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Abstract

The objective of this research was to investigate spa business enterprises, STP marketing, and the 7Ps
marketing mix of small and medium spa business. Data was collected using a questionnaire survey from
396 SMEs spa users and a focus group of 155 spa entrepreneurs from Bangkok, Khon Kaen, Chiang Mai,
Krabi, Songkla, and Phuket provinces.

The study found that SMEs spa businesses fall into the Unfocused. Most SMEs spa entrepreneurs
do not take their STP marketing nor their marketing mix strategies into consideration. As a result, they lack
the ability to compete. In addition, these entrepreneurs encounter difficulties in accessing finances and
maintaining staffing numbers due to an unsteady income. It is recommended that the government should
play a greater role in enhancing entrepreneurs’ knowledge on business operations and access to finances.
Furthermore, tourist destinations should be diversified by appealing to tourists during all seasons which
would mitigate the cyclical nature of tourism-related businesses and stimulate tourism throughout the year.

This would lead to an increase in customers of spa businesses.
Keywords: Spa business, small and medium enterprises (SMEs), service marketing mix

unin

g3faatnennazfuunasolind fgvesssmafiinisliuinsauiuds Saheliannisdiany
Tudszmadne  seldvesssiaatilaniinisveremegwioiles Tnglul wa. 2560 yarmamaU1viilan
fyarA1gans 2.8 AU uUIm kagyliiian1s91euis 2.5 a1uau (Global Wellness Institute, 2018)
dmsuuszmdlneyamaaeadiyacgeia 35,000 uum waelidhsimadulafiuszanasesas 7 et (Thongtub, 2019)
Tuw.a. 2547 Sgunalvelafiulevendndulivsemelnedugudnaisguaimuiaginiaede (Medical Hub of Asia)
duasulivszndlnedudiomasisaurlugiiniaede (Capital Spa of Asia) (Department of International Trade
Promotion, 2015) wagxaununglinsznsaanssuauiaiunuensmansnmsianyssmalnedugudnansaunm
UIWR (e, 2555-2559) laefidedimiliussimalngdugudnasgsfauinsieduaiugunimszdulan
AeunsglamnungnsmansnmsiaunUssnalilnedumudnaisguameedlan (Thailand Hub of Wellness and
Medical Services) nellu 10 T (w.f1. 2560-2569) Ineilgasjsvsneifiomssimunuazifindnnnuannsalunisugedu
éfmqmmwmaaﬂizmmLﬁaLLﬁdaﬁﬁuﬁ’meimﬂ (Department of Health Service Support, 2016)

ag19lsAf gsfaaunlvenguiamisvuinnalsuazauingeu (SMEs) (Aeluazisanin “aun SMEs”)
Tulszmalneinsdszavdymeglunatedd Tnsamzdgmduyanaing iesanduruagiinaouddl
ANUPIALAAY FadanaligsNaaluinlayvuiawnauning1nsyaaa (Chantaburee, 2016; Department of Health
Service Support, 2016; Esichaikul & Chanpayom, 2013; Junead, Jamnongchob, Wanichakorn, & Manirochana,
2018) wonanil Yaymnsdnfiaunasiunuvedusenauns (Chantaburee, 2016) AilluguassadiAylunsiaw
gafvatlneduiy swidsiazsdmguinmseaaulieseigsfanlneifofiuianuannsolunisudeiy
AumaUsEIne

UsZAIAVIINITINY

1. Lﬁ'aﬁﬂm%Lﬁumaaqiﬁw%msaﬂﬂuﬂaju%amﬁ%umﬂmaLLazsummiau (SMEs) Tutszimnalng

2. \fiefinunisutadiumann (STP Marketing) Usenaudie NSWUINGUNINTAAIA (Segmentation)
nMsmvuangudImungnIan1naia (Targeting) kagA15I19ALMUININITAAIA (Positioning) ¥esgsnaaUl
nauiifAamAsmnanaauasnagon (SMEs) ludsemelng

3. fiefnwdnuszaunensnaInu3nns (7Ps of Marketing Mix) Usznausng naadnsin1susnig s1mn
FoIINITIRT e LazanuAlTUINIS NMsFeasnIInaIALazRaNTINANASUNITIE AWINGEUNIINIEAMN
NTLUIUNT WATNTNYINTUAAD quiﬁaaﬂﬂﬂﬁmﬁLﬂuimwﬁasummﬂmaLLammm'am (SMEs) Tuusgmdlney
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WUIAA NEY wazUITENNEITaY

NagNSIALLUTINIUINNT (Service Focused Strategy)

nagMSALUgINaUIN13 (Service Focused Strategy) 8fBUUIANARG99ALIL (Focus) 183n1AnISHER
fleadnisivhnsuamiulsienaldlalumnudesnsvesmainamzdiuuasneeuausinufion1syenain
duuneldinaluladilesdnisiiog Wognamnssumsliuimadvlniy umiudndonauuiEugminunld
it mnsliuins wasiiunrmausalunsutsiu lnemhegsiaeaagiiuiiveuwnnisuinis (Range of
Services) wiavauranaIn (Market Segments) Alé Johnston (1996) wiagatiu (Focus) Tun1sliu3nisvesesinis

lugsiausmsesnundu 4 ngu (@il 1)

c N N
= ASLUUUSANS nslaifigaiu
S § (Service Focused) (Unfocused)
g @\l O\ J
= 5 7 . N [ y A
9 ag MIUUIUINSHaZRaA MLUuRaIn
S (Fully Focused) (Market Focused)
=\ O\ J
WAY A1
YBUWANITUING

Amd 1 wnAnnslinisudnng (Service Concepts)
flan: Johnston (1996)

Nl 1 MaunsuUInTg (Service Focused) Aansflaadnsiiuussinnaudu3nis (Range of Services)
liinniin usfingumisnsnananiengugnin (Market Segments) fifiaannsliuinisvannvanenga Wy Microsoft
WAn Microsoft Office LilBsusnsieaiiatausvsuignimanaulsiinazfunguiuilan diinau anunw
naonuguilnaly

naw#l 2 nswiumann (Market Focused) Aemsyjsnanaiamnzan lagesdmsitungumsnisnaiavionguandn
(Market Segments) ag”lmﬁwﬁ’ﬂﬁuﬂu (Narrowly Defined) usfi1uaududnuinis (Range of Services) finannuang
Wy andunsulnglidnsiviyainvangimeungioUnsinseie

nawil 3 nsuuanInaIALanIsUING (Fully Focused) Aonisuinmsfifiussinnnisuinislaantn
vieluuienfionvasiivinisudnifiesuininfies uasiindugnilanisanzas gsfednuaiinosdaduntsian
msuinsvesulidudaiionsvausinguanitmineifioanguidnaiidied g

nauit 4 mslaifigauiu (Unfocused) Ao nisliusnslildfigauiu fluwinguanéntmane vidosuu
¥9sUsElANMIUING edwmaliesdnisvdeviegsiasesiiussanadnfarivinsinannmanginssneuauss
AnudpIsveINguanANNgy vizeagUlagdet mslifgauiufoms “vineehs lemeuaussnnufissmsvemnay”
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N3LUSEIUAaNA (STP Marketing)

nsuUsEILRaTR (STP Marketing) Ao nagnémsmanaiiliinnadndyisgniuazaussnsgsia STP Marketing
\uiestiefiiauslae Kotler and Keller (2016) fivaglvannsannzdnisnoazidonveandnfasinisuing
Saetang and Pathomsirikul (2016) wuinagnsnsniseandssaseruinfvesgn Tnewiuldainnisliuinig
dnfUTanauigatiu STP Marketing wisnisliasesioonifu 3 sumeu éiun nisutsndumanismaia (Segmentation)
nsfmuangudmvinen1enIsnatn (Targeting) WagN1IAMMUARILMIANIIAITAATIR (Positioning) (Lovelock &
Wirtz, 2016) Tnefiswazidonsai

NISUUINGUNNNTIAAIN (S — Segmentation) ManefensdnngugnAviedsuuiniseenulunuiamy
munasiivuanusidenlieaduUssrinsmans (Demographic) (W 81y A szduMsAnYY 91w el
Wovd) Qilenans (Geographic) (Wu Ma WU Wey/auun) 3nInen (Psychographics) (Wu YAENAIN Tu5ITY
ATYBU) Waz/ 150 NORNTIHANERS (Behavion niauuuuaun1suslng (Wu euilunistedudn Usinansldaud
dnwauznslddudn)  nnsudangumenismaimsihlimsiuanudesnisvesgniusiaznguifininuuandisty
Faageliiussnounsaunsofmunnagnimemssaaiofisdanuansolunisutedu wenand gusenauns
franunsalinisuusngumeniseanalunisdumandnivadlueuan (Potential Customers) lagnsae

8 MILUINGLNINTAATN WU a1en13Tu Thai Air Asia Saduaenistudunum wsngumisnismans
muLUULHLNSURLaA WU naugnAntingsRafienadeaidsunasmsiiumesaaniunisal maanemstufagiimlagens
sunuvfiaansadsundasmsiiumaldnasananielfiinaudangulunisdiuns vienguilagaisild
flvanudfiusnanduddy mstiﬁuﬁ%mauauaqqﬂﬁwmjwfﬁw&?ﬂmaaﬁﬁswmﬁﬂ wilsannsauAsuutas
Fudiunslduazlifiomnsuimsuuedosdussninaiuma us

mammuAngadl gy 9nsaan (T - Targeting) winefiansUsziliuuazAnidonngugnAmiegiuuims
wlmmuﬁuumaumnmnammqmimmm (Segmentation) Yudunouudsmunanguiermumitermundunguthung
fazitumanaadidanuiu nqugndidenlutuseudandundugnéiifiniudesnimsafuauduieuing
flosdmariiaue Siswati (2021) iauailunissmuanguidmsneymsnismainiu fszneunsaasdilyiazanns
mamauﬂﬂ/mmimvmauauaqmmmaamiﬁuaaaﬂmlmavliim Tuvausifeniiu suumauuﬂmaamalmammiimﬁim‘m
Wiun1se uagsiligshvuszaunadifanniy

Arag1an1sMuuangudivangn1enisnatalidenadosriondua1u1 T luN TN FUATLAT USANS
youUsznaums wWu Ineasu Fifiulanudeinglunisuimsiunnuguanysaiaadsiy (Holistic wellness)
winsliuinsdenandinmduimassdugs fadu Snasfsimuangudmanemsnmssaadunduiifseligs
wazlinuddyiuanuguanysel dWusu

MRS 197 5789 (P - Positioning) vanefsnsnesiuvisansiast/nslvuins ilelguslan
amnsauenLezAuAMIoUInIsvenTIeenaNdufuieussBuiindondsty 1wy gsian1siuvesarsnisluy
ynanenuefiag Maumsnanisaaadidu Asia’s Boutique Airline itelsigfuslandile 0udu nsfvuasiumis
mamsnandwalifuslasiinnudiladudviouinmsfifussneumsiiauseengnain :nnsAnwves Zimmer,
Salonen and Wangenheim (2020) WUPASATURRLMINansRaRE P ELTUE S sUaNFe RN (Purchase
Intention) va3gUIlnABNAY

Cravens and Piercy (2009) Tamudiuinduseunisutsngumanisnain (Segmentation) nsrisu
naudmunen1ansnain (Targeting) dAudIAYABEN1TIFAUNUIMIINITAAA (Positioning) tWTIEN1TINNALNT
aostunouusnldnauasteaivayliiussnounswanduuasUinisfinouaussaudosmsvesndugnildaty
msivuaiumisansnanelfegumnzalwar Rl AuAIAT SN STineuaue s A weakUIlan
zaefindanuaninsalunisuteady (Malega, Rudy, Kovac & Kovac, 2019) dvnIgudstulunanbieiv
vanes1e fuilanaziiviruadiipsroduseneunsinnanménualaonadosiusummisnisnainvesdudn (Batra,
Charles Zhang, AydinoGLu & Feinberg, 2017)
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dauuszaun1nITnatn (7Ps Marketing Mix)

o w

duUsEaunINIInanA 1ise Marketing Mix 1unagnsvnensnannfigagnuniinszidiulsenauiiddiy

o
o

namsmane villdwunsnaauaznseulumssuiunuii Aegvilvinanaudriouinmaduiifianelavesgndi
LaABUALDIANNABINITVBIRNAUsaENGULH (Van Waterschoot & Van den Bulte, 1992) wwidndiuuszan
V9MIAA1N 4Ps LaUBlAEAANIIASENINISAAIN Jerome McCarthy Tud a.d. 1960 ieWawdnruanunse
Tunsutedudmsuaudiisudodls (Tangble Product) 4ps flaifuiugiutesdiuusyaumenisnain (Marketing Mix)
Feusznause wandnst (Product) 11A7 (Price) Foammansdndmineuazaniuiliuinns (Place) wagnsdoans
nMsnataLarAanssuduadunisane (Promotion) tunanden dudiilianunsodudestd (ntangible Product)
I¥gnihiauagmannifiuaindy dadu Tull 1981 Booms and Bitner (1981) Lauaindauyszaunan1snaIn
Tnglanzlugsiauinisasasiiindn 3 duldun Fudanadeunisnienim (Physical Evidence) nguIunNg
(Process) uaz n3wennsyara (People) iy 7 fu MeaxBesesdiulssaumenmanadelmiiy 7 fu
fiwandoadsil

HAnSeINITUSNST (Product) WandusinsuinisAenslidnisvdniidaenlyigni msuinissesend
Aut1ugy (Competency) vosgliuinsdaiuandnvazionziveusazyanalunsliuinig armdiungy
Usgnousie Winve Au3 MsANe Useaunisal muaunTe weAnssu firuad wag/v3e35n15ALlugsAa
At liifiesutasdamalisenounmsanunsaUssavarudiialunsdidugsiasiniu mnusdahllg
Anuuansslunsedauavdaauuinsiviiignaidneie (Kotler, Bowen, Makens & Baloglu, 2017) lesnn
nsuinsdiuluiiieneuaussnusdosmsuSeifionrdamiliiuguslaa msliuinisdamsddafannudesns
voe5ustnaluddey (Skowron & Kristensen, 2012)

wAnfusiusmsiidnuardfuiodudillansadudedld fafunsmendnsasiusnmssadumsuedud
flondunufianelanndsiidudoslildfuessodsslonifiintuainnisuslan Sehandudiidudoldily
(in & Gu Suh, 2005) A MYeensTunsdudsiignalanud W dususiuusn Sefunsdnaulanduanlidn
voaffuslnatuegiuanninuimaidundn (kwok, Tang & Yu, 2020) uendniiu fuslnesinasidendoenzaudn
fnustirudosnmsusloawiniy wu wiRnadnodueinoselilfludegiu wivdnasdiuennedunasden 4
wilomaiifuilnavedadulaldiends dundndasiutagtuenaiimusiduiisdonhiudmivansyana
(Personalization) 19 (Kusumawati, Oswari, Utomo & Kumar, 2014) A15U19ANUBANA1YBIHNANNUI1/N15USAS
(Product Differentiation) 5&LﬂuﬂzymﬁﬁﬁzyﬂismwﬁﬂuL%aﬂaqmédauﬂisawwmimmm %4 Kankaew (2011)
Treuiiuinmsassmuuansidiunisdadasivinsazaussaiudiomnisvesuilnaldvainvansngu islona
fiffusznounsarldgnéniiuiy

5791 (Price) nPnAeRuTignAsoNTeiflawaniuAUAMEoUINSTFSU (Bearden, Ingram & LaForge, 2007)
msimuenaunagninsnismaeiddyidesnnnaidudnulssaumamsnaiadidssasionisdndulaliuinig
(Duncan, 2008) Mtmuasaiigaiuluerailiiiorlutouinisanuisnguss vietoaudmaun Faasiily
dnsgapdesenuiouayilsvesuisn mndmuasmaniiull enufesmsnisuinise st uiienssunarils
mssndulafmuasandsiesfinsanegisseunsy Tugshafifimsliuinmsndendaiu aaamindeudu dadusan
funumddnlunmsnszdunmsiindulavesiuslnelsidentdusnmaiifisnaining (Yaghoubian, Jahani, Yazdani-Charati &
Mahmoudi, 2018) 31AwesduAazUINITIElANETUSiUAIUBE TBAYBIRINTT (Market Survival) Tauilageny
(Sales Growth) sillemadanasiorls (Profitability) svendafunagminisiignlilunsifinnnuansnsalunisudadu
(Competitive Pricing)
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msfvuaseiildviarewuude (n) nsfvuasimwuuuIndils (Cost-based Pricing) lunsimuasian
Tnelddunudundn Tnssuisaldaelunsduiumuasalddedu q mehussanduius vieusunindnual
urihdunuiiilduandusilsiidesns () MsinuesIAMUUYszEuLanI (Value-based Pricing) tun1simunsian
TneldamArveandnfusianyueadorfundn () nsdvunsinIaugUasd (Demand-based Pricing)
HunstmunsalasddsTinuaudesnistovesgnéfifinsdsunas wiemuiavguresguasdresian
(Price Elasticity of Demand) Aaifloseiudsuly anusissnsvesiuilnnazdeuntadiuegnils evndeyatl
uldlunisimunsian e (1) MafmmuasiAnuN1suRady (Competition-based Pricing) {unisfimunsian
vosdndasiaglimmauidudugnlunstmun lnsersmnunaeisvesguiduiifilunan udfwasm
vasadlifgends s viewhdumeiadeiu nsfimauuuilflunsdiingn susiusnsldldunmangudetu
finisudeduann (wu veniidsagy thenaw Wusy) Sanedosse vielunsdifuslaensunaiivietulunan
Tnevhly (Bearden et al., 2007)

fawsawdadusiuinisazliduddnlunsdnduladizuuinng uinendfimfianoiaazlalliduden
Yo Uslnaanely anmsfinwduussaunsnairiugsianuuinisne1uiares Abedi, Malekzadeh, Moosazadeh,
Abedini and Hasanpoor (2019) wui1 adesaniinadenisandulaveduslaaluniadilduinmsaniuneiuia
o3y luvaiitadunuamuinmsviesnansusivinsiinasonsdnalavesiuilnalumstilduinmsanumeuia
vesonvu uazlungugniiiseles Yedusauartedosonsduaiunmsueiinnuduiusiunisdadula
Wrsuusnsunnnindadedu 4 (Ravangard, Khodadad & Bastani, 2020)

FoamMTInT mheuazaa Lliiu3nI5 (Place) wnefs tesnansudnisiigseneunstiauesiegndn
(Kerin, Lau, Hartley & Rudelius, 2015) %"’amﬂimmﬁqamuﬁé?waﬁm Faduanuindnuasdseuusnig uaﬂmm‘j
amuﬁé’wmaﬁﬂﬁmﬁddﬁlﬁﬂqiﬂﬁuﬂﬁ%@ﬁuwmﬁmﬁmsfm%msﬁu LagmngAuTINTsan e UHAn Tl
U3N159naY (Kim & Hyun, 2011)

NNISANBIV8Y Sonkaew and Chalpra5|t (2019) ‘mmmswaﬂmmmimﬁuwmamuﬂivﬂaumﬂmw
fdufiugenuogieiteddameadn uenaintu 91Nkan1sIdeues Seng, Sum and Mahfar (2015) fifumy
Tudnwasifeatusasiausuur gussnaumsatsdiliismuasmnuasuilnaduddnluntsivunao i
VBITINIVINIG

uenandunisiisafiagmnazasliuilnad fanuiidwosnsiauinisldlasiouds deheaiiuayy
TR liuInsntudnds nmsfnunaniuiivsenaunislifanuinsnguisiufifuussduddy
fidsrnisds eiioidumsannisudstuiionnaniniu dafu Wefuszneunisiinisliuinislusnuusifoitu
Rlimrsfianiufiddlndfusniuly (Manrai & Manrai, 2007)

158087571598 1UAEAINTIUFUATUNITYIY (Promotion) HuRanssuvien1sdoansnianisnain
frnelislnasunsudeyaifisriuuinisuesesin/gsia Wumsnszdulignéndhmneiinansesnsiinzliuims
flesinmmiiauseongnann laeviilrgndwdofiuuinmmauiuinsiitiaueiiusslominasneuaussausionis
Iaoensls (Navarat Na Ayudhaya, 2009) Promotion ﬁqLﬁuﬁﬁmiimmi?iamwmmwamﬁa%ﬂﬂmmmwﬁﬂi
Tunsilegvemsdudn fauAwazUINIT (Duncan, 2008)

sAoansnsaaauazAvnssdNaSINIUE (Promotion) i Uszasdvdnanasynsiie (1) msuddlimsty
(Informing) Wy nsudegnAnlimsiuinludianamis 4 Ss1ensduaunisveeslstha uienslideya
Aeafudseleriivadnis (2) mstnvau (Persuading) wu msidaflidnanasdduinisiva 4 uas (3) msdeuanush
(Reminding) W nsudafieunanta-Uausnislul iWufu (Bearden et al., 2007) aenalsiniu NNSARENINNTAANN
gadpan st eTllfunnensild Wy nsusnse (Word of mouth) (Lovelock & Wirtz, 2016) Saidlunisdoans
Tnelddosmsiiliiunnants dnfunsdearsiiosdnisvieaniuusznaunishilddelamesunsarsimandy
ponlunieuen nisdeanslusnust ssdmatinliannsomueuiiansmsdensld Tnslewgnisdomsdeyaideay
flansnsaunsnszangluldegianniiinardmansenuseniinisegnaguuss
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Fawandosn9men i (Physical Evidence) udnlssauymnsnanaiigniaueifisdundmivgshauims
Faduvssamaudfiisnntululangalud - Awndoumsnionw (Physical Evidence) vanelia giivimiuinis
(Servicescape) fignfniinliuinsazdomudndannmsintiving enaiduanuidmiuivseuariuinisgnd
vioiFuUIns Fedsendumisoonuuunnusdiiinfusuuuunsuinig Aunedeuvmamenimidudeiianansadudals
deUsvamdudiana 5 18un nsueadiu nsladu nslenau N334 Uag MU3ENYTN9319n1e Tag Physical Evidence
¥esg3RavINMIAIIsAasInNgeiio mnulinds uararwdsyivlaliiugnénld dswandoumisnienm
FalaildiRgtosiunmsuimslaense uidssarenu3nve3uuns (Kasper, van Helsdingen & Gabbott, 2006)
Hoffman and Bateson (2006) léauadswindaumenenimliauanlann 1) nsanussneuen (Facility Exterior)
Fomannusserasaniuiinneuentimeny Sthouandiduianuiidigsia nisdfeennuagan wu uins
fivensaudiomnsuuinis saenaunsadsdanndeulneseuliinuaisny 2) nsanusanely (Facility Interior)
fonsnussneluaniuuszneumslviliauaenadesiuUssinvgsiaivh uaauUszneumsaUrstinsnnuss
aeluiiadseuseunangliuagiuuing msaienduliiAnmnuenzi viensiledesdiedmiulsznoums
Tusnsiviuadeidudu war 3) drufidudeslddu 9 (Other Tangibles) W n3asuuuniinauiifinnuEsuios
msflusuiuwanuasteyauinig mstiduledielifuuinsansaduduteyailossneumsdndula

N35UIUNIT (Process) N3UIUNMIUINSMaNefeguuuunsu3nisiifinsssyiinisuastunounisuims
ilemauausinufesnsuazadanufianelaliungnanliog1asansa (Fitzsimmons & Fitzsimmons, 2004)
nszuaun1Tnsiinisuinisidasdunszuiunsidanuduuinsgiuieadu fafeanuazainauns
wazauUszivlaliungndn Wirtz, Chew and Lovelock (2012) Tianuiiuinguseneunisgsiauinisaasd
nseeniuunszuIuMIuInistaeviiduunuiauanstuneunisiiaiu (Flow Charts) iiteuandlimiinaumsy
ogednaudt TunsliuimaundsuuinistiunisBuduognls deladuiivindlunsdiiuns asdniuns
Tuusiastumauatls uazaumsliusnislusuuule nagnsiflifeufansoanuuunszsuauns Msrauauds
N15UINT  MTiananTIdeUkAzUsHunsIiUNIS MIIATIEINSHEINIUAZN1IINATIAY UaENITIANA
nMsufuRenuduen Key Performance Indicators (KPIs) waznnsvigiionssniueu

ninensyara (People) Tugsfanisliuinisdndudesiymainstunisliuinig yeainslugsfauinig
fanudfyogrannitagshlsigndndseiivlaluuinsilisu msiiyaainsiidfdaviloudunsiiaudidaunim
ninensyaraluiitsivinue anuaiusaveslviuing fasddwilignddndulafiazdsuuiniviel
uenani nimennsyanadsddilumsaamnudiniusiuguilne Ssorwvilignédenufimelaluguamuing
snu (Kwok et al., 2020) yanaviegnindlussdnsismsivinusfmanzaudiunuiivia Kasper et al. (2006)
Tanuwiuiinmsdamminennsuaraliiiuszavsnmdsznousme 1) msfmden (Selection) yransiilanumianza
fumihfisuRngeu 2) mstineusa (Training) Wlanudunglunuiihidivesgsiesdesasuiuauauannss
yosyamnsHitoinUszavEAmliTUgsAa 3) MsUszliurnuansalunsUiTRnThA (Performance) iiteliiuladh
wifnauudazAuIzasINaRLazdweuInsldnssNImIgIUAsUIINsanIuYsEneunsivualy uaz
1) n9l¥seTa (Reward) wAndnaufifanuasouazanunsau fURnuldnuianiuszneunisimualy
dwFumadeidnwifsaivatilnenuiminensyarafuglasiaiddglunisdniugsia Inetaymdnn
LﬁmmﬂmsﬁmLLﬂamLiqmuﬁ:ﬁﬁﬂw (Aksornpairoj & Pakdeepini, 2017, Chantaburee, 2016) LLaxLLimuﬁ:ﬁﬁﬂwqq
Afinvzdinisdenuues (Junead et al., 2018) Fsdwaliigusynounsiialddeiunisiineusuas
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Tavasu drudszaunisnismain vse Marketing Mix iunagnimenisaanndidielsindnsasiuinng
Lﬂuﬁﬁqwdwmqﬂﬁﬂ WAYANNITONDUALBIAIINADINTYRINALARENEL (Van Waterschoot & Van den Bulte, 1992)
mywsedulszauinsnain Indusesdanudilalunnudenisvesgni JneimuediuUsyaun1ansnan
I¢ignéfas (Solimun & Fernandes, 2018) InMsnumMuIssanssunuiiTefidnunslidulssaumsnisnan
(Marketing Mix) %1 4Ps wa 7Ps Giaﬂ'ﬁmauauawnméfaqmsﬁuaqqﬂé’m‘%ﬁ%’uﬁms%lﬂiumaLﬁmﬁujw duszau
mMansaaiiangnsonsinaulatedudn wiednduladsuUINIvesNAN W 1WITYe3 Kaiwansil, Sangpikul
and Pongyelar (2018) Anwnganssunisidenitindalniuaiuyszaunianisnain vse Lee, Ko, Tikkanen, Phan,
Aiello, Donvito and Raithel (2014) FnwiAnusnadensIduARsnENaanaILUsEaNnIenIsAaIn azuiuldn
gsfauinsiinislddndszaumanisnain 7ps leadunufianelaliuiguilanmszdimuszannienisnain
fiauduiusigeuanduanudnfvesguilan FedruUszaumanisnainiiesasdudadeddalunisadls
Femuditusserisduslanuaziuseneumslussezen (Othman, Harun, De Almeida & Sadg, 2020)

AMNE1U3TUNTUYeTY (Competitive Advantages) 2111313 lUNTURITUNINEAIAINAINNTA
vosashnIslumsasianaen (Value) uagmnusiads (Wealth) WiAntumiledudstu Tumsnseatn ssdnisanunsa
afepnuasatunsustulamenisiinaensninseantuguiuua 9 2TEluNTEUILNITIMNENITRAIN
(Kotler & Keller, 2016) Auansalunsuaiudeinanuanlsesfiuduiiessdnisinisdeaisnisnana
fuffuslaalasendunagnsaruyszaumanisnain (Mojahedi & Hassanpour, 2016) Tuwaugdl Al Badi (2018)
wuladednuszauneimsnain uazmsiinanssudaasunmsuglagameinuasoiedseueaulad 1avswadaun
soa1uarnisalunisutaduveaduszneunis 9 nawidediiiuanlngaguainuaiuisalunisuyady
Junaananuanunsatunisldnagnsmenisaanaludiusing 9 lnsamznisinuanagnsaiudszaunianisnain
Tinouaussnudiosnsvesuilan fenafmnzay Yiausiutesmsidinfddlneie wazinisdoansia
awhlgnsiAnganssudens fuszneunsagldsulssleninouunulugluvurestilanieguisiumedy
visodnienilafusznounsiinnuaninsalunisuisdumioguas

n3aUKLIAATUNITITY

nuiTeAnwinagninianisnaiavesiuszneunisginaaUn SMEs Tuilagtu dsnnsansununagns
fvnzasazhlugeuannsalunsusiuvesiussneunslel Ussiunelaun gautugsiauinns msutsdumana
warduUsEaun1aN1InaIn voegsnaau SMEs vatlng

?mﬁugiﬁaﬁmﬂuﬂizLﬁuﬁ;mLﬁuqsﬁaU%ﬂﬂiﬁ NUREANINMIITURAiueIUsENaUNS LY UWALINS
(Srudssanuins inn-os) uazveunran (Suaungugnénidmane snn-tee) failiioAnwinisiiaueuin
uAgnéuesgsisaUilneidueenils uazuimsiiausiionsuausseudesnsiiuigningule

NIueILAaIm (STP Marketing) Tuuszidiuil fifousndssdiugoslunisinwioanu (n) mautengy
NNT0ATA (V) MIAMUANGUTMNIENINITNAIN Wag (A) NMSAINUARILMLINIINTAAA VosEUsENUNMTAUN
SMEs Tutsewmelne avimdnnsuasvapadifusznaumsldlunisudsdiunan (STP Marketing)

INMIVIUNUITTAUNTTY WUT NSUUINEUMISN15mae (S — Segmentation) lnsutsgnénfiilusosnis
fipivdesnuimusssu fensualanuianiindrendeiu senidlungu q anduteysaiuayulviiussneunsinanfiansan
nMsnAnduALazUIM T ieneuauBIgnAUiazngy (Kim & Park, 2020) msivuangudmaneyianisnain
(T - Targeting) 1’7immza:uﬁ’ummmmaalumm%mﬁuﬁwLLazU‘%miﬁuamﬂ’aaqiﬁa azthlugnisdanauduen
warUsN1shaegaiuse@nsniw (Shiau, Huang & Chen, 2013) LagN1SAUUARILIALINIINITAATA (P — Positioning)

griliuslnaussiTlnaemsevingiemstiogueduiuasUsmstasiiludamunieluswanls (Zimmer et al, 2020)
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FIUYTEANN1NNTITHAIN PINNNTAUNIUITIUNTTUNUIINTASAULANGNS (Differentiation) vedduA"
visendnfusinisusnts (Product) udusine 4 wu gudnual nauawdd ashlignangdnnelannnslafunsneuaues
(Kankaew, 2011) Tunaigdl Kusumawati et al. (2014) wuingnénazidendeduiinevaussnudesnisves
auaslnglan (Personalization) 1nnnindumiindnyemly Tudwwessen (Price) #ulszaun1ansnana 7Ps
namisaiidiognémnuivessaustlominnnsulaaduduasuims gnindssiidlafiesdeaudviouinistu
(Bearden et al, 2007) AAufuasuimsiignAussladsensliltdudmseuinsidssiusaiinigaaueld
Fnngudnauduaruinisanansnannnuuansndiifnuiduduasuinisvesruegniisendiefiegsty
(Abedi et al., 2019)

Tughugesnsnsdnsmsuazanuilliuinig (Place) fwdinsdenanuiideaniulsznounis
Tignéanunsadnsldlneieastasaindlomalunste (Sonkaew & Chaiprasit, 2019) uidniusgnounsnanaudn
warU3msfiedney fusasidasdunsludinalndifesiudusiumunn fienmazyiiAamsudedusswinguseneuns
Tuszdudigs (Manrai & Manrai, 2007) dm3ufunisdeatsnisnainuazianssudnadunisue (Promotion)
JuRanssuioatrsmnunseniindianisileguesdufuazu3nig (Duncan, 2008) msduiuianssunisdoans
mMsmanauazAnssudaaiumsneddaudniuidesiuiunseswseilesuaziinnunadunm

NAYNSNINTNAN
YOUAUINT
nagMsALiugINIuINI3 (Range of Services)
(Service Focused Strategy)
YOUNNAIA

(Market Segments)

MIUUINGUNINITAATNA
(Segmentation)

MsuUsdunaIn nsimuanguidvangnianismana

(STP Marketing) (Targeting) ANUEINNSalUNTH T
(Competitive Advantages)

ANSAUUARTLAUINIINITHAIA
(Positioning)

o HaRAMNN15USANS (Product)

0 51A1 (Price)

o gosmumsinstnewaraouiliuinis (Place)

o MsAeEsNIRAIALAZAINTINALASUANSYY (Promotion)
o nInensyAAa (People)

© N5¥UIUNT (Process)

© Fawndaunnanienin (Physical Evidence)

drulszauyInIIRan
(7Ps Marketing Mix)

= a aw
AT 2: NFPULUIAALUNNTIVY
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FuAaIndoun1en1enn (Physical Evidence) doiduuszifufifinuddyuiningiznisuinis
Judeilianunsadusiadls (intangible) nMsanussaaudsznaunsliiauaisny (Hoffman & Bateson, 2006)
MMsTiAsEIEANEYAIN WuUSASTvensa (Mohammad, 2015) vidoiinaseminatiseduu3nig (Miles, Miles &
Cannon, 2012) sivsAfldutsatuauuliiusiaafisnelaluuinsld dunszuiums (Process) Aduduaivayu
Tuslaminaufianelafunsuinislédntiadenids msdmuanszuunsudnisidanuuasiiveuazduns
ahanasgunsTiuing afannunaduailiAauinisuinns dilugaauninmsuinisii (Kasper et al., 2006)
duninensyana (People) Tugsauinisninensuarailuindnduauinisiaensiduasilugauiinels
wsaliflanalananInu3nis (Kwok et al.,, 2020)

asuussiunsfnydiuszaumnianisnain (7Ps of Marketing Mix) 999§3R9aU1 SMEs 9Inn157uUiu
ssunssuazdnwiluvsadused (n) adafasinisuinig (Product) (@) 5181 (Price) (A) Yosmnanisdnsnng
wazanuliuins (Place) (8) funisdeansnismanauazfianssudaadunisvie (Promotion) (4) NINYINTYUAAR
(People) (3) N38UIUNTT (Process) Wag (R) Andoun1aNIBAM (Physical Evidence)

Tughuemanansalunisuisiu (Competitive Advantages) nuidevaneBuaiiuayuhnisiinagninansman
Tuguuuusng 9 anld Wy nagnsdiuuszanynanisnann aziiuauansavessadnislunsainanae (Value)
warAuITIRg (Wealth) IﬁLﬁmﬁuLwﬁaﬁLLﬁdﬁu (Kotler & Keller, 2016) TuaATe AU salunsuT ey
winanangils-aemuluseudiinunvesaniuuszneunsssiaaUn SMEs

Tnwagy nseuwwAalumsideil Anwinagnsmanisnaiavesgsiaaun SMEs 2INNISNUYILITIUNTIH
WUTNITHURLNAEVSNNINAIARILANSAMLAALTUGIATUENT NsuUsdunan (STP Marketing) Literiuup
nauanAdIvang EenNguanAiNYINg KAENTINFILITEIN N TAAIAYBINULDY WagNISvUANagNSaIuU T aY
NMINMIRAIRiaeRAdasiuANNaIINTalUNIHERKAL AR UANAY/USNNT LaraennadiuAINABINITYBIGNAT
anihldnisasianuansatunisuisturesusenaunis

ABAnliun133eY
Toyadalsnnalduuuaeunuaugliuinisaur deyadananniudeyasnnisaunuingu (Focus Group)
Husznaunis madeaniunislutiaiounaiay w.a. 2560 - fugneu w.e. 2561
wuvasunmangliuinsatdateyaniuilunislivinsaun uazAldrenaslunslduinisan
nsaunuINgu (Focus Group) Husznaunisiudeyanishiuinis nsinsziyaiuvesgsnauinis n1sAnm
MsuwUsEIURaTR (STP Marketing) d@uuseaun1an1snaIngsnaaln (7Ps of Marketing Mix) sudeUsediudu 9
wiu Sruaugnirduaanuuszneums anzils-uayuvesiiusznaunsluseudilsinun
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UszyInsuazngun 19619

UsernslumsfinnifedSuuimsati uazduszneumsgsiaatilungiiamiavuianansuazvuingen
lnunqueieg1ausenaume

1. fFuudnsaundiuiu 396 au ndmiangammsmiuas vouuiu Woslml nszd aswan wazguin
Fadudmiavieaiienfidddradeanidulesd Google Destinations Jaluivledfidnaduiiomwassemnesing «lu
Taniitvieafiendesluiiorluusazsisnan uazdnidendsmindidnsliusmsatuntdnvieaileegaunsvans wunn
yoanauiiogdldnsne Yamane (1973) flszfunnuaaaiadouiosas 5 wazauinyszwnsfisnuau 100,000 ay
Fududnulszinaunmsgiuuinmsaninnmsliteyavesiivinuanniusatilng msguliisnsduuuuiadey
(Accidental Sampling) f3uuimsauiluaaulszneunsiiBudlimmusiuiielumsifutoya ngusegissznouse
ylnguazsmsmaszma lnswuuasunugndntudu 3 nw Tun ne Singw wardu esantinvieadentislne
wazssUsznalugnindAguesgsivall SMEs

2) fszneumsgsinaun SMEs fiflaanudszneumsatiludmin ngummamuns vouuny Weslnl nsed
awan wazniin Tnemstmundsmialunisfuioyaty §isudendminddnreaiiondonlmdugamnesenion
pufing1nld Tude 1Lsamdudendminnszaislulunatsnia waraevanuarwataslalunisaunuingy
(Focus Group) TeUsznauntsgsiaatn SMEs Tneflsuaugliidoyaiomn 155 au

NAN1599Y
msiauenansITeazazunanIsidunuUssiiulunseunwfnlun1sei 1 wazeduedszneundwnseasy

A1919% 1 #5Unan153de

Uszifu A5n1sAnen NaN1SANEI

1. 9ALiugsAauIng

1.1 YaURAUINS NFITYDIAUNIN fuszneumsTUIMsannuans nanesuiiuimsdu
(Msauvunguiusznouns) Fdlalliuinmsaun Sudwlngfiouadn gnins
1.2 YauAangn IR Tuuliinn gnisdediusnislenndssinn
’ (saundissnaums)  anfndiedlunisliuinsliinn gusznaunis
NURRENE T JalifimsfmuaveuwngnA waglilimaimue
(wuseuawiFutinms)  NasgnAdivene msdsiagndmuiiniiiesas 60

Anslsusnishidiiu 5 aseluseudnsuun

2. NMIUsAIURaIn (STP Marketing)

2.1 MSUUINANNINT  MTIFLRIAUNN MSUUINGUNINTAAIA (STP Marketing) fiadio 2.1,
nan (Market (MsauvunguiUsznouns) 2.2 uag 2.3 fuseneunsauidunguseendlallavi
Segmentation) waNadunisoradumszgusenounssuanliives

22 ASRLANALANAT weifugning minunealluaniudssneumsdu 9
v (Targetmqg)m e WeslgnAszdn JaFusenanidnfanisios

. . WD lAUSNN5ANAUSE AN UL LSRN
2.3 ANSAMUUARILLIALS v

N9N150a1A (Positioning)
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M1319% 1 A5UNan1539e (da)

Uszihu

A5n1sAnE

NaN1SANEI

3. d@1lszaun1an15naIn (Marketing Mix)

3.1 NARAUIIUSNNS
(Products)

3.2 51A1 (Price)

3.3 PRINNITIN
PAUEBATEDTUN LA
Y5115 (Place)

3.4 NNSAREITNNTNAN
LazNINITUAWESY
A58 (Promotion)

3.5 NINYINTUAAR
(People)

3.6 NITVIUNT
(Process)

3.7 AANAGINNNG
N18AN (Physical
Evidence)

MIVLTIAUNN
(MsaumNNguURUsENOUNTS)

NSIFLTIRUN N
(MsawmnnasEUseneuns)
warNNTITBLTIUTINN
(uyaRUMUAFUUINT)

MTIFYLBIAUNN
(MsaununguEUsEnauNs)

NSIFLTIRUN N
(MsaununguEUsEnauNI)

NSIALTIRUNN
(MsaununguEUsEnauNg)

MTIVUTIAUNN
(MsaunungueUsEnaunI)

MTIYLBIAUN N
(MsaununguEUsEnauns)

nanAeiUsNslifinuuansne vieedmenay
wmpaUruRgnuinsusnsluaeanuUseneuns
WiafiBundn “muede” 3eldflanuwmnansginu
WINNUENEAUSNNS
AusEnaunsdulngvinsmvuaTIAL Ut
(Competitive Pricing) tunislaaiuantunisl
U3ns viesasalinidudaedy q iofgn
andnlvidndulalduinisluanudseneunisvesmules
nsdsagnAmuinUssinusesay 30 danlddne
Tunsldusmslaiiiu 500 vndends wazdsvana
¥ovay 47 SA4E105YwINg 500 — 1,500 Umsoass

fuszneumsduausnndenilazdeliuinisly
anuiivieaiflen 1wy s1une fwdansed matnes
Jwiaguin auwduuu 2 Jariadeddvl Wudu
MsfgUsznounsdeniiagalviuinsluaniud
Weniuluvns ATglRUInsdnunsmiloudu
Suunndafansuveduiigs
AUsznauNsIIuInALtunsly Facebook
iieiduresmménludeasnisnaauazianssy
daasun1svng uin1sdideya (Post) naulsiiag
Auduncn mudlumsthidhdeyad naenay
HAAR1Y (Follower) lu Facebook Page Feflsmnudites

fusznoumsiiumsiineusy wlevaniowinau
winal1 wilnnuwInaUdlinNET0Es
widlasanmsidendiandaliuinsluanuiviesiion
stimnuiduggniage Welsiegluggnianisviesiten
dwalidnnutiviesiienanas wiinnuuaslsifisels
iisaneSuinintymnisaneenveminey fedy
Jaufnldieiiefineusuninaulysiegnasanan

Auszneumsdulngflalinisivuanssuiuns
Uinsfidamumszduanuusenounsuunmdn
andednuiulidinn guszneumsiuisnsaieven
NSTUIUNISUSNSAETauuUnUan

Auszneumsdulngliidunisaieninuunneing
TUaNBUENINIENMUBIANIUUTENBUNIS
wWiumsanuasuuie 9 ldinsassdnanvalianiy
Wuvemules
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A19199 1 d3UNan1339e (sie)

Uszihu ABmsdnu HAN1SANEN
4. paasalunis N5ITIUTI AusznaunsUseanm 1 lu 3 Yssauanzuianu
wadu (uvaeunugusenaunis) | luseulfiruan gusznaunislunianansuas
nenzTueaniBaniiayssaun1guInnuuINian

YALiugIRAUINg

uiuiiFnwudseenifuaosdialdun Sveuwmdns (Sruudszamuins snn-les) uasiRveumgndn
@waungugnatviang un-tew)

YoulmmUInIg Mefnwssiuidunisionsanduaulssannmsuimsvesanuusznouns Msiiussam
nsluinsnnauAulduseunandifuisnsuaauduigamesiu mnmsfinuidenui fussnouns
g3faUn SMEs Tuussmalnediulngisnnulssianuinisunn Jalilvusmsungndvsegsuuinisuainaiy
fhazinsedrduilidnindurinmsauliuinmsmugiumslrinisauiluse wuuinsmawh vinsuaslneg
UEnsiaduas Wy vidu videviwa sy dlefiansandwiugniaaedsluanudszneunts aaudseneunis
Yoway 49 fignduade 1- 5 Auuazonay 28 Tandluaniutsenoumsiads 6 - 10 Au (9197 2) feduantussnauns
dusnniidnugninslsisnn misududedinousugnindsiinnuannsalunisliinslivansussinn iesessu
mMsuinmsvannvaneflaauuszneumsiililiuins

M13199 2 uaugnisluaaiudsznaunisaun

UGN d1uau (Aw) Joway
1-5puU 69 493
6 - 10 AY 39 2719
11-15auU 14 10.0
1NN 15 AY 18 12.9
LiUszasddoya 15 9.7
RV 155 100.0

N : deyannmsdrniagusznaunisaln

YaulmgnA7 viineia Suungugnandmving uin-dey nsAnwimuin JUseneunisgsiaall SMEs
ghunnaglagn1skUsEuna1n (STP Marketing) Ieasralivauunmnainveusenaunsgsiaau SMEs innnuninen
ldanansafmuangugnéntmnglfognsdnny Snisamuilunsldvimsanrifiduuliintn (s 3)
Lﬁ@%meﬁ%’agamsémﬂ;jﬂizﬂaum'ﬁﬁﬁﬁaaﬂﬂuﬂizlﬁuﬁmLﬂuﬁugmﬁuaqqiﬁaaﬂwﬁg&amﬁa HIT8NUN
nAuHUsENBUN1EINAaU SMEs imsimuaraulnn1sliuinisiariuIungugnAnuLuIfnves Lovelock and
Wirtz (2016) Tudnwauzdilifigaiiu (Unfocused)
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AN5199 3 IMUIUASIRBUN IUSN15aUN

Afa/Al U (AU) Sovay
Tifu 5 Ade 240 60.6
10 - 6 A%e 88 22.3
1511 ps 42 10.6
20 - 16 A% 9 23
> 20 A% 17 43
oot 396 100.0

M : deyannnisdsiagszneunisaln

NSUUSEIUAATA

Hayaanmsmsaunungs (Focus Group) Efssnaunsgsiaan SMEs legluftuiimaine nuhiussneuns
Lullglvinnudfyiufanssu STP Marketing viseonanamlaiusenaunsdnnunnlidldmildianisulsunainiag
Falstoyalinuiuin “ldlédinsfeandugnéndvne Dafiesegné walk in” Eusenounisludminnsed)
way “gnénfifudiuunnazniduaulne Sumhe lWAidusienithe” Gusznoumsluiminngzd)

UINTNTIL TINNITAUNLINGY (Focus Group) wuh fsznaunissuausnnaedugnindluaniudszneuns
aurduannou Fsflmnmduneugniegthauds uasiinuAniinisusenevssivandugsiailiiiuamuies
Usgneaurulddeenisuusdmauinsiunedadiu (@audseneumsgsnaalilaguszan Sevay 90 liflRuidou
Uszhingliiuagnireiiduntinauuinayn uddisadrdasnsudsdumuinsseningUseneunmsuagniinau
winaun) fuszneunmsisednidugnirauasiinnuslunuuisaiieguddeonunlagsiadewss dsiglvdoya
Tauiiuin “Manndszdegud Tanduszogudr” (usznounmsluiminnszd) fuszneunisgsiaatn
Tunguiitainlilddiadmsiandgumamsrmadleduiiiussia wneiignéUssdiindesagmunlivinisoguia

drulseaun1ansnaagsnagun

mslesgidulsramenseaagsiaat likansidessd

HARAMIINITUTNIT NIFNEInUTEnUsEneunIssivalnd@lngasiinslvuiniswilou  fudunalaain
wyuinmsuandiianelusaznisusnaniulsznouns TngUssinnisu3msialivinis 1w wandh wansian
thifu waenth vhew vy fusgneunslimnudiui “aueu copy fu woilimilounudu gnénazsmnd
vilalslwiiou promotion $1uthy Foennlgvesd i gavhneife copy uliavues Semindemammios” (Husznauns
luiminngannumiuns)

wanand fuszneunisdilszauiymnisuauaauntnauanaliifiie autlfAendnmuue
fifusznoun1sBeni “nuede” 1iatu muedduanamneifdontdnnuuadliliidstauseegudifios
anulsznounsssivauiladunisane wmausnueietursiunisluliuinisdianiutsznaunisdng 1
Fofusznounsiose uarluvaimolssindegnélnensafiessnluliuinsuenaniuiisnde flideya
Tt “Sufignénlaldesiser gninsimenn faeldiElnsSenuuomiaum q duanfigndidunudmineu
flsine” ({Usznounsludminnsed)
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AsLANsesrAnSasiuInsfiiosegudatu Usznoudunisitiinuedanliuinisde vhlsigndn
LidnfemnuuandnslunisidenldanuusznounsaUiudazisi mszanulseneunisanansndadelvivueds
AFuUInsFesmsliAumanliuInsfianuUssnaunisvesauls

wenIINMIMAAMLUANASTUEERSueIUSMITEI A IUsENOUNSTSRRE e iuLY anuUsEnauns
“Uaiteguan’ Afednduduimaunu (Substitute Products) fiflmuilndiAsafuanuyszneunisgsfivat
Wuethann aaudssneumswiniilegunmdsiunuwilunsvhliiefeanammndudmauny (Threat of Substitutes)
MsAnw MU anuszneumsiaiiieguamduiunniinisliuimsiiadindatuuinsiianiulsenounsgsia
ail3lEnslusmenuimsiisni (ummseiudnn aanuuszneumsssfaathAfisiemsumsiianuusenaums
winkitegunmiiu3nsliEuUEnstuiy) Sdmaliiuuinshiviufnnuuenmme sdndusiusmsadliuing
Tuanuusznaun1sgsnaau LLazamuﬂizﬂaumsmmLﬁaqsumw

7177 ludunaitenud guseneumsiuunniunagnsnsivuasAuuLeii (Competitive Pricing)
TnenfuiinisansimA3nslnnigudsnedu o luasmnnideniu deiglideyaldlinnudiuin “Sudheg vilusTudy
Fufvilusludude 51udag :1enan duansimine” Euaznoumsluiminngarmamues) e auluiiuiiieaty
fensimalismsfunnifieliduegld Wignirsdnwi” ussneumsluimiagin)

fﬂiLLﬂjﬂ%}uéj’mﬁﬂﬂué}ﬂwmg‘ﬁlﬁﬂiﬁLﬁﬂfsfuaaﬂuﬂ’wﬂaUﬂWiﬁqiﬁﬁ]aﬂ’]ﬁﬁﬂﬁﬂj@uﬂNamﬁm‘?fm%ﬂﬁﬁﬂﬂ
dleasannuuanine fefigliteyalvinruniiuiy “Adlifdusisaias Husestugunin 5aganeamnm
yaslUsAng vesfiwuiiiusadnual fnidnewes uas gimmick v0e¥1u AomillssSeufiaewiall Alduseu
nidu” (uszneunsluimingiin)

F0aNNMITIAT ez WTIRUENT NagvsTeInsias e viereuiing (Place) vesUsenauns
saivadsnaihilufidumisisiluumdsiondien fisitoyaludmindedudliaruiui “@enidmselndlsusu
wazfumnedn fflaensn asstiduriianaduatioduas s hilluiuvndens sehdlsaufideaiuluuasifegudai
location Hazillswsutudniwosias” (usznounisludminidesdyel)
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Whanldusnistuaanuuszneuntsvesmuwny “vinadnlif egluves feeglugeslngads wiwendnludnlugesidn 9
doaduemuivituiiasddn untueuilides3dnuilug udisueniuinaesiuug Rersuddifias ventgaun
Lﬁﬂdﬁﬂiﬂﬁ"maaﬁ“” (Husznoumsludwmingyin)
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unsihenssudeaisnisaatalunslasanusseduiudiudodinuesulatvowmuios witlymiinude
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Yoandnanunniieudnie” (Fuszneunisludwmiadesdui) vie“vueveusvziimsdneusuimuilioagynny
wazadluurstunsun Gsdinsdamsudsdiunniiiven sfeedd UBEiun 2 Aadetu” (ussneunsluiminasan)
nagvémsmanasnuvsnennsyaraifuszneumsanlnadtadumslimnddyiunsiineusiuasinuiiionisuna
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\Huaimunsnnuinoniioafzidumadunsindey wu dnvieuioafiiumands vines Smingiin
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afnnniulugg¥ou Wusiu Smfadiisuouinviesfieuiutuieanasmungmaiiesdmalviussnounisgaia
Uszauilamlumsuimsiamsndhounaaiiiley luvaifieriu winnuwinaAfianadanlsiunatunudivi
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Unainviesiienfianaseniinansenuieldvemtnnuuaainfivgsosasannuluse dumdnandeiil
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AMENITATUNTTUY AT

Tudumuaansalumswedudu it innniamsiiiunuluseudiiiusn mnnsinymuh fussneuns
furufesay 33 Ussaunnzviauluseviiiua waslifuszneunisiesas 52 Tmlsarnnsdniueu
luseulfirnuan (ms1eft 4)

M13199 4 Iwnusznaunisidinalsznaunisinls/vayulunisdndiuun

FININ U U Souay U U Souay
Als YIANUY
NIANATY (ﬂ§QLwWMM1uﬂi) 26 13 50.0 26 12 46.2
A1ADAY (VOULAU) 12 9 75.0 12 5 a1.7
Mald @swan nsed u,aquﬁm) 88 48 54.5 88 26 29.5
Menile (Weslud) 29 10 34.5 29 8 27.6
Ik 155 80 51.6 155 51 329

1 : Yeyavnnisarsalaglduuuaeunugusenaunisall

afuTuNaLaaTUNANITIRY
miAdeidnwnagninnansnan Tiud gauiugsiauinns (Focused Strategy) nisutsdiunaia (STP
Marketing) tagaiulszaun1an1inain (Marketing Mix) ‘LuﬁqiﬁamivimL‘ffimL%aeim,a%uqsumwmmam SMEs
AURALIUGIAVINNT Johnston (1996) llauauuianuAnnisliuinisiusayesfnse1adqatiu (Focus)
Fumneafiu T,mawﬁaaqiﬁﬁ]aw%Lﬁuﬁﬁuawummiu%mi (Range of Services) WIpvaUWANAIA (Market Segments)
Alddmiurouaauinmemideinuinsieauinedinisuimmaneyssnndaliliuinisuignén uaedeiuinisdu
Alsidmndurinsauilsinsmuglufumsliinisaunde luvaefianulssneumsifeusssigninsdwaures
Wied 1 - 5 Ay vihlvigndausiazaulzdesnnuaansaliuinislivateyssnn dawaligninwinanudiungianizsn
dnTuveulngnAl WuIEUTENBUNITEIULINAZIAEAINTIY STP Marketing Fsdwnalviveuiunnaia
yesffUsznevgsivatlianuniiann lannsafmunngugnddmnglddanu Wedwiuaauussnouns
fdmuun Turasdlduinsaunfuesaisnmnislivinsielaoudie nmsustufuseninausznounis
Tunsmgnédsgs faiudsoradumepadivh iU ssnounsfemenssfagagnénlunn 4 ndu fomsdaliiiuims
nauszinviluaaudszneumsiileliigsivegson Iniligsivatndunsuinsilifigauiu (Unfocused)
fun1sLUIEUmaIn Lovelock and Wirtz (2016) Winnusiuiniswiseiumain (STP Marketing) fis nagws
manaafilsiaad Ay iignéuazduiimisgsia Mnnsfnwmuiiilszneumsladldlfemnuddyiumauangs
N9N3AAANTITAIVUANGULUILNENNITAAN (Targeting) WAEAITAIMUARILNLININITAAIN (Positioning)
W3ee1ANa 1l UsEneUMITININnllamladan sudsdunainae
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fudulszaumsnsnatn (Marketing Mix) dadunagndyanismaaditionausniineiduszneu
fddymanismana ilildunumseaauaznseulumsdiiiunuia sovausinnuieinsvesgnéusaznasils
(Van Waterschoot & Van den Bulte, 1992) n1533gnuinaniuusenaunisgsnaalidiulvguinninuaunse
Tunsaseanuuansslunisunis Suindnnsliusnnsiiegne 9 fu vldiaanuanunsalunsudeti nansHde
Ussifiuiiaonndasiuamuues Sangsuk, Pungnirundi and Pinyoanuntapong (2014) finuiauuwsnsivekan o
wadeenldiiioulunsussty dmsvdanndounenienin dedanuddlugsisuinisdesanmsuing
Huaudilidanunsadusedld nagnsdanadernisnisamazdisainsanuindualiiatuludnlavosgndl
uAmsaidanndousmeniniinlddusnduiideddiuamudniunn fusznounmsatilnesnueiiads
Fuduasuuazunasiiunu deyaiiaenndosiuauidferes Chantaburee (2016) findnain fusznaunisgsia
auredesluszmalnevauvaiiunuiamsadhddlding Jeliansoimunssianuesld

Popmiumatmuanagnidesminmsinsmiing msfnwmuigussneunisindeniindluuvasiendle

(9 '

fidfy wu druslan uiun quuin lungummumiuas grudmedudmiagie druauuduuumiiug
TudninTodnl vieghusnudludmianssd Wudu udninfenaniuiidsaniuvsznaunisluundsyuey
wilow q Aunduasiedynliundusznaunis wmaelidwiuaniudseneunisiuaswinieatuuinauiuly
denaliiAnnisurstuszninagusznounsssialuasianifedfudeudiege nefigafaziinnisurstusiugn
ileRagagnin

nsdeansnsnanaLazAINsIIANEINNNTINY MsARwINUIEUsEREUANSATuNAgMENIINTAaT
TuRanssudaadunisane (Promotion) Tnefisjafufianssunisdeansmsnanaludnuwasilsildfinsimunngugnén
Whvsneiidiesnisrhnmsdeansegadaau Tnemanivingudeyaaziduniuies vesadafusznounmslidesmis
TuAenssudoansmenmaindesne i fuszneunstiteyainesnlrignévniuduiliuins uihAenssudoms
nsnameniznwingly Facebook Page winiu Tuarndusde gnéneniduonlidnmlnenieataliannsa
14 Facebook lunisdududeyauinsld lasangnTafunisdnfa Facebook Aanssudeansnismaiariugoamis
dodspnooulavifusznounsdulngifilurommamanlunsyssndiusisensimuangugnadmnefidaau
wazvihnsdeanslsiediu

Tymenuninennsyaea msfnunildnamseiuduiunanuideriiiua wu Chantaburee (2016) Aksornpairoj
(2018) 30 Junead et al. (2018) finamingsiaatlneitymiumsnaussnuiifiinug nsinunindunuiussn
Aduniinauneauilugsiadilneivinueifdudning widymiduminensyaaslugssaurlnedutiym
ns¥nyminnulvinsey (Employee Retention) demnundwieanfiorlulssmelveduiidnuas Buundwiondion
mauggna nanfe ismzaluggieu Wisanwluggvun Wudu Wesguenggnianisvieaiisr Sruuinvieailen
wanasdmalrmelivesuszneumauasyiinnuwnanadlie wihnuwededinliduauasaeenluuszneueindu
Tutaauenggnia eflsngnianisriesiiendnadufsznounisisindusesassmynanslmivazsinisiineusu
wineueawuniinauuniiaieentu Seianssumarimeffiduiudundituiusenounisisi

sumuanansalunsudediy Ssiaananiziils-vanulusoudikium wuhgussneumsUszanas 11u3
Uszaunnzuianuluseuiniumn Tagguszneunslunmanasias madanulszaunzanausnndign nizuinmu
dunilaunangusznaunisgsiaatn SMEs lalldlkanudfyiunagndmansnaainiiagg
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1. mgnunasgamsatuayuligusznoumsnanunagnsnieniseain lnenishinusungusenaunis
Wieiasuassdannuaansalumsusdunarativayugiusznounslidnfaumaaiuny ufaiauuvdsiondes
Tuvssmealnelyifiamannvanslunngasggnia nseduliiidvioadiealunndisng tieandgmussuseneugsie
Aldsunansgnuanmsviesiienuggnia

2. {Us¥NOUNIAITINLHLAINSIINNIIABIN FUANMILUIEILAATA LazmSYLANAYENIINITHAN
dessuanuamdunmssuiunulfegisditmneg anaufianaafionanistuannisdidusmlagysnaan
wunsiua fuszneunsmsneeuaiisenuuanisliAnuAunsvenues lelvuinisvesnuLead
anslaaiunaziimuuansisnuImsvesseneumsnedy 1 lugsiaieaiu
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