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Abstract

Apart from highly competitive restaurant businesses, consumers also tend to change their
consumption style to respond to their own needs and wants with their designs. Regarding the restaurant
business, survival lead to the use of marketing strategies including customer experience management
and adaptive design to fulfill customer satisfaction and perceived brand equity. The study conducts
100 sampling customers from the restaurant, alias “Alpha.” To explore the influences of the strategic
deployment of two factors on each population, we also test the significance of gender as the moderator
in the theoretical model using the covariance structural model. The results showed that (1) Adaptive
design and customer experience management are antecedents for consequence factors: satisfaction,
and Brand equity for females, (2) Adaptive design is an antecedent for consequence factors: satisfaction
and Brand equity for males, and (3) gender is a moderator in the conceptual model. The results also
indicated that customer experience management needs to be improved to promote male customer
satisfaction.
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wilnnuidnnelataduanufienelamanmenm
wagdslase videlunsdvedldaudlinolian
wane flifazlianuidniinuednuailuns
Susvewuleaazdanu (Jorge, 2015)
rssunssuiiatuayy Jaduanuiianela
lugauA1nsduAT Usenaumigauves Keller
(2013); Vargo and Lusch (2016) fis1891uNa
N3AN¥1IIN1T9ANITAIUANARETENINAUY Y
nsuimsuazsamls Jeazihlugnisaiisnmn
Tfunsaudiusensasianinanafimels
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Aensduiaunateiduanuyniy nsandiuas
nsnseniln FadRsauufgIueiail

i

H3a: Ad1ufianalavesgnA1idnsng
WIUINFRAMAINTIAUA

AMAIAIIEUAT (Brand Equity)

Schiffman and Kanuk (2007) leie3uiedn
AMAIATIAUR mneds quariAntuiulaa
1nnsiuinnruazyarldsy auindunns
psewidn A9sld sednfeuardetn Madunoe
nsauddaduaioudsasioufeusraviamues
MIANTUNITN NI NAUATIEUARITINT T
msignildfulszaunisal muddn a1nne
Fuiiu ms3uilussiuiunnsng dsuasenns
novausdlugluuuiiuandsiulaseraduldis
WIUINLAZAY NTTUIANANTIAUANTIVINTY
wanslifiuiannusnadnugniy wazvirunads
sodudn afeudureunariilugnindugni
Afnd nsfinudnsduifiiudsunidedu
aUsslevlTamsugransaalivasdua (Kotler
and Keller, 2012) \U3guiaiiowdn AMAIY0IRNT)
audludsuinAedunindidudeslulifoTausd
1aAgs (Aaker, 1996)

NIBULUIANIUN15I98 (Conceptual Framework)

31INNTIATIEMITIUNTIUIUEINVRING
gngn1anIsnataiioaienmuansdudn uda
danduasieinsaunulIfnide laeidennagns
sruadfeildfulugsisfuemsunduyndady
Ag N13¥an1sUsEauNIsalgnAILazNITUTULAS
augnAiteduindeuliinamdns Audilag
riuiadeanufianelavesgnidiszneuse
Jadudrduiiaens 2 Jadede Anuflanelanis
nea1nkazAuiianelasuesual wazlade
AnAAUATUsEnoUfetadedduiaes 5 Jade
Ae N1InsentndensIdudl N15TuUsAMA1 N3
Fouleensdudn mmdnvainsdudazay
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Male vs Female

A 1 NIDULAFIATIZINITIUNTSUlReUade SAT way SEQ wansnsasvieuduladugsuiass

AINNNIBVDIAYANEAl N15TANIT
Uszaunisalgnan (CEM) nsuTuudsnugnen
(ADT) Aa1ufianalavesgnan (SAT) azviowdu
Jasudrsufiansioninufianelonisnionin
(PYS) Anudianalanisonsual (EMS) AmAIAT
Audn (SEQ) aviewiudadudiduiiansionis
psEnlin (BAW) n1sfuiame (PQ) nisideules
AURTIEUAT (BAS) Manwains1d@ua (Bl) A
AnAnedui (BL)

38aluN13 (Methods)

wiasloya \Uulgund lnelduuvasuany
Uszwnsaegnafidiuilanludiueinis
“Alpha” maanueinesluunngawaifinaau s
018 faug 25-00 T Tnsuvadu 2 Uszwins Ae
LWAELAZ LAY N1TATRUATUINAIDENASEN
W1FuuUATUsn (least lower bound) Wumndn
fsuuseruldlunisnaaeuaunis Taseadiein
aunsadaszile IngldwannisA1uinAIruIn
M28819U89 Westland (2010) 91ngas n >

j 2 j 4 A ey W
[50 (;) -450 (;) +1100] Fgavialdvdannas
AA1EYE (Iterate or) $9UAU MLE (Maximum
Likelihood Estimator) Msamsiesaslvanusenu
15 converge (Wolf, et al., 2013) wazrlunsaa

wJu multigroup anansaldlangu (sroup) az 100
10874 (Kline, 2016)

108 r=j/k ; J 91UALUISIBUEINEU
f5duau 39 uay k A sy latent Variable
Tnglushuuuiisnu 9 6 Fnaniladedsud 2
&) Fanamsiunaildvunaiednsie n Tusi 89
§r9819 sudlaziAvauiaiiegisainudas
User1nsdnuau 100 A tagldununisdusiagng
LUUADITLREY (two stage sampling) Tnetunou
7 1 duanv1¥1u “Alpha” 9 naividisglulun
ATUNN U1 5 @191970 14 @19167835N15WUY
duuuudny uazdunoudl 2 duinednagndn eny
Faus 25-40 Vidumamauazndeanviag 20
AulpouUadurisiusssuauas Tuansenfindvag
az 10 aullfumanonazndemeitnsuvudy
wuvdng (agnisasuniuetgnaunay
WUUFBUNN)

w3aadle 7l mdudianufivauiunain
nuITeTiisades Tngldmmauwuu Likert Scale
5 szau AaulutadelunseuuulrAnwauIun
anuldeluedn wazdilunsiageulane
;ﬁma@mq@tﬁammaaummL%aumﬂmﬁam
wazirlugnismaasulagngudiagng 30 vl
fansr9douAILfiBnsuiwnsTanants
NAABUAIYA Cronbach’s Alpha 1nT18A15HAN
§9171 0.7 MUAR3EU (Cho and Kim, 2015)

A1011N153N15USEAUNTAIAUQNAN
Usgnaunagy miﬁamsﬁ’uqﬂﬁmﬂﬁiaqmq ng
MOUAUBIADNITUSUUTIAUAIAILAULTUTDY
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anen dmsdewanisuilalvifugndn deasuns
gaNLUUANAlAENAMAILINNAIN Wojnicki and
Godes (2008) ; Liserre, et al. (2012)
A01uN1sUTULAIRNgnAT Usenaunag
fimseenuuvdudiiasufuneuaussgniusasey
anfansadauUainmsuslaalaanesduseneu
AufAdalili gniannsasenuuunisuilani
wanaeladela n1seenuuunisuslaalaly
wilouu niseenuuvAudniiofuyseniud
wangfunueaed Ny uasgunioniwly
MsfulsgmunseaIaeun1sIansUsEAUNITa]
ANATNMUINIRIN Schau, Muniz and Amould
(2009); Ryals (2012, p.154); Bart (2008).
monuauianelavesgndn wisdulade

o o a

a19U7 2 A ANURINelan1nNIeAIN LazAu

flanelanisersual udazdadedrdud 2
Uszneumemaulutadeanuienelavesgna
duitazenn laldasiadl Audganlml Audi
annsadenldimangiusiame dufidausgi
Faussan duiiiuilnaudafanugy Wauan
911 Anderson, Claes and Roland (1997) ; Hume
and Gillian (2010); Rahman (2019); Sujatha

(2017); Habas (2019)
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Ao AARAUAYDY “Alpha” uialu
Yadudeudi 2 fle mamseminsensndudn (Brand
Awareness) M33U3AMAMN (Perceived Quality)
nsdesleafiunsdudi (Brand Association) N3
Fuinmdnwalduen (Brand Image) kagAIUANG
Rons1au (Brand Loyalty) uwiazdadudsudiz
Uszneuse 3 maufinaunanan Aaker (1996):
Wood (2000); Schiffman and Kanuk (2007);
Zamri and Rahmat (2011); Keller (2013)

aaaniglunsive Usznausie el
dudsauuinnsgiu Adussaviuisanudy
WUTHAZNITNAADUAIIUALNIZALYDIAILUULAE
auufgIuae Covariance Based SEM

Nan13ANE (Results)

daudi 1 adRnenssauduusznseans
wazsyauazkuunuaaztadelunsouuulfn
adfaniegredutssrinsmandiia 2 ngu
WUl nMsanwidulngaulsynnsaniduies
a¥ 65.30 swié’m?iwialﬁauehﬂmg Ao 35,000-
40,000 UM Andudesay 66.67 913N¥inauY
AALeNvuTeLay 75.89 lasuraznauiaana
fananilnalAeanu

M1919 1 adfluusazdadununsauluIAnUoINGUAIDE 1L UINLLINA

nau Aade drudoauy AndUszAnsuna sAUUTEIEU
1A ANURULUS

ALY

nsdan1sUsvaunisalgnm 4.12 0.749 0.182 el
n3UTUUsRgNAT 3.98 0.790 0.198 N
Aufianelavesgne 4.01 0.880 0.220 Eh)
AMAIATIFUA 3.92 0.880 0.225 N
LWANEYS 0t
nsdan1sUsvaunisalgnA 4.11 0.681 0.171 el
MsUTUUsRagNA 3.93 0.810 0.200 1N
Anufisnelavesgna 4.09 0.801 0.195 ah)
AMAINTIFUM 3.98 0.770 0.193 1N
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NNA15N 1 M3uimsdanisuszaunised
aNAvBINgUAIeg1uNAYIBdAIAZIULNTEANY
UINNIINGUAIBIIUNANYININITUIINAN
duusyavsuwisanuiuudsganinfausiinddniads
FINIINFUNANYL wansIngunangalnissug
n1sdanisuszaunisalgnAlulufianadesiu
wnndn TudruvesdadonisuSuudeniugnan
ngufegrunAygin1sTuianiniiarsuiain
AzLULIRAgIN LAl dIU s AVBUIRI Y
fuuusinni ludiuvesanufiensla waznsiug
luauA1ns1duA1 ndudlegranangs wela
WINNIHAEAZIULNITTUIINIENGNNINATY (NS
nageudwuuludiuveanadudiiiuazedlu
A3 3)

duil 2 Enwndvdnavesyniadunislim
wuunagnsnIsnatnlulifves n153ANI3
Uszaunsalgndn uaznsuiuusisnugniniidse
Jadumude anuianelavesgnatuaznissus
AAINIIFUAT

N1TIATIEANAIINAITVY EFA WUIINS
wiangusnUsluusasJadeldlalaeiansanain
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i 4 80 canjea)
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2 : I Y
1 Ao gl
24
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o 140 9 ,
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=3 @-‘8 @_‘_

9%@

&

Chi-Square = 1635.375, df= 678, Chi-Square/df= 2.412, p-value =.000
GFI=.804, CFI=.854, RMSEA =.076, RMR = .049
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A1 KMO wazdeddgiildainnisnaaeu e
advayunisuusdnyslunsazdade Arves
Factor Loading fiAnunnndn 0.7 satuayusie
NANSAN®IYDY Hair, et al. (1998) I1147Lg wail
latu1m1An AVE wag Composite Reliability
wuinlden AVE fdndeud 0.718 Ful way
Composite Reliability g4n31 0.8 U3y uagan
Loading Factor fisgautisddnvndiuls

TudIuYeINITIATIZINAIN CFA WUIIA
¥949 Factor Loading i 1w 0.702 -0.932 &4
atuayuMENAN1TANYIY09 Hair, et al. (1998)
31418 Fadisoranmen AVE uas Composite
Reliability wuinléen AVE dndaust 0.754-0.815
d1uf1 Composite Reliability g4n31 0.866 90
U998 wazAn Loading Factor HsgAuiludnsyyn
FauUs

Nan1sUSUSwUUoALLIZaY (fit)
Inee1Aunann15909 Covariance Based N18M&4
N15UTUAILUUAININ 2

®

®

N =
3 o

@
2 3 B
A O O0®

=]

N

@

=

Chi-Square = 1679.534, df= 678, Chi-Square/df= 2.477, p-value =.000

GFI=.873, CFl=.884, RMSEA = .072, RMR = .045

(b) NAuAIBEINANYS
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AN 2 INYUIAAIDEI9 100 Tunguine
yelaadsdanumuizaude y?/df = 2.412,
RMSEA = 0.76, RMR = 0.49, GFI =0.804, CFI =
0.854 uag IFl = 0.889 uag Tunquinandgs Laa
Autdanumanzauds y?/df = 2.477 , RMSEA
= 0.72, RMR = 0.45, GFI =0.873, CFl = 0.884
wag IFl = 0.916 lagldinauainisanduves Al
AMULNNEAUTDIAILUULAENTSILATIETARY
SEM LUU covariance based a1391uAn®1v94
Hooper, Coughlan and Mullen (2008) (Structural
Equation Modelling: Guidelines for Determining
Model Fit, Florida Atlantic University, Florida,

12 2
usa) dei 2 1A ganluging 2.00-5.00 Taguus
fatl < 2.00 AN 2.00-3.00 A 3.00-4.00 U1u
naN9 kay 4.00-5.00 SUld RMSEA flinausidnau
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A < 0.06 AXN 0.06-0.08 A 0.08-0.100 UrunNAN
wazA1AY 0.100 LA RMR finuaidndufe <
0.05 fi11n 0.05-0.08 # 0.08-0.09 Urunans uaz
0.09-0.99 3Ul¢ wagngusvdadarlugag 0-1
wianilfsuausnndifeuldtudunasgiude Cr,
GFI, NFI ineusidndufe >= 0.95 @xn 0.90-
0.94 § 0.80-0.90 Urunas uag 0.70-0.80 yausU
18 (Acceptable)
wansUiufuuuitel i zauiuteya
Fadsednswuinis 2 duvuvesiaesnguogiu
seaunelilaeiieuiuunnsgiu ¥e9 Byme (1994);
Hooper, Coughlan and Mullen (2008); Schermelleh-
Engel, Moosbrugger and Miiller (2003) Tna@auuu
vesnguimavdsiinnamnzaudeifisuiudeya
NTIUsEINYlaeRasanndsianumLnzay

A1519 2 duUseans d@rndenuuunsgiu uasAada t lunismegeuanuwanssvaududvzneg

awdius  duussAns SE t-test p-value ayuna
nguEwe  CEM => SAT 0.236 0.131 1754 0.073 Talentuayu
ADT => SAT 0.799% 0.147  5.421 0.000 aduayu
SAT => SEQ 0.800%* 0.100  8.003 0.000 atfuayu
NAUEMEIe  CEM => SAT 0.374%* 0.119  3.130 0.002 GG
ADT => SAT 0.405%* 0.104  3.886 0.000 atfuayu
SAT => SEQ 0.636"* 0.082  7.753 0.000 atfuayu

a3UNaa1NAN1e 2 aduayunnauufgiuentiy lungumenen CEM ldddnswasie SAT

A1319 3 duUseans d@rulonuuiInggIu wazAEda t luN1TMAFEUANULANANNYBIAUBVIENAVDILA

avngu (deduuszandangumaviedudimn)

QGHERRE nAuEvEe
auduius dudseand SE Fulszans SE p-value t-test
CEM => SAT 0.236 0.131 0.374 0.119 0.000 -7.796
ADT => SAT 0.799 0.147 0.405 0.104 0.000 18.886
SAT => SEQ 0.800 0.100 0.636 0.082 0.000 12.713

HANINAFBUALNAFILAILLANASERINnveuduBvsnalunseulwifn agulid

1. dviinvesdndwaszuinetiady Cem lug
SAT nauswemdsihinntnnnnitwaeeegs
AGALOTIN
2. huiinvesdvsnaseninsilade ADT lUg
SAT nguimameditmdnannniunandosng
TDCALONIN
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unna1eiuegnelitud Ay Jawansinnenduda
wUsifiu (moderator) 909a1N5IATIAZ1S

d3duazanusnena (Conclusion and Discussion)
HANTTILATIENIUAINTINYDIBNENANTT
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grolldnvasadeluinuyarains anmwingey
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wugninitlisuuseuiodnd fanuisausuuss
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Y94N159AT1951dUAT NsTUIANAIN A15E
A wdnualfia uazdiaudnidensidudiuiss
AUUAYUAIEITUYDY Anderson, Claes and
Roland (1997) Tusamasindwingvenisusnig
liignémelafutimanglunsadrawarilslor
gefvtusnasdaudeiu uiduesldludsdnae
WuIINsasIANENusensduAaunaeLdy
anufnAfAenisandununasiiiudils wagd
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Kunz (2004) uag Simonson (2005) ARaNn1s
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Alptekinoglu and Corbett (2008) §3na1104
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