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Factors that affect the intention to buy a family home
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Abstract

This paper is purpose to study the 3 main importance factors which are Attitude
towards behavior(ATB) Group reference influence(GRI) and Perceived behavioral control (PBC)
adopted from the well-known theory of planned behavior (TPB) of Ajzen (1991, pp. 181-182.)
Included various dimensions of Groups reference which influence the intention to buy a house
for the family. This study divided the influential group into 4 dimensions. Which are spouse,
children, elderly and friends. To create an online questionaire. By selecting specific samples
through screening questions from metropolitan area people who already have family. The linear
regression analysis shows that ATB seem to be the most influential, followed by GRI. While PBC
reveal less Influence. However, Children seem to be the most influence in Group reference,
followed by spouse. While elderly parents and friends reveal less Influence.
Keywords: 1) The theory of planned behavior 2) Attitude towards behavior 3) Group Reference

Influence 4) Perceived behavioral control 5) Home purchase intention
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uni (Introduction)
msdethuiidadelumsinaulanainmans
vinssunssulddnwnuing 8 Yade flanunseld
Tunsdndula Téun drutusies auniw aniwud
ganfds awAiiaL iafiss n1sisu mslawan
LLazﬁ”luﬁdllug] (Witayapunpracha, 2003, pp. 2-3)
dnassunssy lavinnisanerdadeniennu
Audnuaziinansenufunsdenthuldiiaue
11 3 a9 1éun audnvazveatiu ieutu
wagHUsegnaun1s (Manorungruengrat, 2009,
pp. 14-16) 91NF19619099955UNTTUTBNU
Wunaslddasedunieninlunisia uliuad
panu1e19duuIlininyadIn1TnaIale weds
liannsonsulifeimuaifuaiwosdodu
vrnssunssuiaindadefiddduadesiofn
UNUINLAEBNTNAVRILAALASOUASY LAKA
AnwzATaUATI (Family Characteristic) anwauy
@n1un15al (Situational characteristics) Wag
SnwugianiryAma (Individual characteristics)
WiovinsIavirund wazauannsalunsgetu
mausiaauNgal wazdnuaziamzyanaiiiinan
fdmuszneu (Levy and Lee, 2004, pp. 321-334)
U19755n55uMIN15FnwfeBninaiiise
weAnssunstetu Tedunutlads 4 dw léun
answaniteusn (External Influence) 8nswa
18ty (Internal Influence) WUIARAVBIAULDY
(Self-Concept) wagidn1saiiugia (Lifestyle)
(Luo and James, 2013, pp. 150-153) 8n5wa
Ar8uan(External Influence) 1Jutlad el
nansENUfUATNAILY unsziailugnisuans
ngfinssule Ingludadudosvosdnsnanisuen
sznutlededidena 917 ieu AATEY gn UnAn
11301 1udiu danunsaviedunasesiigeny
Tupsounsa 3ududiunievesdninaiiing
Renginssu aeandesduuszinelneiia
Tausssudirudunuuszuuasaunsigudud
(Sungkamanee, 2011, pp. 118-119) fdusum
aeandosfulunyussinanaunyin1zuudiin
LaEATOUASITIIBLTY (Pacific island and Asia
Families) in1s@ndulalag fn1s5udnina
luAsaUATINITINAIY A199INATBUASIVES

146

%A1 (Caucasian Families) in1sdndulalas
agldifivsuuifnanignuLes (Levy and Lee,
2004, p. 332) fgeongluasouniivniieledad
unumlungdnssuvesgn iy daiuasan
funuiniugnunn siadsiiongdsliosaunsei
Aulmduterau nsdemdeifonafddifuy
osialiles Ingdvidwanieglu (ntemal Influence)
LuIARvaInULBIRa TN TUTIR Aazdana
furtaunaidiuyanafiaginnisdndulanielsl
dindulasion1sdetuld (Luo and James, 2013,
pp. 150-153) windendadefindaundesiu
Anwrfauiufionaduwaniefiagaunsainldd
VinuARdiuyana Au1vesdninaidinady
WHANTTY WAZAIUABINITNIAIUNTEATN
lomsudau
I UIraAYaIN133Y (Objectives)
1. eAnwdafeiinafuanudsladen

Fothuresnduifneldfiiasaunta

2. WioRnwiiruaRsongAnssy Adunatu
mstethuresnguiiineldfiinseunis

3. LilefnundvBwavesddeslunguiieds
fifinafunistothuresnduifiseldiifieseunsa

4. \lefinwinnsfuianuaiunsalunis
AuAunginssy Ainafunistediuvesngs
fseldifinsouass

Uszlemifianadnazldsu
dnWaulredaniSunsndarunsain
wasniifoi limunansasilimnefuduilan
Tngeenuuuliimungiunisldanuiivainnane
Y9998 guazIin AT Ity sauds
UNNIAAIA @1UTAVYIBRUININITTIINITHAN
IFINNTIUUULKUNITAA ARSI AU
nsnannldlanizianzasludanguidavinace
fuilanifrunalunmsdnduls

YBULVAYBINTTIY (Scope of study)

v
U v o

N733uATINIRYITWNe AnwIAUEUTUS
5¥NI198NSNaveInguaBiuaunAtlalunig
gt uvesriseliniinsauail lnevinisdnum




dnasluiiyanauaznguyanasnag fienaiidniwa
songuidmung laun dases gn danunsan uag
\iou TnsesdUsznauvesdniuisnituens
asaungulufs yif udedunasesiiianag
ngudinmuneun lneidennguilsgialagianiy
fedouludside faases fgn uardniunsan
fiailTin Fudeinngusegnadanann duudldu
Tunsiansindulatetu SniadundsGunu
dismelumsdethudioogendeld nsfnweded
nszvilug9nan WweunanAu 2556 - uAw 2557

wnansuazeAsefifieadas (Related Literature)

nnAnssuEuslnA (Consumer Behavior)

fuslaa (Consumen) WudaduiidAaygn
flagiiligsialag duduldsiudu nsdnu
wAnssuvesfuilng 1deosls egnsls ftluy
dlels wonenagninianismata Jududedidy
satensAnendeladeiiiioninanenieluuas
n18UBN LYY WUIAREINYAAR (Self-Concept),
TAUSIIY (Culture), 81 (Age), ATEUATI (Family)
W udu (Kotler and Keller, 2012, pp. 173-181)
Wisagsiuienginssuuaziduusslegidfy
n139ununagnsld naAnssumaniuagldsy
dnswaandadendn As Jadearuimusssuy
(Cultural Factor), Jasganudsas (Social Factor)
warladediuyaaa (Personal Factor) Ingmsfinw
afstlideninisanudninadudinuuazdade
druymanadundn

suuuuaaruaslavesguilan (The
models of consumer intentions)

nsoukuAaTldfe nguinginssy
MULUULNY (The Theory of Planned Behavior;
TPB) (Ajzen, 1991, pp.181-182) FeWaLILIIN
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NuN1INTINTAUNANA (Theory of Reasoned
Action; TRA) (Ajzen, 1980) Tae'laifiudade
n1sfuiauaintsalunisaiuaungAng sy
(Perceived Behavioral Control) iisiteviune
waAnssuldminuiuinndu Tnestruafivesyaaa
p1vllddamalagnseiungdnssuguilan ey
Asamadendisl uasdenmeiilinadiuimela
flan navesnndontdufoanudslaifuualiy
danasiangfinssule lunguingiinssumiy
LUULKY A9Tlarninnistdananunalalunis
LLaquaﬂisuﬁuﬂizﬂaulﬂéhﬂ 3 Jadynan
Agaglunisviune Tdun Heunfdewginssa
(Attitude Toward the Behavior) N15Ad08A1Y
Nguv14849 (Subjective Norm) hagn133u3
AMUEINNTIUNITAIVANNGANTTYU (Perceived
Behavioral Control) 1ag Ajzen (1991, p. 188)
Ialslevesdadosnag fuandunm 1 fil

1. VirupRnengAnssy (Attitude Toward
the Behavior) A® mmﬁaﬁ’hwqaﬂﬁmﬁ?u
i lUgnauniegne deimunivesyanaidusesiu
Ifnanureuuazlivaudetng (Azen, 1980,
p. 191) viruaRnengAnssudulasiadisves
audelungfnssy (Behavioral Beliefs) uay
n3evin1sUsEiiung (Evaluation) Tuinanisel
ARnnn nanfe ieyanadianudeluanui
fnuldsuun andufiagsnisuseidiuaunseis
nanerdunnuidn (Affective) danadusinuni
Rengfnssy duafiniuuifiuuslduagiin
Uselemifunueavielvinanisduuan yaaaty
fagflaruddlalunginssuluednads wu el
auslalunisdevesinudumesidn yaaaty
fazdaunils aunseiiuinnginssalunisde
Guaar;humq%mma%l,ﬁmiuﬁqﬂ (George, 2004,
pp. 201-202) tJudu
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Attitude
Towards
The
Behavior

Subjective
norm

Perceived
Behavioral
Control

- 5 Behavior

AN 1 YUTIRINGEYNANTIUALUUULNY (The Theory of Planned Behavior; TPB)
989 Ajzen (1991, p. 182)

2. NIARREAIUNGUBT19BY (Subjective
Norm) AoAl1uifiouazadasniulungLnous
v liAndnSwatuyana Jadninaainyana
wdenguyaaatu orafiudienieliifiudae
funisuanengAnssufidinun faefinaduain
Filald Tnsnsedesmunguifulassadnvs
Adelunginme (Normative Beliefs) uas
usegelaiiag fRnu (Motivation to Comply)
nd1afe Weyarald3udninavesngudieds
fifansaniiaavielinsufoRala yanatu
«

Aagiiausagalavisluiivinuseau NazUiRny

=4

Farzdunisuanseanienginssuifisednina
Guaﬂﬂfjuﬁwaq‘f?u (Ajzen, 1991, p. 195) LU
deioulsiduugihi nsdevesmadumesiin
Judsfiaan yaeatuq Afuuildufioziia
usegdlaluvnauan fazadesmuiilousuiAnaiy
#iladevosiumdunesidnld (George, 2004,
p. 203) 1usiu

3. n1sfuianuaiusalunisAluay
NOAN33YU (Perceived Behavioral Control) A®
mMs3udvesyanaluauaunsfiazuanioond
wdnssuluaniunisaiifidesifaviinslande
laisila warannsodsmatunginssuiiintuaseld
(Ajzen, 1991, p. 196) w%aiuamgmﬁq n133u3
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Tunsmvauwginssy Juivsdfaunoses
uarasaaueInusad1glunisianinens wse
Temadiisenginssudu neidulassadiewes
mwm%alumimuam (Control Beliefs) whay
81u13lun135u3 (Perceived Power) nanife {u
mudeiifutadetendnudvioduaiunig
vngAnsuy fusrunalunsmuguade
de3uilfintadusineg ddnwasiduduls iy
Hefuiiideyarseuiiisuifismediazause
Foaudrundunesidald feminannuie
meguvanilfidaruddlassdedudniiunis
duwmesiinla (George, 2004, pp. 201-202) Wudu

6. amusslafiduasienginssu Behavioral
Intention) AeA1NNFoNTDIURATYAAATIAY
nseiunee813 Femanuasladufazdnat
n1swangeanaaIngAnssusialy (Ajizen, 1991,
p. 189)

1NN15ANYIBNTNan 8uen (External
Influence) ngud19deiinasonisindula
o1 munidudn 4 87 oo

1. dndnavesrAses (Spouse’s Influence)

91NN15ANEIU89 Levy Laz Lee (2004,
p. 321) midnaulaludnuuzveinsounsa vl
SNENAUINNTIAIIUADINITVDIAULDINE1IAD




a

DNTNALINABANNADINITAIUAT BNTWarDNN
ApaInaudnlunsauasl dAsesaziiansna
saufulun1sdndula (Joint Decision) Tui3eq
A9 Usznauiunan1sAneves Qualls (1984,
p. 272) MUSsuileudvEnavesdAsaaeaninay
asserfisiuuafaiwazlul ldnan1s@nedn
ATOUATILUULUIAALAT (Sex-Role Traditional)
fheadaziidnsnauinniniazdnisusyiiuseuey
Heuni1 AseuAsILuIAnadelrl (Sex-Role
Moderns) fiusiineanisafidvdnan wiasinas
Useliuszuauvainsaununiulugaseaannnd
FauansisdnsnavesgasesiiviiliiAanisindula
saupghedaauanniy Tnglunssuaunsinaule
Fovrudu 1iunisinaulefiazioudenisde
fflanudssgeuazansemenisiuiiiveides
Tuaunan

2. andwavesgn (Children’s Influence)

muwmEJ%ulé’vamsﬁﬂmSmﬁwasuaaQﬂ
TunsEUIUNTEe (Chaudhary, 2012, pp. 163-164;
Levy and Lee, 2004, pp. 327-333; Suwandinata,
2008, p. 35; Swinyard and Sim, 1993, pp. 26-27)
INNTANEIUDY Levy Lay Lee (2004, pp. 323)
Jannsameneuiiarlianuddyiuanundu
Uszmdulnglunseuntiunn lnglvigne finswa
Tunszurumssindulawsaavinedaunsanfazdu
Aindued 1wy luaseuaiivniaudauisaagli
gnidenaniuiiFoufiiauvie 1ue1vsiifesnis
Suuseniu wagavinedaiunsaifaziinisiden
T5e50u vie¥uomsiianinmnzaudigaies
Wusu andiegiaaziiuladn 8nswavesan
widunaglugiruvesnszuiumsiniulaves
5 iwsmzmumi%maa@ﬁim (Kotler and
Keller, 2012, pp. 188-195) a1ntun15Uszidiu
n19189n (Evaluation of Alternatives) Lagnns
#ednlate (Purchase Decision) DANsNsANALYeT
LAIINNISANYIVY Swinyard wag Sim (1993,
pp. 26-27) ﬁﬁﬂm%wﬁwamaqgﬂiuﬁdaﬁwz
nszuumsinaulede Tnedieusvswafudud
NUNTY LU UIUNTDOWISLIUA WU U39
wauiiutleynn (Problem Recognition) gna
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answanIngn LAEY29N15707UT A3 (Actual
Purchase) gnagidvsnatiosan

agslsiau Jagdudaunsalianudfey
AUUNUINTOIGNNINTY 21NN1TANYIVD
Chaudhary (2013, p. 3) WU@1L1§31 \esan
Tudagduimusssunnadenusinlvidaiuisen
Fowharuniinanndu Seirlnafiifldtugnues
ATEUATIANAY uardieAIAIANTITlaziAnegn
AR nazuaumssndulalunistodslésusvsna
31nfgn W1UsEnoume lasiinaniugiiiay
VBIPNe Fuando “Dream children” uay “Trophy
children” (Chaudhary, 2013, p. 3) na@12#® U
m3mé’?qmmwi’qﬁ’uﬁaqﬂa&mmm JsueuwsAsh
Az auuazffigatugn

3. BvBwavesdanunianfigeeny (Elderly
Parents’ Influence)

Swﬁwamaqﬁmmamﬁﬁmaﬁugﬂﬁ?u
nsAnwrdnlngAnuigniifidasengluiein
(Chaudhary, 2013, pp. 22-23; Ward, 1974,
pp. 5-6) sﬁalé’l,ﬁmguuawaaSw'ﬁwaﬁﬁﬁami
dndulavosgnitannanssuazynadon luniensy
W 1egniosvevun Tannsmazidugdndon
unsnliungne daulunieden wu gnluving
Fudredudmien Jnn s Aqudnsiusimils
delndugnffuualduazufudiedudai
gudnisiusisl [Husiu Tnegnfagldamnusluns
Juingldany USuaduat 511 uazdayanieg
2 ndaun3an lagunsaiazdidninauinian
Fenansauasnsdon

darusanduisnsnaluasinig ain
n13An®1ves Ward (1974, p. 1) gnlasusndna
FIUNINLINAD AINNITFUNANGANITUNITIVINY
Tdaegvesdaiuisni waziiunieil 2 de Jan
wsandunmuaunslddiewagnsuslaavesgn
Faa1nnsAnunfinnudoindninaniunianis
dunm azfinansgiisgnlanduiogu uddvinasiu
n19il 2 axdanadiiuegaunseegnesnly
faasouaiies nandenisldineuazuilag
Adsnsflsfiadanunsen sinlianswadansiinaiy
Aagned taudignaziinseuniiuai ensnaves
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Tanusan Adidunveglunisdediundusnld
(Levy and Lee, 2004, p. 332)
91nN15AN¥IUDY Bedway (1996, p. 1)

' v o

nauAwTevieuluansginegdiuunninnisie

q
'
=

FallgmiAntunisdetundsusn Ao dnge
gUasIANIINITIU wszdudouliiinnsysutu
fa91n3insdniudislugunieu fin1stetiu
Judesund Saunsaiidiasiiaunaiivesnis
Fotuduvesiaes fznerenummiwdndy
Paemdolignaruisodotiundisnifuves
auiodld 39 Bedway (1996, p. 3) Alduuzin
wwmalitudanuisan Wediewmdedgwides
n1513y LLazLLu'mwﬂﬁf{Tmmse??aﬁ’mLLﬁgﬂ
#0nARBINU Gengler (2010, p. 51-52) fiuenain
A9lNITMIBLUADNIFIUNITRULED NTLHEAM
FrewmdenieinuiauaRfiiuauddyvesnis
ot fagdiiliigng arunsadodiundeusn
YoInuLodle
91N1sANYITUsTINTOIUTE I ALY
wudn depulneidussuunsouasigudud
(Sungkamanee, 2011, pp. 118-119) Fa1du
ANYULYDIFIANLAULDLTEY Lagndin1zuUEin
ﬁﬁmiagjmﬁaLLUUﬂiaUﬂ%’wma dNTNavos
Sanansm axddundnlunsiadula alugasgn
p1gdetiosauln efpasiasauny uagseuy
guiudiosfundvanglulunisvhande luwuy
Aaudusiuazgligudus (Patron-client-relation)
(Jiamsripong, 2007, pp. 75-76) F4LAAA131
NuM13adaay (Social Capital) Fedau13an
aunaensludeeufastiedufiunisisosing
1a918n31 LU ﬂﬂiﬁﬁmﬁa%aﬁ’mmmmmi
fdamnsavigsnssutduyseda Afluunliduid

(Y3
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Y &

Fumousineg azs1uiuld Hudu denndesiy
Had1nn1sduntvalngugisielaviunans
fivszaunisaitetuuariianuddlavsdetiu
nodamiuming v 4 vfia lHud Sruifen
Uueln alend uazmouladlidey 533 4 fiogng
Fanansdunwal lafuusineafudnnunsanil
dvdnatunsinauladendetiuld 2 duvs de
NiAuARvaIUAU13A1 (Elderly Parents’ Attitude)
waEgIuENNSHRNYDIUAUNSAN (Elderly Parents’
Finance)

a. Bviswaveadiou (Friends’ Influence)

TunguvesTmusssudeny 29dvauves
wiazyanaszUszneulUseiion dso1aanuld
fafitinsdonuidn SuRouwdunduiiedaiiia
nnstingunaeisauiulunsiindiny wasiinns
MUJFuius nIevinfanssusiudulaens
(Gillani, 2012, p. 325) SvEnaanLiouL Uyl
Anussnadu Adesnisazlafunisdrsiungs
vioiduaundnlundy Fan1sagldiinsaunduil
aundnfazuiuiduveanuies Wiaeandesiuiiion
Tunduineds Matazdslavdelailddalafinnu Tae
dnswannifioutaeiinatuyaealy 3 udyu fe
ngunugivengu iruai uazeailew (Childers
and Rao, 1992, p. 199) fstunisfunuyang
wiengquénadeniddninafunguidimunels
fagtdunsirefazaamingingsudigg ves
nguitmang dndwavendloutazdnaogisun
Tugrefoiudadudrivasudnvusdeay
nnisegivaseunindunisldiaidiuuin
Tuanudnw azldarduiiiousinninegiu
aseun$a (Gillani, 2012, p. 325) ¥inlHlasui
viruaRuazAdonnnguiiiouatnamnn
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Spouses’
Influence

(sh

Children’s
Influence

(@ -
=~ [ Reference \ H2 (4) Purchase
Influence > Intention
- (GRI) (HPI)
Elderly\| -~
Parents’ /

Influence

(EN)

Friends’
Influence

(FI)

Group

NN 2 %u‘\]"la@\‘iLLﬁ”ﬁllllG]ﬁWUVlWGlm’]ﬁﬂﬂ TPB (i

ad o

A5a1HUN13338 (Methods)
nsAnwlAUINTaULIAR NBNgRnTIX
AULUULAY (The Theory of Planned Behavior:
TPB) wa4 Ajzen (1991, p. 182) finuzaulu
nsAnwmgAnssudainantatesiien ifidvswa
seanuisle Inensnwiiiduaninnsinuids
Uadudosiiansnaduvinuafiuaznissuinig
AIUANNEANTTY (George, 2004, pp. 198-212;
Hosein, 2012, pp. 1-17) msfnwiisaiiertlade
mmaaammammqaﬂmmmwi smm
Tnefnwiifdesvesnguineds fuansdninai
n19nsanien1aden oradunistiinlinsesi
wiolinszsinnisleg udidudninaiidung
fimunRvesyanatiug tneaavinenisinaulalag
favinlnsyanatuifiosifer Fafuisseynd
AIuUINITARBERMINNGNDI198 (Subjective Norm)
\DusuusdvEnaveangue1ads (Group Reference
Influence) unu Ysznautduyudiansdianin 2
Tngannsaedunemsitamuvesiaudsly dail
1. paudeladediu (Home Purchase
Intention: HPI)
arusalagediuazidunisuansesn
flagvioufaussgilavesynnatuiifivonudila
Tun13%e wdanunsalnisdndulade (Purchase
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Attitude
Towards
Home
Purchasing

(ATB)
\—I{l (+)

Home

H3(7/‘

Perceived
Behavioral
Control
(PBC)

a

Uoun L‘WlIL(ﬂllfﬂ’]ﬂ

TPB wanslugnasiduyse)

Decision) o1aiitlasedusnuszneudn safum
wilageonalddmwatunisinauledessefiiuls
(Ajzen, 1991, pp. 188-189; Kumar, 2012, p. 16;
Tarkiainen and Sundqwst 2005, pp. 808-822)
2. ViduARRoN1SEo U uLAT AN NRILY
%@ﬁm (Attitude Toward Home Purchasing and
Home Purchase Intention: ATB)
nsanwidentladusiruafinenisuans
WyANTTal (Attitude toward the Behavior) filAn
nesAlsENauYeIANikazala (Ajzen,
1991, pp. 188-189) 91nn15AN®1V8Y Kim Wag
Han (2010, pp. 1009-1011) \igafuarudala
Tun1s9rearinlsswsuiduiinssodeuindon
Ignadirundlumsuininatuanudslalunis
Freeveainlitulswsuiiduinssoduanday
Taun n1s@AnYIves Numraktrakul (2011, p. 57)
ldnadnviruadae wu anufdnaain fdndu
Uselenl fudu avdsmalumsuandeaiudila
Tunnsdetiu denadasiunisinuves Vesvarut
(2010, pp. 80-84) fiFnw1T0veen1sionTY
PMNAnwUEA19 MlAlansrvIiruafiiinein
Auduazanuidn Ssnnyaraiianuiiidioame
LLaxmmiﬁﬂﬁﬁ RasiAavirunfinnonisdndula
dentulanie aann1sAnw11eRudeanunse
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afvauufguliiiu Fauadiiddenisdodiu
dwadearudlatetulunsuan (H1(+)

3. §m%wamaqmjm5w§qLLazmmé?ﬂﬁ]
Fot (Group Reference Influence and Home
Purchase Intention: GRI)

dvBnavenguinsdeazituniunum e
nszuaunsdadulatuiinnudsegadiun
Rendios iy mnudssdunisiu Wudu nsde
Srumndnisiadulaiiianatn fezduafuii
ATEUATY BNSNaveINqueeds Javilmanns
#naulasau (Joint Decision) Lilatloaiuaaiy
Aanatauarainvldutuouvesdsfiagiing
(Levy and Lee, 2004, pp. 323-325) Tun15@ne
Svswavesnguinedell ivinnsussenddaduden
1NN1TANBIVEY George (2004, pp. 202-206)
warderuiiAsadudninavesdniunsmn
31NN15ANYIY8Y Ward (1974, pp. 2-3) uay
waaglannsdunwalnguidivne odmun
Hadedoufifianinadunisadesniungy
laun 8nEnaaingases (Spouses’ Influence: SI)
dnonaa1ngn (Children’s Influence; Cl) 8ndna
91nUn1U15A1 (Elderly parents’ Influence: El)
wag 3n3waviniiiou (Friends’ Influence: FI)
Wnasvanuigu Wy vgnavengudnsds
dwadeausiladetulunisuan (Ha(+)

4. nsfuianuatunsalunisaluay
wgRnssuLaraa1ufalagetiu (Perceived
Behavioral Control and Home Purchase Intention:
PBO)

mnyanaideinfinnuannsafiazdetiu
LazaNIIAAIUANNGANTIINNSTe Ul AR
sadiola Auuliuiiesdnaulateluiian lae
nsAnuniUsznoufeudyy Iéun auananen
(Capable), n3ng1ns (Resource) Lagn135AIVAL
(Control) Tagluvdunvasnistetiubunisius
nMsmuAungAnssuasdinnudidny Wesant
Wuduiidedimsdndulasduuasianudegs
Tudesvosnisaununsiiuluszezea (Levy
and Lee, 2004, p. 331) NIAIUANIZOMINEINT
JududdAyedisgs Jannyanaianuidely
nsauRumgAnssuldfsiuunliufiagdnalug
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audslatotuluniauanld Seanunsaadag
anufigula Ao n1suinuansalunsauay
wgAnssudnadoniusilagediulunisuan
(H3(+)

domnlinsusuiiuidavesseuns
TunsAnwadeddddisnmsmmuasuin 91013
UszanaAadsUsyanns sanasiaes Malhotra
(2010, pp. 402-412) 1ﬁsuumﬂ§jm§hasmﬁéfaqms
WU 140 AU WAEYIINITLABNNENAIDE
LUUL1239 TwangavnamuaswasUsuama
Tnglddnudansosnmdouls Taud 1Hugd
ATEUATILEN MauUTiaziign uazdailywn3vie
fiAnepfidadidiney dedesinmuantRnsui
3 Jeulvfinanudreduisasdinanildlu
nsfnwiadsdl 91nduiinisifudeyasinngs
frognasuauiaay 180 au Insldnisdrsiadae
Google Survey HIUABYBINIT 119 Internet uaz
Social Media

nan13ANE (Results)

1. ANFIATIZALTINTTUUT (Descriptive
analysis) 9MNFABULUVADUNINNINBUABSLTA
fldsnanduionunsiuiy 180 AU AMNTINVDS
AnounuugeunuLUndumene Sovaz 44 way
wevglasevay 56 dlngjiiengegluriesening
21-35 U annfigaiiafosay 79 uaznsAnwIgean
AoszaulSaansiludndiusesay 57 a3
drulugfe wilnauensy Souag 38 1998911
Usgnoauginadiudd feuay 34 s1ulasioinou
VBIFMBULUUADUNHUINEARD 50,001 vl
Juiowag 42

2. MyIATIz%UadY (Exploratory Factor
Analysis: EFA) W§99INMINITATIVAUFIT TR
W 28 fharnuuuasunu TaeAaseuuIASany
(Cronbach's Alpha) kazn1shasizidadeiie
ns1vdoudnwasmiloufunardneayd
WANAIAY é’a%ﬁmﬁwmé’qmag TagdiA1 KMO
Fald¥aanumunzauvesdeyaiiuinnin 0.5
§naaAn Bartlett’s Test of Sphericity nag@au
ANNENITLS SEnineiauUsingg fanfivesndn
seduted1dni 0.01 wansinfInysaeg




faruduiusiu dududenisldinaiinnnsg
Aasigulade (EFA) 1Ad Taendeainyinnnsg
Aaszslagn1sidmaila Principal Axis Wagn1s
Y URNUKUY Direct - Oblimin Rotation AUAAT
Eigenvalue 110111 1 tJuinasilunisdndula
uIUTITEN19adA wazi1mue Factor Loading
vaaiuys luusaznguladedesiien gandn 0.4
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Tnedisuysusaziadedliian Factor Loading GR
Tuthadusnnnin 1 Yade Jemansvedevagusm
drursaanale 6 Uade asnanslunisie 1
UszneaunIea1 Factor Loadings A1AMNLUSUSIU
(Variance) A1AnuwUsUsuazan (Cumulative
Variance) wagA1ATauuIndani (Cronbach’s
Alpha)

f13519 1 WaAsA Factor loading A1AMNLUTUTIU A1AULUSUTINEZ AN LagAATauUIADan

29999 6 Uade

®

Factor % Cumulative | Cronbach's
Loading | Variance | % Variance Alpha
LATB nguiladeiiruninengfinssu 8.138 44.098 0.840
ATB1 Msdathuurufndia 0.690
ATB2 mstethuilstmifenela 0.844
ATB3 ﬂ’li%ﬁ]ﬁ/’]uLﬂUHﬁﬂiBﬁﬂﬁﬁML‘Vifé}ﬁmwa 0.834
2. S| dvEnanAATes 21.423 21.423 0.929
Sit gasesdidudilunmsidenwuutiu 0.816
si2 gesesdiduteidonuueiuildaoy 0.856
49U
SI3 gasesdidnudiodoninavedasimstu 0.889
5o
sla @:ﬂiﬁ]ﬁﬁﬁﬁu‘ﬁﬁﬂ@fﬂﬁu%L%"E]ﬁiﬂﬂ’l 0.837
si5 gesesdidutaslumssindulatedu 0.903
YDIUINLAN
3. Cl vdwaangn 3.330 60.624 0.741
i1 Frdreennlghuitusnadiui 0.737
Trigniaau
ci2 drmdresnldthuiignasdituiidiudy 0.714
C13 Smidreenldtuifanmuindoniifiiioan | 0.443
4. El 8v3nwaantniu1sni 14.537 35.960 0.883
EI1 Fanunsaaziidiuangnaunulunisuoum 0.744
AUIUVDITINAN
F12 Jnnansaniidutaelunisinauladotues 0.589
1WA
E13 Snnunsanduwaltudiomdesunsduiiold | 0.858
AILUY
Eld Fanunsaniiiunluutignauaniiy 0.777
SepeulidIan
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Factor % Cumulative | Cronbach's
Loading | Variance | % Variance Alpha
E15 Snnunsanduwaltalidmdiduituile 0.797
Fatu
5. FI Yadedvinanniiion 7.686 51.783 0.839
FIt frdrfiuunlduendontuiidieususi -0.657
FI2 Srmdduwnltuasdentuiivinialndidestu | -0.805
Trufiiiowden
FI3 Srmdrduwliuasdenthuiifivunalndfes
futhufiilowdeon -0.820
FI4 Wiufldmtnelunsidentuvesdmid -0.684
6. PBC ngudadenissuslunisaiuaungiingsu 5.511 57.295 0.731
PBC1 Smidfanufifisswediandentotiudie | 0.603
AULBY
PBC2 Fmidniinanfivmeiiieszidendet 0.608
PBC3 Umsdnduvaaiuyusiieanalunis 0.597
Fothu
PBCA n3azdotuiisainle duduegiv
4NN 0.528
PBC5 Fminiimnuansnsalunsgetu 0.669
T PRGN
na NI TIeRandliiuinfulsdiulng  Auen Factor Loading aeetladedug wielsnis
TuwsiaznquilAn Factor Loading genin 0.4  Jnsziidadedullumaieniuld

Mnuadildlaiffuuslanfagdutadoninnin
1 ¥ wagdlenduuiniteay sndulunguilade
Svdnaveufieuiifimfnau eswinnistifuls
nietadsnatss Yadvunswmiuneunisanatady
warn1svyuny vinlvindanisadadade Factor
Score vostladeiildin orvasiiieruaziniamang
ffnlvandinrsenduld wieziideniinreduiy
n15590v8RkUsIdAFuUsTiaunlsiu Ta
ooy vazfudunisuendlvesfauys
wAd1TUAT Factor LoadingﬁLﬂuauaw&y’ﬁa
asdeléin w3peviuneves Factor Score vasilade
onaligniesuazidumansstruiuaiinisasiu
Fatuitelfuulediademuneves Factor Score
voaUadugnies 91nn15ANYI1V0e DeCoster
(1998, p. 3) lalausuuan1dlunisuial -1 vinng
AfAN Factor Loading yasdnSnavniiiouliing
vosanduuan weosansianislulumaioadu

3. N1SILATILRANNITANNB YWY A
(Multiple Regression)

INNTOUATSIVY BNTNAVDIAATEY §n
Tn111501 wagiiiou fidwwadiudninaves
mjué”w@aﬁy’a 4 1Juidivestade tilovinng
AATIERANAITNITANNDE JIAOINIAITINYDY
U9388nSnaveinguoeds laeldnaves Factor
Score Wleanu1sadiasrgisrufuiadeduls
dleldns3mszndlads #1e33 Factor Analysis
aglaA1 KMO 111U 0.530 Lagn1snadsu
AUFUNUSTENINFIUUTA99 TArT Sig = .000
FatlouninsedutodrAnd 0.01 wansinfuys
#1197 dauduiusiu widn1suennguvesdiuls
v 2 ngu fMann319 2 Fedeatiran Factor Score
909719 2 ngu wiinsiinsentatednads
qunsgiefndssniudunguiadefen
#9M1919 3 9glAA Factor Score Up3tady
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Anndusunuvesiladedvinavesnguinder
digldlunsieszsilutusioly anduilotien
Factor Score wastladenia 3 & léun Tade virund
son1sdetiu NTNAVDINGUDNBITIN waznT
Suianuannsalun1saIuaungANTIN A1YINTT
IpTehaunIsonney aunsaasunvadeudy
aumsonneylided
HPI = 0.569ATB + 0.02GRI + 0.005PBC.

(7.818)  (0.24)  (0.071)
R=0.543, R?=0.295, Adj R*=0.283, F=24.423, Sig
F=0.000
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¥
S v

Toedi
HPI Ao Arwdslafiazdet

ATB fo vinunRsensdetiu

GRI g fUTTINBNTNAYDINGUD14B

PBC fia mM3SuiAMuaninsalunsmuaNnganssy
(..) v A1 t (t-value) vastladedase *Significant

o <001

L]
b

M1379 2 Factor Score N3dANguvesulsifvesdninavengusnsda u 2 nqu

Component
1 2
Factor score of Spouse 0.885
Factor score of Children 0.869
Factor score of Elderly parent 0.808
Factor score of Friend 0.769

M13749 3 Factor Score N13¥ANguvesuUsiRvedninavengusnsda u 1 nau

Component
1
Factor score of Elderly and Friends 0.761
Factor score of Spouse and Children 0.761

HANTTIATIENANNITANDDUNYANNUTT
FauUsBasyate 3 62 @aunsafieresuieain
Furuvessaudsaurienuslaiiosdetld
29.5% lénadifitfod1dyainan Sig = 0.000
Favlouninsziuted Ay 0.01 wansinfuys
Vaany dawasennusslafiavdethuainaaa
T¥nad1fudsdase Waundnon1sdetiuy
(Attitude Towards Home Purchasing: ATB) @11156)
Avuafaudsaunionauddlafiosdediule
TuseRuleddaf p<0.01 Tuvauedi 2 Tu 3 fuds
Lawn Jadusiudninaveingueeds (Group
Reference Influence; GRI) kagn1siuiauanunse
Tun15AIUANNGANTTY (Perceived Behavior
Control: PRC) ffu ldanunsasinuadudsaiy
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vasausslafiavdetnuldilusysudeddai
p<0.01 Fadaudarunisdnuluedin enaaey
AugenadastunIsAnefidiunn 39ldnns
Jaszdaunisanaoy wondusieadeseany
Fananalunisne 4 naainaisatuiunUssass
Wedy d@1u150%ureauslegodiule
wiiilesannuavesmuduRusfuesesiuds
3as¢ (Multi-Collinearity) Fediauusiirunfise
NOANIIUTANUFUR UG UBYENAVRING NI 19BT
wazn1sTuianuausalunisaiugungAng sy
Fauanslumss 5 dsaliien t (tvalue) SArsnda
2.0 sgulsimuiiruainongAnssudnsdiunum
ddnlunsinneanudiladetu deaenndes
AUN19ANYIUBY George (2004, pp. 204-207);
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Kim tag Han (2010, pp. 1009-1011) 5948441
Ao ANTNAYBINGUD1989TIU Uazn15iusi
ANNANINSALUNNSAUANNGANTTH WATTLATALYs
FunisAnwiiiiuuieradunsizingney

LUUABUDINIASOUASILAD FID19@0DIN5H
ANUNSaUIUNTTUNSEWaLIANUSURAYOUHD
ATOUASITLNEINBAITULD

A1519 4 LaRIAN Factor Score MNNNSIATIEYaNNSanaeY Lenidusiedadeis 3

Model Unstandardized Std.Error standardized t Sig.
Beta Beta

Factor Score of Attitude 0.576 0.067 0.543 8.603 | 0.000
towards behavior (ATB)
R=0.543, R?=0.295, Adj R?=0.291, F=74.015, SigF=0.000
Factor Score of Perceived 0.162 0.083 0.146 1.962 | 0.051
behavioral control (PBC)
R=0.182, R?=0.033, Adj R’=0.028, F=6.082, SigF=0.015
Factor Score of Total group 0.231 0.094 0.182 2.466 | 0.015
reference influence (GRI)

R=0.146, R2=0.021, Adj R2=0.016, F=3.850, SigF=0.051

A1519 5 As1aanaANNduRusYaatadena 3

Factor Score
of Attitude
towards
behavior (ATB)

Factor Score
of Perceived
behavioral
control (PBC)

Factor Score
of Total group
reference
influence (GRI)

Factor Score of Attitude
towards behavior (ATB)

Pearson

Correlation

1

0.262

0.310

Sig. (2 tailed) 0.000 0.000
Factor Score of Perceived Pearson 0.262 1 0.121
behavioral control (PBC) Correlation

Sig. (2 tailed) 0.000 0.107
Factor Score of Total group | Pearson 0.310 0.121 1
reference influence (GRI) Correlation

Sig. (2 tailed) 0.000 0.107

N 180 180 180

dsduazaiusiegna (Conclusion and Discussion)

NN TITINIIAIUNIBAINEI 879
wihawestu fuildaes vaiine (Judu &
Hafeduinuafdonisuanteandanginssa
Jadusudnsnavengudneds uavtadenisiui
AMEIN15alUNITAIVANNGANTTY Fadud

156

wunldudinanenisuanioandsnnnudaladioz
ot namferimaRronIuanseandmgAngsu
nsgetuiy finansynunsuanfuanuddlei
szdotiu Fadulununsinuves Aizen (1991,
pp. 191-195) leflvirundiinsenistetu wu
A5 duATA wazuansderuiuasludie




Farvdawaniauaniunnuddadetiudeiuies
magnudafedudvinannnguinsdaiu
mAeildiiauedin fulwenoonuives
nquénsdadudusigg 4 d1u ldun gases gn
Tn131571 waziiiou Taevinnisiasiziadlui
Sviswavelfnineg Auwltudmatuauddla
NNTIATIERTadenuInBnsnavengueneds
fwvsoanu 4 ARdu Swaunsautaeeniy
2 nga 1éuA ngudl 1 dnsesiugn waznguil 2
danusafuiilen nguuesdasesuazgnas
auduiuslunisiiueanusdlafiasdediu
Fagnildvinanndign ausiogases Ty
Jannsmuasiiiouidninatios Faoradaudaiu
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anudelutausssulve fidaursaduuald
ssidnsnarnonisdndulaluasounds uiiile
fulFinsountivesnuiesynn3induidving
auad aenaaesduantunisalludaqdu
sounfraselnddendotuvesies a5
DUASILENIINATOUASILAL LAZINHATD
zuuwaislun1sinannisneuLuudeuny
AzLULIRAYgsEn agfiBvsnagniiviiliiananse
Fosnstuiiflaninuindeniivasnsde waztnu
Pdiufiduindmdudn (Fmnss 6) Fsenadeda
nsgetuien Aduurliusznanedusiden

N

2 2

o) 3 b SheXe S).

usnq 1

M1379 6 UansAlafsaziuy MYIndvinavegnlunisyediu

cit frwdreenldduil | C12 drmdreenlddiuiign | 13 drwdresnnlddu
fusauiildgniadu aefiuiidauda Afsawandouil
Uaonseiilagn
N Valid 180 180 180
Missing 0 0 0
Mean 4.42 4.35 a.73

M1319 7 msaUTeuiisusinvestadena 3 lunqueiaulanegendenuuiiuien

Model Unstandardized | Std.Error | standardized t Sig.
Beta Beta

Factor Score of Attitude 0.530 0.076 0.513 6.972 | 0.000
towards behavior (ATB)

Factor Score of Perceived 0.071 0.094 0.064 0.754 | 0.452
behavioral control (PBC)

Factor Score of Total group 0.264 0.114 0.194 2308 | 0.023
reference influence (GRI)

druladeanrune N13FuiANEINITA
Tumsauaumniingsy dwasoausislatetiy
Tumauanegnsiitiuddgynannie ieiinnisiug
ANAIIsaluNITAIVANNGRANTTY NazLAn
NANSEVIUTNIUIN AupuAslafiasdethu Fans
Yu¥anuatuisnlunisaruaunginssuduy
Usenausig Msfusludurinuevesmuiaddunis
LLamﬂaaﬂ%ﬂwqaﬂiim (Perceived ability/skill)
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Ms3ustaninensinued lidrezdutuvde
nafiefiazuansesndenginssy (Perceived
Resources) Wazn1siuilenadiiindaunasnis
Fovel (Perceived Opportunities) ﬁ'ﬂﬂgumﬁui
Auanunsalun1smuRungAnsalunAdedy

&
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fiiteswe Aozdawaliiingsudauaansalunis
uRuwginTaufissweiiadentethuldiues

NnHansAnwrallesmnutanguiiegng
Wugfauletuifonfissegiaion azlina
mMelasdilndifsstu (Fan1519 7) fo Jade
iauafdon1stetu (ATB) uazadudnina
91nNgud1999 (GR) azléie P- value 71 0.000
waz 0.023 Faflfed day 7 0.01 uaz 0.05
pudfu doandesiunanTIdenladnyiun
vauzitadnisivianuaiuisalunisaivau
woAnssu (PBC) léiA1 P-value 71 0.452 Falaid]

HedAy 919nanlainn1stetnuneiazaesly

Fuyuiige dsualiifesdiauazidoalunisiden
FeaenAdoatUNANITANYIUD (Levy and Lee,
2004, p. 321) rudududfidesdnisdndula
Saufunaziinuidesgaluiiesveanisinausy
msduluszeren dennyanaviamiuidslunis
muaumgAnssuld Afuualduiivzdnaieniny
Faladedauld winidenanienguiiedig
91y 21-35 U wazlisnglaldiin 30,000 v
wldnaifesdaderimuafronisdetuminiudii
tfudndnil P<0.01 dauiladedviwannguéneds
wazdadenisfuiminuatunsalunisaiuny
ngfnssy Lifideddy e1anaaldiniledie
fselaildunnoeialdldanuislunisdva
Huvesmuies Tnemniiaszsintads dndnaain
uiazngu wadvsnaangnislivudifyunniiae
fANIARENTNAINAATEY BNTNAINTAUITAN
LagdnEnaniiiounud iy Inoran i
MnAnadsAzuuLAlfiagenadosiunaaINnTg
Ansgindnuasnsfinuni

Uselevuneinugsia

PINNANITILATIEN awaqﬂummuﬁa
Usgloviflumsianngsialéin dedusznouns
afanuianudlaliiuguslnaiiisane Wy
Usgandunud %’mﬁ%miulﬁmmfluﬁa%uﬁwﬁ
unifieane Aezierundniadonuilagetu
Wudy andudedesesasuifodninaves

Y a2 & v daa a I3 1
nquansdedadudadeiifionsnasesawn Aazld

M1n13na1ntanzdsadluiinguandaniiansna
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unneufegn Tnensdamdouarsisydlnad
AnUstlemifugne 1wy anwwadeuiin 1Wudy
mmiju?jaﬁm'ﬁmﬁqSm%wamm@'mm ERFREl
waziiiou fnluaudidu uaztadifisnsna
danlu 3 Yads fe n1sfuimnuauialunns
AIUANNOANTIN JUTENBUNITAINITOINUNY
1A59n15 §amgrin13naInvedlasinig 9139
Wuludanaiifuilaasitunuifissmefiagle
Fothu Insluvssduionsasfulundveaunds
Funuinduiuvesnaaandunsiuvieniaiy
A 1wy Tassmsthundsusn 1udu vie
Tenaffuslaaiinisvensaseuairfiazilona
flagldtetulml 91nndusiegng vilimsuty
auaulavesdnvaziiogedode Urufien
Souay 73% F09a3u1f Nend Aeulaililley
3uq waztuude [udndiudesay 12,9, 5, 1
AudIRy Famnitasgilaenseidnvaziog
91U IUABIRNIZIIUIL 140 FaeEs
lonansiinszifiaenndesiufe Jadeidl
dviwauniiande euadfindenisdedu
5998911AD BNSNAVDINFUD19BY arn13TUF
ﬂﬁ‘ufﬁuﬂﬂiuﬂWiﬂUU@quaﬂiimaﬂﬁgﬁM%V\la
AAnandfvesnguinsda fAldnaaenadesiufe
dnswavesgnilannudrAguingniesasunie
fgasos Dn1w3n wazieu Feduminildoya

a

Nunnednsnaveslatenige ﬂmLquﬂ%ﬂU

~

Moganfevilamigg 16 Wi
NuAdedaies
NATpatuifunuddeiivinseuuwiin
NYUYNANITTUAILULUULKY (The Theory of
Planned Behavior; TPB) w83 Ajzen (1991, p. 182)
wnsinenieladonazdninafiinanonis
Sanuaaudalofiazde den1sdnwaluuiun
AAafuauscladetuludssmdlngluoin
Felaiusingunsvate fedusuideatudely
819%1n15An w1 I Tienaa Jud A
WaINMa1enIN UBNIINTULEIINHAITENUN
WiruaRRAren1sg et uiuinaduegrannse
Audlafiazuanisandsnisdetiuesyaaale
qﬂﬂawﬁq FaunuiselueuanetaarAnwiasly
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