdaasunmsnan wayliduwuimalunisivun
Inqusrasddmiuiaiesionsdomsudaziaiosile

Ui 4 nsfmuasulszIna (Budget determination) N15ANYMUAIU
U3 plumsaaasunmsnannszfesiiansanannsnoumanusiolui

‘ )¢
fage
Q?“ "é:ﬂ.xo
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1) Wsunsunsdaasuniseainazdanladnewinle 2) n1sdnassaulszanu
dwiuusazieiesiislunisdeansnisnaineeils 3) suussunaitdasyinly
ussqTngUszasdiiimualvield

it 5 msianngvseanslunsUszanussanuaiesielunisdoas
A159a1n (Developing communication mix strategy) Junsiansania
Fnway unum wind anudifuazanuduiusvesdusyaunisieansnis
panAusaziA3osile Fausznaudie 1) mslavan-Advertising 2) N5ty
uarn15UsEYIEUINUS-Publicity and Public Relations 3) naslgwiingueiey
-Personal Selling 4) N13d4L@31n15018-Sales Promotion 5) N133ALAZAT
Jugauduinanssuiiiay-Special Event Organization and
Sponsorship 6) MIna1ARIEATI-Direct Marketing 7) msltfaunsaivae
n13918-Merchandising 8) N15UAUNUSNNY Internet-Interactive 9) N154M
wanaduAn ad 9Av1e-Display and Point-of-Purchase Materials 10) n13a$14
UTIBINA 04 A8 (Ambience) LarduBnINNIIEAALARES9ATIAYES
Unensaans

il 6 nMsUfTRNeuTUsunTINM AN sieanIn1snann
(Implementation of communication program) Aomsuimsaunsieans
msmanalidulunugnsmansingll  Taefinisdesianadussozquasd
mAnTzinmdSazm LAl onsuAluUiuUsusuay

$uit 7 nsmsaedeu msUssdiuna uaymsauANlUsUN TN THeaNS
A15ean (Monitor, evaluate, and control the communication program)
Wunsfeey d1579 Useidiuwa wazfnnunanisnisvinausnulusunsunig
doasmanaaidulunuinguszasdnield dddamiazihdeyadig 9
uiluileusulssusunmsdoasmanaalidunumdasiunmsnainegauiiais
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