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unewil TigusrasdiiodiaususyineitafoarumanTwesinamuiidmarensiadulanmuienses
odmsumingudlaniadiou sunafvieyanndillamuiionsemasiiiddlsamuionsesedmiiminduilaniadioulu
SULUUIRUARYa (Virtual Land) $1uau 300 Au 9rnunammesuedandumsndiadioussdiflutlagiu lnelduuvasuaily
mafiusvTndeya warldisnslinsginsannssnyaas (Multiple Regression Analysis) Tunisinwanuduiussening
HadvnumanTafiusing 4 fdwasonsinalavestinamu wanisidenudt Jadvanumansiidmaiidentsfndulaves
tnasusniign Ao msfiinssudulndeaiifeiifndniswoufdsaiutuswioies waranunsouanseondastanuld
agiidasy (Participation) sesawn fie nssialenalunsadresels (income) Sdfudinin fe n1sasrslentalunsnuiee
r;fjﬂua‘/'il,ﬁumﬂ%u (Connection) msthluvenelemamagsiafiviarnuians (Opportunity) Msasnsmsdefionazieides
Titunuedléiduiisanundu (Reputation) msldaseunsesdslninoulasuaznouaussarmiureunisluialanuies
(Infatuation) N13LRuTUYEIYAAININGAULAEAIINFBINITIEIMAIR (Value) n1sdondnuailaniduiawiziafiadis
Usraumsalanuiusienislion Aaunsalfifugariuiasdoldiuzounagsia (Experience) nslédulenauazdvien
ﬁLwﬁaﬂ'jwﬁﬁu (Exclusivity) LLazm{Léfﬂsaumaﬂu?ﬁﬁﬁﬁﬂmuﬁiﬁﬂmeé’ﬁuﬁﬂ'sm&’aqmi (Ownership) AU eavaa
dawariensindulavesinamulumstersesedmniiminduilanaiiou sgaiituddyymeadifissdu 0.05

MmdrAn: wedsa, ednsuninduulanaliow, Anumands, nsdnaulaamu

Abstract

This article aims to present and analyze factors affecting investors' expectations in investing in virtual
properties. Data were collected from 300 individuals who had invested or intended to soon invest in virtual lands
through an online questionnaire. This research utilized multiple regression analysis to examine the relationships
among expectation factors affecting investors’ decision-making process. The findings indicate that the most
influential factor affecting investors' decisions was “active engagement” in the platform activities with an increasing
number of new participations, allows while the platform self-expression, freely. The secondary key factor is related
to income generation. Other factors such as opportunities for increasing interpersonal connections for diverse
business opportunities, enhancement of credibility and reputation, the early ownership of new assets or properties
influenced by personal infatuation, increase of asset market value, and distinctive aesthetic of the platform for
immersive experience competitive business advantages, exclusivity of ownership over others, ownership of items
with limited availability, respectively, play a vital role in affecting investors' decisions to hold virtual properties,

exhibiting statistical significance at a level of 0.05.
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1. umd

naintuvaslaniaiiounie Metaverse uazarufnintmanalulad web 3.0 Iduandlifiugaussauiuves
anmndouuuuNaNnausEninlanatwuaslaniasiou fafrsuszaunisaianuiuiuazy fauiusnisdanuivene
Fasfnnisdduiinvosnudliiutu (Barera & shah, 2023) nsliFnationaislilvideslnaisndely Tud a.a.
2019 M338U1AVES COVID-19 iushuddnivinliputuususfuiuiunisusingivestaniaiion (Wiliamson, 2020)
Avnssuuvegragnudnduliuneglulaniaiiou wu n1sdudieldass nisnulsmedeag n1sAinwr Ranssuanuduis
uaznsuansdudn 1usu seonaunsifistusgiandugusssuvesduningaa (Digital Asset) 15u odm3amindiaiiou
934 (Virtual Properties) fRuRfTa (Virtual Land) s1ufadsidsa (Digital Arts) wazanalduadsfia (Cryptocurrency)
Tagnnsvingsnssusng 4 gndanisiomaluladnisdaivdoyauuuliifidanas Sufeyaazgnunieauazyirdiunlily
sudeyaiieafuaiiouly (Blockchain) Insanunsadusisdvdauduiwessiudu uasdunind fdvaasiifiomis
Weuagliaunsnairavaunuiuld Ai3endn Nfts (Non-Fungible Token) Sefianauifuderiuauninduulanata de
osdUsznaufnarvliimsialassnsedaiminduulanafiowniusnnune 1y The Sandbox, Decentraland,
Crypto Voxels, Somnium Space (Republic Realm, 2022) Inglutl a.a. 2021 duninduulaniadloudlyarnienisnain
s2uffu 40,000 drunvaaniansy UP Morgan, 2022) Feiiszuuiasugiamyuidsaduvesiaies silitnamu yanaid
Foides LLaw%@w%uﬂﬂuqﬁﬂﬁm&m 9 11U Nike, Puma, Adidas, Gucci, Mercedes-Benz, Hyundai, Coca-Cola, Disney,
Tommy Hilfiger, Mcdonald’s, Warner Bros, Snoop Dogg, Pranksy L%uLﬁ’hmmnumauﬂiadﬁﬁuﬁwiaﬂLaﬁau Wieene
lanan1egsna waraInnsaiinssuuAsygiavulanialiouaziiy ad1siuiu 1.3 duduneaarfanss ul a.a. 2030
waziBonmelud a.a. 2026 faunin 25% Mlanaglnanedistes 1 Hlusiotu lunsihlueglulaniadiou EY Center,
2023)

oglsfmu SafleuAndiusdelaniafioufiunnsnseantd TnesinudoinTanafiouasfufissusnngnisiing
vdaiJuifisnaswgianesay uaziuualduifiauedmduninduulanasiounazinamudnauuinaglivszau
anudisalunisaiiausegelaliiunaianisaau (Guven & Ercan, 2022) uagnisimwiedmisumsnduulaniadeugn
Wisuiteuiniassadsiindnefumswaunedwnsundnduulanass (Asara, 2022) Tneniagsivedamzuninglulanass
Tanuddrylunisasdeliiussunenisudstuilunisnevaus sieanuanams (Expectations) vosamu ileadns
LLiﬂﬁ]uﬂﬁ]ﬁdwasiamiﬁmﬁulﬂ (Gentile et al., 2007)

NnnuiTeisesmumanislunisiionsesedmiuninduulaniaiiou (Plidroke & Intrachooto, 2024) wuin fasyy
dnszvrunsindiesesiuagaanisaifsgUuuureskadnsiinuesaanieideiionduddutu naemauusvdiuwunliy
anuduldneusaduleamu Jadunszuiunsindulaifiauneniaduusegdla waefisuuuutadondenlosiuady
Fupusiesnsvesyud (Hierarchy of Needs) lutunaslaniafiou Semsidoadsd wuirtadesne 4 fvsnglua
maviwasiamudminnsideslesaudiniudideaiffiuandfedvinave siuusiidmasenisindulavesifasyy nsi
FoAunuAnauvesnansinuluguuuun1s3ideidal3unn (Quantitative Research) agtilugnisesunedoduny
fanann Tundsiidaaunaraseurguitsasdennndtu

nsfnwiifaliinseienuduiussenintafonnuaaniiidmadenisdadulavesinamulunisionses
odsn3uminduulaniaiiou (Virtual Properties) inunisnwinazyinannandlaniuaavisigasmuldlunisdndule
Taglwuuasuanlunsiivsunadeya ivsznoumeussiiumaniidedsaumeanisiifamudesnisidsuviesens
TiAndundsandadulanmuiienses mndlifoyadiuiu 300 au Tnglimsiamesionnesnyaas (Multiple Regression
Analysis) ihuedessielunisesuismmduiusseninsdadoeunaniaiusing q fdwasdenisdndulsvesiamu weli
Wneenuuu anUiin wasdWauinislasinisedansuninduvulanaiiouaiuisaldidudeyadreddunisnuny
wagimuanagvsiidenadesiunumanTvasanuanndy
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2. SmnUs:asn

1) WethiauegUuuuiadurnumanisiidssasonisdadulavestinamulunsawuiensesedauninduu
Tantadiou

2) itefnwmnuduiussenintladeanumansiidmadonisdnduloawuionsesedmiduminduulan
vl

3. JSsnUNSSUNAzJIuUd3IuMINgIVDd

n13dindula (Decision) Junmsimszilemannudululdnndadowindeusiag 4 ‘vwmNmuaaml,awmim@mm
LLavL‘Uuww”mﬂmmuaaﬂuﬂivaumim 15305 MIABUALBINIINFBINTT IMAKE FQYINYIA N1TRIN AADATLNS
vandssnudsuazdefionain meinaulatuegifunadenyiousigdla Susgdaiifimmiumemisgardmanonis
dndula (Mittal, 2022) Fawadwsanmsdndulastasdululiviedullild Tnemadoniidamndulllfnniignazgn
Telunsdegula Bunin muAIawis (Expectation)

anuaaniaduusagdladddifidvinadenisinauls dewaliyananssyinsuisdsunsegng ieliliundsdmey
unuguiuulagUuuunils (Daouk-Oyry, 2023) Tnsnadwsiilduniuilitmnailensuaussiorudesnisuesnssih s
mmsaL%'aaisj&ﬁ“‘uﬁ']ﬁv%umm@?aamssuaawwé (Hierarchy of Needs) 1 5 4u e 1) A1MuaINITHIUNIBAM
(Physiological Need) 2) A1ufaan1seuadasiua (Safety Need) 3) Arusinsn1sdudsns (Love And Belongingness
Need) 4) Audesn1siudoidouarldiunisanges (Esteem Need) 5) mudasnisanudiasenuias (Self-
Actualization Need) Sesz1inuyudiiminfesnisegnaaialififiduan uasnismovaussonudiosnsiuussgsladi
dewasiawgingsy uazussgdlanzmeluilorudesnisldsunsnevauss duanusesnsitdslildsunmsneuaussdal
S‘w%‘waaguisialﬂﬁﬂﬁy’qmimauauaammG’faam§°uaﬂw‘wéa5ﬁé’mymzmmﬁwﬁu%wﬁw§éwﬁuﬁqaﬂimmmmﬁwﬁag
(Mcleod, 2023)

luviunvedlaniaiiow Anumanisgniunldnseduussiunalalunisualsmanugy nsvenedaanuansaly
nsiudiudin waraiassaunsalmnuiusfiiuBesesdnlananimamenin flisunalunisuansiinuuardass
Tunisnsedh maamumia%ﬁwﬁé’mﬁuéﬁﬁ%mﬁﬁm (Serpil, 2022) FaiihvnoiilenouauewedfutumudeInIsves
uyweiuiu

Tneffiamuiionsesedmiuminduulaniaiioulinssuaumsaniiesziuasamanisallundniveapaveswadnsiiin
Mnmsnseiuaznliuauiuliide fosteudndulaamunionszyiinisuiedns ilensuausdenuaamisd
Foulosiuaiuduarudesnisvasuyud (hierarchy of needs) wagnuinuaaninduusigdadifiidsnadents
dindulavesasmu vdsiifamuaantdliiAndumniian 2 Susuusn Tunsamuionsesedandiminduulaniadion
fusngluuserafutuaudesnisvesunyud (Plidroke & Intrachooto, 2024) Idud (awdl 1)

° Self—ackélizati \ Infatuation
mmﬁafﬁmmﬂm AU | Ownership |

e i e |
Esteem needs %M‘

 Anwdiamsdnudedise | Reputation |

& Love and Belonging needs | ‘ Connection 7'
AUARINIRUAIAY | Participation |

" Safety needs A\ | income |
AUABINITAMUAIUIIAY Value |

y & Physiological needs N | Opportunity |

4 v v N .
y AMMUABINITATUNTIBATN N { Experience

mwvn 1 Uadeanumanidlunsdndulaamuiiensesedmniuninduulaniaiou
7ian: Tnerg{i e mmLnJmmﬂmqwg]mmumummmmmﬂaauuw (Mcleod, 2023)
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1) AUABIN1TAUAIEAN (Physiological Need) {Jﬂﬁ"aﬁéaJVJUﬂWﬂwi’d fo Anuauisalunisihluvens
Temavnagsiadivannyans (Opportunity) wagnsiisuuuuiitiendnuallanisuenzdafiadsUszaunisalaudusily
nslfuiiotinaiedeldiueunisgsia (Experience) wagnumeninuulaniadoudignivinnnudrflunisvene
FUMUUNSALIUAIR nsaaUszaumsaiinne wagnisidsuaimeninnsadviaiuiestinuiifeans (Seidel et
al,, 2022)

2) Amudeanisitundusiuag (Safety Need) Jadsfifasyuainnts e nrsifinlonialunisasraseld
(Income) LLﬁmﬁLﬁm%umm;gﬁﬁm?Wﬁﬁmmzmmﬁaamwaammﬂ (Value) uazdagneSunedn ssuuiasugialousss
LazgInssuAdva Iiasaussgiladedassiunisamuiiognionisaiuquuesiinats uazairsmnumeaviamisiny
M3 MmsiaRs Aianunsafismnauedesliifafnfudiaainisyinemu (Nakavachara & Saengchote, 2022)

3) Anudsn1siudany (Love And Belongingness Need) adefiffamuaanis o nisasralonalunismy
WerAuTiLIINTY (Connection) wagmslésuavsnistidusmlumsvinfanssumeiulndeaiifermiuiiasouans
AuAAiukazwansoandafnulaed198ase (Participations) wazwuinuulaniadoudisiudenisadisufduius
wuul§iasin uanfanduiieuaiiousieideusofatuatdlifiiduaniiindaldnasanan (Serpil, 2022)

4) mnusipsnsinuiieiduasnsliiunisenges (Esteem Need) Jasduiiffasyuenemds Ao mslasuavdiiem
wazlena masnvudeiauefivauiimioningdu (Exclusivity) waznsaenuindefiouazdoidedituauesiduiisan
1103y (Reputation) wazlaniadiougnszyindutladvdrdyiiyanalugaidvialdlumsistuaiiededosuareuningile
RonuLed AaenIuNIsEnaaussdsey luunumiwiiousazuanaseenluanianisa (Sungvaribudh & Nasongkhla,
2023)

5) mnudeansaud I aenuLes (Self-Actualization Need) Tadeiifasuaianis de nsldaseunsedds
Tnsinevlasuaznevaussanuduveuneluinla (Infatuation) uaz nsldnseunsedludeifisiurudnfnuasasiigaul
ANFBINIS (Ownership) Faudunisussgaaufianslasenuies uazldfigailudsinuesinuazvisannisnsevindmis
ddla flazunnsseenluluusasyana

faut Yadeiigasuanumantsldgnesuisuassuunidriuarudoms Tuwassdusurosnudmunadnws iy
awumw‘mwﬁ]ai’aﬁaﬂa'né’dlai"lﬁanﬁmﬁmi%ﬁmmﬁmﬁuﬁ‘smdwﬁaLLUS{]ﬁammmw‘ffﬁ/’idmaeiaﬂﬁﬁm%uh
(Decision) mmaauun’]mmalumiuwmﬂuauamﬂan inszinaziuteyaluzuuuunisideideada oveona
nsfinwldinseungusnBatu LLavaﬁmammamwuﬁ%aamuﬂﬂmmmmmLaummu

4. 53msAnu

4.1 NFOUUUIANNITIY

nefeiidenlitadsnrumanisifamudomisliiintuniniian 2 Sufuusn isndadulaamuiansos
odn3uninduulaniafiouiiusingluusdazdrfuanudosnisvesuysd annuidoiFesmnuneanislunisienses
afaw3uninduulaniaiiou (Plidroke & Intrachooto, 2024) unlhdusunulunisfnwamuduiudseninesudsdase
fio Jadeiifamuaanis uazduusnu fio n1sndulaasuiiensesedwniuminduulaniadiou Tnefinsounulfnlunis
W dail (il 2)
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‘ Reputation * gl .
\ Connection f --------------------

‘ Participation + ,,,,,,,,,,,,,,,,,,,,,

Expectation Factors

’ Opportunity +— .

‘7 Experience 7+ &

A 2 nseuwwIRRAMudNTUS eI TateAuAanidmadenisindulaau

4.2 MIATIUYUAVIIY

wuuaeuauiilflumsiiudeyaussnausedediam 4 duw 1) fefauAeafudeyamluvesireunuuasuniu
2) Fefawildlunisdnnsesnguiedne Inglineunuvasunu seyfvaniuznisamuiionsesedemduninguulan
weflouvesnues wislilunsdausnnguitmneg 3) dodnmiidedatadoaumemising q Afamusesnislisuvie
FosnsliAntundsnamuionsesodmduninduulaniafiouiidsmanonisindula 4) mandsatuausiilalunis
dndulaaamu Inefamdind 3 wae ¢ agldguuuuresinmsin 5 sz (5-Point Likert Scale) lunsifiutoya

4.3 MINTINFOU

wuLgeUnRIUNsUszdunnuiissmss (Validity) mﬂﬁv‘z’imsng 3 v lneAanuusiaztadia1usziiu I0C 11nnan
0.5 uagyinsnagou (Pre-Test) S1uau 20 yn Tnefidrauidesiu (Reliability) 7 0.87 uazlédaiauansfrunuuinngs
fetsdmiunisiinssiannsewyga fssyiiaaslingudiedia 15 whvesdiwausudsnensal (Stevens, 2002)
Fednuduseddsnnunguitegadiuan 150 menistuld leenguiregsildnnmaivteyauastiullunsidendaii
$1uau 300 18Ms Fadedriuinasideimun

4.4 maHvdeya

uAteilldtmunguuuuIBIFE R GumsiTeieUiinn (Quantitative Research) Tglduuuasunlumsifudoya
(Questionnaire) Hutesysaulail dausiudl 1 nuawius wa. 2566 fviuil 30 wquniau w2566 Tavldsunmsney
nduTIwIu 1,124 518013 wagldnsidennauiieg19uuuiangas (Purposive Sampling) ?n"aﬁ]zLﬁammuaaumuﬁﬁﬂﬁ“ﬁaga
syimuedliamuiionsedivienunuiiozamuionsesedmiuminduulaniaiounislu 3 ey vdwinyinis
fmdennduitogamuiouly suidansestoyaiivnamenaranfiaund Sdldsuauteyaiinulitinsginisada 300
318013

4.5 nsuATIeveya

ToyannuuuasunmlfliiEnmsiieesiadfiionssann (Descriptive Statistics) lumsuansAads waganudesuy
1AIgIU vawhuUsusazi warldmsimseinisanneenyaas (Multiple Regression Analysis) Tumsiiaseiuagdnddu
anuduiusszvindtladomnuaamisinusng q fdmaienisdndulavesiamu udwhnmsagunansienesisasinausly
suwuunswifin

5. WanisAnu

nnsfivdeyaaaugnisamuioaseedmiiminguulanaiionvesneuiuugeuniugiuiu 300 11en15 wui
Amouwuugeunudulngldamuiionsewds S1uau 216 au Anludesas 72 dawfiwdesiuiu 84 Au MewauTivza
flemsesnigly 3 e Andufouas 28
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5.1 HamsiATIevadadanssai (Descriptive Statistics)

mimﬂmf]ﬂ%mmmmmdmaw!umaaﬂWslmumamaaﬂwslﬁLﬁmﬁﬁuwﬁdmﬂmiamuﬁamaaaﬁwﬁw%wénuiaﬂ
aiiou (M9l 1) wuh famuilewmantsienisaiidemaluniswumegauiiiusindu (Connection) wnitgn Tned
Aede 431 sesasn Ae msldFulonauazdvsivaimiloningdu (Exclusivity) fidnade 4.24 msiinlonmalunisain
581§ (income) fidnade .23 msldnaseunsesludaifisruudiinuazBuiianudonis (Ownership) fdade 4.21
nsfifanssudiuledeadifefidndniifiswiugidriufistuediwioides warannsowanseendsianuldedielidass
(Participation) ffade 4.20 rmﬁLané’ﬂmﬂmmwﬁmawwvéhﬁa%wﬂsvaumiaimm?imﬁw'amﬂ%mu fannsaliidu
usuuazdeldiuiaumagsiia (Experience) fidnade 4.07 mmmmaa‘lumiuﬂﬂmmaiamamaﬁsﬂwwmﬂwmﬂ
(Opportumty)umt,aaa 4.06 miL‘wmwmuamwiwaauuavmmmmmwamawm (Value) fiAiade 4. 02 A15Le
Asounsesddlminevlasuaznovaussmuduveumeluiala (nfatuation) fifade 3.94 way Msasemmnindediouas
Foudedstunuiedldiuisinunntu (Reputation) fdnade 3.84 mudiy

A197197 1 Anedeladennumanivesamu

Factors Mean SD Reliability
Opportunity 4.06 0.911
Experience 4.07 0.890
Income 4.23 0.839
Value 4.02 0.919
Connection 4.31 0.874 0.837
Participation 4.20 0.880
Exclusivity 4.24 0.946
Reputation 3.84 0.846
Infatuation 3.94 0.901
Ownership 4.21 0.975

M19199 2 ArAnuduiusseninsulsnddvsnadenisdndulavesiamu

Model Summary R =0.803 R Square = 0.644 ‘ Durbin Watson = 2.138
Uadeduanu nsandulavasgamu
AN B Std. Error B t Sig.
AAsil -1.068 0.239 -4.473 0.000
Opportunity 0.118 0.035 0.124 3.384 0.001
Experience 0.099 0.036 0.101 2.733 0.007
Income 0.201 0.050 0.194 3.992 0.000
Value 0.100 0.045 0.105 2.231 0.026
Connection 0.138 0.053 0.139 2.592 0.010
Participation 0.237 0.054 0.240 4.424 0.000
Exclusivity 0.092 0.043 0.100 2.118 0.035
Reputation 0.115 0.045 0.112 2.555 0.011
Infatuation 0.104 0.045 0.107 2.320 0.021
Ownership 0.084 0.041 0.095 2.038 0.042

*TudAynneedinfisau P< 0.05
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5.2 mMyunpTwinIsannegnynal (Multiple Regression Analysis)

MnanuAgueuide uasnsiensianuduiussenindadeanumanisiidmaenisindulaasmuionses
odwsumingulaniadiou uandiisiuin dadunnumaniadanandrediu (mssd 2) Tvddenisdnaulevestinasmuy
ogslifodiaymaadififiszdu 0.05 uasiseiumnuduiug (R) vosnguiuusanumanisifinadensinaulaog sz
0.803 wagnuIAduUsEAnSnsnensal (Coefficient Of Determination) (R?) aufussutsmsdnduleamuienses
sdwnsuninduulaniaiiouvesamuld Sosay 64

1Y)

Inganunsadeuaunsladunsiinnginisanasenyau ieldwensaiwwildunisdndulavesdaamule fil

\7 = 0.124(Xy) + 0.101(X2) + 0.194(X3) + 0.105(Xa) + 0.139(Xs) + 0.240(Xs) + 0.100(X7) + 0.112(Xs) + 0.107(Xo) +
0.095(X10)
WA

Y = msdadulanmuiensesedmnsuninduilaniaiiou

X1 = Opportunity X, = Experience X3=Income Xq=Value Xs= Connection

Xe = Participation X7 = Exclusivity Xg = Reputation Xy = Infatuation

X10 = Ownership

idefinnsanantadvmnuamanisiidmadenisindulaamuieasesedimiuminduulaniaiiou wuirnisifonssu
ﬁmiszﬂ,%aaﬁLﬁaﬁﬁﬂﬁﬂﬁﬁﬁwmu@fﬁﬁimLﬁlwﬁuaﬂﬁwial,ﬁad wazanusauanseanissnulaed1didasy (Participation, B
= 0.240) dawasiensindulavestinamusnniign sesawn Ae maislenialunisaiiaseld (income, B = 0.194) ddfy
foan Ao msaslenialumsnuiaedauiiiisanniy (Connection, B = 0.139) n1siluvensleniansgsiafinainvans
(Opportunity, B = 0.124) miﬁ%mmmu'%%'aﬁaLLaz%'aL?wﬂﬁﬁumuL@ﬂé’Lﬂuﬁiﬁﬂmn%u (Reputation, B = 0.112) 113
Idnseunsesdslnideulasuaznovaussninuiusesunieluinla (nfatuation, B = 0.107) mnﬁm%uﬁuau&am
nindauuazAuioINIsIemaIn (Value, B = 0.105) nmsfilendnuallansuianiziiaiisusraunisalnmunumaenis
Ty fanunsaldidugaiuasdelfiuioumagsie (Experience, B = 0.101) nsldiulenmauazavisiimsiimieningsu
(Exclusivity, B = 0.100) LLazmﬂry’fmauﬂﬁa\ﬂ,uéaﬁﬁa‘hmm‘hf‘TﬂLLazéﬁuﬁmmﬁaaﬂﬁ (Ownership, B = 0.095)
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