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L@uN98vIGNa (Path Analysis) Lagn1ilAsziliunaauni1sinseasng (Structural Equation Modeling: SEM)
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uiazesUszneuvadimaiininss fenuannsalunsmensalldluszaviuasduiioonsuls

AdAy: AnuduTusidaave anuindvegne ssuulnsdnvindeunlulsemalneg

Abstract

The purposes of this research were to study factors influencing customer loyalty in use of
mobile phone system service in Thailand and to study the structural equation modeling of causal
factors on service innovation, relationship quality affecting customer loyalty to use mobile phone
system in Thailand. The sample consisted of customers’ used mobile phone system in Thailand.
Samplings were 200 people from 20 time of the observed variable. Questionnaires were used to
collect data. The data received were calculated and analyzed using descriptive statistics (frequency,
percentage, mean and standard deviation). The path analysis was used to test the hypotheses.
The Structural equation modeling: SEM was used to test loyalty to use mobile phone system.

The findings revealed that (1) innovation and relationship quality direct and indirect to customer
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loyalty to use mobile phone system. (2) The causal model developed was appropriate. Because
they were consistent with the empirical data. Elements of the model were accurate (Validity) and

had the ability to predict and were an acceptable level.

Keywords: Causal relationship, Customer loyalty, Mobile phone system in Thailand
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HagtiunisindedearsiinnuddasoTinuszs uduegieann Sniudrglugalaniiind
InsénsiindeuiliidvEnadetinuszdriuduenann wisuiailowdulladed 5 Aldlunsisedin uas
sesnuglivinmsssuuinsimindeuniinsvenedudusuann uaggliunssuuinsfwiadeud
Tutlgduiidunansne msdaduladenlduing Jdanuddganniudmiudliving dlvuins
Inséwviindoundsindusemsuistadiinadennuinfvesgnilunsliuinmsssuulnsdmiidoud
dothdeyamatiiniesest uashluimunsliuing wasdagtu duldndugsiafifiniudetugenn
ssnandlsluginedl uandfifuinlnsdwiindouiiiaruddyedibuandudumiaoimasiiudia
ﬁmuwﬂ‘mmiﬂﬁ (Opapongpan, 2012)

anufnfvesgnindeiugiuaudiiavemngsnvliiandugshdlunsnanviegsialunsl
U'%mie'?iqﬁwdwmmﬁﬂﬁmaaqﬂﬁwﬁ?u (Customer loyalty) fiin3rnissrunuanniilinnumuneiivainane
wazwaneinaiuly (Lin, Huang & Hsu, 2015; Nassir & Mushtag, 2014; Yang, 2015) aguladiausinaves
anénRomunfuegaindslumsteaudwieliuinmsiignénfimelaesvashiauouay \uuszuazadly
fenrmduiussenindiotunouasnondiarlinsaiuayuauduazuinmsvesianesely Tnglida
wdsulatuayugliuinsnedudennuinvesgninastisaiisanuaigidulayauaz Juunas
seleluonanililaldunndign (Keller, 2012) Tnslanzoesdanssnwignandulidieysendaniliane
TrifuAmslsnnnimsasuitevngnénlyal (Wang & Wu, 2012) mmfndvesgnéndaiuntiadentsiidema
m'ams%’ﬂwﬂﬁgﬂﬁwmazvjﬁuﬁﬂmsﬁﬂﬁgqLTJuLLmﬁmﬁmau’L%LLazm{Lﬁmmﬁﬁmﬁqﬁ Marketing Science
Institute I@dag1fuaudfyvesdesfiasvnisideniansaainluseningd 2016-2018 (Marketing
Research Priorities 2016-2018) lngdnainunaud1dgyld 10 susu (Top tier priority topics) ANANA
vosgnindadudiunilwemainssuifuslan (Consumer behavior) daegludusuassiideosrmndile
Tusafuslon wasnginssumesgniniiaefeuliiiuismudduazanuinaulavesiesiiasinuilag
rnznsinwiiethlugnsufiRsdesinuselovniBesioninnsgsiaunis (Nassir & Mushtag, 2014)

nsfnwFeInnuAnFAeiAnUsglovitenisgsiauasmainnsuidnussfiunileiinauland

U £ s

AoAnuduitus s agdanuduiusivainvats ogrdlsinuaruduiuimnaulalutiagdu fe
AduiusTiAfUIFesveaL TnnTsufLUI NS Lﬁmmﬂ{]ﬂf\gﬁ’uiﬂuqﬂﬁ% ia Amniuianssuinig
Whunldlunsusmsduegraunnlugsianistiusng (Yeh, 2015)

wiANsUU3NTg (Service innovation) WunisidsuudadliiAnnisuinisuuulmivdenisdiy
msasransliusnisuunln viiedunsuaunauesdusznausne 4 Aifinnuietesiunisadieauda
AsAndunsede nszvaunsaduauiiiendss lnseraduniswdsuuatuuudoundu vie
nswasuwlasuuuAsailudesld uanfunsinornin wiediuasuwdacildlhinusslond

ludannded winnssuuinistusrdesfiuguainazneliinduaudndludigndn Inenaluuwds

01881853 INISUSKHISSSND
auAuaniiugauAngensuikulszinAlng 125
Tuws:zsgUiun AUIRaWS:INWSAUSWARY d8WUSUSIBNUS

Ui 7 Us=dideu nsnniAw - SunA 2561




dlenanfsuinnssuazminefoutanssudundadus danisadrsuianssudulngasgniaundy
PnmalulaBuinisuinisiinnuuanssanadada nsuimsidhadilidfnuuandunisdaeunsuinig
ﬁﬁimamﬂﬁﬁ’uqﬂﬁw ﬁqﬁ?uui’mﬂssw'%mﬁqLmﬂﬁmmﬂui’mﬂssmamﬁm%ﬁiﬁmmﬁwﬁ’ag@iamméf@qmi
vagnAlumdn (Andreassen, Lervik-Olsoen & Calabretta, 2015) namilédn uinnssuuimsluarunensy
TunsiauIsN IR IUNULaLLIAA [ ﬁLﬁmmﬂmsﬁwmmLﬁﬁﬂﬂummﬁaqmsmaqgﬂﬁﬂ wnunuma
Tumsiannnsuimsiilenevaussdemufiswelavesgnatvinieauniands uenant winnssuusns
emJﬁav"fwm@mﬂwwmﬂﬁﬁ%mﬂuﬂqﬂﬁuﬁs:mwmsﬁmsia?iamiﬂizmumuﬁ’uqﬂﬁwé’wﬂsgmumsmq 9
Fauszneuse sunszuunsludlunisdmeu (New service delivery) fanszuaunisiiasiieuliiuds
ANAINTALUTTUUNITIANITNITUINITVRIFININIAUINIT I WU NsmUNTInEEAINELT0 AUAR
1umi‘u'%ﬂWUaawﬁmmﬁ%ﬁwlﬂq’miu'%mil,wigﬂﬁwﬁmﬁa wazuansnnawty aumalulagivg
Tun1slu3nis (New technology) Aenisuinaluladlvdunldlunisatduayulumsusnsliiivsednsam
1nBeIu Frumsadnsassinisliusnsuualua (New creative service) Fomsiauanmaiivalunisuinis
memsiaulFuUgasassausnssuiuulng wagaunsiadeduiusiugnan (Client interface) Ao
msamGiaﬁ'amﬁw'mﬁlﬁu%miLLazQ’%’UﬁmiﬁLﬁm%u (Hertog, 2000; Van et al., 2003; Salter & Tether,
2006; Hertog et al., 2010) 3MNNTNUNIUITIUNTIUNUT WIRNTIUUSMsHHAdoAuanalavesgna
ileasrsnnslaniiunazauuansamioguiadiy (Delafrooz et al,, 2013) Fapnuilenelavesgniidy
drunilevesnaninauduiug (Yu & Tung, 2013) 5mﬁgqu'3’mﬂsim%mié’fﬂdqmasiammﬁﬂﬁﬁuaqgﬂﬁw
(Yeh, 2015)

A mauduiug Jadudladuddymeiuininefidmasornuiniveagnin meldnsou
LuARNITAAIALUUYIAENTLS (Relationship marketing) dudutladoiifunadwsiiAnain

i

nsiufduiussenineliuinig wazgndn (Dudeegnieludalavesgndddeuwdasiumunissug

Y
[

nmsvilan Ssmueuldreudnien dduidelmumusunsauietufuysauamanuduriug
(Relationship quality) ﬁLﬂuszé’mawnmé’mﬁuésija;ﬁﬁu’%miﬁ’ugﬂﬁw Tugnuaruianelavesgnen
(Customer satisfaction) Analidlawaagné (Customer trust) AagniiuignAiliessdns (Customer
commitment) wagn1sdeassEnitgnéiuasing (Communication) (Chen et al, 2015) Fewnil
A mANETuS Sudueiesdloddyiaztisaneudsduinlavesgniidsenslduing (Kotler
& Keller, 2006) uazdaiianuduiusmeuinduanusinfvedgnandneieg (Roberts, Varki & Brodie, 2003;
Liu et al,, 2011)

ogn3lsfiny nmsmumussunsailuFesiiisaduuianssuuing Grawe, Chen & Daugherty
(2012) sxyimsAnuideludesednsifeiuutanssuuing luvnedfiduauies Usznaufu
nsAnwuinnssudulngidinauiudnuuinnssuniundaduenvionsnandunivduas n1siamn
weluladtugdluniagpanunssumandniitu Juihlidoyadmiunsineidoutansauuinisiidea
seruAnivesgnanlugsianiauinisdilivszdntdn Tnsanizegnedinsdnuiuinnssuuinisves
fsrusmislnsdwiideuilulsemalnedaugsiafiddyitaseneldliuissmalne fafugifodadi
Audndusisadnunisdanavesnuduiusveuinnssuusnig aunwANEuRUS wasauinfves
gné aiidiethaanisdnufildluldlunisusudgnslivins seonuludsslomireussniliinig
Tnsdwriindoufifiasiimansinuniluiieses uasianiulsssuuinsdiindoud sutadudoys
lumsvihniseanaseld
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1. itefnwnaduiifinadernuinivesgnailunmsldssuuinsdwindeuilulsemelne

2. ilefnmAnuduiudiamnseieuianssunisuinig auameuduiusuazanuinives
anénlunisliszuuinsdwiindouilulszmalne

auuAgIulunsIve
auufgiui 1 : winnssunisusnisiinasienmunmanuduiusivsininiounlulsewmelng
auuRgIud 2 : winnssunsuinisinasennudnavesgnantunsidusnisssuulnsdmiinioun
Tudsemelng
a = v v ea i v A v o v ¢ A =
auufgIuil 3 : aunmaNuduiusiinaneauinAresgnAtunslidssuuinsAninioud
Tudsemelng

]
v o

WUIAA NEfLazaUIdENNEIT9

UIANSIUAI5UINNS (Service Innovation) Den Hertog (2010) lenanafls winnssun1suinig
(Service Innovation) e nsUsudsanIsliuinsuuulmilvidinnsuinisiintu lemeuaussnim
Foensesgndn wasfiowmuinansuiuedliivssavsamanntusazussquinenudidvuel
Tnefluinnssunisuimsazgaiudnunidisivinligsieannsoasassdvdoiauuiulsanssuaunms
Uimsviesuuuumsuinisln q ileneuaussnnudesnisvesgnin wagiiiowannsanisdiiuamiifussg
Wit muald nsfvunuianssunsuinislstauanandive 4 §1u Ussneudeuundnll
AUNITUINS MsUduiusiugna nszuiumsndlu nisdaeuuinis wasinalulaglunisliuing

v
aa o

s 4 Frudsnaniauddnesaddunsdnnisuuusjimasu (Performance Based Management)
1agInANNANITANTUIIUYETIALUAINAIINNINElIVDIgNAT ATUADIUENIINITHUYDIDIANT
AUNTEUIUATTIANTTNETUBIANT WazAIuAITAMEIAIINaIN1TalUNTSISeU3v0eAns Aele
nsiasunlasmesaniwmadeuvngsisiuaniunisaitagiudmuinnisimunnagnsle q aunsa
avvioufamsddunuuazmiuegsonuesysia esnuinnssumsuinmsSsuaiiouanuansaves
psdnslumandnsuliigsiafuasuiinisuimsianisliieussqimneanudida aonadosivay
o909 Giovanis et al. (2015) l#nanliin auamarmduiusiialdmuuuunisddoiigininlaetn
nanufianela analinda aragnitududdlefitnadenisaiunnudnivosgné Tneuufndiegn
thnlilunanggnamingsy Tnsanzegndamsthluldlugranmnssuuinig mngliinisannsaai
Uszaunmsalfidlitugninauinanufieonels anallingda gnéndemiAnniseensu waidedelunaud
vosliiuins wazazvigsiasmiuluiFesq aunaefueuidngnitusiedliuing waruusudeuld
gauiusnmduRuazaenadaaiunuIFeres Den Hertog (2010) lananalidn ssdusenevvesuinnssy
N15UIN5 4 a9AUTENeY ik

1) wwiAaldiuN15UINNT (New service concept) fie mstauaaAlysllunsusmsmen1susuls
nsmNaTeaTIAUSNsgUL ULl

2) MaUfduiusiugnén (New client interface) #o ufnnssumsuinininduldyniiudiig
mMsdeanssEmiglruinsuasduuins

3) nszvaumstadlunsdssuuinis (New service delivery) Ao nsyulrun1snasiouliiuls
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ANNENNSAbUsTUUNTIANITYRIRAnslud Wi N13dnn1snTnensuyed nsimuinye AuENse
wazvimARlunsuInsvesntine Suazthlugnmsuinmsungniifienuuansauazinioninguvsiu

1) waluladlysflunisliuinig (Technological option) #e nsldinaluladlvl 9 Wleatuayy
“Lﬁmi‘u%ma:ﬁﬂisﬁw%mwmnsﬁumm%aﬁuaqgﬂé’w vanefassduvesiruafuazngAnssuiands
anuidlafiargudus sifelduimanngliuinisilldvinisedluthhgtudissnedsuitu uiihasiisnm
awilsuimanedufion nudsnsvenidnfeatudliuinslundd pndewfindnainduandsiui
ANUANAYRIgNA1AUTENOUMEANUINATNGANTIY LaziBavinuaRvesgnal lagn15inndnusing
Baruaity dndvnisdalngaziaen auminuduludsiivey wietaanuddaiissinginssy
(Intention behavioral) Lt esdlafingdodn anuitlafiazguiug uazniseamusiosai (zogo, 2015).
d0AARBIiUUITBUD Bettencourt (2010) lananfsuinnssuusnisiusenaume

1) winanssuudnistv daduuinnssumnanmsfununisuinmslmiviesuiifetesifogly
Hagtunseuinsluel fansnsonovaussnnudesnisvesgnAnle

2) uinnssumdn ibuuinnssufiinannistelignénldumauinimanldiedulnensusuuss
Uimsieglutiagtiuvdodunsanduuinisivg

3) Msdsueuuinnssumsuinig Faduuianssufiinannisusulgeismsiigninlasuusslovd
MnnuEnadleldiuuvdnuas

4) uimnssusnuuinsiety Wuuinnssuiinanmsniglignnlsnuiiieadesiumslinansus
wIeNIsuslan

iieliiaenndesiuinguszasdvesndds {ideldvummssunssuifsdosivuianssuuims

1%
v a

AMNNANUFITLS uazanudnavesgnAlumsldssuuinsdniiafounlulsenalneg dadl

a 19

Panumunkom (2015) Anwuses YadeniuasrenisidenldinIeviegliuinmsdyaiaulnsdnd

7]

a

\ndouivostin@numiinedododnd wui ngusegndliauddyiuiadeitquamuedlasaine
Amdususunis smaldseuinsdusuiuass waymstlsTudududusvan audiu Abdullah,
PUtit& Teo (2013) filgvinsfinwiSes Impact of Relationship Marketing Tactics (RMT’s) & Relationship
Quality on Customer Loyalty: A study within the Malaysian Mobile Telecommunication Industry
nud orsualauidnuaranulindaveslduinisiinasennuinfvesgnailusseren uazladenndos
U984 Giovanis, Athanasopoulou & Tsoukatos (2015) 1@iauAdeReatU The role of service
fairness in the service quality, relationship quality and customer loyalty chain Wu1 ANURINel]
Aulingla LLazmmQﬂﬁ’uﬁuaaqﬂ?’h:ﬁwasfammﬁﬂﬁmaqgﬂé’wﬁgﬂué’quﬁmiuLLasé’mﬁﬂuﬂa
Bojei & Alwie (2016) lslvimudndyfudvsnavesnunmanuduiusinasemuinivesgnanlugsia
aeu3nng Jedefifinasenanmaruduiususnananuiiansla analinga uazanynituresgnAudy
failtademesnunialndda msdeans aunmnnsieans uaznsienlaldguagnin nasionusiniives
anfnshe Famuiiademeiunuamnsiemsinatiosiian dansiazldiunsusuussusumiuiels
mNgNFias uazauanysaiveadeyalumsioasvesilsiuinis Lian (2017) lsvihmsnwiunumves
AuANANLFITUSHEANNANAveIgnANUI1 Aufisnalavedgnm Aulinndla nsauRunnsduT
waznsdeans suduiadevosquaimanuduiusiianinaronnuinivesgndn Oliveira & Martins
(2011) 1gi13981304 Literature Review of Information Technology Adoption Models at Firm Level
wud winnssunsliusmsludumalulad uazanuduiusvesdliusnisidninamemsawagniadouss
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anuAnAvesgnalunsliuinislusefuasdng Ruswanti & Lestari (2016) Idlsimnuddnyifuniideos
The Effect of Relationship Marketing towards Customers’ Loyalty Mediated by Relationship Quality
wuin friavnasuannmaNuduiusUsEnouss el anwasnsalumsdeasuazmsdnms
AnudaudadisnsnanisuindeauinAvesgnan

NSAULUIAA

audlsaorin
(Intervening variable)

anuiswalazasgnd
AN B B
e o ¢ anwlinslavesandd

o - ANMNANNUD a

auilsdase

mabrusmnwdlng (Independent variable) ﬁﬁu”uﬁmmﬁmaagﬂﬁﬂ

H1

Alae o g o
msuﬂgauwumuym

wInNIIANTLINS

NITUIUMIFINAVLINT

wmalulaglunslyusans

lHuSmsdaiiias

ANNANA ,
miuanda

o
2asanan
u

MIBANUADINNT

ausana

(Dependent variable)

AW 1 nseuLwIARluNITe
#i111 : Den Hertog (2010), Giovanis et al (2015), Panumunkorn (2015),
Oliveira & Martins (2011), Bettencourt (2010)

A5ATUNTINY

1. Uszwnsildlunisdne 16un gnéndilduinsszuulnsdwiindeuiludszmelne 3 eSetne
leun gnénildusnsinsdmitndouiiadotneioleiea gnindilduimsinsdwiindeuiinietnofuna way
anénillduinisinsdmiindeuiiinietnensurion g 3 weeviedidauutmenismarmnniin
Tudsenelng (National Statistical Office, 2015)

2. nguinegeiildluniside Tdun gnérilduinsszuuinsdmitadeuilulsemelng dudm
PIARIBENANINATANTIATIERATAUSTANNYAILUS Avuangudiege 20 wivesiuusdunale
(Observed variables) Tulsaan1533elavuindiegneduiu 200 o4 (Vanichbuncha, 2014)

3. mafiuusadeys §idldnsdunuuvaieduneuy (Multistage Random Sampling) Tne

Ya o o

HR38vINsdueg1391e (Simple Random Sampling) (Kulthakornsate, 2015) mgign1sduaainiagn1sgy

Y
% %

Jarisluusaznariaundiwig 77 Swmin uagvihnisguwuuiuaaninduiu 5 Smia fie njunnamviuas
Jwrinedlvil fmingasontl Smiavays uardwminszued Wneidehnisuaniuuasunny Jminag 40 Yn
Mninainsdudegswuulam (Quota) wasiiudeuatungusetdluunazuvisiiedsnisdusiedng
LUUMIUNa@zaIn (Convenience Sampling) (Vanichbuncha, 2014)
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1. \3osdleflHlunsids Uszneuse uuvaouay (Questionnaire) Luiadasiloluniaifiv
i’mi'mﬁ’agaL%QU'%mmé?faLffJuLﬂ%aﬁaﬁiﬁﬂumﬁ%’aa%qsﬁumﬂmiﬁﬂmmawmﬁm Noeg) WasNaawidy
Anertes Insuvauismsildluniside loud il 1 deyavily léun e eng ydinsinu eldeiiion
Hushanaeln wuunsaaeusems (Check list) duil 2 winnssunisuims leud mslsudnisuudlml
msfiujduiusiugndn nszuiumsdwweuuinig wazmelulaglunisbiuinis Wufaumesdiuuy
Likert Scale wiin 5 5¥dfU dufl 3 Aaunmaudusius loud anufleelavesgni arwilindavesgndn
LLazﬁwﬁué’aAmﬁuanﬂﬁw Huranumesdiusuy Likert Scale 4ila 5 5oy wazddi 4 ANUANAYBIGNAT
IeuA THu3nseeLilos msvensie uaznseanusiesia iumansnasaLuuy Likert Scale wiln 5 sedy
(Wouflan = 1 Azuuy, Yoo = 2 AzuY, UTUNAN = 3 AZIUY, 310 = 4 ALY WAZIINTIan = 5 Az
Tnensudanuusazssiuarldsunsnadutasmnuniiasinu 0.80 (Teawtoy, 2008)

5. Msmaunmaesaaiedle {iTeldinismeramiiiemss (Validity) wazanadodiols
(Reliability) vesuvvasunmiugnmiilivinisszuulnsdmiladeuiiluussmelne 3 w3etne ilily
ngusegalumside wagmsmaArmufisnss Taensmaasumuimada Index of item objective
congruence (I0C) naMsMAABUANAMLASBsTBuUUABUNLETAT I0C 11nndn 0.60 nde dwsunism
AuLesiu #8335 Alpha Coefficient ldannuidiesureswuuasuay Wi 0.94 Aduuseansves
ALTesiy (Reliability Coefficient) firuwiailddosunnndn 0.80 (Vanichbuncha, 2014) Fauanein
\nsesilouvuasunuiinnanindedeannsa lldlunsd@nule

6. Mmszidoya lngldlusunsudnsazunieada SPSS version 14.0 wazlusunsudniagunia
afi odeneitiadsnuuinnssunsuing aunwanuduiug uazmuAnFvegndn Tnel¥adAnugiu
1A Msuanuasnud anade frfesas Admudonuuinss manduiusyesiuusuaslusunsa
d15a3umeadin lensiesesiguuuuamduiuslasaadsaunguestedefifinaronuinves
gndlunisldszuulnsdmiindouiilulssmalne Tneiausinasiendviling q wu x/df Tag P>0.05,
GFI>0.90, AGFI>0.90, NFI>0.90, IFI>0.90, CFI>0.90, RMR<0.05 Wag RMSEA<0.05 (Kulthakornsate, 2015)

7. szpznandldlunsifusiusiadeya Ae Wounaiau n.a. 2559 — Hounuanius w.e. 2560

A3UNANTTIY
andnfildusnmssyuulnsdniiindeudidnlvg dunands Anduiosaz 55.4 01y 31 - 40 U

a a a

Anludesay 42 aunsAnuseiulsaans andudesar 36.2 fsmglaneideu 10,001 - 20,000 UM

Fnquszaedn1s3sed 1 Jadeiilinadeninudnivesgndrlunisldssuulnsdnsitadoud
Tuuszmelne

seiudededifinadenuinivesgndlunisldszuulnsinviiadeuiluussmalne Tusuilade
AUWIANTIUNITUINIS NUd nqudiegrniumiglussivun lawn nisliusnisuwalml (x = 3.95,
$.0.=0.901) n1siUfduiusiugnen (X = 3.90, S.0.=0.887) NTxUIUNITAINOUUINT (X = 3.78,
$.D0.=0.819) waztnalulagn1sliuinis (X = 3.85, S.0.=0.942) JadesunmnInanuduius wuin
nausegnaiumelusyauin laun amnufiselavesgnd (X = 3.90, 5.0.=0.915) anulinslavesgnén
(X =3.92,5.D.=0.898) LLaxﬁwﬁué’m@waqqﬂﬁw (X = 3.85,5.D0.=0.915) Yadesumnusinfvegnan wui
nsl#udnissioiiles (X = 3.90, S.D.=0.886) M3UoNse (X = 3.85, 5.0.=0.923) LALN1TOANUADIIAN
(x =3.85,5.D0.=0.897)
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HANSATIAARUAIMINFaNTaTayanau I eilumaaun1siasaie men1snaaeuAanduTuS
voshuusdunmlsvesszuunsimiiadouilulssmelng sMeumindanduiusvesiuusmndmdusius
alilusnpsdunsan (nterval scale) Huvindanduiusues iile$du (Pearson Product Moment: PE)
dieidudeyadmiunsiinset Iduuvindanduiuslunanisin (Measurement Model) thdunaunn
vimsnunuuniulueanisin Jadeuinnssunisuinis Jadeamunimanuduius dulumanisin
anuAnAvesgnilunsldsruuinsfwiiedeuilulssmalnedamnudiusiuegredilodfayiiszau 0.01
puduiuswuLEfmnaReiu (anuduiusiduuin) wasdidanuduiuslifiu 0.80 (Aduysel) il
LiAnanmiiinanduiug (Correlation) Auesszmireiiudsdastluszdueudiegs (Multicollinearity)
(Vanichbuncha, 2014) sianumungaudmsuihluldlunsiesziaunisiaseade (Structural Equation
Model: SEM) fauanslunnsisil 2

A15197 2 wamsmfaaaaummmmzamm%’aga

Factors x1 x2 x3 x4 y1 y2 y3 v4 ) yo
x1 1

X2 558** 1

x3 514 785 1

x4 .558** 685" 568" 1

vl .668** 557 658" 551 1

y2 A8T** 568 758 524** 785 1

y3 587 568 568 658** 754** H552** 1

v4 658** 668 668 557 568** B57** 487 1

y5 .568** 658 667 556" 654** 654** 478 548** 1

V6 668" 558 H4T** .789** 678** HAT** 478 A448** 567** 1
Mean 4.44 3.66 3.25 4.11 3.66 3.78 423 3.88 3.55 4.85
S.D. 0.68 1.04 0.99 0.48 0.99 0.96 0.74 0.78 0.88 0.67

** Correlation is sigficantat 0.01 level (2tailed)
Kaiser-Meyer-Olkin Measure of Sampling Adequcy = 0.864 Bartlett's Test of Sphericity = 2955.148 df = 199 sig 0.00

e U 1Ay *p<0.01

x1=nszvnislumsauevyinisivy x2=nsdunalulealnsiuldlunsuings
X3=n1339Na5IANTIIUINITUWa N xd=msfugasniusivgne)

y1=A1uitanelavesgna y2=Arulinelavesgne
y3=panugniiigniinessdns ya=n5a0s715909g7A7,

y5=n151usnIsee umaL o y6=N15U8AAD y7=NOANTIUNITIDUTEIY

Faguszasdn1sasei 2 sUnuUAMUENRUSIBeE A sEI1uTANTINNTITUSNIG ANAW
awduusuazanuinfvasgndlunsldszuuinsdwiadouiluuszmalng

MnnseuLnAnlunMIfuaenndesiudeyaiieUszdny iesnaunaunduvedunaluamsi
Wu31 nsvadeulaaweis (Chi-square) lifdoddaynsadffisedu 0.05 (P = 0.088 > 0.05) Jadu
vdninaifidmuald Wefinnsanduiinguiifmualifssduannnimdewintu 0.90 wuin frdynsaldun
GFl = 0.989, AGFI = 0.945, NFI = 0.987, IFI = 0.975, CFl = 0.925 futnausi auansu dusvildmiv
Al iiszsutiosndn 0.05 wudn fuil RMR = 0.015, RMSEA= 0.021 uinausififsunliigudeai
Jeaguldinmnuduius Geamefiidessuinadadouianssunisuing auananuduiusiting
senufnivesgnilunisldszuulnsdmiindouiluussmalneiléannseunuianlunsidefldd
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mmﬂamﬁuﬁ’wﬁaga@ﬂﬂizﬂ”ﬂﬁ LAZAIUNTOLANINANITIATIEANLANIDIDNTNAVDILFA AL FILUTWES
AavduiusnAumaEes uagA U mineIAUTENoUUTUNINTEIU AIANT197 3

a a o ] o ) v o ¢ A a
A1319% 3 Wan1TAATIlaAaaNNTslATETeYasAUinAYasgnA TunisTdszuuInsAwviAfaun

Tuuszndalng
AnvUnaeRUsEnau ANFUNUS
AuUs YFuuasgu NAAUAIANEDS

(Completely Standardized Solution) (RY)
AT IAUS AT bnALd 0.88 0.63
nsiduiusiuanen 0.78 0.53
ASTUIUNNTAINBUUSANS 0.64 0.66
walulaglunsliusnig 0.88 0.41
Ausnalavesgna 0.82 0.58
anulindavesgndn 0.81 0.55
ATudnyay1vesgne 0.77 0.68
THusmsreLiies 0.78 0.68
ANSUBNAD 0.68 0.44
ANSDANUNBIIAT 0.74 0.78

NaINMTIATgiLuUTaesaunsiassaaveseuinAvesgnalunslissuulnsdmindeud
Tuvszmdlne wui edwiinesdUsenouusuinesguvesiuusdanayniaduifafinvessus dude
uinnssunsuinig Sendwidnesdusgneutiunnsgiu 0.64-0.88 auninANuduELS deviiness
Usenouufunnsgu 0.77 - 0.82 uazariusinivesgndn Setminesiusenouuiuinnsgiu 0.68 - 0.78
Fawandlunnd 2

AmilsaanIn

(Intervening variable)

.
0.82 anuianalazasgnen
AN 3 3
. o ¢ anulindlazesandd

e ia AMNTNAWS 3

aauilsoase
mMslwusmsumlng (Independent variable) faluanyyvesand
0.66*

msfujauwusiugne
WINNIINNIIUINNG

NIZUIUNIFINAVLINT

walulaglumslwusms

lFuSmsdaiites

ANMNANG ,
nIuanda

Y
229gnan
Chi-square = 206.057, df=168, P=0.089, nmMsaanudaaIan
GF1=0.954, AGFI = 0.904, NFI =0.943 ndsan

IFI = 0.945, CFI = 0.940, RMR = 0.014, RMSEA = 0.032 (Dependent variable)

A 2 JUBUUANNENTUSlASE B EAe
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NN 2 JULUUANd@TUslAsEI B AN wiiauiewss NetillesainAniivn

o o a

Y99 (Factor loading) fifnsiaus 0.30 Tl wasiifeddun1ead (Kulthakornsate, 2015) fams1eit 4

M13199 4 uansAaRRUsTiuANnaunauvaslunadayallsziny

Al LNEu AnadRTildINNTIATEn
Chi-square P>0.05 0.088
GFl >0.90 0.989
AGFI >0.90 0.945
NF >0.90 0.987
IFI >0.90 0.975
CFI >0.90 0.925
RMR <0.05 0.015
RMSEA <0.05 0.021

NANSNAFBUANNRAFIY

NaMIVIAdeUALLAFILT 1 uinnssunsuinsdnadonan A LETLS WU winnssunsuIms
fnanisnsaronisnanmAnIdITuS Tsydudoddameadn 0.05 (P < 0.05) Inefinrwdiusifuun
Tiendiseansidunns (Path Coefficient) = 0.66 tfufe ffusznounsiimsthuinnssumsuimauild
innduazvilimnmenudniusinnduie agldh winnssunmsuimstiiamensssenmnmenudiniug
Feweusuauufigiingly

NaMIVAGoUALLAFILT 2 WinnssumsuimsinaderuinAvesgni wud uimnssunsuIng
Tnavnansauazdnavnsdendemuinivesgnii Inerugunwaudniug fsgiutddymeedn 0.05
(P < 0.05) Tnedlanuduiudiduuin Wenduuszansidunng (Path Coefficient) = 1.37 (TE = 1.37,
DE = 0.86, IE =0.51) éifUsznoumsiinsléuinnssunisuinismntu wuilduenusnfvesgnéazanniu
asulidudnnssunsuimsiinanimsieainudnfvesgnAuasinan1adour AN INAINFURUS

JeeousvanuRgIUNAILY

a

HANISVNAFRUANNAFIUN 3 ANINANUEUTUSTINAsaANANATDIRNAT NTERuTBdIAgNISETH

q Y
)

0.05 (P <0.05) Inedianuduitusiduuin Iaadudssansidunie (Path Coefficient) = 0.78 fufe
agUseneunsinstdnanmauduiusinnYy wuilduauinfvesgnatavinndy asulainnunmn
AuENTUsINan R sIeANANAveanA1 FeensuaunAg Aty Awandlunised 5
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M13190 5 agunan1snagauaauigiuluniside

NANSNAFBUANNAFIU
FUNAFIUNTTIY o .
AMUFUNUS HanAgay
H1: wiInNTIUNSUIMIENasenmuAINANUFITLS DE = 0.66* g3y
H2: uinnssuNsUSNMsinaseAuANAveIgNAN DE = 0.86* JRHELY
IE =051
TE = 1.37%
H3: A mAudTusinatoauindvegnen DE = 0.78% 803U

anUseNa

Mnransaneluadel wudh mmﬁﬂﬁﬁuaaQﬂﬁﬂumﬂ%’iwﬂmﬁwﬁmﬁauﬁ Usznouse 2 Jady
IuA uinnssunsuins uazquAmANLdTUS JsaenndesiuluiAnves Oliveira & Martins (2011)
1§i1398504 Literature Review of Information Technology Adoption Models at Firm Level Wu1n
winnssunistivimsludumalulad wazauduiusvelduin1siansnaniansauaznisdouse
auinfvesgnAttunisldusnisluseduesdnis Inedanuduiusvesiuuslusedu R = 0.79 n1sfnw
Tunsilldimadia Factor Analysis wagynAudITuSTawLUsIngauN1sanneL Ny (Multiple Regression
Analysis: MRA) Lwaw:ﬁm3ﬂé’umﬂﬁt’fu‘%m*ﬁwdwiﬁwﬁLﬂﬁauﬁmaaqﬂﬁﬂﬁﬂmmaﬂ%qmmﬂ{]ﬁaui’mmim
NISUSNNT baLAMNINANNTURUS

Hadesuuinnssunmsuinsiidauddyanniian WA nsliuimauninl 0.88%) uazimalulad
nslu3nng (0.88%) sesaann leiA mstiufduius (0.78%) Geaonadesiusmidoves Panumunkomn

o

(2015) l¢3%81309 Yadoiiinasdonisidenldiniovedliuinsdyaalnsdmindouiivesindny,
wiminedendedlu wuin winnssunisivinsuuulnidulededdglunisadennudnfvesilduinig
Tugnanynssulnsinyiiadoud

Hadusunuamanuduiusifiaruddyunniian lun anufiswelavegnén (0.82%) sesasn
leiun Analinslavesgndn (0.81%) Fsaonadosfiuaddeves Den Hertog (2010) wuiniladudndnyiivi
TiAansinaudiusvesusenaunsivgliuinis laua nsaseanuiianels uagnisasrannnuld
13lalunsuinig

Hadueusnivesgnénditinnudifanniign leun msldusnssetiles (0.78%) sesan laun
MseANuABIIAN (0.74%) Faapnndaafiusuddeves Panumunkom (2015) T93dui3es Jadedidnasie
msdenldiedevieglvuimsdyanalnsdmiindoufivesindnuaminedodede wuih mslduins

o o W

agemaLlosasdn@nwuminendsdaduiaglvianudisuniuamnnlaswneNa wagsiaAllgInen

v q

NFUREAS Y

G

auAnAvesgnAtunsldszuuinsfmiedeuiluusemelne Usenouse 2 Tade oA uinnssu
MIUIMS wazAmAmANLdITLSYRIgnAT wazdamudn uinnssumsuimsitiarwddyunniian loun
msliuinisuwilvg waznistmalulagunliiuinis sesaen lown fAunisiufdumiusiugnen dunmunm
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awdusATinwddyanniian liun anufionelavesgndn sesasn loud amilindlavesgndn uas
Hadesnumnuinivesgnandifienudidnpnniian leud mslduinisedrseiiles sesasn léun n1seany
soge Fegliusmssnuszuulnsdmiiadeuianansatinan1sideluuszgndld oieduasanisliuims
fiusyavBamannBeiu wardnaiulissagliuinsssuuinsdmiindeuiivssaveuddalunsliuing

daauauuzdmiunisiman1 s luly

1. fndwms 4138 wazdiaulaviluansathwansideidunuluiamnguuuuamnuduiug
\Beanivnfugaamnsssegsiadu q laweld

2. fuszneumsmsimumlsusdmsumsiamunnsiiuimsfiazasvioufansliuinisedisie
013 lneilitmneiidnau uasduaiumsimuinanmiensnaunudnagnsiiannsaialdfenany
wagnsaienNduiussEnIagusenaumsiivgldusnisivdianissely

3. fnusanasnsnsedunsitaunsiusnsidugUsssumnntu taedliimsadaianss
Tnganzdadasunszuiunisliuinig laun anusimdilunisliuins nssuiunishiviniseadu
szuu nsadsmnufienelaliiugndn wazmsadresrnudesilumsliuinisedadussuuiassdeiilos
wzdutadedfyiiddvsnadeanusnilunisldszuuinsdnindeuiiluusymelne

4. duaduanuAnaisassdaiavensiannislruinisifinnuansisannisTiuing
muUnd tileassnudussdmswsisnsiieus Midunuveshanasguifanuduan Tagldulsuisns
Boufitewmuiaunmnslivinisludamsudedussrinanhsny uasiimsdassyiuusssunisBous
TuasdnsliAntusteseiiios
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