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Abstract

This research aimed to study and compare the effectiveness of
communication strategies applying behavioral economics principles to
stimulate debt repayment among farmer clients of the Bank for
Agriculture and Agricultural Cooperatives (BAAC) in Roi Et Province. The
study employed a Randomized Controlled Field Trial (RCT) design,
involving a sample of 400 BAAC farmer clients with outstanding debts of
0-3 months, who were randomly assigned to four groups a control group,
a Loss Aversion experimental group, a Social Norms experimental group,
and an Incentive experimental group. Data analysis utilized descriptive

and inferential statistics, specifically the Chi-square test. Descriptive
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findings indicated that the Incentive group achieved the highest debt
repayment rate at 36%, followed by the Loss Aversion group at 32%, the
Social Norms group at 25%, and the control group at 5%. All three
behavioral communication strategies significantly outperformed the
traditional control method. The Chi-square test results confirmed a
statistically significant relationship between the experimental groups and
debt repayment behavior at the.05 level (X%(3)=27.50, p<.00). This
signifies that the different communication strategies genuinely led to
different debt repayment rate. While the Incentive strategy showed the
highest repayment rates in the initial weeks, the Social Norms strategy
became most prominent in Week 4, demonstrating a time-varying
effectiveness. The Loss Aversion strategy maintained high and consistent
effectiveness throughout the experiment. The research suggests that
BAAC should consider adopting behavioral communication strategies,
particularly the highly effective Loss Aversion strategy, which incurs no
additional financial cost. These findings provide robust empirical
evidence that subtle, psychologically designed "nudges" can significantly
and measurably impact critical financial behaviors like debt repayment,
highlighting the practical utility of behavioral economics in real-world
financial operations.

Keywords: Behavioral Economics, Debt Repayment, Randomized
Controlled Field Trial, BAAC, Chi-Square Test
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aseuiinilefialing1se (Perceived Cost of Default) aantunsiiuyuunay
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aeludoudl 2 wdesusvuatiseni edestunindousunilifu NpLs,
Tnsiamglulasunganine @uien 2568) HduRduddsimuntdise 35,188.55
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ogslsfiony Tunmsfsmunssdandvennuasng oraliannsnufiRles
Wuligadungugndtanidunisiiudu q Tnevialy idesannluvium
Fnulne o1@ninunsnsdagnuesindueinifisilidesnazfoslonia
yamsduninguendndu 4 msfaaunssanidedadudu lneame 5.n.a.
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N13UNATYIANERTNGANTIY (Behavioral Economics) hasngufnisasin
(Nudge  Theory) mﬂiuaﬂﬁﬂﬂj LwaaiwLL'ﬁWﬂﬁﬂmﬂwmﬂiaﬂm 5.0.4.
Tudmiadenidn drsvuiinsainn Falleuddesieds

mAdlulszmalnedulnajatunsiinsegidadoiinadenisidu
siluaznsfintintissuivonnunang Inglddayad13aauasn1sinseinieada
Jundn dadlanAfedunlduniivhnismaasininauiy (Field Experiment
v3a Randomized Controlled Trials-RCTs) iieUseifiunansenuvosunsnng
unsnuendamginssulnensionmsdiszutivennuminsgndn s.n.a. waguiin
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\swgeansuazdningnitovinanuitlanazesurenisdndulavesuyyd
Fafhazdesuulinnaudgiuveasvgmaniflenatadniiin uywdduiid
winaauysal (Perfectly Rational) uazganiiessauszleviasga (Utility
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lpsudvsnantadenesnunisiug (Cognitive Biases) ®13ual (Emotions)
uagdvswamedsau (Social Influences) Tuuiunvesnsdisznivesnuasns
msvhaudlatiademanifianuddyedisdsienisenuuumninisydladia
Usednsnm

NOVHNENNIWATYFAIEASNANTTY (Behavioral — Economics)
Usenaudagy

1. wqwﬁmiazﬁﬂ (Nudge Theory) Wi@uslag Thaler Wag Sunstein
(2008) wu2Fn Nudge MsansasinngAnssy Asniseanwuuanlnenssunis
dindula (Choice  Architecture)  iitodaimginssuvasyaaalulufianis
fifteUszasd Ingliidunstadunieshdmainwlunisiden uagliudeunuas
wsegdlamaasugiaegaliledAny

2. nguflusaila (Prospect Theory) #au1lag Daniel Kahneman
uay Amos Tversky (1979) nufidlesuneinyanatssdiunadnsaduldld
(Prospects) TneiUSeuifleuiugngnsds (Reference Point) unufiaziduaniuy
anusfsdsaaineuazgausinaslsihmintumsgands (Losses) snnniinisldsy
(Gains) lurwafiindu (3end Loss Aversion)

3. quﬁiz‘uumiﬁﬂaaﬂiwu (Dual-System Theory) Lauslag Daniel
Kahneman (2011) Sse3u1eTuyudiinssuaunsanaesszuu szuuil 1 vhau
28195957 | Judnlud® 1ddyvngu wavldensualJundn ludesldainy
wengwlunsAauinidn seuudl 2 iaudind dedldarunenenu fnns
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4. vuiuITing1unedny (Social Norms Theory) 83U1871
anﬂiimamﬂﬂaﬁﬂiﬁ%ﬁw%wamﬂ?ﬁﬁmmﬁm%’uiﬁh Wungfnssuundnse
Huiwewiuvesaudnilvalundudsruueiny nslideyaiisdtunginssuns
sz'fﬁwﬁmamuéaulmj (Descriptive Norms) 3edsiidanuannda (Injunctive
Norms) anansanseduliiuanauiunginssuvesmuliidenndesiunguld way

5. winAns unatieuluuEston (Libertarian Paternalism) Wuusagn
fug1unes Nudge Theory uunAniiiodn mMsunsnueaiieyusinsdnduls
youfjpufudsiivensuld mnnsunsnussiudinsinviaamlunisdenyos
wnliegnadiuil nane yaradianansadeniiogldvhay “nisasin” du
elaglsifdunuiigaiuld
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ARNIINGFANTIU (Behavioral Biases) fiRetasiunsdrsewil dail

1. aAR YU (Present Bias/Hyperbolic Discounting) HAwusinas
Thhminfuanufmelaludagiuniesserduinnnimalsslenilueuiand
wslnasenly (Ariely, 2008)

2. mwﬁmémmmqmﬁa (Loss Aversion) #afinan3l3lu Prospect
Theory fauiAnidutanainnisgaidsnnnitanugvannslasuluuiuad
WU (Kahneman and Tversky, 1979)

3. HANSENUIINNSHRIASUAY (Default Effect) Fauilunliuiioy
‘5@19’?@1ﬁué’uﬁanﬁgmﬁmumﬁdawﬁw (Default Option) flasnAanides
(Inertia) sianssuiiiadentudumuugin nmadeadudulidungings
fisUszasrsiausasialonafiauasidennieiuls
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4. HANTENUIINNTIFABUAINAT (Reminder Effect) n1sdsdandn
Feuanuinedaie q ansntaenszdulviaududunisaudidlalild
Tnslawzegsdadomninfiuunliufazduvedaiulse funss sids wui
nsds SMS  wdnfoufinaidsuandenisdisewnilluviauiun (Thaler  and
Sunstein, 2008).

5. mswadlanlundfiAums (Optimism Bias) Fausinidedn auesd]
anudssiazUszaufuimmmsaliilifisUssasddosninaudu uazillonaiioy
Uszaufumnnisaliifunnninau (Sharot, 2011).

6. n3vidylula (Mental Accounting) Faudnvzutaiuesnidu
nuavgie 9 la wagufidneulundagmnanguansiaiu n1sviraiy
dhladnunsnsdnassiunelduasRudluleegals enatelunisesnuuuns
unsnueiiaenadaaiun1siusueswanian (Thaler, 1985)

7. nufus93¢la (Motivation Theories) usegslanielunaznieuen
(Intrinsic and  Extrinsic Motivation) 88u1gdusegelanigluinainadny
fiawela anuanls veauimelunsyiifonssutu 4 e lusuefiussgdla
AeueNIAnNNANBULNLYToNTHENIABINTaslNYaINANEUeN (Deci and
Ryan, 2000)

Pademedniner deau uaziAsegia Alinadenginssunistiseuil
VBUNEAINT

nsdndulatrsenivennumsnaidunssuiumsiidudeu 1§5usvwa
nnvaneilade dail

1. Uadesuanuiuagiinyen1an1sdu (Financial  Literacy and
Capability) 115919AU3AETRTUANTUTITTANITERY N1TI1UHUNIA
ILETSIRTEPHRLE CHEEULEL Lﬂuﬂaﬁaﬁwé’aﬁﬁﬂﬁmwsmmﬂagﬂmwwﬁ
(Lusardi and Mitchell, 2014)
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3. VBNANAIRULALYLYU UTTNIAFIUNSFIAY (Social Norms) &
unumddsy mnauluguudunglinnuddgiunissnyiashnuaznis
Frszmilnsanan fagfuussgdalimninaudu q Ugshnu lumanduiu mn
msﬁﬂﬁmsﬁﬁwﬁlﬂuﬁawﬂﬁiuﬂ;mu (Thaler and Sunstein, 2008)

4. &nwrvesantunisduuasndnfueiaude anuduiudsening
inwmsnsiuldmifaude anudaauveaioulvdyaniiug anuidunnves
wasmsinaavi wezulsuensieuysunivesantunisitu Suiinasonis
sndulathseniy

5. ulwviwansy ulevieindsenivdonasnistaiemdedu 4 wn
sudunsuesafuaniuinie onvdwaldinunsnsannuassminlunis
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n33duadadl ssfnuinislénagnsnsdearsmundniasugaans
WgANTIH (Behavioral Economics) @unsatienseauliinensnsgnen s.n.a.
Frszaiinsaranléviol TnsnsouuuAandnisoguudeduiiugiui eafinig
ANUAAKATLTIRIlaN1NTnIne InadengAnssunisandulasiiunistuees
UAAA {IT83908NWULNINTNIT “N15aeiin” (Nudges) 3 sUkuv lawn nagns
nsvanLABIAagade (Loss Aversion) nagmsusagelatdasnsda (Incentive)
LAZNAENSUTININgIUMNSdeAY (Social Norms) wdaUSeuiieuyseansuaiu
naumuauildldFunisagianginssy nsvaassindunsdioay SMS
wagfanuNasITINItIsnivenguiiesn InensouuuAniidenlossyuing
UIATAITUNINUYLTINGANTIU (Intervention) ﬁquaﬂiiumisﬁﬁwﬁmaa
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n93TeiidugvuuunsideimnaseniAauILLUUdLAUAL
(Randomized Controlled Field Trial) #adun9ideideusuna ilofnun
mmﬁuﬂ’uﬁ‘@dmLmismwmmmiLmiﬂLLGNLﬁ?ﬁqwqaﬂiiuﬁué’mwmﬁ?ﬁwﬁ
devhaudnlaluneasBenietutiadeitdvinadenisiadulatiseniives
NBASNT LATHANTEVIUTBLASNIULNINUTUDINGNFI0E1s MIdbilnag il
FoyadiasuiuludsSmuiannsotanalddusegdalunsdndulatiseni
YaununInsgnd 5.n.a. ludminfoeidn

1. esasdieildlun1sise
inesflevdnililunmsidsuszneuse
1.1 foaudoans (SMs) feenuuuliunndnefulnegise
Lﬁaisi’flf]ummmmmﬂLLWL%awqaﬂﬁu (Behavioral Interventions) #1135
wiazngunaaes lng
ngufi 1 (Loss Aversion) Fermuasitiug Taidefiorainty
ynlaidrszuiinigludmu
nAwi 2 (ncentives) TormumtiudnfaneTavionauselon]
fagldsumnsnaeniisanan
Nl 3 (Social Norms) Femuazlideyaidauanifeaiiy
nginssumstnserivesnudulnylusnunedldssyio ua
nquaruaNagldFunsudufouldinistiszuiana
unsgruUnives 5.n.a. IglifinisldinaiansasindmgRns s
1.2 woutuiintey st (Repayment Data Collection Form)
L‘ﬁuLLUUW@%@J&W%“UWUTJM%;@mi‘z?ﬁswfmaaﬂfjmﬁqasm
IMLARINTEUUANTAUINAYEY 5.0.4. Teyandniidiosnsie 1)  svagnAn

ee

e S

Wn3mn1svaaes (CIF) 2) nguiilasuteuning (naAaes 1, 2, 3 ¥3e AIUAL)
3)  Junasuivuadisevilidy @uieg 2568) 4)  Furutunfesdnse
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2. AFNUSEVINTUALNGUAIDEN

2.1 Usgwns (Population)

Usgmnsillunisdnuiadaife inunsnsgnéives s.n.a.
Tufiuiidanindosidn ynanvn asounquite 20 SN inwnsNTVEEIANYLY
fefl 1) fusgdRnsfiiuiu s.na waeidyadasuiivuadisyluiud
31 fiune 2568 2) gndneglungugnuil du 2 (namFadufivay) aunus
nsdndugnuiives sUn. Smunefaduniidsiisslifu 2 Wou udelsifu
60 Tu Uay 3) ﬁcé’fuL’Eufjé’mﬁyﬂmﬁzyzymﬁw%wmaé’zgzyﬁauﬁ’u fiasurmun
Frszluioudiunny 2568 Fndeyaszuumsaumaves s.n.a. fwminseuida
o Fuit 31 Slunen 2568 wud THununwesnsidunusifing sz
37,664 378

2.2 Ngueg1e (Sample)

naumegvazgnAntianaNUszynsidmuieg (Population)
anén s.n.a. Advidsdisgliiu 3 dou Tael#38nnsdudiegauuudie
(Simple Random Sampling) A ngIudeyaasaumaves 5.n.a. Lielvild
neueg d M UNMIAResN A (RCT) S1usieay 400 AU Aunnguseeng
400 Auil avgnuuteanidu 4 ngudes il 1) NguNAADdl 1 $1uau 100 Av
(Treatment Group-Loss Aversion) 2) ﬂﬁjummaaﬂ‘ﬁ' 2 91U 100 Ay
(Treatment Group 2-Incentives) 3) ﬂéjm/lﬂaaﬂﬁ 3 497U 100 AU
(Treatment Group 3-Social Norms) Uag 4) nguAIuA §1U3U 100 AU (Control
Group) NM3dAI8E19MALN15INATIINGYN (Randomization and Assignment)
diunsegaessaiaiielidulaingung q Snvauziugiuilndifesi
fouumInaaes F59za8anoARluNTUTEIUNANTENUYBBNATNNT TUIA
fMeganguaz 100 AU 33 400 AU
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3. maiusIuTIudaya
Adeldsniunnfunuradoys fil

3.1 Wanns1eazidenreunnsnsunInues (fenudoans)
dmiuwsaznaunaasddianysel uazdnwmisussuudemislunisdsdoniny
(sruudavanegndn IHSMS  vessuiang) sauddavinuuduiindoyants
e wagineusufdieise Feuszneusewinauiamigsia (Guide)
sz ifletiesiiunslutunoumsvnaesaiaau

3.2 alluni1sneasIninauly (Field Experiment)
Wuszoziian 30 Yu serineduil 130 wauanaw 2568 Tudisiuvesszaziian
nMAaes ngunAaawa 3 ndu lddudenunisdearsnuiioonuuuld
dmdunduuesnu lusuzinguatuauazlildfunisdearsiavla 1
wennifleannnisudufiouniuunfivessuiais Inanisiiusiusiudeya
L%qﬂ%mm%ﬁ’uﬁumﬂmEJmiamm:uLLazs’mi’mﬁasﬂamﬁsﬁ”ﬁwﬁmmmwmm
#1400 918 INTFUUATAUNATEY 5.0.4. 0 TuRiduganisinauna Ae 31
nquniau 2568 Sududmnenmsdiszuives 5.n.a. tiedestunadu NPLs
Mmiifasusmualutud 31 funen 2568 deyaargniufinlunuutuiindeya
nstseviifingesly

33 wdmnasadumaivsiusiadoya andigdunounis
agUnanazdnyiseauniside dadunsagunanisinnegideyaideiua
nsefunenansiselaeisuisuiunguiuasenisediieades anduas
Uniauetolausnuziaulouiskazn1sUUuRdmsu 5.n.a. wastolausuus
dmfunuideluadsdely Aoufivgdnriissanunisinuduairdaszaty
auysal
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4. Mm3aTedaya
nsfnwiadeiifunisieszsitoyaideUiinm (Quantitative  Data
Analysis) n133nT1eRdayavzwiteaniludesdiundnaudssinnvesdoya
Ffurauaudsdl
4.1 anmLganssauun (Descriptive Statlstlcs) THiiloasune
dnuwaznluveanguiedisluudazngy 1y ammummimu wazdinIsAILIN
ﬁmaaauﬂuaqamﬂmsmamuimmamqwmaaaLLauﬂqum‘Uﬂu
4.2 ad@gaeyuu (Inferential Statistics)

4.2.1 MIVARBUANAILANAIYEITATINSTI5ENi 193
nagoulaanals (Ch| -Square Test for Independence) LW’eJLUiEJULV]EJUﬁmmu
Sasmstisewilse wmﬂawmaaq W 3 nay wazAunguAIuAY L‘wawmaa‘u
AUURFILIIATN TN ALANANaTY denastesnsnstiseniiuansety
v3elal mndeansiUTeuiieuiiazg (WU ngy Loss Aversion fiu nguAIUAL)
2zln15ATIZ9 Chi-Square LWUULANIZIAZAN

4.2.2 mylpsznnsannegladain (Logistic Regression)
Tifiedinsnginnuduiusseninediulsdasy (UssnnuesnnsnIsunsnues
#il#5u Tneidrswaduiuusvu (Dummy Variables) fulonalunisdsenil
(FauUsmuuuum=41sy, 0=livnsy) szautedAgneeda (Significance  Level)
fml37 0=0.05

NaN1538

nranITaTeiteyadidulduansiauesendu 2 dwndn fe
HANTIATISATINTIUUUALHANTIAT IR Y Fiall
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1. NaN1SANEIADALTINTSEUUN (Descriptive Statistics)

9]'13'1\1'17% 1
ITNaTUSHTINIISE M I8F N
e aEE FUaidl | duaill | dUaidl | duanidl | wfe
' ? 1 (%) 2 (%) 3 (%) 4 (%) (%)
1 NaUAIUAN 4.0 8.0 8.0 0.0 5.0
2 Loss Aversion 28.0 32.0 36.0 32.0 32.0
3 Social Norms 16.0 24.0 24.0 36.0 25.0
4 Incentive 32.0 40.0 40.0 32.0 36.0

AT 1 wud dlewSsuiisulssavEnandsvesudaznagns
AABANITNARBY WU NGY Incentive ﬁé’mwmssﬁﬁswiaﬁaqaqmﬁ%aaaz 36.0
599a3"A0 Ngul Loss Aversion fisnsndvegiifosay 320 uaz ngu Sodial
Norms fisnsiadeiifosay 250 wagnguamuauisasiadeiiiqnegisosas
5.0

2. Han1sANNARALTSEYNY (Inferential Statistics)

997 2
Han snaaalAaUAITTSITINGUTAAR s NgANTINN SIS Nl (T188UR 1)
Week Chi-Square (X2) Degrees of Freedom (df) P-value
1 7.50 3 0.057558
2 7.2765 3 0.063588
3 7.8640 3 0.048907
a 11.2533 3 0.010432
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9MNA15197 2 Wl FUawii 1 wer 2 A Pvalue (0.057558
Laz 0.063588 Mud1Ay) gandn 0.05 tanties Fesmneaudt a sedulipdndny
0.05 tdaldanansaufiasanufgiuing (Null Hypothesis) 191 laifiaay
uansnsegnsdideddynisadfvesdnaimatissaiszninangu egnalsfiniy
f1 Pvalue #dlng 0.05 Avsddauulfuvesnnuuananaiimdegsng
TudUnmidl 3 A1 P-value (0.048907) Wosndn 0.05 vilvisranansaufias
ammmmwlm thufie fianuunnsnsegadideddymeaifvossnsnstise
silszwinndunnaeuasnguaiua wagdUaii 4 a P- value (0.010432)
ouni1 0.05 0819TALAY LAz Al X2 (11.2533) qwqm ‘UW’M 1AULANATY
othailifoddmeadnfudunseiianluduavid Ssfuduin inmsnisunsnuss
fuanszuegadmaudenginssumstseviludisievesmmaaes

397 3
Wan153ATIFINITORneeladadn (Odds Ratios)
Factor Odds Ratio Lower Cl Upper Cl
const 0.0526 0.0214 0.1294
Group_Incentive 10.6875 3.9806 28.6951
Group_Loss Aversion 8.9412 3.3137 24.1256
Group_Social Norms 6.3333 2.3142 17.3329

91NA157991 3 WU Amel (Const) Odds Ratio 484 Const (~0.0526)
fio Odds TeeMTTIIENEdMUNANE19Bs (nquatuaw) WesuysBasydu 1
Hugud deluiidredolilfedlundunasede 9 minasrsuandiidfiuin Group
Incentive & Odds Ratio iy 10.6875 Tesildrsmanidesiu fevay 95
9381319 3.9806 A3 28.6951 Favngenud nwasnslunguiilasusnsnis
incentive flonafiazdnseniigeniinguaiuan 10.69 wh eghditdedd
M19ad# 1ne Group Loss Aversion 3 Odds Ratio t¥1111U 8.9412 Taeiigneainu
{edtu Yevar 95 ogsming 3.3137 8 24.1256 mneANI tnumsnslunga
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fil#suanInIs Loss Aversion fllemaiiasdrsniiganiinguaiuny 8.94
otslivedAgyn19ads waz Group Social Norms & Odds Ratio WAy 6.3333
Tnofldisanudesiu fovas 95 ogszming 23142 F 17.3329 vneaui
inwnsnslunguiilé¥uannants Social Norms flemafiazdrsniiganiings
AIUAY 6.33 i1 Bl ARyneadia

anUsIeNan1sIY

wansAnyinfadl §ué’uasjwi'fmLﬁ]uﬁﬂﬁ’ﬂsmwmmmiwmam%
npfnssulunisuiudemginisunisdiss nidren1sdadoniny (SMS)
densedulifiinnisdrsevil Sadeandoafuanuiseues Karlan, McConnel,
Mullainathan, and Zinman (2016) ¥nnsnaassnAawssaIsnsufiaUTud
13 uazludde wuinisdesdernaniouninudi (SMS reminders) ansatiia
§nan13d1senilld Cadena & Schoar (2011)  nnsfinagmsnisdeans
L%qwqaﬂimﬁy’aa’mgﬂLLUUﬁUizﬁw%mwmﬁaﬂ'jw nguAuANDEsatIALB LAY
fodAny wansliiiuinnisyhanudilasaylduselovdaineainisaiiudn
nazussgslavnadninervemywdannsnthlugradnsmdugusssaluiumna
nsula

n15l¥nagnsusegela (Incentive) uansuszdninmgegalutiausn
Tassilradedosas 360 aoandestunguiusegilaiiszyinmginssuves
uywdgnduedoulnsnudssaulusisianienausslevy fausinazgnisgn
Ttimginssuithlugnmsiaiuusadauinanasuen mstauesieiaiiusos
14 1wy Sundeduannenideusu adussgdlaiidaauuas idlade Fansedu
TAnnstseniliiuil nsfinagrsiivssaninmgdutasiuremmanosed
srefaitalauaiunsaionvuzoailudagiuvesdild defnazyinlagdle
mmﬁwﬁaﬁuﬁﬂ%’*\haszazéy’umﬂﬂ’hmig@ﬂﬂ’uswsma nsliseTadnsy
nsthsgvinsaaandasunssuivesifanmadunsenihiddesindy
nsnsgifiiinanauwy vl AmenafisdslunsujiRnudennas
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mﬂ*zmasmamamamammmamma (Loss Aversion) uamesAvEnm
flasianeuazufaunss wavievas 320 saoansvaass FeaenndostulLIAn
93 Kahneman and Tversky (1979) finanvinuywdfiuunliuiiosneieny
yAndssaugapdsinnimasasnaailsfivinfieudu nsdoansdiiiug,
fansideUsziiashin wionisiina1usu Jadunisnseduyaseulmimdnla
maqaﬂwﬁlsﬁmamu AUUAYULUIANYANYDY Prospect Theory ﬁdwmmam?a
Swansenusninn sl yaralinazugnuiulanannsgaded Uu
nirauguannisliundsdafisusinfuieaeanit nsdoarsiiiiugiis
wansynuLdauiornfintuatnnislidisevdl wu msgapdeaniuniasinne
nsgnusuAsssmieudrd dnseduliAanginssumstisendl Taonsls
Ustlewiananundlaesssumifvesnisgasds nagnsidusyavsninlunis
nseduliAnn1snsedh ievdnidsanadwsilifisUszasd Tnslamzegnads
Tuanumssifgiiandesiazuszauiuamndemenisnisfurionnadany
nsfinagniiannsoinuussansnmldfnaennismaaes uandliifiuisany
uiaunsevesendlumvanidssaugadslussesnaiiuuneauns

nsldnagnsussiingrunisdsny (Social Norms) usiazisudusng
wanszuUILNas uinduiiussansnmgegaludUawid 4 (Govas 36.0) Faiu
grdsBvinainsandmasusinadunisdiny  fauduuliufasfouwuy
waAnITNvRLdY Tnslawzegadaiiomnndeimginssuiufuiivensu
vidoifuussingiulunauvesnu Jeaeandesfusmidoves Hallsworth, List,
Metcalfe, and Vlaev (2017) Fsvinismaassdsasmuneiioniiundlu
ans1vo1andng Inglidemnuiissyusaiagiumsdann wudn ansaifingng
nstsenBlaeg1alideddsy uas Allcott (2011) ladnwinavenislviteya
Wisuisunslindanutuidiouthu nui amnsaannislindsnulfediad
Uizﬁm%mwmﬁﬁﬂﬁxﬁw%wamaqﬂaqwéﬁﬁuﬁuashqﬁﬁaﬁ']ﬁ’iﬂuﬁdaaﬁwasuaami
NAADY 8190511 BvBnavesusngIunsdanuenaesldiaailunisaing
nanszvuiitalau videenatinansenuiumnssiululuusazngusogisiidson
Tudunsifisefu nagnstadanuidnsuiavousuiuwaznszdulifnnis
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o '

UQUWW’]&IWQWﬂiiM‘M‘WQUi aqﬂ'ﬂaaﬁumu GZNLUUﬁﬂﬁ’]ﬂﬁJaEJNEJﬂIU'UiU%‘Uaﬂ

7
v o

‘UlI‘UULﬂ‘tW’]iﬂiilMﬂ'J’]lIﬁiJWHﬁV]NanJLLauﬂ’]i‘WﬂWW@WﬂﬁJﬂUQJUV}U’WMa’]ﬂm

d3UNaN133Y

nanTideLdmaassiuandliifiuedsdaauin msussandldnagms
mwgmam%wq&ﬂiiuﬁmaﬂizmuaéwaﬁﬁaéﬂﬁmﬁawqﬁﬂﬁumiﬂﬁﬂszwfsuaq
NunINIgNA1 5.0.a. Tudaninfoedn UszanSnavewnnsnsunsnusanagns
Incentive wag Loss Aversion uansUszavBamillanuiazasdilunsiiudng
nstszniifuisudunimeans wazdinsdnvinadnsiialildnaen 4 dUnns
IﬂEJﬂawﬁ‘miﬁ@ﬁﬁL%ﬂwqaﬂimﬁy’qmmﬂuw oA nMavdnidesmnugeyde
usTIvingIumedenu uag rusegdla duse awﬁmwmuammamm‘umama
adane waz muaammmaammaaﬂmw Sasrn1strszniliadediniu
nauAIuANeg ey Jouaz 5.0 Tuvazfingunaasanisvanidssaugayide
fidnsnade Yesar 32.0 ussiagruntedeay T6nsiade Youay
25.0 wazusigela H8nsuads Feway 36.0 uansliifiusdradaiauds
Usgdniualagsiuvesnisunsnueadamginssulunisiiudniinig
Frsenil wiinagnsienunazdulsslond uiussdnsuaduinivosnagns
wianiifinsBsuamasaszernamanaaes Tuvaefinagns Social Norms
wanaNadnsiavuageaaulutieinsvesnisnaass Anded1AyN19ain
nsnaaeulaanasBuduin AuuanaIesdnInIstsEniseninanga
naaedLaznguauAuiinudAyneada lnslanzludaid 3 uag 4
Faus¥31 wmsnsunsnuasldlfiinananududyuaynisiaszst Logistic
Regression ¥3e4a3uA1u1alA8N1T Quantifying HANTENUYDILAGYNALNS
Tuguves Odds Ratios Fauandlyilfiuinnagns Incentive, Loss Aversion uay
Social Norms meiamaiumimimumawlsmmnaummmamwusmﬂm
n9ada lnganiy ﬂaEWlﬁ Incentive il Odds Ratio EN‘Vlaﬂ AUl
auuaqumsumaﬂmimwgmamwammimﬂsﬂumiaaﬂquuiamwsa
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1193019 WedLasuNgAnIsun1sEszuinfvulusuian Tnalanizegn9ds
WnsMsgItesiunslingegdla (ncentive) wsensasienuidngyide
(Loss Aversion) e1aslunagnsiiivszansamaslunisussgndldluusunil

JDLAUBLULNNSIVY

@ @ o

a dym Y o v o ¥ [ dy
IMNNIIIIYUHT ylauaustouuzill 2 Usvinusall

1. YawausuuziBauleuny

suIALionIsInunsuarannIainITnems MstuuIavaily
Usegndldlunisudmsdaniail Tnsiawiznsldnagms Loss Aversion 1u
snpsgulunmsudmid nseenuuudeaueasitiiunansevuidsauanmsll
15emil nsldinagms Incentive é{’m%"uﬂduqﬂuﬁﬁﬁaaﬂWiLLiaﬂ'ﬁzﬁuLﬁmﬁm
msldussvingiunadin iedaaiumgAnssudavanlugusy uaznnsiamn
szuvAeansidegnrutesaRdviatiteiisdsyavsnmlumsidifiegné

2. forausuurlumsiseadedaly

msyafnudnadlungugnuiinuvssinnuasdnvarnaasvgia
iledumnagnéfimnzauiigadeudazngy msUTeuifisulssansaimues
Fownanmsdeassng o Anvinaluszezen WeUssiiumudsduvemgingsy
wazdndunismaaey Ufudsinagniesisdeiiesnuuiunuazdeyalusl
ilefisysravBnavesnsunsnusdluszeze

asAnulnsinaznsialuly

1. asfaMuilnaindunuannsive

v
£%

Haa1nuIdell liuansliiiuisesdanuslndineadudszdnsna

-

WadSeuiieuveanagnsnisdeansaundniaseganansnganssulunisyalali
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v

inwasnstszninsana Taswandifuinnagnsisausuuuuiivsznoude
LLiﬂﬁgx‘ﬂ,ﬁ]L‘?ﬁﬂiNijﬁ (Incentive) miwﬁmﬁmmmgmﬁa (Loss Aversion) ay
ussiagIumadanu (Social Norms) amwnsnifiudninisdrssvillfaiuayd
ANULANAIUNA TRVBINAANSILYINIATAENUT nagnS uIeRdlaldeaneda
Tinagaaalutieiu vazdl Msvdnidesanugadenssansamldaiiae
uay UssvingIumsdeny deralameilutasnevesnisvaass dadusadnimg
Tndfagyianadiladn maneuaussdensazAnnginssumionisesniuy
anmundounsdndulaliyanadonnginssuiifsssasdldiedu Tasld
9du uaglisfnainmlunindenvomyana (Nudge) usiazguuuuenatuiy
nseunauazusgslameluvesinumsns dududedunuidassdnsidiovee
wsuuuMIUszendldiasugmaninginssaluusunnslusuunvesing

2. nmsihwan1s3delulduselevl

wan153dedanunsniluuszgndldlussvuuimadanisives
5.n.4. WieisnszAvsnmmadissniuazaneudssomilideiAnseld
(NPLs) T¢fegnaidugusssu Tnsanunsneenuuuteanudearsluguuuy Loss
Aversion iHusnasgrulumsudadtountd onsefunisiuiamumdssuesgnd
nioutisldnagns incentive  Humsnisiaiudmungugnuiiaifosnns
usanszduiianiy uarld Social Norms luituiifdauduuisvosmangs
uenInd 5.0.4. annsaRasruLdeansSrluiftiu SMS nievemnsidva
ilada “Nudges” Mmnzaununguanusazyszian Faaztioiiunisidiis
foya nsrdunsdsenildnganm uarannisznisianuissavivssarlu
JLEYUT
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ARRNIINUIZNA

FmdvenuveunszAN suimsiiensinumsiazannsainsneas
(5.0 limsetiuayupAded miumsAnniuaindassEos “milfiAsugmans
wqmmimwaaﬂaﬂmwmmaﬂm 5.0.4. lufanindosidn rsgwinsaian”
suiluuseloviegnads lunisdniunisidouagimuiesdniiuiiamsa
inlulFlunsaduayunszuaunisiueessuiasiasaty damd
YOUAAIANLYBUABEGNWID 819158 A5 AnATUY Wuguan enansdfiuTnw
FeldlFRuuzah Auinw uasiddanaenszesinainisinidedeswoiies
uaza3ila vevounszAMeg1sBuio n3. 93130 Sunini uasitemansiansd
a3.Usdl 1Bouazeaind Alddsaazinanndulszsuuaznssunisasy
nsfnwduaidassluaded deldlimuusnididulsslonifeuslotounnsos
fine 9 Waunuddeiaud Iﬁﬁmmamyiaimr@'ﬁu uonanil Famin
YOYBUANAMIANTIINUMINGITENONITA NG AADAIUNBATNTYNAT 5.0.4.
Tudmindonda filldnddyedidwonnudniivesnifoadul anvhed
i veveunuaseuAILaziiiow q Aliniddlauazatuayudminieg
anuvhdlenaensvernaensinwAuaidassatiuil
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