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Abstract

This quantitative research examined the influence of four marketing mix factors—product, price,
distribution channel, and promotion—on the decision-making process for purchasing Thai local woven fabric
products in Nakhon Ratchasima Province. The study involved a sample of 385 Thai consumers residing in
the province who had previously purchased local woven fabrics. Data were collected using a questionnaire,
and analyzed through frequency, percentage, mean, and standard deviation, as well as hypothesis testing
and multiple regression analysis. The findings revealed that all four marketing mix components significantly
affected consumers’ purchasing decisions at the 0.05 statistical significance level. Together, these factors
explained 81% of the variance in purchasing decisions, while the remaining 19% was attributable to other
variables not included in the model. The raw-score prediction equation was Z = 0.473(X2) + 0.360(X4)
+ 0.161(X1) + 0.070(X3) (X1 = Product, X2 = Price, X3 = Distribution Channel, X4 = Promotion). The results
provide valuable implications for Thai local weaving groups and related entrepreneurs. The recommendations
for business development including: (1) setting prices that align with product quality and market competition;
(2) enhancing promotional efforts through both online and offline media, organizing promotional
activities and developing knowledgeable sales representatives, designing products with attractive colors ;
(3) intricating patterns, and unique designs inspired by local heritage; and expanding both online and offline

sales channels; and (4) providing storefronts and direct-from-source purchasing options.

Keywords: Marketing Mix, Buying Decision Process, Thai Traditional Woven Fabric
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fimeviesiulne (Thai Traditional Woven Fabric) iuiisanunsvanglusnunmuninuazausainuans
Tnglanzilmunaziihofifanaisuasdduanizi dneviesdulnedanuddyseduszneunisvieduan
waneUszns agulel 5 Uszihuddne sl 1) abraendnual fvevesiulvefianansuazimaiansnefianzi
vilvinansnsilanisusazuanisanguds 2) dugalsifunandost fuslaasinlviauddgyfuaumidicessn
uazTmusssy Mslithmeviesiutieifinyadnazaniniiaula 3) aduapuasgiaviosiu mslifananyuvuiiosiu
Pwaireneldlifugmruazguand1 4) mseydndinmsssy Fauszneunmsitlifmeviesusidwlunseying
ity wiesiunazdaaduinusssy uas 5) aisanuduiuiugndn (Wichaidi et al., 2022)

Fofissmamsiuiununmnasmsduadunavativayumsliiazaniddilneanniaislul 2563-2564
wuimndmiafiinsnisduaduwasatvayunisaildinineuasiniiufiowmuanumsnzanvosianindy
danalinanviserUszneuntsiinglannnisimiesenitaeuliquigu 2563-unsAu 2564 91U 8,511 &MU
%&%’awimumaw%mﬁudwﬁaamﬁmﬁwqﬂu 3 DUAVLIN T999NINIAVBULAU (Thaipost, 2021) UoNNTHAR ST
dmeludminupssvdunduandiiiuinaunin Ingldsussiavans 9 s19tameiu wu siviasuzidaannlasenis
“shlneldlotayn” Tuam Sitk Festival 2023 wazl 2025 le¥usieamionnadnsdysdng sanuilansudusndnsiosi
ANMLALANTTANITYNYL (Community Development Office, 2025) Huldinimeviestulne Jundn s
flasednuaznszneneldlinduidnimonuiulngludmiauassaunldduogned
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Pamitduguassatensivlavesimeniuiulneiivats 1 dudeiy ddutand 10 Yaufedagtu
wullymildidey wu duyuniswdngs granviedusznaunisuisduiidedidadunisudnlianisondndudi
pdsazsaunuannly ngumeivainyefid ﬂﬁjwﬁl’mLﬁm’hmqﬁuﬁmﬂmmﬂim‘jm N13UYITUINNER SN
fismgnnin Msvaueauingiu wazrannumsifwainuazmsiasuilamesnuiesmsvesnain udu
nsufladgmvarisndudesdianuiuiiennvaisiie saudinsduaiudesnisudaasnszuiuniinain
ieatiuayuinanimofiuiulne (Bailee, 2017) dwiunguiamiagusunansusiimeludmiaunssedun
wutlgmardyanilugdetamiunismann wu guistudnnuinn madumslleenindmigluaamnding 4
faliseguuazidesiusenenliuiueu Jutumsmesaneannsuusthuasuonserduvdn uisglfliduld
mufimeands faitagtuaziiannsadmieuvuesulails nguiavRayueuidddediialunmsltinalulad
wardyaadumesideiiliefesluiuiifwonduiamia uonani nuiamAasueudesnsiaudunsman
Iﬁmmiamawamﬁmfﬁlﬁ’lé’mﬂéqsfuLLazﬂuﬁ%aiﬁﬂuﬂﬂﬁﬁu (Leelanapasak et al., 2020)

Mniinaiiei angdfedafuanuddnluns@nundunseanndmeresdulng SsmAdedinlng
mngufdiuuszaunianisnain (Marketing Mix) laia 4P (Product, Price, Place, Promotion) 1neanwuunisiing
AgLUANanaIaUsEn1s Wy Audein s landaduavinlrausaiauikasusuulinssnunudeanis
vosffuslna mstmuasafimnzay Tnsfiarsanauaunsalunisiieiureandugniuaz sz
yoaguds msdlatemnsdmirsuuulafimnzauigalunisidifagndn wu Sudesularl udeowladl
y3onsdnauuns 1Hudiu mfsnsdennagnsnsduadunisnainfiinzan wu nslavan msdnfanssu
viomslifodinmilafsgagnén msfinudeyamariiulsslevidenduiawiagusuimoniuiulne Tudmin
uaswdnviedminlndiAss aunsnihdeyaitldannsinuiliiuuumsfuugiannmsaauag msaan
vosieuiulye vonannisAnumguidiulszaunianisnain (Marketing Mix) tiosniauinisudntiine
fudulneuds nadlafanginssuduilne nssuiunisdadulafovesdie (Buying Decision Process) azaaelst
fussneunmsvidonduiawiagueuimenuiulve Wilvhduilaednszuiunsiadulatestisls Feaunsmitlug
nsUFUUTTRmARSasikas M Inaeiinsatumufesnsvesuslaeld iWofatadeiitnanensinaulate
nayAamRTguL el annsaaiwonununwankasmanaaiiiaulafieansnudualunsinaula
vosfile Indinaruvinliragidedeanisnauinlutiagtuiiitfverlsteiifnadenszuiunisinaulade
vosuslnadmetiudulnedhs et namsfnwannsiteiinsuusmannsdeuasnismaiadunguedn
fudulneludmrinunssedindely
IQUIZAIATIINITIVY

diefnuildudusraunsmanaiiidvinadenszuiumdnauladendndusiimeiuiulvevesiuiloa
FJinuATIIYEN
wunAn Nl wazeAseiiiendas

Ang A ldmumnssunIsuLasuAAMg Y] eAnwiuuAsMguithuannseuLLAnNTIde Toun
druiszaunisnaa (Marketing Mix, 4Ps) nsvuuMsnalaTendn ot (Buying Decision Process) wagAIuiane
o mafiufu (Traditional Woven Fabric) s1easiBendsil

daudszaun1ean1snann (Marketing Mix)

Kotler and Kelle (2006) nanvih dauuszaunisaana (Marketing Mix) fie asdusnaufidndalunisdidueny
nsnaadutiadeiigsiaannsamunild asdnsssfadesaiidulssaunmsmainiimngaslunisianagms
NINIAANA Usznoume Nandmu (Product) n153nd1uing (Place) N15AMUATIAN (Price) N1SELESNNITAANA
(Promotion) @usananyindulsyaumensaanaie aPs dedaulsznau 4 Jadeiienanieiuteduisiy
Juagfuazansnagnslaeitiutimvind P flasinnirfu Welfaunsonevaussanudesnisvesiuilaald
PN TS asN TR emuth Sruidvdnnyiuedasdaeinlnethiaduduussaunsnan aps
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uussdusznovvesiuuslunmsin Weduminited aps lathefidwasenszuiunsinaulade Buying
Decision Process) N31iyuANagnsnIenIunITnaInuesssna Wun1san¥Ived Srijaiwong et al. (2022),
Boonyachai (2024) ua¥ Buathin and Navavongsathian (2024) 1Jusu venaninuisesmaUssmaldnanintiade aps
finasenmssindulatedmelulsumadulaiide Insiamensdaaiunsueuwaysian (Arfan et al, 2019)
dulszaun1snain (Marketing Mix) %39 4Ps Uszneusesisdl (Kotler & Keller, 2006)

FumEnTet (Product) inedls duiAsdestunsesnuuy fiaun, wardnnisauivideuing
Minausliuigndn Semdnaenti aunm uazaufeamsveanarslusdusing o iielineuaussderudonis
voafoldogiiseAnann

Frusien (Price) manefls daufiieatoatumsimuagadwesdudvieuing safansmisaiee
nsansIAn wazmsiSeuifivusiaiuguas ielvaudvdeuinsiianuaansalumswdsiulunannuazneuaues
sonumanTwesdioldetnamnya

Fugsmnanmsindming (Place) mnefls dwiisndestumsthiausdudmieuinisludgie
swfademsnsdadiming anuiine waznisnszaredui Welviaumannsadfgnildedisdiussansam
LaTABUAUDIFaIFBINSVRIRAA U TNz AL

fun1sdaasunismata (Promotion) iuiedesiislunisinsedeansludignailingusrasd
isudstmansudodngsliutihvieairsduiusfugnliiAnsimuaiuaswafinssunisliudndusinaznisuinig
nMsduadunsnaiaivdasdiodfny 4 Useinn liun nsvelagldnine (Personal Selling) nnslaiwas (Advertising)
NNTENLESNNT5U1Y (Sales Promotion) Wag NSeLNsLazUszadunus (Publicity and Public Relation)

PIMIUMITLNT LAt AT iduanuddSddihunAemnuidulsraunseann
(Marketing Mix, 4Ps) §11u7u 4 7 1usudslun153de Taun ndndae (Product) 51a1 (Price) ¥894n19n159nsvLng
(Place) wag MIdaINNNIAA1A (Promotion)

nszuruMsinaulede (Buying Decision Process)

Unnnsimunsiataviatg < v lnRumaAuringreamg AnssuEUsLaa (Customer Behavior) lugausne
WuEngeletal. (1968)1¢’ﬂﬁmmum%aawqﬁmmé’ﬁiﬂmwLﬁuﬁﬂwm:ﬁé’ﬂLﬁ'mﬁquaﬂiimﬁﬂumssﬁa WENVNELAN
vieuimsfirulluinssuiunislasasesfienafinmsnsyviiiluaunan seun Belch and Belch (1993) Tsianumang
yomAnssuguilandt WunainssudiAnandnuazddelumsdiiduianssuding q vesuilaausazaufiioades
funsdendedudnifionisaussaudesnsiiiaaufianela uenainil Schiffman et al. (2019) nanaufianiy
Tmginssuduslnavanefanianseyinehg q ifledumnistie msliusslewd maussdiune uasnslieiftenovaues
AUABINITVRINULDY Tutateal A.A. 2000 Armstrong et al. (2014) TiArunuiednginssuguslan
Hunsnszvhuesyanalayaranisdenlosiunsteduiuasuinis safenszsuiunsdndula Solomon (2024)
ssuwh weinssudulnmidunssuiunisiiyaealilumsdadulaieaiuniadentdes msld uasnsussdiunandnos
w3oUINNg Banszuaunisdanandsadenisdnaulederslutiagiuuazeuian venand wadnssuguilan
finseunguAanssudng 4 MAgTestunsdum msdmden nmsdam msuilaa weznisdanisnievdanisly
dielianunsaneuauesmufaInsarusTaaLianeladuyana asuin wAnssuguilam (Consumer Behavior)
yanefia nsruaumsvieguuuungRnssuesyanaiiisitestuaruAn Ustaunisal msumendeya msdadulade
n15lY wag n3vsy gillundndnsiviouinig suflilmneifioaussmeuanudosnisuazainaninuiisnelogean
Tunguslaa bl Armstrong et al. (2014) a1 ﬂivmumimaﬂwaﬁuaama (Buying Decision Process)
Bunszurumavisiifianuddydonisivuanagninisfiunismainvesgina Usznoude 5 tunou fail
1. M33usilaym (Recognition of the problem) yaneds fuslaansentindsanudesnsvietymidesnisuile
Wy Fesmadterinlvsviovesytylaufivey [Hudu 2. nm3dumdona (The search for information) vanefis
fuilnasudumdoyaifedfundnioe Taseraldundsdoyai 9 wu dumesidn ey uielawan 1Judy
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3. Msusifiumaden (Evaluation) muneds fuslnaisuifisundndusivans 4 fauden fiduuduessian aunm
uazAudnuza19Y 4. n1sdndulade (Decision) nunefls wdwnUssfiududenuds fuslnavgdnaule
Tasdendndudiorls warerdeiiluu way 5. wgAnssuniendin1ste (Post purchase behavior) waneds
p&nlindnsust fuilarasUssdiumnmmelasedudindulunmuenumanivdold warervdsuasienisdedn
Tuaunas

PNMIUNIITIUNSTMaraAdeiAeates fnAfesuundddihuunin mguinssuiunsiaaulade
(Buying Decision Process) W 5 tupeu Wushulsilesudrsnaaniulsdudsraumensnann Wy n1sene
w83 Apipatpadul and Srisornkompon (2022), Srijaiwong et al. (2022) luAu 91NNTNUNIUITIUNTTH Ao
'ﬁﬂéﬁhLLmﬁquwﬁﬂ'ﬁzmumsﬁm%ﬂa%@ﬁuﬁaLLU{lumﬁfiTsJ oA 1. n5¥u3Usym1 (Recognition of the problem)
2. miﬁumﬁﬁa;ﬂa (The search for information) 3. NMsUsEIUNIaLEeN (Evaluation) 4. nssinaulade (Decision)
wag 5. wqﬁmsumwéﬁmﬁa (Post purchase behavior)

fmeiudiulne (Thai Traditional Woven Fabric)

Fiwoiuiulne (Thai Traditional Woven Fabric) vanef éhiividulasgurusiosiuludssmelne laeldinade
msneififiendnuaianies JainasvoudsTausssy Ussngl LLasqﬁﬂzyﬁywwqmuﬁwamﬁwﬁ#m (Sutthiwong &
Suwannawaj, 2016) fvefiudusinfiannaneuasaduiidedadossviseruiievesitui 1w flv fhile LAZENAENGe)
Afouluusazgiinavesssina Geanansoutsooniduvarsussian wu dlvsfifiaanings wu dlnuuwsn
Fhihefinnanuueyiluinsydiu dhaneifaeansiamsiagiouass manuiernuidovesyuu Wudu
nslthnefudulifoudidumsatuayuasygiaesiu wifheeyindTansssuuasAausnamefhidamen
HUAAFIUNTIIAY

MMM TTILAsAe TR Yo nuiilienAdudunilatuayumssirunaufisu fail

H1: Tasemansusiionsnanonssuaunsinauladarmoiudulng

N13ANW1UBI Phorncharoen et al. (2020) finan1s@nwmuindaduiunaniuaiisninasanssuiunis
nauladenansnsioney msdnwlulufiemaieatunisdnwees Chumsr and Papattha (2021) wuiilase
drulsrauynanisnaadunanSusiidninadenisdinduladenteideiunduvesaniyadulunsammamuas
Fedtaauuigiud 1 Jadendnfaeiisninadenszuiumsinauladedmeiuiulve

Hz: Shsesmilavanadenszuaunssnauladarmeiuiule

N15ANEIWBY Chumsri and Papattha (2021) na1inandaduaiuyszaun1anisnainsiusiailsnsna
sontsinduladendodoiunduresaniyadulungunnamiuas Wuideafunisineives Apipatpadul and
Srisornkompon (2022) inanaindadedulsraunismsaaingusianiiansnasenszuiumsinauladednesie
YBIRUTNOUNINAINKIUY N15ANYIYN Karnchanapayap (2021) na1yidadudiulszaunienisnainniusai
fnastewnAnssunistondndasinninihevetovesuilandmindessns uaznisfinwues Arfan et al. (2019)
wueirdadedusaiinasenisdaduladoimelulsemadulaiife Fedianufgini 2 Jadesianiianing
sonszurumsdnaladesihmefiuiulng

H3: Tastaamnsshiimiedaninasenssuaunmsanauladodmeiuiulng

MsAnwYes Srijaiwong et al. (2022) nanvintadedurosmensdas miheiivarnvaneiinasionisidente
fiedusiedonddmindiune wWuReiu Aplpatpadul and Sr|somkompon (2022) nadadearudszan
MIMIAIRFLTMNsind e dBvEnainiigarense mumsmmauifasnam‘mauamaamﬂsvﬂaumimammmm
waz Katekan and Sirirat (2023) Hia@ueinUaddIulszaun19nIsRaINAIUYTIN NN TIATIMUIDEILITAVIUIY
mastrauladenantusiussuinlulng Ssfiauufsiud 3 Yadevomnanmsdndmhedavinasenszuiunisdinula
Formeiuiulve
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Ha: Hosemsauasuniseandinsnagensyuinnsanauladodmeituiulne

nsAnYEs Srijaiwong et al. (2022) nuihdadesumsduasunmsaasiinasenisdendetninetuile
Fouddanagiung WuiefunisAinuives Karnchanapayap (2021) finuin Jadedrudszaunienisnain
é’mmia'aLa‘%:umimmmﬁﬁw%wam’awqamsmmﬁawamﬁmeﬁmmTw511awaﬁamawjﬂ%hﬂﬁwﬁhL%mi’m
wavMsAnEIves Arfan et al. (2019) iueiniladeuduasunsmaniinasensindulatedmelulsuinadulaiide
Jadauufgiud 4 dadetiadonsdnadunmaaddvinasonssuiuntsdadulatofimedudulne

NSBULUIANIUNISIFY
NARLANUNIUITTUNTTURAZNUITEMNYIVDY WNBES1INTDULLIAAIINIGINEY A9l

AakUsau AU
Jaedruuseaunisnann nszulun1sanaulade
(Marketing Mix) (Buying Decision Process)

« HAnsue (Product) . m3¥ulam

+ 311 (Price) # (Recognition of the problem)

* Y99 N133nIMUNY (Place) . MIAUMYeYa

« NM5ALESUNSHAA (Promotion) (The search for information)
519849 Kotler and Keller (2006) o NsUTTIUNILaN (Evaluation)

. mM3Anaulade (Decision)
. NOANITUNIYNAINITTO
(Post purchase behavior)

91999 Armstrong et al. (2014)

A it 1 nseunuaAnlunsise
DA NTUNTIY
AT lun 0B eUSinm (Quantitative Research) S3asmiiunsise dail
UsEuInT LazIuIAnNguAlagi
Usznsiildlumsisede fe Q’U‘%‘[ﬂﬂﬁmﬂmsJawﬁaiué’wimumﬁw%mﬁLﬂa%awamﬁmsﬁﬁmaﬁuﬁulm
nsallainsudnulsennsuaghinsuamamdesuunasgiuvesuszans ignsves Khazanie (1996) fviusilsk
Aaudesiudl 95% laiiu 384.16 Jamwmadeudundniduldsiuusundete 385 s1e
wdasdlafildlunside
uATeildedesiielunside Ae wuudeuany (Questionnaire) TAEWAILNLNINANSNUNILITTAUNTSY
LazAnnAseiietes wuuaeunmiivun 3 neu fail
T 1 ToLAAIUYAARYBILRNBULUUADUN LTI 6 o MNINUIHAVATIIEOUTIENTS (Check List)
Tdunsinuudaya@ (Nominal Scale) warunsiniesa1du (Ordinal Scale) LA e 918 AOUNNENTE DTN
sedumsfing seldaderedou
mewdl 2 wuvaeuauiasyiuaud Ay dadediusyaunianisnan (4Ps) fifinadenszuiunis
é’ﬂﬁu%%asumﬁ%@ﬁmaﬁuaﬂm NAIUMUUADUAIUAURINANE B dIuUsEaun19n15nan (Marketing Mix, 4Ps)
299 Kotler and Keller (2006) Usgnausg 4 ¢ taun #aRAM $1A1 FBINNIMUIY kag NTEIESNAIIRATN
U 20 U9 ( Uthaihoem et al., 2022; Srijaiwong et al., 2022) TeA1a1uuuULInSaUUsEIAT (Rating Scale)
SeUINATIn 5 SeiUnIATURs Likert Inglvirnsziuanuddnpnniand 5 asuuufennuddnyesiigndu 1 azuuu
il (Likert, 1932)
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poufl 3 wuudeuauinsyiutatenszutunisinavladedmeiuiulng Wauwuudeuaiun
LLu’JﬁﬂwqwﬁwaaﬂﬁiuﬁuaﬂQjﬁiﬂﬂﬁﬁmu 19 98 (Chuangcherm & Kee-ariyo, 2022; Karnchanapayap, 2021)
wuuaeunmildnuazuuudeunuinsyaungAnssudunuuiadulszanaen (Rating Scale) sEAULATIR 5 SYAU
P3350e Likert Tnelienszaduenuddnannitandu 5 azuuuisanuddyosiignidu 1 aswu feil (Lkert, 1932)
LUUADUNMLUUANATELUsEANGAN (Rating Scale) mAduiifmunnasilunsulasumnevesiais
#9%l (Best & Kahn, 2016)
Flads 4.51 - 5.00 vanefs ddyunesnsds / Peutiueu Aouuniign
Auade 3.51 - 4.50 weda ddann / 9199%88 / YoulN
Anade 2.51 - 3.50 yneds liudle
Auade 1.51 - 2.50 aneie ddeyties / e199rlide / o1eezliiveu
Avade 1.00 - 1.50 vaneds ddnytienfian / laideutiueu /sveuuiuon
N13M529EeUAMAMYBILUUAB U IR e vy TIuIu 3 v Ransandedanufieitmdided
ANUABAARDITENINIVRANNINAUYAUTEEAA (Index of Item-Objective Congruence, 10C) 31NNTHATIEN
wiazderanmui Seduileuaenndesious 0.50-1.00 tuhilmnumnzaunhluldduderanils Rovinell
& Hambleton, 1977) anduthlunasestunduitlaldnduitesne S1uau 30 4a ievnArnuidesiu (Reliability)
FemduUssavtieaninvasaseuun (Cronbach’s alpha coefficient) fe3swes Cronbach (1970) wuth Aemuidesh
YPAUUVADUNINABUA 2 F1uru 20 T fid1 0.919 efinrsandunguiuls aps fAndoud 0.714-0.854
(Fan31971 1) wazuuUABUANABYT 3 $1u7u 19 40 T 0.888 Wefinnsandungusuys fankaus 0.723-0.830
foduvuaeunudaumnzauuariidote

A15197 1 uangAn Cronbach’s alpha coefficient

LUUdaUAY o . Y A1 Cronbach’s
noud] s MUY alpha coefficient
Uadgarutszauniani1snana (4Ps) s1u 20 0.919
Uadpdiulszaunianisnain (Product) 5 0.854
2 Uagarudszaunianisnana (Price) 5 0.814
Uadwarudszaunian1snana (Place) 5 0.823
Uagarudszauni1an1inain (Promotion) 5 0.714
Hadunszuaunmsinaulatedmefiuiu s 19 0.888
ns¥uilam 4 0.810
nsAumIdeya 4 0.830
’ nsUszidiuniagen 3 0.765
nsdnavlade 5 0.802
anﬂiiwmwﬁamseﬁa 3 0.723

mu%’m’fﬁwLﬁumilﬁmws’mﬁa;@LL‘U'WT;Ju 2 g fe 1. TeyanRenil (Secondary Data) 3MNN1TNUNIUY
MsUNTIILezATeiAeteshensAunnnivde unaids unmnuAving uasteyaniedunesiin
waz 2. Joyaugund (Primary Data) wiudeyasinngudiedne $1uiu 385 lnglimeuuuuaeuaiuniveeulall
W11 google form Iﬁuaﬁmﬁamwumvaq (Purposive Sampling) esandissnsgmeunuuasuaudiiiszaunisal
\tonanausiiveiudulne ImammiﬂmLaaﬂﬂammaamwamauLLuuaaummmﬂﬂmau‘um Ao {nauwUUAOUN
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odeluiminunsiviinuaziasdermefuiulye warliisnsdunuuuense (Snowball Sampling) lagl¥indusoeng
PouLUUARUNIINMSANLIUI T InhMIdsenuvasunulgnouLuUasua Ao Ui vy IndlAs ety
deflosunnudndeuvasiney mAteiliTEdalnouuuuasunuldedaufewis P address nioBiud vuide
AfluAusUUARUOLTENIGABUNNTIAN 2566 — NUATLS 2566 lideyandufivunuasldnsiadeunuizeusey
Iduuvaouanudifianugndesauysalsuiu 385 4 AaszidoyaseadaiBanssaun 1éud Anwd Adesas
Aady uarmdnidsavunnsg dusdfideyulivasouauduiusssninaiuysduyssamannain
fuduusnszuiumsseauladodmenuiu AILNITIATIZVANNBELUUINY (Multiple Regression Analysis)
#1833 Enter donsudsdassiiavuniinaumsanuanney vnsvadeuauuigiuienisamadeuanuduiug
YaeikUsauLariLUsaN (Vanichbuncha, 2012)

NaN1598

[

MmAetivetauenanITenuingUssasiuazanufgiunisive fall

1. Yeyaladvduynnavasgnaunuudauny

AnauULUUdDUnTY 31w 385 AU dulviiJuinanids $1uam 307 au Anluferar 79.9 918sening 2635
d1uu 144 au Andudesas 37.40 anunmlan uau 239 au Anluiesas 62.08 onTwwiTnauuIENONTY
$1uau 176 au Andudosas 45.7 sedunsnugeanySaae’ S1uou 318 au Anduiesar 82.6 warseldiade
AelRau 20,001 — 25,000 UnssLiau 1wl 107 Au Andusesay 27.8

2. nansnssszauauaAyadeduUszaunisnain (Marketing Mix, 4Ps)

MNINT197 2 fmeunuuaeuaNduIY 385 Au dnlnaflinrmddnyiutladediuuszaunisnain (aPs)
lupwsausgauun (mean = 4.17, S.D. = 0.19) farsanduseaiu wuin dulnglinnuddglusgauuin
ToA URARNE (mean = 4.18, S.D. = 0.22) 5898911 AR AUYBIMINITININUY (mean = 4.17, S.D. = 0.21)
A1u51A1 (mean = 4.17, S.D. = 0.21) kay A1unsad@sunIsnam (Promotion) (mean = 4.12, S.D. = 0.22) @ uaau

A1319% 2 wan1TATIzRIzAUANaIRyUITRdIuUsTANN1SaIn (Marketing Mix, 4Ps) Tuniwsau

Uadwdrulszaunisnann Mean S.D. FTAUAINFIARY
1. pnuwansiaud (Product) 4.18 0.22 Tl
2. AUs1A" (Price) 4.17 0.21 10
3. fNUFBINN1TINUY (Place) 4.20 0.25 170
4. punsdaasuniseaia (Promotion) 4.12 0.22 41n
Tuaiwsau 4.17 0.19 N

3, namslazidesenszulrunisinduledadieiudulne

HANTIATIERINERDULUUABUDIY 91U 385 AU TUAINTINITLAULN (mean = 4.19, S.D. = 0.19)
Asanduseniu wui mu’[,muqumﬂsimmiﬂgumimvmmnimm MsUsEumadon (mean = 4.60, S.D. = 0.30)
FOIA9NT AD WORANTIUAIBNAINISYD (mean = 4.30, S.D. = 0.41) nsinaulade (mean = 4.05, S.D. = 0.34) uaz
M3suitamn (mean = 3.75, S.D. = 0.43) Auddiu

A1519% 3 WANITATIZATTAUANAIRYAUNITTUIUNISRnauTaadmanudulne Tunwsau

nszulunsAnauladadimanudu Mean S.D. FTAUAINAIARY
1. msfuildaym 3.75 0.43 17N
2. MsAUMTBYA 4.24 0.39 1N
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[ s

‘:‘ a 4 L o &’ v &’ ‘Q. 1
A15199 3 wan1FAATIERsEAUANEAIAAUNSTUILNSAnaulaadnenudulne Tuntnsau (n2)

(Y]

Uadgdiulszauniinann Mean S.D. FTAUAINAIATY
3. MsUsgiliumadon 4.60 0.30 10
4. Mssindulede 4.05 0.34 3170
5. wgRnssuAEVEINISTe 4.30 0.41 17N
Tunwsau 4.19 0.19 Wl

4. NANSNAFDUANNAFIY

wamvadeuauuigiu “Jedvdudszanmnnandiddvinaronszuiumsdnauladofiweduiulne
vosuilnadminuassvdin” TinevinuaaneniBawies Enter usnanmnaoudennandowiumemsinsei
ANUDADBETINY WU MkUsBasytadediuysyaun1ansnain (Xs) Innuduiusiudulsmunssuiunsanaula
Fothmeituiu (v) faruduiusdstunasiuluseiutosfelunans fandudseavdanduius (r) lifu 0.8
pg el Agyneadia 0.05 naumeagdinIswankAUUUNF (Normality) lnetlen sig 89 Kolmogorov-Smirnov
Wiy 0.2 1nnd 0.05 Aruduiudseninsiauusaaseate 4 Jade (X1 - Xa) laiAndaynn Multicollinearity
Taedian VIF fnudlsidfudslaunnndt 10 dansening 1.659-2.577 uawili Tolerance fiAnszning 0.388-0.603
ndoyadnuwiu waasbiiuiraunsatlulesziauanoeeidamls (Vanichbuncha, 2003)

NanFiATiaLanedavasuliin Jadudiulszaumanismaneiidvinasonssuiunisdndula
Forrmaiuiuviavin 4 Jad l¥un ndnsast (X1) 5991 (X2) Foanamsdns e (X3) uag nsduaiunisnann (xa)
i3 4 Yadeianunsnaduisaruiuulstufulsnunszuaunisdnauladotimefuiulne lngneesiesay 81
dnBnforay 19 Juagifudvisnavestadedu q Aldliiundnylumafod ensed 4) wandiduidsonsy
awﬁgmmﬁﬁaﬁu’ﬁ 4 FuNRgIU

A15199 4 wam‘ﬁLﬂsqxﬁmmmnam%awn

Unstandardized | Standardized
Uadedauszaumenis Coefficients Coefficients t Sig. VIF Tolerance
e B Std. Error Beta
(Constant) 0.261 0.074 3.515 | 0.000
nanSun (X1) 0.139 0.021 0.161 6.418 | 0.000 | 2.063 0.485
5101 (X2 ) 0.429 0.025 0.473 16.988 | 0.000 | 2.577 0.388
YNNI (X3) | 0.059 0.018 0.075 3.341 | 0.000 | 1.659 0.603
nsdaEIUNIIRaIn (X4) | 0.317 0.023 0.360 13.737 | 0.000 | 2.281 0.438

P-Value = 0.05 R’ =0.81 AdjR*=0.80
Mnran1Inadevauuign Weuduaunisneinsalluguaziuuiu dil
Y = 0.261 + 0.429(X2) + 0.317(X4) + 0.139(X1) + 0.059(X3)
Fewduaunsmensalluguavuuuinnsgu Sail
Z = 0.473(X2) + 0.360(X4) + 0.161(X1) + 0.075(X3)
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aAUsuNa

MnuamiTenui Tadvamlsvaumenisaaniiavinadenseuiumsinduladedmeuiulvevis 4 tade
annsoesueaiuLUs U sunssuunsieaulateimenuivlnglteras 81 Gesdriuanenuiiaving
wnlutes THur 100 MsduaSunisnatn wdadag wzdemninisdasimine muiteiveriaueniseduse
AuingUsvasALavaNlRgIu il

Jadeausimn naddesanslitiuindadediudszaunianisnaindiusianfindnsnaidauingsan
funsrnunsinauladedmeniuavlng mﬂéiu'%‘lmsmﬂwaé’]’awi’mumm%ﬁuﬂﬁmmﬁwﬁmﬁuﬂﬁaé”msﬂmLﬁu%u
0.473 iy vi3efenay 47.30 avdwalinszuaumsindulatedveiuiulnefiutumaluie Wosnguslaa
yrlnglutminuasrdulienuddglunsfmmuangautuauam mulsedlnuowandug wavanunsn
esosals Seaenndoaiun1sfinuives Chumsri and Papattha (2021) né1731dIUUsEANTNINISAAIAGILSIAT
fisvswasenssauladentederuniuresariyaiulunsummamuns lnemmensinnusaneauifunuemn e
SLum’:t%m%@ﬁ%mﬁm%gﬁﬁuLﬁmmﬂswlﬁlﬂuﬂﬁsﬂumﬁﬂsaq%‘w AOAAABINUNITANYIVDY Srijaiwong et al. (2022)
naminainatenadenterninetuiedesdnguinthetulledevdssum@ truuie lassaesiianumnza
fulsglevildansuwazaninn denndadiunsiny1ved Apipatpadul and Srisornkompon (2022) NA133NERN S aaTHN
mstmduAileIeuifisuiunuaidivesainansin uaraenndosiu Kamchanapayap (2021) na1nins1an
fisvisnasengfinssunstenansusianinihevefielaesiamsiimumnganiundnnaiiveuarannsasososld

Jadesosaaun Ao Jadunisduasunisnatn waddeuandliiuiinisdaaiunisnaindadvinaiauan
funszuumsinaulatedmeiuiu mnguslnasmlnetoriauasrmdinlianuddyiunsduaiunimaaiui
0.360 wiae vide¥avar 36 azdwmalinszurunmsindulatedmonuauiiniy esanguilaaliinuddy
fudelaauriiutesmsesulatiazeenladivainvansfanssu InslangAanssudaadunsue wu mslivesun
msansaluaanania Wudu Feaenndesfiunisfinuives Srijaiwong et al. (2022) nanrinisduadunisnann
finadensidendernineduiiodend Tnedananssunmsan uan wan wew mslawanyssvdniusauilnduisdn
sesailesaiiane aenadostun1sAne1ues Karnchanapayap (2021) na1vinisaaasunisnainidvdna
songAnssunistendndusiiiovedelnefuslaalvauddysunsialusludu msfavesuon n1sansian
waznslewanUssrrdunusinudens q teaduusigslalumstolituddoosvasiaue uaslvidniinauie
Wiz deyaluindnsioe

Hadusunanstos nandonandliiiuvinndnfasiimavinadiniunszusumsdndulaterdmeduiu ne
mﬂQ’U%Immﬂmaé’wi’mumiw%mﬂﬁmmﬁwé’zyﬁ’uﬂa%’aé’mm%mﬁm%ﬁmﬁu 0.161 %18 WIesosaz 16.1
wdsalinszuumsinduladermetiuiulnedisiu idomnguslnaldinnudyfundnsaeiiiasumen sy
ananelinudaau Laziionanwallanzyssaunn @onnaesiun1sAne19es Chumsri and Papattha (2021)
dueuuutesderndnasensiaauladendeideriuniuvesariyadu uaraonndesiunuideues Phomcharoen
et al. (2020) navieuEey Mwdnwal wazAmn MR SLTTEYEWadensrUIuM AUl T AR et
loveuludwminguasusiil

Hadegemenmsdndiniie naddeuandliiuingemuanmsdndmieladvsnadsuiniunssuiunisanauy
Tadotimetiudulne mnguilaasmilneSmiauessedulfeuddyiutaforemansindmiedistu 0075
e vieSenay 7.50 avdmaliinszuiunsinauladedmeiuiulyediuiu lnefulnedmaunassedunlia
dfunsiunRandusildnmemmiseoulatuastemmsluduimteuaman fuserlumstonuesylat
mslinuie azmn 057 warannsadeldnannnan denndesiunisAnuves Katekan and Sirirat (2023)
nenrindenanmsiadwiednadonisdaduladendnfasiuussuinlminelasangmssulaifute i
Anuamnaunsainidldnasnm aenndesiunsfinuiues Srjaiwong et al. (2022) namiuslnadeinietiuile
Hovdsssumiseseanunsadidevioidentunandasiidmeoaulad vniafinwe s uasmnsomsiiums uazdenndes
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Aun1sAn®1983 Apipatpadul and Srisornkompon (2022) L@Ue11989M19N15INIIRUIBLBNENARDNTZUIUNTT
Andulagormelisludwingassillaunseuiunsddendniamaisiauaenind1eson1sde

A3UNAN3IY
nsfnyieestafudulsraumemnaneiiidvinarenssuaunsiaduladedmeduiulnevesuilng

FJrinuaTdn wud greukuvasunudiulgiinnuddyiuiedudiulszaunisnain (4Ps) luaundnsio

aditan sesaannduiutewnInsdasming Fusia way funsduasuniseain tnefidadediusiaiidviwa

Y 9

qaqmﬁiaﬂizmumiﬁmaﬂﬁa Uadesesasnfenisdaaiunisnain ludiudadesunindagiuaziugemis
mstadmheduivinemauindenszuiunsindulatomuiuustoglussiui dadulannsoaguldiguszneunis
mﬁmﬁmﬁﬁuﬁumﬂﬁmmﬁﬂﬁzyﬁwmiaaﬂquwamﬁmsﬁﬁﬁmmmmzauﬁumm WAEDIFYNITALATUNITNAN
deligusloaiRnnsinaulatondn sl
Forausuuriildfuannsise
FolauauUBIU TR
ﬂmzﬁﬁé’wamummzmamﬁ%’aLﬁaLauaLﬂuLmeqmiﬂﬁﬁ’auﬁmjuﬂwﬁmﬁmaﬁuﬁulm%’wimumiw%m il
Frusien frdnimeduiulnensimuasafivengautuamnima s dlnvomdnsios fa
fomngaugenndosturaudsiuluiomans Tthouansnamglidamuuadlifimeiiannsadesedld uonani
ynsimssmhendnfariiutemnaneesuladmsimussamnisansluudrieuvasdniiiofigagsla
dosnnidelianunsniufesvdedurianan tasils
Frumsdaiaiunsnann grdnimefuiulneasinindelawarutemseenlal wu Aathelawan

'
o a a

= a v < v oA ' | & | . . .
nilidelnuansiiieives 1usu deolavuiciuresiseoulall wu Facebook Line Twitter Instagram website

U a

Jusdu dnRanssudaaiunisug wu msliveswan nsansiatlugiananiasig q Wudu uwazadiesdunuuey
fifissondefuazannnuuzindnfasituiioldd
Frundnint fuanimefiudulnensiaundesuslidaduaslaasny anaeiinulseds
e fiondnusliomzvesaneinlnsadnsassrannauiide deswesiosiu londnuaiuemynanias wavaisaneran
Bossmuvasiifiavesdninst fudnesianningaulitinadnvasfirvuasianumunu wu ddeu éuse
Hushu idfofusrguuuuremdniurimsanlldansguainuine wasmsaiassdussytasimsruigaaals
Frutesmedas i fuanivenuiulnemsimuresmiliiiomunsodumidnsasildimoma
YeoaulatuaztemuIes i mseuraNGs Jommnsuisesulatnisivivled facebook Line JUnMNENs o
anvaneau aeew fieanunsndeldnaonnan Andeldiearainginiil Srsiduldvaisds uariudiedotne
AsiviaideuiiAumaagan Sflvensaaminauis anuiasetnEeuios ussmenNuAEsNL uaritomanes
aulendn o
dalauauuiBeivinig
ruifovaiaueiusnan o imsUssendldtulianimeuiulngluSmingu ¢ et deyauniuisuioy
fordeidouragiuil uazthdoyauimuuiulsmuumsnsuifuinguinandmofuiulnglniussansam
nsdununniu weemhenuiifsdesinovsuiteinuaiiresduaduuiguani metiuiulneg
dadnnlun1sivy
naftunusudoyaventsided (Hunisdrmaainnguiegiariiunsneuuuuasuaumsseulat
prafimrwemandeuliansalilunsdrdssnnaiomald uazdoiflidluuvaeumudumoiufiansdise
asdurnmsmumunssunssuldléteyadadndiovarudlanginssuvesfuslnaiuiads
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Faduauuzlunsisendioly

muitelundsdolumsAnwuaznuniuassunssy Tnehdadodiulszaunienisnainlssifudu 9
oA NEUIUNT (Process) yara (People) uagdnwaign1an1enIn (Physicla) dindusudsiulunmsivenduiold
Lwas[:m3a°uﬂammumimmmmmsmaaauiau \losnenafinisifindemnsmsveimeiudulnenisesulal
aunsatnansidelunununagnsnenisnatneeulatsolulusuian
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