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Abstract

The purposes of this research were to 1) examine the effects of social media used in
marketing communication on customer engagement and brand loyalty toward the cosmetic products
of Generation Y people in Thailand and 2) examine the effects of customer engagement and brand
loyalty on intention to buy cosmetic products of Generation Y in Thailand. An online questionnaire
was used to collect data from 400 Generation Y people. The descriptive data analysis, and multiple
regression analysis were used to analyze data. The results indicated that the four dimensions
of social media used in marketing communication, which are 1) vividness creation 2) accessible
content 3) informative and entertaining and 4) personalization positively affect customer engagement.
However, only accessible content and personalization had effects on brand loyalty. In addition,
both customer engagement and brand loyalty were found to have positive effects on intention
to buy cosmetic products of the Generation Y people in Thailand. This study demonstrates
successful new marketing communication strategies, i.e. story telling technique that emphasizes
on the interests, experiences, and knowledge of the customers which is a social media that
influences the purchase intention of Generation Y on the cosmetic products. The results of this
study would be beneficial for the cosmetic business to develop effective online communication
strategies that can be customized for each group of customers. This would enable the cosmetic
business to achieve the desired marketing result.

Keywords: Social Media in Marketing Communication, Intention to Buy, Generation Y
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et al. (2017) msdemsiudedsaneeulataunsaadianrugnitugndi fagsitliiAnanulindlauas
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1Y) a = IR A o s a a o § v o Y oa X
AuinAlugsiaviesdiedld AuiunisidedinuesulauniiuseansanasyhlvianugniuvesgnAniiugy
AIELNAFIUN 1 Fiail

duufgIun la-d Msdearsmianisnatadledediauaaulauny 4 aau ldun drunisasia
Auanla duilamidndsldine duamshaulauazaynauu waziudanyana Iannudunusuas
wanizwwiamw@nﬁwaa@nﬁ'l (Customer Engagement)

AUANAlUAIIEUAD

AuAnAlumsIEUA (Brand Loyalty: LOY) vanefis anuidnidesiusiessdusznauudi 13ns
wazflsusnsrunaud Jsansaairesanalnddaldshenisindedeans nsadanrmdniug uas
anudesiuliudgniniulunsdudfiduiumuvesiomsld vilsuslaanduanieth nsnduddedunm
dnualinamsdndudodinuddguasimsdanisivangay iodmudnuugnaudifauusslov
AAT TusTI kazypdnamlvkadusiaa viliguslnansegnatandinsduanseuiumunimnenis
PANAVDININTES %naaﬂﬂé’aﬂﬁumiﬁﬂmmaa Laroche, Habibi, Richard and Sankaranarayanan (2012)
Ielvmmnevesmuinalunsdudidunnudilovesuslng Mwansfenisliasuuadiuaudues
Autsiunaziinistodiegiae dsnuinilunmaud wldifieanmuddnieitummnisaifltung
(Uncertainty) nisleudiesafinquia3e (Information Asymmetry) wazndadiazgnaielenia (Fear of
Opportunism) ﬁﬂﬁéﬁimLﬁﬂmmamﬂﬂumiﬁmﬁﬂﬁ]Lﬁaﬂmamﬁm%ﬁﬁaﬁuﬁ (Laroche et al., 2012;
Habibi, Laroche & Richard, 2014) faiiunisadnaanudnalunsidus wnmsibignaniiusyaunisal
MaEUUINAERUALA LAY USNSYRIRaNSAADALEAN (Kamboj, Sarmah, Gupta & Dwivedi, 2018)
Fodupusnalunsdussadusiulsdfysonszuunisiedud Tnsanaudeeulaifiives
nsraudedlroyaieafunanfus Ussaunsalueaglidud wasnsdeasanaudu q Anelinglungs
As1aUAN (Brand Community) e (Habibi et al, 2014) fwiudedsruoaulaanunsaadaniudng
lupsrdualanen1sAnwives Cheng, Fu and De Vreede (2017) L@ueinia3evnedenuosulataiuise
fimunuazinvaudiiusszringdemsmsesulavldedisiissansaim unisdearsmeesulatiiu
Jafennedauiidfyiidwmansnisimuianuduiusseninaiu Wudiivinliananulindald
Jansduiiaidimananulindalaglimsdemsseriainvesmmauiuazgnailunmsduanszesnaily
nssnaulade (Time Saving) mi?%amia’ﬁaut,mﬁﬁ@mmw (Information Quality) @3519A214@ZA2N
(Convenience) uazidufiduing (Familiarity) Tunridnvasiuslaald dsdunudniluasaudndy
psdUsznaudryidmanenisindulatodudvesiuiinn fwandasiinmdnuaiffuasdaunindedo
awvliAnanudilalunsdeduiiinuesiesnis Mg 2 4

duufgIun 2a-d MsdearmInIsnatndledediauaaulaung 4 aau ldun drunisasie
Auanld duilamidndsldine duamsaulauazaynauu waziudanyana Iannudunusuas
NANTENUADAUANAIUATIAUAT (Brand Loyalty)

GRHINEL S
AUATlaTa (Intention to Buy: BUY) vsneia nsiiguslnaiiausjaiunaglddumuasusnigiu q
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Dududenusn Gsamrsnidatuldanvaistadosuty 01wy anulaasuresdudazuinis
amdnwal Aruniidetio uay ANLEINTIMALATYEAIYBIGNALEY (WU, Shu-Hua & Kang-Ping, 2017)
nsinaulategnesueienguingnssumaus (Aizen, 1991) TnewginssusnudgnimunangUuuy
AuAn 3 Ysens Toun anudedungingsy amnadediungudnads wazanuifedunisaua
fidsnasieviuaf UsTing1u warnsiuFvesyana liAnuwalthlumsnseimgdnssy aulufigananedu
wefnssy lneanusladodunginssunadnsiunisnssyiiinanyanaldsunisdeasiededny
ooulavudaziluguszaunsaliilugnsSeudmasuesuaiamuian narerdunssug (Perception)
Teuaf (Attitude) wazuwiliuflazshliAnngAnss (Intention Behavior) 1 n1steduiaudlusuias
(Intention to Buy) #afl Howard (1994) w@uairAnudsladotudunisnanudelnaianisalain
AL uar AU ingioneludslatewuios (Vental State) Tunauedl Chen (2017) I$liaueamudusius
YBIAMURNNUGNAT (Customer Engagement) Usenaunde 3 AU LakA ATURATNENIIATUMANE
(Rational Outcome) 1 A wfianala (Satisfaction) AANG (Customer Loyalty) ¥38AaENT
(Commitment) §hunsatiuayuyium (Advocacy) uasiunsie (Purchase) Idin euselauanstionss 9
Taefuslnnenvaratuauddatolasnsdundoua sasyanefudduiussaunisalifeafuiudn
Seannfgiudl 3 uag 4 fodl

FUNATINT 3 AIIUENTUYEIGNAT (Customer Engagement) dm1uauiushasaanssnusme
A1181319%8 (Intention to Buy)

AUNAFINT 4 AIUANATUATIAUAT (Brand Loyalty) dnauauiiusuagaansenuneanIIugiloge
(Intention to Buy)

ASN1saNTUNISIAY
au A A v oA o a1 & & a o Iz
I 1399 NANIETNUVDINTARANTNNNTRAIRMe A dIAuaulatniinemuddlatondn S

[V Y]

5 ° 9 Naal o a a &
LﬂiaﬂaqaqﬂmaﬂLQULU@L?%U')']EJIUﬂi%W]ﬁIV]EJ HITNTINNUUNTIIIIYAIU

Usensuasnguaiagng

Uszanstunisfinwiasedl fis nduauuelstuine (Generation Y) lneimuadunquauniiea
918581319 18-37 U Megandeluusunalng Jan1sfnwasslilinmurnedwiudssuinsidaiay

naudiegn nsaunquinegalulszannslulsswealnefiongszwing 18-37 U IRanut1ians
H1udedsnusaulauvesginaasesdinis lnedduneunisgusaeegne (Sampling Procedure) Aanisdy
o | . . = | = ) 2 vaa a
Aeg1emuasnIn (Convenience Sampling) laglsiilloniaaiuinazidu Seuneuiuvasunulugnous
WinmeusuanuasaInkazauadasle luvusieduielilingudegninssiunseungusieda
Fafinsimuedemnuidanseafeiunsinaumselasuiniasandedinuesulatveuniodienmse
Ll wneeuld BuRsn1smauluvaeunuesulatiayRlagiui

YUINNGUA29E19 L8991V IWIYTEYINT Newby uay Ertmer (1997) tausuuifn

= W A A . 9 & ° Y A a o

nsidennaumegfiiesne (Sufficient Sample) sengiugiu 3198 (The Larger
the Sample, the Better) lngilansnisAruiungusiiegemail
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n= (z/e)’ (p)(1-p)

TaeNANUUA LA N = WIAVBINGUMBEL z = FEAUANTUlA

e = dndmvaserunaandeuivoslfAnTuld

p = ddmvesszrnsiagyinnisdu

n= (1.96/.05)" (.50)(1-.50)

n = 384.16 = 385

JaagUlsmuangusegieifidiuiu 385 gatuneiissionisinm Fadlevhmafusiunudeys

PNUU

meaulduuuaeuaunaUndUIN 400 {itg PNUIRATILIUFI9E198931n837 (The Larger the Sample, the
Better) uitoafsiiduuasuauitlinduanomelunsinmsiuassranananisfinw el
Tunmafununudeyaraefitelfuuuasuniuesulaviiu Google Form Aeaintusiiuns
Aumdedsrusaulatiazyuruieafiuiadosdens wednurlumaiaiesdionsifanndndaniu sads
nslénmsusrinudednueaular 1wy wetn gyU vinmes uarlall SusavatiazBuanuusinuies
YOANUOUATIZN TINTUTIIHaRaULUUARUAIzgNAULTUAIINEY LazTeUAMEROULUUABUAIN
ieuansfenndumunueuueisiunelussmelng Seinsimuatisengsening 18-37 ¥ mngaey
wuuaeuamogliaglurisiifivun azdifugimaneunuuasuanlaeiuil wieufuinnsangianaves
frounuuasuaniie Widusunuvesusemalngld Weifuuuuaounn@siuiunsinsgiteyaniane
vosgfmounuuasuny Jauvadu 6 ngu Usznoude dreunuuaeuniuanmamile (Fevar 11.11)
nAnad (Fewar 15.56) MAnyiueen (Sawag 20.00) MAld (Segay 13.33) mangiueenieuvile (Geway
17.78) uaz nyummamuastasiunUiuama (Fovay 22.22) Wesndediavesuuuasuauesulatiill

Y o =2

anansnssyLaEimMUAMLagveIRauLUUaRUA 1Nl AEHITEReRIIUdRdIuTR MU UARUN LTI
Y e .

nnnglinalulszwalvetuiidndnlndifesiu nsiudeyaasldalddeyaannguauuedunsieg
Tudszwelve lneszeznanlunsinudeyasgseningiun 15 dquisw - 15 nsngieu 2562 laesauam
veau 30 Ju luuuaeunuviadu 400 Ya Jsaansaiiuteyaldasudou Wefinnsanananuauysives

LUUABUAULED FedUUaBUIamna 400 4n LUTmsegvideyasiely

N15IAAMAN YL VBIAMYS

Tunsfnueadaildlduuuasuniu (Questionnaire) Wurdasiielun1side Faiauwaunseouuudn
paringUszasd uagmauuassanssy neudadunsdeasmanmsnanndiededsrusoula 4 fu
$runu 21 Je Aifldnvarvetomaufunuunsduussanan (Rating Scale) Inewawainileny
Fdnid arynfuresgnd fs1uau 4 dednnu muAnFlusrsaudn $1uu 4 feuazenuiilate S1umu
3 Forany fdnvazaeaderouduiuuiasmdiuuszanaan (Rating Scale) udunisiamudomeay
Tianfenmufoinadielidriuuiun Tasanauvuasuaudunmsiaulmifielaoaadesiuuiun
Tngldnrumnevesfuusiiioadsdouufoinmadudomanilunside

ANULIDAUKAZAIIUNGINT
nMavngeuLteduvenaseile (Reliability Test) vosuuuaauniy 30 ¥a MUunguaLUBLSTUe
nladlgngusedn Inednsinudeyavnsesulaisie Google Form lngldrdudszavauaar (Alpha -

[

Coefficient) m3135v99 ATOUUIA (Cronbach) laNaninis1en 1 sadl
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= ' o O o
A9 1 AAULYDNUVDINILLUS

s AnduUszAnSuaanh
punsas1eANanla (VWO) 858
sudlemidndalaine (aco) 819

aupnuaulakazaunauIu (INE) 819
autaanyeana (PSC) 794
AUKNITUVDINAT (ENG) 848
AMUANALUATIEUAT (LOY) 780
musilade (BUY) 754

INANTIN 1 UansdesinUsnavan danduUseansuear ogsening 0.754 - 0.858 HAnduUseans

waanIIBIATEULIANINNIN 0.7 Daduuuadsunuinutety (Reliability) luszsungausula (Hair, Black,

Babin, Anderson & Tatham, 2006) 3athuuvgeunuluiiusiusiudeyanely

#5UNan1339Y

AUNITNYINTAIVBINITANW LRI

ENG=P +f W+ ACC+B_INE+P_PSC+e,
Lov=P +B wc+B ACC+B INE+P_PSCre,

BUY=P +B_ENG+P LOY+E, ‘
B = Andudszandandusius

Tng

€ = AANUAAIALARDU

(1
2)
(3)

FYINTIATIEAEVEUTUSUUUNYAUAZNTIATIEVIANUANBYLUUNYAMNANNTNEINTa]

U dl
LEAAINAAIAITINN 2 Ly 3

o a ¢ 1 a ] =] o v ¢ o/
N1919N 2 NI1FAATISUANRAY AIULUYILVUNINTZIU SRAUNUSUUUNYIAN Las VIFs v89a7uUs

Aauds BUY VVC ACC INE PSC ENG LOY VIFs
X 3.956 3.939 4.219 4.001 3.803 3.371 3.905
S.D. 0.934 0.975 0.835 0.940 0.926 1.167 0.977
BUY -
WC .599*% - 2.461
ACC .602*% 716* - 2.732
INE .686% 125% 761% - 4.087
PSC .686% .619*% .616* .183* - 2.611
ENG 572* A461* .329*% .505%* .556* - 1.260
LOY 156% .533* 579% .605% .596*% .454* - 1.260
*{ifezdfyneadaniszsiu 0.05
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Qll o a ] 1% = v v su = a & . . . v &
AINFAT1N 2 FILUIDATLUAATATULAMNFUNUTNULID1LAALTUY MuLt|ColL|near|ty AIUU

AMEERIYERWINNIMAERU Multicollinearity Iaglyan VIFs Usingina VIFs vesiudstase egsgning 1.221-

3,540 FadlAtiosnan 10 wane1n mulsdaseiinnuduiudiuluszaunldneliiAnteym Multicollinearity

Y o a £ v o ¢ ! o a o !
(BlaCk et aL., 2006) LﬁaWﬁ]’ﬁﬂMﬂ1ﬁmﬂ53ﬁ%ﬁﬁ%ﬁmWUﬁi%%’JN(ﬂ’JLLUSBﬁi%LLﬁSWQLLUi(ﬂ’m NUIN

= v o su o v a L i Ao o o aad o a1 W a £ v o &
llﬂ')']llallWUﬁﬂUW]LLUiC‘]r]llﬂWﬁmﬂaus[,f\]%aaﬂq\?mu‘ﬂﬂgaqﬂfyw'Naﬂfm/ﬁ%ﬂu 0.05 IﬂﬂuﬂqauﬂigﬁmﬁaWﬁNWUS

511979 0.572-0.756 wazilanuduiusiisinin 0.300 wazliiiu 0.800 Fadianudunusue builasuwds

Weaiu LagnisuanuasvesillsianwuslAasng wasanasageudennaadesiund linudgmila 9

ANZAITEIINNTAT N sannRLUUNTAalRIkandlun1T9T 3

M13°99 3 NINAHDUANUTLENTNITNANDYUUUNYAMIENINNITTDHITNINITAAIAAY

dodeaunaulall ANuKNRUYEINAT AUANALUATIAUAY wazAUnslade

fianusnu
AURNWUYDS v = - Ya X
o usSarss 4nén (Customer ci'a'mnnﬂﬂlumﬁau AMUASTATD
Engagement: A1 (Brand Loyal- (Intention to
ENG) ty: LOY) Buy: BUY)
Beta o} Beta o} Beta o}
(SE) -value (SE) -value (SE) -value
ﬂ"]ﬂﬂﬁl () -.001 975 -.002 .949 0.000 1.000
(.040) (.038) (.030)
AIUNTATIALAR LA 241% .000 087 143
(Vividness Creation: VWQC) (.064) (.059)
suilemidnddlaineg -.240%* 000 .234* .000
(Accessible Content: ACQ) (.067) (.063)
auaaaulalazaynauy 203 014 136 075
(Informative & Entertaining: INE) (.082) (.076)
audaanyana 396%* 000 .292* .000
(Personalization: PSC) (.065) (.061)
ANUENITUVDINAN 288** .000
(Customer Engagement: ENG) (.034)
AUANALUATIAUA 625%* .000
(Brand Loyalty: LOY) (.034)
Adj R 348 433 635
F 54.020 76.839 347.904
P-value .000 .000 .000

'
o w aaa v

“IegdAgyneanangesu 0.05; *AdseydAgyniadsanszau 0.01

<

£ v v ¢ [

*Andulszandanduiug niouiaunanndeunInsgIuLandluby
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NP7 3 W MFeansnensmanadededinueailall funisaiunruanla (B,,=0.241;
p<0.01) MuAnuuaulawazaynauy (B03=0.203; p<0.05) wazsutlaanynaaa (04=0.396; p<0.01)
fanuduiusuazranszunanIndennuyniuTesgnAn sgsiifuddymisediffiseiu 0.05 wag 0.01
audey Tuvaiefiguiovniidnadedne (BOZ=-0.24O; p<0.01) TAMUAUNUSLATHANTZNUNNAURD
ANANTLYBINAN SewaniusuuRgIuil 1a, 1c wag 1d muddu Tuvagimsdemsmensnaasededsa
soular] drudomiingsladde (BO6=O.234; p<0.01) wazaudaanyana (B08=0.292; p<0.01) §A2%
dnfusuaznansznumeuInderuAnFlussaui eg1eiduddymaadafisedu 0.01 Seweufusung

v ¢ '

1 2b uag 2d lumuANuEITUSLAENANTENUTENINANURNTUYBRNAAUANUANA AT AUMIINGTNS

o

vansensslageatsiliydiAgneedia (B =0.288, B10=0.625; p<0.01) JswauFusuufguii 3

o

waTANNAFIUN 4

aAUT8Na

MNHANSANYINUT anfgudl 1a, 1c uag 1d Wefunsdemmamsnainsededenueeulay
3 g bawn dunisasenuanta auenuiiaulasasaynauiu wasdudaanyaea dnanseny
mauIndeAIynuYesgnd esinnguauiueistunefunguiifinruaulaamgau fanudy
Haanyaaa waediefeufidatiunnugludagiuvemuies ffudunduiianion (Content) finuios
thalauazdmuaynauiy fhaulauazdanuaynauiu MiliAsanudndseivlananeduensua]
n19un (Positive Emotion) nanerduiauadifiinosniufduiussauiuianis Fsmuuvudiaes
msgeusumMamelulas (Davis, 1985) visiAnnsseuunaynslinu lusnudeansianz et rudosns
Foasuwiazauazuansnslunussiuiinuesauls dufunisEnduiiveniunistidnfendannyanad
ylsFeamsauuanssiadudsidgluamiuidn Tumsdoaniuneyanatuiudoasuuvasans
(Two-way Communication) viliAneuduiusinssninafulas Msusiteyaserinsduiudumeside
(Habibi et al., 2014) Im&Jmiﬁamimﬁaé’qmaaulaﬂmmmLTJ@I@maiﬁr;ﬂ%mmmﬁamaﬁuLﬁau %58
yanaduiiliineinuaiauaulamieutuld msdeassznintsyaeadalonalinsaiiolvsldduny
Fafimueatndafiosnns (Cheng et al,, 2017)

Tunendufunsfearsmenismanadnededsaueoulmiluauuigiuil 2 Fudevnfidndsldied
AuduiuSLazNansENUNIaURBAIENTLYBIgNAT LilBea1nnnsiiufduius fugnddufanseu
nsdoasgninauususkazgnAlusUluunsdoasuuanenis MAgauetsual (Emotion) 3sdnen
(Psychology) wag n13n1e8nw (Physical) ﬁﬁamﬁmﬂuéf@namu (Harrigan et al., 2017) 1u nawieuiomly
nsdeansfiyjatiunisatiuayuesuainauan msdeasiidlafiefiumaduneyana luvusiieaturde
fliguagnén 19 ueaiiugfguaina greudeninu viewinnuneadumesiidugaduiagn (Touch Point)
dosdiauedsundoslunisliuinisuazneumamgndild fensdeasiidninddddieiuieidu
Aoanssunsnens i zanlunYom1svesdunsndnia@iva (Digital Asset) wiludagUugsna
wiesdowsesulaviiuiafuuusudssiuana uay wusudlussduiosiuiionadiviwennslumssuiu
YosynenisAeansitlivintu fehuauusuiediuiudsumsnuanduiite lunduanuesdune fiaunso
FoAudmanosdudll 4 ogawe Aamsddlddarumesludunnaioutomdunsdomnientsii
domiwadludedsauooulafluntazdeamdlénniu iosmndedifamminensdedildnaroan

Tusnifiadu iaulafinslémsdeasmenisnaadededsauooulal srudemildnadldieg
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wazdudaanyana danuduiusuaznansznunisuandennuinilunsdud nsldnisieans
yamanaadededsauooulaituiirnudie warnsiuiusslond luvasiefuiladonnuaynaun
(Playfulness) szl iiAnussgelalunislidudn (Davis, 1985) funanussgalanielu (ntrinsic Motivation)
(Hung, Tsai & Chou, 2016) @onAaesiu Wu et al. (2017) fnuinesuaignuuin axvhlnanalingda
Tukeundiatu ileifnnisnsevindenisaniiinanselu dedsemeeulat (Social Media) luvosnaiiviil
\Annnsdeanseeulall (Online Communication) Wusieyana wazdusiengy iliiAansiamn
aduiusszrinseuluuvuioiues iliAsmmideslosmadsau (Social Tie) wagaudniussewing
uAAa (Relationship) fanunsoadrsnnulindalimantuld (Cheng et al, 2017) wwidieaifu Phungphol
(2019) finuin mslefuiidedinuesulatiiifiusslenilusunislidoyauazidudeifauaynauiy
yhlmAnaalindaneufivgriliAnaudilatedudiely

Tagasuudn aunfgiui 3 uas 4 luduenugnifuvesgnuasanuindlussduddaudius
LAYHANTENUNISUINABAIINATIATE Gen1sfiRantsanunsnadseuduiusiiatugndiegnasmtian
yhliignéfinnuduveulunsaud vilignéidedosmstedudiedasdions axdinuusudiududvousn
aonAdesiunsAnYIYes Prentice et al. (2019) finuiAnagniuvesgRAUgNAN UL Fusiruad
uazdunginssuazdmanonisindulato WoswheUfduiusiiaiannnsieassewinsfianisuazgnén
TuitRenduismieiniesdenuasnguauuaisduneieruduiusfifsewietuiliinaudels

u
¥

o a g a v B o | 5 = Y] Y a vowvag o1 A A !
LLagﬁnLUUﬂqisﬂaaUﬂ'}Lﬁiaﬂﬁqaqqaﬁm\ﬂmaﬂLa sLusUmgLﬂﬁl’lﬂUﬂqiaiqqmianﬂqlWLﬂumqu%aﬂQIUﬂqu
A o ¢ o o ' o o A s 2 o § v Y a & & Qll .
dodspuoaulail Fuhlugnisadrsnnudnfdenusud dailigndninaudslagelufian (Lin, Wang,
Chang & Lin, 2019)

v v v aw
Jarauanuzilaann1sive
TLAUBLULNINNG ]
nsfnwaivesdruianmsldesuienisdeansiededinusaulatl Mmeuwuudiasiniseeusu
wialulad (Davis, 1985) waznguiwginssumiuuwny (Ajzen, 1991) wavinisaseanuduaina
(Generalized) Wiiungufluanmuindeuluiiagiu Fayaraludinunginssulunislddodrueaulai
A A o ¢ I a4 A A v g v = o sl
Wasuulasly wagdedsrueaulatinans dunsedeniuanatulaguldinnfianluingussasdiivannvaty
= e % ! Y o v = 4 o s v
msfnwniliduesdmnuilvd nmsasisiudsaunmsdoasmededsnueoulatiiidl 4 du Usenay
Ay Msasieaanla arullemididaladng dunislideyauaznisadiennnuaynauIy wazeu
Janyana MauLInnguikarnIsnageudeyalfelsednyg Janudndwmasion1ssuiiazuulliy
noRnssulunquauuetuNeninnuailaniesdion dauausaiedanuiilunaaeulunguiiodng
A 9 v v = a v o o vy
dielidnlangufuaswginssuvedlidedinueauladlutlagiula

YalauauuENIIN1TUUR
HAN1IAN®IASIE WUTT NIFINURUNAYNTNNNITNAIAVDAATOIAIB1 AITHINNTATI9FULUY
= = ] s o ~ | v A o ¢
M3Fean SN IEaLTEnIMUTUAKAERTR Easenieiumuanuasteludodntooulat Ineguuuuves
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